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Selling Homes to Sell Lots 


Imagination is a big factor in closing every sale, but par- 
ticularly the sale of a lot for the building of a home. One 
of the keenest subdividers in the country maintains a 
school for training the imagination of real estate sales- 
men. The fundamental feature of the instruction is to 
instill in the salesmen the idea that thru imagination 
the prospect must be led to see a home or a business 
built upon the lot. In other words, the real estate sales- 
man is taught to visualize for the prospective purchaser 
the use to which the lot is to be put and then must make 
the sale upon that basis. 

The value of this idea has just been very clearly illus- 
trated by the experience of a progressive lumber dealer 
in Iowa. A real estate firm in Cedar Rapids desired to 
place upon the market a subdivision suitable for moder- 
ately priced homes. The lots were laid out in the sub- 
division in the customary way and then the unusual fea- 
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The materials to build the house, the garage and the chicken coop shown above were offered for $976 in a folder prepared by the Hawkeye 
Lumber & Coal Co. and used in a drive to sell lots by a Cedar Rapids real estate firm. The house has 
5 rooms, the garage is 10x16 and the chicken coop is 6x12 feet 


tures of the sales were developed. The lumber dealer 
prepared a 4-page folder printed on paper of several shades 
showing a number of small houses that could be erected 
at a very low price. Elevation and floor plans as well as 
specifications covering the material were shown. An 
exact sum was then quoted for the material to build each 
home. In some cases, quotations covered the material 
not only for a house, but for a garage and chicken coop. 
The material for a 5-room, 2-story house was quoted at 
$1,252; the material for a house, garage and chicken coop 
at $976, and so on down to the material for a cozy 3-room 
house which was quoted at $597. These prices included 


the plans and the following materials: Lumber, millwork, 
Sheetrock for the walls, foundation and chimney material, 
paint, varnish and stains, hardware, nails, roofing—all 
material required. In its circular, the real estate concern, 
the Fruitland Co., stated that it would furnish at cost the 
material for twelve new homes and that they could be pur- 
chased on easy terms. 

Previously to the lot sale, the dealer, the Hawkeye Lum- 
ber & Coal Co., had supplied the material for two houses 
and shortly before the sale was instituted the real estate 
firm built an additional two houses on the subdivision. 
The last two houses were disposed of the first day of the 
sale, indicating how much easier it is to sell a lot with a 
house built upon it. The real estate firm reported that, 
to its knowledge, the sale was the most successful ever 
held in Cedar Rapids. At the end of the first week, forty- 
five lots had been sold and in about three weeks the total 














lot sales ran to over sixty. It was notable that thruout 
the sale the Fruitland home folder prepared by the lum- 
ber company was used by all of the real estate salesmen in 
handling their customers. They fully realized that in 
order to sell a lot they had to give every customer a con- 
crete idea of what could be put upon it in the way of a 
home with the funds available. In an attractive office on 
the grounds the real estate company showed a miniature 
house built by the Hawkeye Lumber & Coal Co., and in 
addition, the walls of the office were covered with Long- 
Bell and other posters bearing the name of the lumber 
company. 
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Our Service Measures Up 
With the Best of ’em 


Time and again we have demonstrated to buyers 
our ability to surpass in quality, in value and in 
quicker shipments. Ours is a personal service. 


We try to learn the buyer’s individual requirements 
so as to provide him better satisfaction in 





Long experience has taught us a great deal about 
the requirements of sash and door, planing mill, fac- 
tory, yard and industrial buyers. We will appreciate 
an opportunity to demonstrate the advantage of 
this experience to you in dollars and cents. 


© 


MainOffice; NORTHWESTERN 
BANK BLDG.,Portland,Ore. 


SHOP IN FIR, SPRUCE AND 
WESTERN PINE A SPECIALTY. 
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Flooring 


MICHIGAN 
HARDWOOD 
LUMBER 


Write for Prices 











D. Young @ Co. 


Bay City, Mich. 


We are members of the Maple Flooring Manufacturers’ Association 








One Quality 
114 Kinds of 
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OAK,MAPLE 
BEECH ano BIRCH 


Hardwood Flooring 


are made in Grand Rapids—the home 
of skilled woodworkers. 


You can buy it L.C.L. or straight 
and mixed carlots with 


Northern and Southern 


Hardwood Lumber 
Nichols & Cox Lumber Co. 


Fen oc ory GRAND RAPIDS, MICH: 


Yards and Factory 
Members Maple Flooring Manufacturers’ Association 
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“Passing It on to the Consumer” 


NE FUNDAMENTAL PRINCIPLE of free government is that 
the rights of all shall be secure. Possession of political power 
by a majority does not confer authority to oppress a minority. 

Free government is designed to establish justice. To use political 
power or permit political office to be used for private gain is to 
corrupt and eventually to destroy free government. 

Government is merely an organization of the people for promot- 
ing the general welfare. When, therefore, a very considerable num- 
ber or a very aggressive group of the people organize for the pur- 
pose of dominating the whole by threats or intimidation they in 
effect destroy free government or at least make it ineffective. 

From an economic viewpoint the United States in recent years 
has adogted or submitted to the establishment of the principle of 
“passing it.on to the consumer.” Not long ago railroad executives 
attempted at least to justify the practice of “charging all the 
traffic will bear;” and shippers have been known to assent to the 
doctrine that “it makes little difference how high the rates are so 
that they are stable.” Labor leaders base their claims for wages 
on certain “standards of living” and “labor weeks” established by 
them as the minimum and maximum respectively. 


When strongly organized and financed almost any proposal can 
be carried in the United States; and when physical force or the 
threat of it is added the combination is invincible. It may as well 
be admitted that the present abnormal wages for both common and 
skilled labor in many trades are the product of these three factors 
combined in varying degrees. Force has been used to extort un- 
righteous wages with as little consideration for the principles of 
justice as is exhibited by the alley ruffian who waylays the pedes- 
trian. And employers submitted because they could pass the cost 
on to the consumer. 

There is no known way of giving to one what he has not earned 
without taking from another what he has earned. There is finally 
only one way to produce wealth and that is by work. The farmer 
appears to be the only man who recognizes that very potent fact; 
and yet today he is the one man who, despite his desperate situa- 
tion, can not increase his prices and “pass the increase on to the 
consumer.” In everything that he buys, and he is a large consumer 
of manufactured and transported products, the farmer is paying his 
full share of the wages of miners, steel workers, carpenters, masons, 
railroad men and others; while they are getting his wheat at $1 a 
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bushel, his corn at less and his pork and beef at proportionate prices. 
At least he has no hand in fixing exorbitant prices to the consumer 
on farm products. 

Press reports tell of a coal miner in Pennsylvania who received 
$530 for one month’s work. In the Saturday Evening Post of Oct. 
28 Eugene Davenport, formerly dean of the University of Illinois, 
in an article that every American should read, tells how bricklayers 
demanded $1.50 an hour for laying 300 bricks a day in a rural high 
school building in a purely agricultural community, the bids for 
which were rejected because they exceeded the $100,000 bond issue 
authorized to build it. The farmers, he points out, could readily 
figure that at prevailing prices a bushel of their wheat would pay 
for and put into the wall only twelve bricks; and that food suffi- 
cient to feed a full grown man twenty days equaled in value a row 
of bricks eight feet long. 


Every expenditure of a public or community character offers ideal 
opportunities for passing it on to the consumer. A few days ago 
the writer on a short trip in the edge of Chicago picked up two 
workmen whose shoes indicated that they were working in lime 
or cement, presumably masons’ helpers. They could scarcely speak 
enough English to make themselves understood, and yet they made 
it clear that they were receiving, not to say earning, $6, $8 and $9 
a day in sewer building for a contractor. Of course the public pays. 

Dean Davenport points out in his article, which is entitled “(When 
the Showdown Comes,” that the farmer begins to suspect that 
labor conditions are the chief cause of his difficulties, a suspicion 
that is confirmed every time he buys machinery or supplies. He 
begins to understand that labor’s fight for an unjust wage is a 
fight against the public, in some of its aspects a trial of strength 
between the Government itself and organized labor. The conflict 
now is political, and into a political fight the farmers, constituting 
a third of the entire population, can strike a telling blow. There 
can be no doubt, the dean says, on which side they will strike. 


When everything that the honest, industrious, thrifty and liberty 
loving American working man can rightly ask has been conceded in 
the way of wages and standards of living, there yet remains a wide 
margin of wages and other conditions affecting labor costs that 
must be trimmed off in justice to the farmer. The farmer deserves, 
and the AMERICAN, LUMBERMAN believes he will have not only the 
sympathy but the positive, substantial and practical help of all 
lumbermen in every proper effort to obtain justice and relief from 
the intolerable burden that has been imposed upon him and upon 
the public generally. 





To Arbitrate International Trade Disputes 


OMMERCIAL LAW AS IT EXISTS today owes its origin to 
the customs of merchants established by themselves in inter- 
national trade. Merchant adventurers who traded in foreign 

ports long before anything like international law was recognized 
found that the Civil law was inadequate to their needs and in the 
course of trade they developed what was known as the Lex Merca- 
toria or the Law Merchant. The law was administered in special 
courts, such as the gild courts of Italy and the fair courts of France 
and Germany and the pie poudre, or “dusty footed” courts at the 
fairs in England. Though the customs varied in the different ports 
of Europe they were essentially the customs of merchants and not 
the laws of the land. They were recognized and enforced largely 
by the merchants themselves. 


Arbitration of international trade disputes is an effort to adapt 
to the needs of modern trade between different nationals the’ prin- 
ciples and to secure the advantages that the “dusty footed” court and 
similar tribunals of bygone days gave to merchants wherever they 
traded and to whatever nation they owed allegiance. This move- 
ment in behalf of international arbitration has been sponsored and 
organized by the International Chamber of Commerce, which is con- 
stituted of groups of the different trading countries. 

Announcement has just been made by A. C. Bedford, chairman 
of the American section of the International Chamber of Com- 
merce, that plans have been perfected for the establishment of a 
Court of Arbitration for the settlement of commercial disputes 
independently of governmental agencies. The arrangement is purely 
one of business, the plan being to adjust differences and settle dis- 
putes promptly and equitably without ,recourse to the usual legal 
agencies much after the plan pursued by arbitration committees 
with which lumbermen have become familiar. 

The procedure of the court will be simple, simplicity being the 
end at which arbitration aims. Anybody may have recourse to it 
on application to his national committee or thru an organization 
member of the international chamber. The court will appoint a 
single arbitrator unless the parties to the dispute desire two and 
an umpire. The various national committees will name technically 
qualified arbitrators from among which the court will make selec- 
tion, and the case will be tried in the country and town determined 


by the court. The parties will be in honor bound to abide by the 
award. The plan provides also for settlement of a dispute by con- 
ciliation effected by business men bringing the controversy to the 
attention of the International Chamber thru the national commit- 
tees. Such requests will be referred to an administrative commis- 
sion, which after an examination of the facts will propose thru 
the national committees a basis for mutual agreement. 


Commerce is essentially a peaceful activity in which people of all 
nationalities may engage without regard to race or language, and 
arbitration of international trade disputes is an agency designed 
to promote peaceful commercial relations among all nations. In- 
deed, it may make a substantial contribution to the establishment 
of conditions that will reduce the likelihood of international con- 
flicts to a minimum. As an agency for furthering trade interna- 
tional arbitration deserves the support of all business men and as 
a means of promoting understanding and peaceful relations between 
all nationals it should have the sanction of everybody. 





Southern Pine Costs Show Stability 


STUDY OF PRODUCTION costs is always interesting, and 

perhaps particularly valuable at this time. The latest produc- 

tion cost figures available for southern pine are for August, 
the average being $21.23 a thousand feet. In arriving at this 
average cost of production interest on loans and invested capital 
is not included. 

Southern pine production costs for the last year have shown a 
stability in marked contrast with the record of war years or even of 
the period immediately following the war. The average cost for 
August, 1921, was $21.65 as compared with $21.23 for the same month 
in 1922. Absence of violent fluctuations in the average costs from 
month to month is very plainly shown by the figures, beginning 
with January of this year and ending with August as follows: 
$21.10, $21.08, $20.50, $20.96, $20.37, $21.63, $21.62, $21.23. 

For August the lowest cost of production was $15.20, while the 
highest was $45.03; a very considerable spread, it must be admitted. 
Only three operators, however, reported a cost of over $29. The 
largest amount produced by a single concern was at a cost of $21, 
a figure slightly below the average. The-costs of some large pro- 
ducers, however, were substantially above the average. In fact, 
the size of the operation bears no relation to the cost of production, 
so far as statistics for August reveal. 

When buying is brisk lumber production costs are apt to be low and 
tend toward uniformity. In witness, note the average costs so far 
in 1922. When mills can not ship, owing to lack of either orders or 
cars, production costs go up. While demand has held up this year, 
the car supply was scant and therefore average cost of production 
from September on may be expected to show a steady rise. 





Immigration Problem Has Many Aspects 


MPLOYERS OF LABOR OCCASIONALLY of late have com- 
plained of shortage of men and in some cases have attributed 
the scarcity to immigration restrictions. It must be admitted 

that America owes much of its development to the labor of the 
foreign born. Some of the great industries have habitually dipped 
into the stream of immigration for their recruits. To these indus- 
tries the damming up or diverting of this stream appears to promise 
disaster, and they see relief only in the lifting of the bars that 
restrict immigration. 

It would be unfair for advocates of restriction to disregard 
industry’s needs, or for those who would open the gates to dis- 
regard the public welfare. Both feel that a method of selection can 
be devised that will admit the laborers needed without endangering 
American institutions or standards of living. Only a careful study 
of the movements of persons of foreign birth can offer such a clue 
to the significance of immigration statistics as will guide to the 
adoption of a safe immigration policy. 

The present law became effective June 3, 1921. The latest 
available figures on immigration are for July, 1922. During the 
13 months under the law 245,136 European immigrants have come 
in and 178,869 have gone out; leaving a net gain of 66,267, or an 
average of about 5,000 a month. Yet, during July of the present 
year 28,751 immigrants were admitted and only 12,572 went out; 
leaving a net gain of 16,179; a rate which if maintained for 13 
months would amount to 210,327 net gain. 

Under the law 355,825 aliens are admissible annually. Of these 
Norway might have sent 12,116 during the first fiscal year, but 
sent only 5,292; Sweden might have sent 19,956, but only 6,624 
came over; Poland sent 28,635, tho her quota was only 20,019; 
Jugoslavia sent 6,047, with a quota of 6,405; Italy, 40,319, with a 
quota of 42,021; Russia sent 17,148, with a quota of 34,247; Rumania, 
10,287, with a quota of 7,414; Great Britain sent 35,732, with a 
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quota of 77,206; and Germany sent only 17,931 when she might 
have sent 68,039. 

It was to be expected that, following the war period of great 
prosperity—a period in which the foreign born were largely pre- 
vented from returning to their native lands—the emigration would 
be very extensive and it has been so. Apparently also, the greater 
the political changes that have taken place, the greater have been 
the numbers returning. It is a significant fact, however, that even 
when many aliens are returning to a given land the flow of im- 
migration from the same land is fully as strong. For example, in 
the first fiscal year 40,319 Italians came over and 53,651 returned to 
their native land. Yet during July of the present year 7,885 
Italians came into the United States and only 3,895 went back 
to Italy. 

Political changes in Europe, particularly those that have in- 
volved the breaking up of vast estates and the redistribution of 
the lands among small holders, have appeared to offer to returned 
nationals opportunities that, with the added inducement of senti- 
ment, were enough to attract from the United States many aliens 
who had accumulated some wealth. Nothing that has occurred 
in the greater part of Europe, however, promises opportunities 
comparable with those offered in the United States, and this is 
shown by the steady flow of immigrants from certain countries 
to this. The tide of immigration indicates better than the number 
of aliens returning to their native lands what persons on the 
ground think about opportunities for persons of their class even 


in newly emancipated countries. 

Immigration, like nearly everything else at present, is abnormal, 
and while the law as it stands may not be exactly what is needed, 
it nevertheless may be accepted as a step toward a sound immigra- 
tion policy. Wages of common labor have been and still are ab- 
normally high, and the demand for workers has enabled them to 
discriminate in employment; so that, other things being equal, the 
best men have-taken the jobs that paid the most. The less 
competent men have taken jobs that because of lower wages or 
other reasons were less desirable. This means, in some cases at 
least, that improvement in conditions of employment is needed to 
attract better workers. . 

What is true of particular industries is true of the nation as 
a whole. When conditions are more nearly normal in the United 
States and when the European situation has cleared up somewhat 
conditions will be favorable for increases in the immigration from 
some of the countries that have not during the last year used their 
quotas under the law. Of course, some European countries have 
deliberately sought to prevent emigration, either by compulsion 
or by special inducements. That kind of competition employers 
of the United States must meet in wages and conditions of em- 
ployment, and they can do so because the United States has more 
to offer to desirable classes of immigrants than the latter can 
hope to find in their native lands. It already has too many of 
the undesirable classes, which the present law is designed to 
exclude. 











Issues|: Order Canceling Contracts 


[Special telegram to AMERICAN LUMBERMAN] 

WasHINeTON, D. C., Nov. 8.—The Depart- 
ment of Commerce is advised that shortly after 
the recent occupation of the city of Vladivostok 
by the army of the far eastern republic, an offi- 
cial order was issued that all contracts entered 
into by the Provisional Government, which van- 
ished following the Japanese evacuation, with 
Russian and foreign capitalists were annulled, 
that all grants of concessions for the exploita- 
tion of mineral and forest resources in the mari- 
time provinces were declared null and void, and 
that the powers granted agents were canceled. 


Elected Thirteenth President 


[Special telegram to AMERICAN LUMBERMAN] 

Jamaica, N. Y., Nov. 8.—Joseph F. Murphy, 
of the J. F. Murphy Lumber Co., was elected 
thirteenth president of the New York Lum- 
ber Trade Association at the thirty-sixth an- 
nual meeting in the Waldorf-Astoria today. 
He succeeded William C. Reid, who had been 
in office five years. The meeting was one of 
the finest in the history of the New York 
Lumber Trade Association and was preceded 
by a luncheon. Mr. Reid praised the unity 
and harmony that had marked his adminis- 
tration and declared the association had met 
with great success as a lumber organiza- 
tion. Mr. Murphy promised to steer the asso- 
ciation along the lines that guided it thru the 
destructive war period and have been of such 
helpfulness in the days of readjustment. 
Those at the speaker’s table included James 
Sherlock Davis, J. H. Burton, Russell J. Per- 
rine and Richard 8. White, past presidents. 
Every element of the trade was represented 
among the 125 present. 


SABER BEBaAaAaS 


Increase in Volume of Orders 
[Special telegram to AMERICAN LUMBERMAN] 

WASHINGTON, D. C., Nov. 9.—Production of 
lumber last week, as reported to the National 
Lumber Manufacturers’ Association. by re- 
gional softwood associations, aggregated 242,- 
079,898 feet, compared with 255,228,216 feet 
the week before. Shipments last week were 
178,890,669 feet against 193,097,237 feet dur- 
ing the preceding week. Orders aggregated 
198,704,427 feet last week, compared with 191,- 
882,154 feet the week before. 

Only 394 mills reported for the week, com- 


pared with a revised number of 416 for the - 


week before, which would indicate that there 
was little, if any, actual decrease in production 


or shipments. The increase in the volume of - 


orders, on the other hand, is emphasized by the 
fewer reporting mills. New business is again 
in excess of its volume at the same time last 
year; orders for the corresponding week last 
year having been about four and a quarter mil- 
lion feet less than the aggregate last week. 
Says the National association: 

It is a guaranty of trade stability and a sane 
market that the steady production despite dis- 
couraging shipping difficulties has now brought the 
total production for the year almost to the total 
business booked during the year. Production is 
well above the average for November in recent 
years. Shipments are 74 percent and orders 82 
percent of production for all eight Ligne asso- 
ciations. With 545 mills reporting, production 
last week was 98 percent, shipments 71 percent, 
and orders 75 percent of normal production, which 
for the week was figured at 231,739,723 feet. 

For the first forty-four weeks of this year com- 
pared with the same period of 1921 the figures 
are: 

Production—9,670,000,049 feet, against 6,912,- 
795,032 feet ; increase, 2,757,205,017 feet. 

Shipments—9,128,653,714 “feet, against 6,994,- 
423,559 feet ; increase, 2,134,230,155 feet. 

Orders—9,724,772,436 feet, against 7,245,554,- 
989 feet ; increase, 2,479,217,447 feet. 


National Manufacturers Set Annual 


[Special telegram to AMERICAN LUMBERMAN] 

WASHINGTON, D. C., Nov. 9.—Unless present 
pians are changed, the twenty-first annual meet- 
ing of the National Lumber Manufacturers’ As- 
sociation will be held at the Congress Hotel, 
Thieago, April 10, 11 and 12, 1923. 


Resumes Export Case Hearing 

[Special telegram to AMERICAN LUMBERMAN] 

PORTLAND, ORE., Nov. 8.—W. W. Sheppard, 
examiner for the Federal Trade Commission, 
took up the hearing here today of charges ac- 
cusing the. Douglas Fir Exploitation & Export 
Co. with attempting to control the export lum- 
ber business of the Pacific coast by illegal 
methods, this being a continuation of the hear- 
ing some time ago at San Francisco, Calif. 
After taking testimony pro and con here, the 
hearing will be shifted to Seattle, Wash. A 
specific charge brought out today was that G. 
C. Thompson, general manager of the company, 
and his associates had attempted to coerce lum- 
ber manufacturers into joining an association 
which is engaged in the exportation of lumber. 
C. E, Dant, of Dant & Russell, was the prin- 
cipal witness for the prosecution today. He 
said he was not in favor of a 100 percent organ- 
ization. The hearing is expected to last several 
days. Mr. Thompson was on the stand for a 
short time completing the testimony begun at 
San Francisco. 


Defeat Antishingle Bill 


[Special telegram to AMERICAN LUMBERMAN] 


San Francisco, CauiF., Nov. 9.—The Cali- 
fornia camouflaged antishingle bill is snowed 
under. California voters went to the polls 
Tuesday and voted NO on referendum No. 5 in 
overwhelming odds. Too great praise can not 
be accorded the live wire executive committee 
of California lumbermen for their telling cam- 
paign of education. Once the voters were 
shown the real meaning of a few hidden para- 
graphs, which even the legislators who voted 
for the original bill had not discerned, there 
was no question about the outcome. All 
branches of the lumber business took an active 
part in bringing about the defeat of this dan- 
gerous class legislation, sponsored at the end 
openly by the patent roofing interests. Fire 
Chief Murphy’s final denunciation was no 
doubt largely responsible for the greatest sur- 
prise, namely this city’s vote of about 6 to 1 
against the bill. The executive committee of 
California lumbermen having this work in hand 
consisted of A. J. Russell, Santa Fe Lumber 
Co., chairman; H. W. Cochran, Union Lumber 
Co., and J. M. Hotchkiss, Hobbs Wall Lumber 
Co. Peter B. Kyne, the virile author of the 
famous ‘‘Cappy Ricks’’ stories, was a wonder- 
ful worker who exposed the nefarious work of 
the special interests that attempted to foist this 
bill on the people. He accomplished much both 
with his pen and on the speaker’s platform. 
Gus Russell, chairman of the committee, said 
this morning: ‘‘The State housing act con- 
taining the shingle joker has been beaten about 
5 to I.”? 


Will Operate on Double Time 


[Special telegram to AMERICAN LUMBERMAN] 

ORANGE, TEx., Nov. 6.—Plans have been 
perfected by The Lutcher & Moore Lumber Co. 
for the operation of its upper mill on a double 
shift beginning Monday night, on account of 
the complete wrecking of the powerful engine 
that propelled the lower mill. This engine is 
the largest in Texas and the second largest in 
the South. It was manufactured especially for 
this plant. The wrecking of the engine neces- 
sitates its being replaced with a new one. A 
mechanical expert is here from the factory, 
planning the installation of another engine in 
order to take care of the company’s vast ex- 
port and interior trade contracts. The com- 
pany will keep all crews intaet and will employ 
more men to carry on the double shift and 
install the new engine. 
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WANTS WOODWORKING ORDERS 

We have a well equipped woodworking factory 
where we manufacture sash, doors and interior fin- 
ish. We are located in a small place and conse- 
quently do not get sufficient business to keep our 
plant busy in the winter. We would like to get in 
touch with some company which wants to have 
cabinets, tables, desks or some similar articles man- 
ufactured.—INnQuiRry No. 784. 

[This inquiry comes from South Dakota. Re- 
tail lumbermen in this section of the West at 
times experience considerable difficulty in get- 
ting special orders for millwork filled. There- 
fore, this inquiry is published with the thought 
that it may provide remedy for such retailers. 
Also, at this season the sale of storm sash and 
doors is generally brisk, but the average sash 
and door houses are overloaded with business. 
Consequently the inquirer in this case might 
well secure orders for storm sash and doors 
and by turning them out promptly help the 
retailers to increase their sales.—EpITOoR. | 


WESTERN WHITE PINE VENEERS 

We are endeavoring to secure a source of supply 
of white pine veneers. We have been unable to 
find anyone in this section, that is, Wisconsin, 
Michigan or Minnesota, who could cut white pine 
veneers for us on account of the scarcity of good 
veneer logs. It occurred to us that we might be 
able to secure a source of supply from the Pacific 
coast. We also thought it might be feasible to get 
some veneer firms in Washington or Oregon having 
the facilities for cutting veneers to purchase white 
pine logs from California and ship the veneers to 
us.—INqQuiRyY No. 785. 

[The above inquiry comes from a large sash 
and door manufacturer of the middle West. 
The company has been seeking this material 
for a year, but so far has not been able to 
secure the supply needed. One of the big 
problems of middle western sash and door man- 
ufacturers is to secure pine panels for doors 
and interior trim. A very considerable busi- 
ness can doubtless be worked up in this line. 
The field for the sale of panels seems to be suf- 
ficiently large to warrant the installation of 
veneer machinery by a lumber manufacturer 
who has choice veneer logs.—EpITonr. | 


TIMBER TO CUT ON SPECIAL ORDERS 

I am a young man just entering the lumber busi- 
ness a8 a manufacturer and, lacking experience, I 
am seeking advice. I have a small but very fine 
tract of timber, consisting of yellow poplar, chest- 
nut, white, red and chestnut oak, hickory and 
ash. This timber, being of a fine quality, I am 
desirous of cutting it into stock for specific pur- 
poses, if by so doing it will command the very 
highest market prices. I also desire to sell direct 
to the manufacturing consumer. 

If you can advise me what kind of stock (give 
dimensions if possible) it would be best to cut 
this timber into I should appreciate it very much. 
Also, advise where I can find reliable purchasers 
among manufacturing consumers for all special 
stock, including firms that do a wood treating or 
preserving business.—INQuiIRY No. 740. 

[The above inquiry comes from Tennessee. 
The amount of standing timber is not given, but 
that will have to be taken into consideration in 
determining the size of the mill to be installed. 
A small operator with a limited amount of 
timber (altho that timber may be of extra good 
quality) may well find considerable difficulty in 
selling to manufacturing consumers because 
the large consumers of this class demand per- 
manent sources of supply to as large an extent 
as possible. 

The cutting of special stock is a very complex 
matter. It is hardly safe for a beginner in 
the manufacturing business to attempt this, 
but it is perfectly practical and possible for the 
manufacturer to cut material for some hard- 
wood lumber company which has an established 
trade and which will give the manufacturer 
detailed instructions for sawing and which will 
include orders for all the product of the log. 
Individual consumers will want only certain 
grades and certain sizes, whereas hardwood lum- 
ber companies, making a specialty of this busi- 


.applicants. 


ness, can take the entire product of the log. 
Consequently any readers who are interested 
will be put in touch withthe inquirer.—Ept- 
TOR. | 


MENTAL TESTS IN PLACING WORKMEN 

We have three associated companies in the 
lumber business. These companies employ nearly 
two hundred men and have some enlargements 
started that will increase the number. It has 
occurred to us that we might get some useful 
ideas from the psychological tests that are being 
used by the best industrial experts and we will 
therefore appreciate some information as to how 
to obtain schedules and descriptions of various 
methods that are being used to select employees, 
not only for lumber mill and yard work but for 
the executive part of the business.—INQuUIRY No. 
748. 

[The foregoing inquiry is made by a southern 
lumber manufacturer. Most men will probably 
admit that to them psychology has seemed more 
of a theoretical than a practical science, and 
they have been disposed to relegate it to the 
same category as phrenology, which in its popu- 
lar form has long been discredited by scientists. 
Every day experience compels the admission 
that there is in the individual physiognomy some 
indication of character and aptitudes; and un- 
doubtedly each individual is by nature better 
fitted to achieve success in one calling than in 
some others. Every person who eagerly woos 
success would like to know before adopting a 
vocation whether it is the one for which he is 
best suited and in which he may hope to achieve 
the greatest success. Likewise the employer, 
seeking as he is the highest efficiency in the 
conduct of his business, would like to place ap- 
plicants where they will be most efficient both 
for their own advantage and his. Both employ- 
er and employee, therefore, have sought means 
of discovering in advance of employment the 
qualifications or rather the capacities of the 
latter. 

Every employer from the necessities of the 
case doubtless develops something like a system 
of judging or classifying applicants. It may 
be crude and haphazard as well as unsatisfac- 
tory, but it is made to serve his purpose. When 
once employed the worker becomes in a very 
practical way a ‘‘subject’’ for observation, and 
his conduct in the various situations that arise, 
if it becomes known to his employer, may afford 
a basis for determining his fitness for higher 
position or increased responsibility. The psy- 
chological test represents an effort to utilize 
the principles of the science of psychology in 
determining the same facts that ordinarily might 
not be known, if ever, until months or years 
after employment. Its aim is to avoid the dis- 
satisfaction and, waste due to misfits. 

It is known that ‘‘industrial experts’’ and 
others have long been trying to work out series 
of tests for use in selecting and classifying 
Some industries already are using 
such tests, and a few schools have adopted so 
called intelligence tests for placing applicants 
for admission. The Northwestern University, 
Evanston, Ill., is understood to use such tests. 
The United States Army used several tests in 
determining the aptitudes of recruits. 

So far as the AMERICAN LUMBERMAN is aware, 
even the most enthusiastic advocate of the 
mental or psychological test does not claim per- 
fection or complete success for it. Industrial 
concerns interviewed say their experience has 
not gone far enough to justify making them 
publie in detail, for they are still experiment- 
ing, altering and adjusting: Numerous books 
and schools of ‘‘character reading’’ have come 
into existence to meet an apparent need for in- 
formation and training along the lines indi- 
eated. The inquirer has been given the titles 
of several books and the names of a number 
of schools, as well as an outline of the tests of 
a large industrial concern. Readers of the 
AMERICAN LUMBERMAN who can add to this in- 
formation are invited to do so. The name of 
the inquirer will be given on request.—EpITor. | 


DATA ON FLUME BUILDING 

We are considering the construction of a flume 
approximately two and one-half miles long for 
transporting logs, and would like to know if you 
can tell us where we can secure technical informa- 
tion concerning the best methods of construction, 
the quantity of water required and the velocity of 
flow.—INQuiRY No. 777. 

[The above inquiry comes from the chief en- 
gineer of a large paper company making a 
famous brand of bond paper. ‘‘Logging’’ by 
Bryant, a book sold by the AMERICAN LUMBER- 
MAN, has a chapter devoted to flumes and sluice 
boxes which is very clear and full. It answers 
all the questions asked by the inquirer. The 
Forest Service also has published a very good 
bulletin on this subject. The name of the in- 
quirer will be supplied to any lumberman or 
flume builder who wishes to get in touch with 
him.—EDITor. | 


SEEKS SUPPLY OF OSAGE ORANGE 

I am trying to find a source of supply for osage 
orange wood, suitable for the manufacture of long 
bows and fishing poles. The lumber should be 1- 
inch boards, 6 feet long or else in staves 6 feet long 
by 1-inch square. I might use mulberry.—INQUIRY 
No. 774. 

[This inquiry comes from New York, and 
from a manufacturer of ‘‘archery tackle.’’ 
Osage orange was especially esteemed by the 
Indians for the manufacture of bows. The in- 
quirer has been put in touch with several pro- 
ducers of osage orange, and the inquiry is pub- 
lished here with the thought that some readers 
of the AMERICAN LUMBERMAN may have some 
to offer or may have some mulberry suitable for 
this purpose.—EDIToR. ] 


PROVISIONS OF ILLINOIS LIEN LAW 

How much time may elapse before we take a 
lien on a contractor who buys of us? How long 
before we must take a lien on an individual?— 
Inquiry No. 783. 

[As the foregoing inquiry comes from an Illi- 
nois dealer, the lien law of Illinois will of 
course apply. Section 7 of the law, evidently 
covering both questions, reads in part as fol- 
lows: 

‘*No contractor shall be allowed to enforce 
such lien against or to the prejudice of any 
other creditor or incumbrancer or purchaser, un- 
less within four months of completion, or if 
extra or additional work is done, or material 
is delivered therefor, within four months after 
the completion of such extra or additional work 
or the final delivery of such extra or additional 
material, he shall either bring suit to enforce 
his lien therefor or shall file with the clerk of 
the circuit court in the county in which the 
building,erection or other improvement to be 
charged with the lien is situated, a claim for 
lien, verified by the affidavit of himself, or his 
agent or employee which shall consist of a brief 
statement of the contract, the balance due after 
allowing all credits, and a sufficiently correct 
description of the lot, lots or tracts of land to 
identify the same. Such claim for lien may be 
filed at any time after the contract is made, and 
as to the owner may be filed at any time after 
the contract is made and within two years after 
the completion of said contract, or the comple- 
tion of any extra work or the furnishing of any 
extra material thereunder, and as to such owner 
may be amended at any time before the final 
decree.’’ 

It will be seen from the part of the law 
quoted that where third parties are involved 
the claim must be filed within four months, 
but where only the owner is involved it may 
be filed within two years. The lien law is not 
so simple as suggested in this brief answer, 
but of course the AMERICAN LUMBERMAN can 
not go into details regarding its various pro- 
visions. An excellent work on the lien law of 
Illinois is that of Charles Davidson, entitled 
‘*The Mechanic’s Lien Law of Illinois,’’ which 
is sold by the AMERICAN LUMBERMAN at $7.50 
a copy.—EDIToR. ] 
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(Lumber trade statistics on pages 50-51) 

Slight improvement in the transportation 
situation is indicated by current reports, tho 
the shortage of cars and motive power re- 
mains acute, the supply in some sections ap- 
pearing to be even less adequate than hereto- 
fore. However, the railroads are making 
progress in repairing both classes of equip- 
ment; large purchases of new rolling stock 
have recently been and others are being made. 
It is not to be expected that the car shortage 
will be removed immediately, but a gradual 
improvement will doubtless be noticeable 
from now on. Seasonal fluctuations in vol- 
ume of transactions naturally are taking 
place, but business as a whole remains good 
and basic conditions continue to strengthen. 
In addition to seasonal influences, there are 
two factors which are largely responsible for 
a contraction in transactions that has been 
noted in certain lines: (1) Recent purchases 
in some instances have run beyond customary 
limits, and immediate requirements are so 
well covered that further commitments have 
been temporarily deferred; (2) the sold-up 
position of various manufacturers precludes 
the acceptance of additional orders for early 
delivery, many of them being booked ahead 
for several months and having withdrawn 
from the market foy a time. Optimism mean- 
while dominates business sentiment, the gen- 
eral expectation being of excellent trade in 
1923. While this change in feeling has 
caused the abandonment of the old ironclad 
policy of ‘‘watchful waiting,’’ and there is 
a pronounced disposition to expand produc- 
tion, conservatism is still the rule. This is 
an excellent guaranty against the mushroom 
expansion that might go far toward offsetting 
the many favorable conditions now prevail- 
ing and indeed cause a reaction which would 
again plunge business into the slough of de- 
pression out of which it has only recently so 
laboriously ascended. The main trend of 
prices continues upward, tho a gradual de- 
cline is noticeable in commodities like fuel, 
iron and steel, which rose sharply as a result 
of last summer’s labor troubles. Wheat and 
cotton are among the staples which have 
taken notable advances of late, during the 
last ten days having reached new high records 
for the season; and these price increases 
should find reflection in sustained prosperity 
in the South and in increased buying power 
in the agricultural sections. 


Railroads Heavily on Southern Pine Market 


Activity that is most unusual for this time 
of year features the southern pine market, 
but business continues to be seriously ham- 
pered by the poor transportation facilities. 
The mills carry heavy order files, and current 
acceptances are governed by ability to ship. 
Unless such provision is made in orders, the 
manufacturers are not likely to accept them, 
even at the higher prices sometimes of- 
fered. Some sections of the South report a 
slight improvement in the car supply, but such 
are in the minority, most advices being that 
empties are scarcer and that the condition of 
equipment is worse. Railroad business is the 
big feature of the current market, practically 
every car and construction item being in heavy 
demand and, in view of the low supplies, 
strong and advancing in price. Timbers are 
widely sought for, and mills that are in posi- 
tion to cut them, as well as specials of all 
kinds, are booked ahead for the next sixty 
to ninety days. Industrial demand generally 
is strong. Retail trade in the South holds up 
well, building in that section going for- 
ward on a large scale and consuming enormous 
quantities of lumber. The yards in the middle 
West and North, however, are not sending 
thru many mill orders, except when the lum- 
ber is desired for future delivery. When 


quick shipment is wanted, the retailers prefer 


to take their chances on transit cars. These, 


however, have been well cleaned up, and are 
not now being put afield in their former num- 
bers, as the mills need the few cars they se- 
cure for shipping orders on their books. More 
small mills have been forced to close down on 
account of the car shortage, and many of the 
larger ones have had to curtail their operations. 


Hardwood Market Featured by Oak Boom 


The hardwood situation has again reached 
a stage where offers of premiums are becom- 
ing common. Consumers’ supplies in a great 
many cases are approaching depletion and it 
is imperative that they secure lumber to main- 
tain their operations. Buyers therefore are 
feverishly searching the market for material 
that can be had for prompt shipment; but 
such is exceedingly difficult to locate and 
handsome premiums as a rule will not effect 
placement of ‘‘rush’’ orders or speed up ship- 
ment, the mills feeling morally obliged to load 
out old orders ahead of any new business. 
There is developing a boom in oak, the supply 
of which has decreased almost to the vanish- 
ing point, while demand has shown no falling 
off. Flooring manufacturers are on both the 
oak and maple miarket as eagerly as ever; and 
there is little prospect of a let-up in their re- 
quirements, for they are literally flooded with 
business which will keep them busy at least 
until Christmas, and when this business drops 
off, as it naturally can be expected to do in 
time, the outlook for 1923 trade is such as to 
make it desirable that they accumulate what 
manufactured stock they can during the 
winter months. Interior trim and sash and 
door plants also continue to be the source for 
active demand, while furniture interests are 
making a heavy run on gum. Finding No. 1 
common and better of this wood growing very 
scarce, these latter consumers are beginning 
to focus their attention on the next lower 
grade. The automobile makers still have ex- 
tensive requirements and are in the market 
especially for thick stock for the now very 
popular sedan type of motor car. The im- 
proved general business situation is strongly 
reflected in the activity of the box and pack- 
ing case industry, which is taking considerable 
quantities of lower grades and are thereby re- 
dueing mill holdings of these items very mate- 
rially and relieving the hardwood industry’s 
great stock problem. Miscellaneous buying 
retains its formerly well developed propor- 
tions, and it is notable that manufacturers of 
agricultural implements and vehicles are stir- 
ring here and there. 


Hemlock Market in Strong Position 


In the northern hemlock manufacturing in- 
dustry, interest is centered upon the pros- 
pective winter log output. Stocks of hemlock 
are practically at bedrock, and it is becom- 
ing more apparent that the industry will en- 
ter the next season with almost no lumber on 
hand. The log supply, too, has become ex- 
hausted as a result of last summer’s severe 
shortage of woodsmen, which caused a more 
or less complete stoppage of logging opera- 
tions thruout the North. These conditions 
make imperative capacity log output during 
the coming season, if the hemlock industry is 
going to be able to take its share of next 
year’s assuredly heavy business. Nearly all 
producers are preparing for extensive woods 
operations this winter; but the likelihood is 
that a continued acute shortage of labor will 
prevent the executions of their plans. It be- 
comes apparent that as farm workers are re- 
leased and road gangs laid off, the men are 
not returning to the woods, as they custom- 
arily do, but are finding less rigorous employ- 
ment.’ In view of this, the belief has been ex- 
pressed that normal logging operations this 
winter will be out of the question and that 
the 1923 hemlock production will be no larger 
than it has been this year. Other factors 
tend to sustain this view. The paper mills, 
for instance, are coming into the market with 


offers of big prices—$25, as compared with 
$13 a year ago—for hemlock logs, and will . 
take a good percentage of the season’s out- 
put away from the mills. Stating that buying 
logs is cheaper than putting in camps in his 
own timber, Henry Ford is also buying up 
enormous quantities of hemlock and hard- 
wood logs for his Iron Mountain (Mich.) mill, 
offering prices that few other mills can pay. 


Douglas Fir Shows Great Strength 


‘*Not a weak spot anywhere in the fir mar- 
ket,’’ declared a report from the west Coast 
producing territory; and this checks up aceu- 
rately. Heavy local requirements arising from 
active building programs in almost every city 
and town in the prosperous Pacific Northwest; 
continued big consumption in California, which 
also is building busily; a wonderfully sustained 
demand from the Atlantic seaboard, despite the 
lateness of the season; a brisk foreign trade, 
especially with the Orient, and a sizable domes- 
tie industrial trade—all combine to fill the 
mills’ order files with attractive business. It 
is, however, reported that on the Coast rail- 
road demand, especially for car material, has 
dropped off. Much of this class of business 
has been offered, but lately has gone largely to 
the South. Its placement there appears to 
have been perfectly agreeable to the fir manu- 
facturers, who are more concerned about seeur- 
ing transportation facilities for the rail orders 
already booked, than they are about booking 
orders that they probably will be unable to 
ship; for the car supply on the Coast is un- 
improved, and the shortage bids fair to remain 
acute during at least the remainder of this year. 
Nevertheless, there is a general belief that this 
trouble will gradually fade away during the 
first quarter of next year, which influences the 
lumbermen to keep their production at a high 
notch. But the development of cargo markets 
meanwhile absorbs their interest. That their“ 
efforts in this direction are meeting with great 
suecess is proved by the tremendous increase, to 
record smashing levels, which water shipments 
have registered so far this year over the cor- 
responding period of 1921. The lumber car- 
goes shipped from the Pacific Northwest be- 
tween Jan. 1 and Oct. 1 of this year, according 
to statistics compiled by the Pacifie Lumber In- 
spection Bureau, totaled 2,381,203,785 feet, 
compared with 1,249,057,310 feet during the 
same nine months of 1921. This was an in- 
crease of 91 percent. California this year took 
1,106,536,336 feet, or 84 percent more than last 
year; and cargo shipments to the Atlantic sea- 
board were 183 percent larger than in 1921, ap- 
proaching close to 400,000,000 feet. Export 
trade also showed tremendous growth. 


Car Shortage Hampers Western Pines Trade 

An advance of $1 in No. 4 western pine 
boards and a stiffening thruout feature the 
Inland Empire market. Business continues 


‘to be seriously interfered with by the ear 


shortage, which still pinches hard and from 
which no early relief is definitely assured. 
Stock shortage is another hampering factor. 
Industrial trade having expanded notably of 
late, there is a good demand for shop lum- 
ber; but little is to be secured. Stock that 
is available and can be loaded out is quickly 
snapped up, and some orders are being placed 
for early spring delivery. Trade in western 
pines yard items has declined, but is expected 
soon to open up strongly again. The view is 
held that retailers, generally alarmed over 
the widespread shortage of lumber and poor 
prospects of securing their requirements later 
on, will lose no time in placing orders for 
spring stocks. Trade in finish, however, is 
still rated as fair. The California manufac- 
turers report a slight drop in eastern pur- 
chases, but the aggregate of demand remains 
heavy. Most mills are sold far ahead, and 
assortments are badly broken, especially in 
shop lumber and uppers, in both of which 
they expect a real shortage before spring. 
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MOVING LAKEWOOD UNIT TO MAIN PLANT 


CLEVELAND, OHIO, Nov. 6.—After occupying 
for about twenty years a 38-acre tract in the 
heart of Lakewood, a suburb of Cleveland, the 
sawmill and lumber yard of the Theodor 
Kundtz Co., manufacturer of church and school 
furniture, are now being moved to the con- 
cern’s main plant at Center, Elm and Wash- 
ington streets, Cleveland. This change was 
brought about by the fact that the Lakewood 
property has been sold by Mr. Kundtz to a 
local realty operator for development purposes, 
the plans for which provide for making it a 
subdivision of high class homes. 


The Lakewood operation of the Kundtz com- 
pany consisted of a complete sawmill, veneer 
mill, dimension mill and panel plant. The ma- 
chinery from the veneer and panel plant has 
already been moved to the main factory, the 
balance of the machinery having been disposed 
of. Wrecking work on the old buildings is 
now under way, there being two large brick 
structures to come down, also seven smaller 
steel buildings and a 150-foot smoke stack built 
in 1918. The most difficult task, according to 
the company, is that of moving the large Cor- 
liss engine, weighing about twenty-five tons, 
which must be moved before Dec. 1, and ar- 
rangements are now being made to take it away. 


~———— 








infections have been found in Snohomish, King, 
Skagit, Island and Whateom counties. 

The unusual fire hazard this season is in- 
dicated by the fact that three large lumber 
companies spent more money in fighting fires 
on their own holdings than the Washington 
Forest Fire Association spent during the entire 
season of 1921. 
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MAINE PETITIONS FOR CANADIAN LABOR 


Banoor, Mz., Nov. 6.—Lumbermen of north- 
ern Maine have petitioned the immigration 
authorities in Washington for permission to 
bring in Canadian labor to relieve the present 
emergency in Maine lumber camps brought 
about by the shortage of cheap labor. 

Some of the principal lumber operators of 
northern Aroostock County recently appeared 
before the immigration commissioner at Fort 
Kent and made affidavits to the effect that 
there is a serious scarcity of men for work in 
the woods; that a real emergency exists which 
might be relieved by the importation of lum- 
berjacks from Canada. These affidavits have 
been forwarded to Senator Hale in Washing- 
ton who has promised to do all he can for his 
Maine constituents. 

It is reported, however, that representatives 
of the woodsmen are forwarding to Washing- 


ACQUIRE INTEREST IN ARKANSAS FIRM 


Hot Springs, Ark., Nov. 6.—The controlling 
interest in the Missouri Lumber Co., of this 
city, the plant of which was destroyed by fire 
early in the summer, has been purchased by 
B. E. Halpin and Frank Neimeyer, well 
known Arkansas lumbermen. The company 
has been completely reorganized and the 
name has been changed to the Halpin & 
Neimeyer Lumber Co. The controlling inter- 
est was formerly held by W. O. Green and 
W. O. Creason, both of Hot Springs. Mr. 
Green retains an interest in the new com- 
pany and will be manager of the retail de- 
partment. Mr. Creason will remain with the 
concern for several months as timberman. 

B. E. Halpin, president, was for the last 
twenty-five years associated with the Stout 
interests of Thornton, Ark., serving for the 
last ten years as secretary and treasurer and 
general manager of the Stout Co. and sub- 
sidiary organizations, and was also presi- 
dent of the Arkmo Lumber Co., of Little 
Rock. He resigned his position with the 
Stout interests several months ago. 

Frank Neimeyer, secretary and treasurer, 
has for the last fifteen years been secretary 
and general manager of the A. J. Neimeyer 
Lumber Co., of Little Rock, Ark., which posi- 
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MEMBERS AND GUESTS OF NORTH CAROLINA PINE ASSOCIATION AT A. C. TUXBURY LUMBER CO.’S PLANT, CHARLESTON, 


HOST ON THIS OCCASION. 


The Theodor Kundtz Co. states that it took 
nearly three months to move about 425 cars 
of lumber, or approximately 8,000,000 feet, this 
material being transferred in gondola cars to 
the concern’s main plant in the ‘‘ Flats,’’ Cleve- 
land. The Lakewood yard handled about 15,- 
000,000 feet of lumber annually. The com- 
pany’s main plant comprises five buildings, in- 
cluding glue plant, varnish plant etc., so that 
the firm now has its complete units in these 
five large buildings, covering five city blocks. 
Timber is now stored in a yard outside the 
main plant. 


THREE INTERESTING LUMBER TOPICS 


SEATTLE, WAsH., Nov. 4.—The current issue 
of the Forest Club Quarterly of the University 
of Washington contains a discussion of three 
topics of unusual interest to lumbermen. 

The first is the opportunity afforded students 
thru the fact that lumber is the chief industry 
of the Pacific Northwest. The Forest Quar- 
terly states plainly that it is to the logger that 
the student looks for summer employment. The 
future logging engineer is being trained both 
by the university and by the industry which will 
employ him after he graduates. 

On the subject of white pine blister rust the 
Quarterly states that on the northern side of 
the Olympic Peninsula, the rust has spread from 
Port Townsend to Mora, forty miles south of 
Cape Flattery, on the Pacific ocean. Numerous 
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THE OUTPUT OF THIS PLANT, AS WELL AS THAT OF A NUMBER OF OTHER NORTH 


ton a remonstrance against the granting of the 
lumbermen’s petitions, asserting that there is 
no shortage of woods labor. The lumberjacks’ 
protest declares that the lumber operators have 
misrepresentated the situation to get their help 
at the low price of $1 a day, which they agreed 
to pay last winter, but which they find insuffi- 
cient to attract men this season, as some of the 
big pulp and paper companies have been offer- 
ing $52 a month. Offers of $35 to $40 a month 
by the lumbermen have failed to fill their camps. 

Under the immigration laws, Canadians en- 
tering this country are obliged to pay a head 
tax of $8 and to pass a literacy test. The 
amount of the head tax is refunded to those 
who return to Canada within six months. It is 
illegal for the lumber operators to recruit men 
in Canada. The lumber operators are hopeful, 
however, that if the immigration authorities 
wilt temporarily waive the literacy test sufti- 
cient Canadian woodsmen will flock across the 
boundary to break the present shortage and 
make wage advances unnecessary. 





Telecodes Wanted 


The AMERICAN LUMBERMAN has several 
requests for copies of the AMERICAN 
LUMBERMAN Telecode. The AMERICAN 
LUMBERMAN will pay $2.50 each for a 
number of salable copies which readers 
desire to dispose of. 

















tion he held until recent liquidation of that 
corporation. Mr. Neimeyer is also president 
of the Monarch Mill & Lumber Co., retailer, 
of Little Rock. 

J. M. Wilson, vice president, is manager of 
the Valley Lumber Co., of Reader, Ark. 

Will A. Smith, superintendent, also comes 
from the Stout operations. He was for seven 
years superintendent of manufacture at the 
plant of the Stout Lumber Co., at Thornton. 
For the last year he has been superintendent 
of the California & Oregon Lumber Co.’s 
plant at Oakland, Calif. 


LETS CONTRACT FOR FREIGHT CARS 


LOUISVILLE, Ky., Nov. 6.—While the Louis- 
ville & Nashville railroad has been receiving a 
lot of panning from its shippers for some years, 
concerning service, car supply etc., the company 
this year is spending a lot of money to improve 
conditions on its lines. Up to Nov. 1, the road 
had announced expenditures of over $20,000,000 
for new cars, seventy locomotives, double track- 
ing, installing heavier rail, enlargement of 
terminals ete., some of the money having been 
appropriated, and work started, while some of 
the work involved has just started. 

On Nov. 4, announcement was made of 
further contracts for 3,000 cars, to cost 


$5,750,000, including 1,000 wooden box cars, 
with steel ends and frames, and 2,000 all-steel 
The coal car order goes to the 


coal ears. 
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American Car & Foundry Co., and calls for 
delivery by April, 1923, from plants at Madison, 
Ind., and St. Louis, Mo. 

The box car order is split, 500 cars each, to 
be built by the Chickasaw Car & Shipbuilding 
Co., Birmingham, Ala.; and the Mt. Vernon 
Car & Manufacturing Co., at Mt. Vernon, Ill. 


CONNECTICUT WHOLESALER INCORPORATES 


NEw BritTAIn, Conn., Nov. 6.—The Hunter 
Lumber Co. has been organized under the laws 
of Connecticut with a capital of $100,000 and 
will conduct a wholesale lumber business at 
New Britain. The head of the company is 
Herbert F. Hunter, of Boston, Mass., who has 
spent twenty-five years in the wholesale lumber 
business in Boston and New England, with 
more or less close relation with the late William 
E. Litchfield. Mr. Hunter is director, vice 
president and general manager. David J. Barry, 
who has been associated with Mr. Hunter for 
several years, covering the New England terri- 
tory, will represent the new company in the 
same territory. The company will handle south- 
ern and western hardwoods, western white and 
sugar pine, Canadian and eastern spruce, pine 
and hardwoods, together with Pacific coast 
spruce and fir products. The offices are at 303 
Park Street. 


PLANS STATE REFORESTATION PROGRAM 


AusTIN, TEx., Nov. 6.—The Texas Forestry 
Association, in codperation with lumbermen and 
public spirited citizens is fostering a move- 
ment which has for its purpose acquiring a large 
body of cut-over land upon which pine may be 
grown. This is only one phase of the program, 
which calls for an educational campaign looking 
toward the prevention of fires which will in- 
clude educating the hunter, stockmen, persons 
passing thru open domains, the millmen and all 
others in the danger of fire and the necessity for 
putting out camp fires. In addition to the con- 
structive reforestation program, it is also the 
aim of the State forestry department and the 
Texas Forestry Association to carry on a cam- 
paign to stimulate the planting of walnut and 
pecan trees, which would be useful both for 
food and cabinet work. In addition the pub- 
lic will be urged to plant ornamental trees and 
trees for wood. 


Maj. Richard F. Burges, a distinguished law- 
yer of El Paso, is president of the Texas For- 
estry Association. Dr. W. Goodrich Jones is 
president emeritus of this body. Codperating 
with Maj. Burges and Dr. Jones in this work 
are Leonard J. Tillotson, of Sealy, Tex.; E. O. 
Siecke, State forester, College Station, Tex., 


fiting themselves thru increasing the resources 
of the State. If the next session of the legis- 
lature is unwilling to purchase the initial 100,- 
000 acres, the plan will be presented to suc- 
ceeding legislatures until ultimately the plan is 
tried-out. A comprehensive forestry program 
will be outlined and submitted to the legisla- 
ture. Mr. Wier said it will not only include the 
purchase of the initial 100,000 acres but em- 
body a plan for adding to the State holdings 
until the Staté owns a very large body of land 
— for growing a large quantity of tim- 
er. 

Lumbermen of Texas, represented by Mr. 
Wier, are heartily in favor of the reforestation 
program, Mr. Wier declared. They are like- 
wise in sympathy with the work of the State 
forester and his corps of assistants in furthering 
the development of timber resources of the 
State, it was declared. The sum of $20,000 each 
year is asked for the pay of agents and patrols 
to prevent forest fires. A new position, assistant 
State Forester at $2,000 annually, is also re- 
quested. A total of $8,000 for each year is 
included for services in tree planting, tree 
culture and windbreak protection. This would 
be matched by the Federal Government. For 
each year $3,000 is suggested for an agent’s 
traveling expenses, and $2,500 for the State 
forester’s traveling expenses, both items being 














TWELVE VESSELS LOAD LUMBER IN A DAY 


GEORGETOWN, 8. C., Nov. 6.—On Tuesday of 
last week eleven schooners and one steamship 
were loading at this port with cargoes consist- 
ing mostly of Georgetown County lumber. Lum- 
ber shipments by water from this port at pres- 
ent approximate 3,000,000 feet a week. Local 
lumber manufacturers and dealers report bright 
prospects for the lumber industry. They ex- 
pect the usual seasonal falling off in December 
and January, but say there is no fear of serious 
decrease in demand for lumber any time in the 
near future. The Atlantic Coast Lumber Cor- 
poration is cutting 350,000 feet a day, while 
the output of Rankin & Tyson, B. W. Jayroe 
and others brings the total up to around 500,- 
000 feet a day. This lumber is being shipped 
by water to points along the coast from Florida 
to Maine and by rail to many other points. 


MICHIGAN RETAIL LUMBER YARD SOLD 


GRAND Raprips, Micu., Nov. 8.—The retail 
lumber yard operated at Shelby, Mich., by Pow- 
ers & Critchett has been sold to the Harrison 
Basket Co., which operates a basket plant, 
planing mill and retail lumber yard there, and 
the business of the two yards will be consoli- 
dated at the Harrison yard. Powers & Critchett 
continue to operate the mill at Kelly, La., mov- 
ing their headquarters to that place. 


and Robert W. Wier, of Houston, Tex. The 
work is being carried out on a broad liberal 
plan and the public will receive the benefit. 
This being the case, the contention is that the 
public should as a whole, pay for the work and 
not make the lumbermen as a class pay for that 
which will be beneficial to the public as a 
whole. 


Therefore, recently the legislative commit- 
tee of the Texas Forestry Association appeared 
before the State board of control and requested 
that an appropriation be made in the coming 
year’s budget for the expense of maintaining 
the forestry department of the State, and in 
January when the legislature convenes the 
Texas Forestry Association will make request 
that the legislature make provision for the 
purchase of 100,000 acres located in that part 
of Texas where the tree growth is greatest, and 
land cheapest; this land to be utilized for re- 
forestation, and the 100,000 acres to be the 
initial unit of the larger program. 

Members of the committee present were E, O. 
Siecke, State forester; Leonard J. Tillotson; 
Maj. Richard F. Burges, president of the Texas 
Forestry Association; Dr. W. Goodrich Jones, 
of Dallas, and Robert W. Wier, president R. W. 
Wier Lumber Co., Houston. 

The program is a very broad one and is de- 
signed thruout not to bring profit to any par- 
ticular class but to benefit the entire public. 
The public will be educated to have an increased 
civic pride and at the same time will be bene- 
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8. C.. WHERE THE ASSOCIATION’S REGULAR MONTHLY MEETING WAS HELD ON OCTOBER 26, THE COMPANY BEING THE 
CAROLINA PINE MILLS, IS MARKETED THRU THE SOUTHERN PINE SALES CORPORATION, OF NEW YORK CITY 


duplicated with amounts from the Federal 
Government. 


SRASSRABEAEAABBAZaB 


TO ERECT STORAGE AND RECONSIGNING YARD 


Kansas Crry, Mo., Nov. 7.—Plans have been 
announced by the Byrne-Renfro Lumber Co. for 
a large storage and reconsigning yard on the 
Belt Line tracks in the eastern part of Kansas 


City. A ten-year lease has been taken on 80,000 


feet of ground and an additional 30,000 feet 
has been bought nearby. In acquiring the land 
and planning for the reconsignment the com- 
pany is looking into the future when Kansas 
City will be to the west Coast lumber business 
what it is to the southern pine. In discussing 
the matter, Mr. Renfro said: 


When I started here in 1898 the bulk of the 
lumber sold in this territory was northern white 
pine. Then a retailer in this territory could get 
an order of lumber from a Mississippi River town 
in a day or two. Almost overnight southern pine 
displaced the northern and it took a little longer 
to get an order, but still not long enough in normal 
times to make it worth while to operate a dis- 
tributing yard here. Now the lumber business 
slowly is turning to the west Coast and it will 
not be many years until the bulk of the lumber 
handled here is fir. We are preparing for that 
time, so that a retailer in this territory can get 
his requirements filled on short notice. 


GROSS EARNINGS of steam railroads during 
August were $472,000,000, compared with 
$443,000,000 the previous month, and $504,000,- 
000 a year ago, a decrease of 6 percent. 
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A Visit to a Thriving Michigan City Where Building Is Brisk—Some 


Comments on Strikes and Their Results as Well as Practical Remedies 


You can see at once that there is no such 
thing as finishing up the Realm’s work in any 
given part of the country. There are scores 
and hundreds of yards, and each yard has 
much to contribute to the wisdom and worth 
of retailing. We are no Sherlock Holmes, and 
we must acknowledge with regret that beyond 
doubt many things the readers of this de- 
partment would like to know escape us in the 
yards we do visit. So the inkshooter of this 
department knows better than anyone else 
that he can do little more than scratch the 
surface when he goes into a given area in 
search of methods and ideas. It was with real 
regret that we turned the nose of the flivver 
westward, anxious tho we were to get home, 
for this eastern country is very energetically 
working out the new methods that ehang- 
ing conditions make necessary, and its 
dealers are capable and far-seeing men. 
In spite of the reputation they tried to 
hang on to themselves of being cold and 
hard shelled, I found them uniformly 
courteous and affable. Surely no breezy 
westerner could have been more friendly 
to a wandering editor, nor could he have 
believed more firmly in the future of his 
town. Perhaps we are partial, but it 
seems to us that the very best traits of 
Americanism are to be found in retail 
lumbermen. They don’t recommend 
themselves so highly as some _ other 
people, politicians for instance, do, but 
they’re the constructive fellows who will 
see a good thing thru. 

The trip back across the eastern 
mountains was an interesting experience. 
A chance acquaintance said it was a fine 
place to fight Indians or run a still, be- 
cause there were so many things to hide 
behind. The grades didn’t get our goat 
completely, but we were rather relieved 
when he had left them behind. A friend 
came across the old National Road in 
a touring jitney loaded with about a 
ton of camping gear. This man’s un- 
doubted inventive genius has flowered 
in two directions; one, the devising of 
new gimcracks to use on camping trips; 
and the other, devising places on the 
little machine for carrying the gimcracks. 
The engine would pull him up the slopes 
if given time and gas, but the brakes 
didn’t do so well at holding him back 
when he slid down the other side. He 
looked like an aged man when he finally 
reached level ground in Ohio, and his wife who 
shared his adventures professed to feel like a 
grand old ruin. The road surfaces are splen- 
did, and the slopes are not quite steep enough 
to induce the engineers to resort to the sys- 
tem of switchbacks commonly used in the 
steeper parts of the Rockies. 





Comparison of Eastern and Midwestern Yards 


Making good on a covenant entered into 
some time ago, the Realm drew its trusty 
typewriter and went into action in the State 
of Michigan. The first point of attack was 
Ann Arbor. A person can hardly avoid com- 
paring and contrasting the eastern and mid- 
western yards when he comes directly from one 
to the other. We mentioned these matters be- 
fore when we were traveling in the other direc- 
tion. The midwestern towns, or perhaps they 
call themselves mideastern here in Michigan, 
have more yards per capita, and they do not 
reach out so much to surrounding towns. Here 
in Michigan as in most of the Mississippi Val- 
ley and Lake States each small town and vil- 
lage has at least one lumber yard and sells a 
pretty respectable volume of lumber. Such 
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a yard may not carry a stock diversified enough 
to put together the materials for a big house 
that runs to fine finish. When such a sale is 
made it’s about an even break whether the 
local lumberman will make a special order of 
the materials needed or whether the owner will 
go directly to the nearest larger town where 
he can find what he wants in stock. 

It seems strange to the casual spectator that 
a town of say 20,000 people in the middle 
States will have two or three times as many 
yards as a town of the same size in the East 
and that the western dealer will not be able to 
extend his market to cover so large a sur- 
rounding territory. Perhaps the average wes- 
tern yard is not quite so large as the average 
eastern one, tho even of this we are not sure. 


the direct and rational way. They have been 
building houses and lots of them. At the C. 
W. Gill Lumber Co.’s office, where I happened 
to make my first call, I was told that business 
for 1922 had been very good. Each dealer 
mentioned, sooner or later, the expansion that 
is going on in the university. Michigan Uni- 
versity is one of the oldest and most famous 
of the State universities. Its professional 
schools have long enjoyed the highest reputa- 
tion, and perhaps because it has graduated 
so many famous persons the university has 
grown steadily. At the present time this 
growth seems more rapid than ever before. I 
believe it has 10,000 students, and it is said 
to be preparing for as many as 20,000 within 
the next few years. Higher education is grow- 
ing increasingly popular, for more and 
more young fellows have come to the con- 
clusion that it is of great practical value. 
No doubt the fact that in the late war 








& BUSINESS 
REVIVAL 





“We'll never get her tamed while the pup runs loose’”’ 


Apparently there is a larger consumption of 
locally purchased lumber in the middle States. 
Towns are building up pretty rapidly, and 
buildings that never were very permanent in 
character are being replaced. It is not safe to 
predict that the middle States will follow the 
eastern States in diminishing the number of 
yards. That will depend upon conditions. No 
doubt any town that becomes industrial in 
character and gets a fair proportion of in- 
dustrial workers of foreign extraction and 
that arrives at a combination of extreme wealth 
and extreme poverty in the tissue of its citizen- 
ship will follow more or less in the footsteps 
of eastern industrial centers. But so long as 
agriculture and the commerce that springs out 
of agriculture remain paramount I can see no 
reason for supposing that any very radical 
change in the tissue of lumber retailing need 
be expected. 


Busy Building Houses in Ann Arbor 


Ann Arbor, so the local dealers tell me, has 
suffered from an acute shortage of houses. 
They also tell me that the citizens of this 
pretty university city have been rather busily 
engaged this year in meeting this shortage in 


only college graduates had much of a 
chance at getting military commissions 
convinced a good many. However this 
may be, the university of Michigan is 
spending a big flock of money in ex- 
pansion. It has bought about fifty 
houses adjoining the campus and is mov- 
ing them off to make room for more uni- 
versity buildings. 

Providing housing facilities for this 
number of young people is quite a busi- 
ness. Many live in fraternity and soror- 
ity houses, and many more room in pri- 
vate homes. There is said to be plans 
on foot to house them eventually in dor- 
mitories so that the university may have 
a better oversight of them and so that 
they may develop a deeper university 
spirit. But wherever they live, if the 
number of students is increased by 10,- 
000 there must be a vast lot of building. 
The university buys some of its build- 
ing materials locally, and it is inevitable 
that with the expansion of the big insti- 
tution the city must expand with it. 
President Burton got a good word from 
every retailer to whom I talked. They 
did not profess to judge his educational 
policies, but they did commend the busi- 
ness like way in which he is undertaking 
the administration of the big plant. 


Money Available for Building Loans 


Mr. Gill stated that there seemed to 
be plenty of money available for building 
loans. There are some good building and loan 
companies working in Ann Arbor, and some in- 
surance money has been available for loans. 
These insurance funds are usually placed rather 
conservatively as is fitting and proper, but they 
release logal capital that can be loaned where 
personal knowledge indicates that the borrower 
is an adequate moral risk. Mr. Gill reported 
that real estate men say many families wishing 
to locate in Ann Arbor for the purpose of 
educating young people or to have the advan- 
tage of living in so desirable a residence city 
have not done so on account of the difficulty of 
finding houses. 

In the office of the Washtenaw Lumber Co. I 
talked to G. W. Watson. Caleb Loud, formerly 
manager of the concern, died suddenly during 
August; and Irwin Earl, of the C. A. Sauer 
Co., was acting as manager pending later ar- 
rangements. 

Mr. Watson stated that continued high rents 
testified to. the competition there was for 
houses, and the fact that trade during the sum- 
mer was extra good indicates that many people 
are finding the way out of the difficulty by 
building their own. The desire te own homes 
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has brought in a little competition from the 
venders of ready-cut houses. I believe some of 
these concerns have entered into some arrange- 
ments with men who are acting as their local 
agents. This arrangement of having an ex- 
contractor or a retired carpenter act as scout 
and salesman for a catalog house probably 
makes for more mail-order sales—for a time. 
But we think the lot of such an agent, like 
that of Mr. Gilbert’s policeman, is not a ’appy 
one. We wouldn’t want to be in his shoes when 
Mike Popoffski comes in to ask w’y da ad- 
jectives you ain’t send all da house like you 
said. We’re not going to send all these cata- 
log men up Salt Creek right away, for they 
do have some satisfied customers, and they 
have a vast lot of experimenters to draw upon. 
“‘T don’t want to knock those fellows,’’ Mr. 
Watson said, ‘‘but they don’t compete with 
us on an even basis. If they didn’t make their 
customers think the service is more complete 
than it is they wouldn’t sell many bills. For 
instance, one of these outfits beat us by about 
$300 on one bill. They sold it. But to date 
the owner has bought $500 worth of stuff from 
us to piecé out, and the job isn’t done yet.’’ 


Local Dealer Must Suit Community’s Needs 


The threat of mail-order supremacy is like 

the threat of the general strike; something un- 
likely ever to be brought to pass but neverthe- 
less'a thing that makes 
for uneasiness. The 
mail-order bogey 
is nothing to get pan- 
icky over, nor is it a 
thing to be dismissed 
and forgotten. There 
are mail-order con- 
cerns that have been 
in business for many 
years and that show 
no special signs of 
going broke. Their 
service seems in gen- 
eral to be unsatisfac- 
tory as compared 
with adequate local 
retail service, but 
they are persisting 
and may refine their 
methods in unex- 
pected ways. We 
ean’t guess the fu- 
ture, perhaps, but it 
doesn’t take much 
acumen to see that re- 
tailers ought to keep 
their eyes on all lines 
of competition, not to 
jeer at it but to see 
it as it is. This is 
the common-sense attitude taken by Mr. 
‘Watson and the hundreds of other alert dealers. 
A man who sees what his competitors are offer- 
ing is the fellow who will take pains to fit his 
-own service exactly to the ideas and desires of his 
-eustomers. A local retailer must suit the needs 
of one community, and usually a community 
has a single standard of house construction 
-and of house design. The dealer has a much 
-easier job in fitting his service to his own well 
known community than the mail-order man has 
in fitting his service to hundreds of commun- 
ities. We suppose the latter does not try to serve 
-entire communities. . He adjusts his service to a 
-certain rather credulous class and is content if 
a few persons or for that matter only one per- 
-gon in a community buys of him. So long as 
“he does this his competition is likely to be fairly 
negligible. If he changes his service in some 
way to make a wider appeal he must be met 
‘by better local service. 


Epidemic of Strikes Checked House Building 


In the yard of the C. A. Sauer Co. I found Ir- 
win Earl, the manager, superintending the stor- 
-age of stock that was being unloaded. I asked 
him if the railroad strike of the summer had 
:affected the movement of stock. He said it 
had checked some long shipments and had con- 
sequently caused some trouble in supplying 
jobs. But the real damage felt by Ann Arbor 
lumbermen was of a different kind. Money 
*is always cautious, at least the money that is 











normally invested in houses. It is seeking for 
sound investment; and considerations wider 
than local needs are of weight in determining 
an investment. With the country shaken by 
industrial disturbances; many people on the 
verge of building decided that until national 
tranquility was in a measure restored they 
would keep their money in banks. Whether 
they were wise or foolish is a little beside the 
point; but there can be no doubt that the 
epidemic of strikes checked house building. 
These reports have come to me in various ways 
from several different parts of the country. 
Building was by no means the only line of com- 
merce and industry to feel the deadening effect 
of industrial disputes. 

‘“Tt is little short of a crime,’’ Mr. Earl 
said, ‘‘that just at a time when prosperity was 
definitely on the return a group of stubborn 
men could check it and cost the business circles 
of the country millions of dollars. I don’t be- 
lieve the miners or the railroad men would 
like being thrown out of work by a dispute 
in the lumber business. But every time a 
strike happens in some strategic industry, such 
as coal or railroading, the effect is felt by 
millions of persons who are in no way parties 
to the dispute and have no power to make a 
settlement or to enforce it, once it is made. It 
seems to me the time has come to do more about 
this matter than merely to wiggle out of a 


HOME SWEET HOME 


sounds just as sweet on a mouth organ as it does when played by a famous 
band if you are an owner of a 


REAL HOME 


We do not refer to a mansion but to a real comfortable, modern home—a 
“love nest” if you please. 


A real home can be built for an amount within your means. 


See us for ideas and estimates. 


FULLER GOODMAN CO. 


LUMBER—461 Blackhawk Street—Specialists 


Very Often You Will Find Our Phone 185 Busy—Then Call 183 
We Are As Near to You As Your Telephone 


Sample of publicity matter used In local papers by Oshkosh (Wis.) dealer featuring the home- 


owning sentiment 


strike after it is present and killing off busi- 
ness.’ 


Dissertation on Effect of Strikes 


We have travelled around the country when 
other strikes were in progress, but we can re- 
call no other time when business men seemed 
more earnest in their statements that some- 
thing constructive must be done to relieve 
the country of the plague of strikes that has 
cost it so much not only in lost money but also 
in increased class bitterness. It seems a fit- 
ting time to mention these matters, now that 
the major strikes are at an end. However, for 
aught we know there may be others scourging 
the country by the time these lines get into 
print. They multiply like rabbits. When a 
great strike is on and the country in general 
and uninvolved lines of business in particu- 
lar are suffering from the byproducts of the 
contest, then there is a demand for some sort 
of strong-arm short-cut to get the thing over 
and done with. But when it is over, the suf- 
ferers are so busy retrieving their losses and 
putting their own affairs in shape that they 
forget about possible future strikes. They 
should not do this. The time of comparative 
quiet is the proper time in which to insist that 
constructive measures be taken to require that 
such disputes be settled in a fair way, accord- 
ing to principles of right and justice. 

This, we admit is a large order. But we fail 
to see that putting it off is going to make the 


solution easier. Strong-arm methods devised 
when the emergency is present are doubtless 
justifiable to save the country from drifting 
into anarchy. But nearly all hastily devised 
cures have a bad after effect. By unusual luck 
they may be perfectly sound and just; but vio- 
lent coercion is likely to have a back kick, a 
mean return when the shoe is forced upon the 
other foot. The only safe plan is to work these 
things out in such a way that they are both 
practical and just. A writer in one of our con- 
temporaries comments on the fact that in a so- 
called democracy decisions on public questions 
can be arrived at only after the public has 
got so badly scrambled that it can’t go on any 
farther. We submit that it has to be scrambled 
over and over again before it arrives at any- 
thing like a decision. It gets stuck in the 
same mudhole a dozen times, hires a team to 
haul it out and feels self congratulatory that 
it has escaped; and yet it neglects to grade 
up the spot and drain it so that in the future 
there will be no mudhole in which to stick. 
It seems to our simple mind that the present 
is a favorable time for our political and social 
leaders to tackle the job of strikes; not in the 
spirit of ‘‘putting labor in its place,’’ or 
‘*showing capital where to get off at,’’ but in 
the spirit of finding a just and practical method 
of settling industrial disputes. If the brain- 
less boob who roars down the boulevard at sixty 
miles an hour endan- 
gered no property but 
his own and no person 
but himself we might 
not restrain him; but 
he is a general men- 
ace, so laws are made 
to fit his particular 
case. If strikes in- 
volved no innocent by- 
standers there might 
be some sound reason 
for not interfering 
with them. In our 
reasonable moments I 
suppose we don’t want 
to abridge any of the 
real rights or the nec- 
essary defenses either 
of labor or of capital. 
But we do want these 
private defenses  su- 
perseded by legal pub- 
lic defenses and this 
destructive and inde- 
cisive private war out- 
lawed by civil proc- 
esses capable of ren- 
dering just decisions. 


[The next instalment 
of the Realm discusses 
building and loan associations, second mortgage 
companies, flat building and side investments 
for lumber dealers.—Epitor. | 





OLDEST FRAME HOUSE CONTEST 


WEstT FRANKFORT, ILL., Nov. 6.—Prize con- 
tests have long been the order of the day as 
a means of creating interest in any commodity, 
serving as a very successful medium of adver- 
tising, but seldom, if ever, has there been a 
prize contest that attracted more real local 
interest than that announced by the Stotlar- 
Herrin Lumber Co. at the opening of the In- 
dustrial Fair. This lumber company offered 
premiums to persons living in the three oldest 
frame houses located in greater West Frankfort. 
The first prize was awarded to Chief of Police 
C. K. Spires, who now owns and resides in 
what is known to most of the citizens of West 
Frankfort as the old George Murphy place, 
but to some of the oldest citizens this place 
is known as the Tempa Wire farm. The contest 
has revived much interest in the early history 
of Illinois and the territory surrounding this 
city. The Tempa Wire House was built before 
most of the present generation can remember, 
at a time when the land upon which the present 
city of West Frankfort stands was a vast 
wilderness. The house stands today a remark- 
able monument to woodcraft, a relic of the days 
before the Civil War. 
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NEWS AND POINTERS FOR RETAILERS 


Miniature Suburban District Display 

JOHNSTOWN, Pa., Nov. 6.—Displays in mini- 
ature are becoming more and more popular at 
fairs and expositions thruout the country. One 
of the most extensive and attractive displays of 
this kind ever seen in this city was that of the 
John W. Walters Co., whose booth at the recent 
Greater Johnstown Industrial Exposition drew 
the interest of the crowds that thronged the 
exposition. The booth in which the display was 


Pee, 
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seasoned for the products of the advertiser. 
This statement holds true in the lumber field 
as well as in general business. Advertising de- 
partments of retail lumber businesses have 
been heard to complain not infrequently that 
one of the hardest problems faced by them is 
to get the employees of the company to read 
the advertisements and put themselves in a 
position to take advantage of the leads and 
tips opened up. The McPhee & McGinnity Co., 


TOHN W.WALTE rR S COM PA NY _N 





Display of a section of a suburban district in miniature, prepared and shown by the John W. Wal- 
ters Co. at the Greater Johnstown Industrial Exposition 


held was lined with Cornell wood board, as 
were a number of other booths. The company’s 
exhibit carried a strong appeal thru the chil- 
dren, to their parents. It consisted of a sec- 
tion of a suburban district, with every article 
shown in miniature. There was a miniature 
house complete and true in every detail made 
of ‘‘Creo-Dipt’’ stained shingles. Another 
house was shown in course of construction, also 
in miniature, showing a workman in the door- 
way, and other workmen unloading lumber from 
a miniature truck. Two more workmen were 
shown on ladders, putting on rafters. A minia- 
ture signboard on one side of this unfinished 
house stated that the materials on the job were 
furnished by the John W. Walters Co. Between 
the finished and unfinished houses was a minia- 
ture electric street railway, with trolley posts, 
and an electric street car. A heavy duty truck 
loaded with lumber was shown about to cross 
the streetcar track on to a concrete roadway. 
The John W. Walters Co.’s name was on the 
side of the truck, and on another signboard 
along the concrete highway. The finished house 
had large pots of boxwood and evergreen 
shrubs in front of it, while in the rear was 
shown a very elaborate pergola, with a limou- 
sine standing near the gate and a roadster at 
the door of the garage. A terrace surrounded 
the house. Nearby a pile of various kinds of 
building material, sand, stone, miniature bags 
of cement, lumber, building papers and roll 
roofing, lent a real touch to the work under 
construction. 

Every advantage was taken to bring the John 
W. Walters Co. name before the public. In 
addition to having its name on the signboards, 
trucks and materials, the aprons on the minia- 
ture carpenters were stamped with the com- 
pany’s name. During the week of the exposi- 
tion the company distributed all kinds of litera- 
ture on building materials, and samplés of 
shingles, plaster board, wood board, roofing, 
cement, flooring, waterproofings, clay products, 
hollow tile and various plan books. The John 
W. Walters Co. showed great enterprise in pre- 
paring this exhibit and derived much benefit 
from the interest shown during the exposition. 


Getting Employees Behind Advertising 


Spending money for advertising and getting 
results from it are separate and distinct things. 
The best advertising in the world will not show 
the results it should in the matter of profits to 
the advertiser if the sales department is not up 
on its toes codperating with the advertisement 
and following the leads and tips developed. 
Carefully planned advertising constantly sug- 
gests to the public new uses, many of them 


of Denver, Colo., however, has been very suc- 
cessful in getting its employees to get behind 
the advertising. In brief, this fall the com- 
pany prepared in booklet form the various ad- 
vertisements it will run from time to time and 
at least one booklet was given to each em- 
ployee. The following notice appearing on the 
first inside page of the bulletin gives the rea- 
son of the plan: 

To All Employees: 

In the following pages we submit copies of the 
advertisements which are appearing this fall in 
Denver’s daily papers. 

Our object in giving you this copy is to let you 
know what we are going to say about you, about 
the goods we manufacture and sell, and about the 
organization. 

Naturaly, we feel that our department is an im- 





Part of the display of the Cruickshank Lumber & Coal Co. at the recent Hannibal Auto Show. 
the floor plan layout beside the model homes. 


portant one, but we are keenly alive to the fact 
that no advertising campaign can be a success un- 
less it is backed up by the sales department. 

Every member of this organization is a sales- 
woman or salesman, inasmuch as they, in the 
proper performance of their various duties, can 
create good will for our company. 

This campaign can not succeed without your 
help, so please read these advertisements carefully, 
and be prepared to answer any questions which 
customers may ask you about your department, 
and know where to direct them for matters con- 
cerning other departments. 

Let us realize on this advertising campaign for 
the fall of 1922. 





In the past the MePhee & McGinnity Co. 
found it exceedingly difficult to get its em- 
ployees behind the spirit of its advertisements, 
but the cireulation of the booklet this fall has 
helped in a great measure. When employees 
find what is being said about them or about 
the company and what the public expects them 
to do, they will in most instances try to live 
up to expectations. This idea is one which in 
other lines of business has been used consid- 
erably, but has ‘‘not been overworked in the 
Jumber industry,’’ to use the words of Paul 
Keenan, of the advertising department of the 
McPhee & McGinnity Co. 


Boosts Homes at Auto Show 


HANNIBAL, Mo., Nov. 7.—One of the most 
talked of and best exhibits at the recent Han- 
nibal Auto Show was not an automobile dis- 
play. It was the display of miniature homes 
and building materials of the Cruickshank 
Lumber & Coal Co. The company took a booth 
right in among the automobiles on display and 
showed several extremely attractive model 
houses, together with photographs of beautiful 
homes and various millwork features, all of 
the last being worked to scale in miniature. 
Roofing and other materials were also shown. 

It is not exactly unusual for retail lumber- 
men to have a garage display at an auto show, 
hut it is unusual for a retailer to go in and 
devote the display to pushing the idea of own- 
ing a home. In fact, nothing in the display 
of the Cruickshank Lumber & Coal Co. dealt 
with garages, but the idea of home ownership 
was continually and aggressively pushed. The 
display obtained excellent results and officials 
of the company are well pleased with the pub- 
licity. 

During the display the Cruickshank Lumber 
& Coal Co. distributed numbered cards. Those 
who wrote their names and addresses on the 
cards had a chance to secure a Curtis built-in 
medicine cabinet which was disposed of at the 
end of the auto show to the holder of the lucky 
number. Those who signed the ecard indi- 
cated in the space provided for such purpose 


an 
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Note 
The display stressed the idea of home ownership 


their interest in any line of building, it being 
plainly stated on the face of the card that such 
information did not put the inquirer under any 
obligation but simply would assist the Cruick- 
shank Lumber & Coal Co. in planning its service. 
Assisting the company at the display was N. E. 
Davis, general sales manager of Curtis Bros. & 
Co., and J. A. Lang, representing the Philip 
Carey Roofing Co. The Cruickshank Lumber 
& Coal Co. is agent for both of these companies 
in Hannibal. The company is very well pleased 
with the results of the display, having secured 
numerous ‘prospects for spring building. 











NOVEMBER 11, 1922 


AMERICAN LUMBERMAN 


43 





Book Makes Inventory Taking Easy 


Don Critchfield,»well known Nebraska lum- 
berman, has prepared what he terms the 
‘*Ready Reference Inventory,’’ which makes 
the annual inventory taking less of a burden 
than formerly. After careful study and use 
of various forms of inventory books, the ‘‘ Ready 
Reference Inventory’’ was drawn up and in 
every way possible it was designed to do away 
with the errors that sometimes creep into in- 
ventory taking. For example, each page is 
divided into a number of blocks, page one be- 
ing shown in the accompanying illustration. 
These blocks are divided by heavy black lines 
and are numbered 1, 2, 3, 4, and 5 ete. Asa 
rule, two men take inventory and the figures 
they put down are checked when the inventories 
are priced or worked up. A very frequent 
source of error is putting figures in the wrong 
place. For example, 165 pieces of 2x4—16 No. 
1 common, southern pine, will be put down as 
165 pieces of 2x4—16 No. 2 common, southern 
pine, in one book. The error, of course, is dis- 
covered but it is necessary to go out and check 
the accuracy of the figures and this consumes 
a lot of time and sometimes it is difficult to 
check because of sales having been made since 
the time of inventory. The blocks on the pages 
of the ‘‘Ready Reference Inventory’’ were de- 
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vised to do away with this chance of error. For 
example, in block one, on page one, No. 1 com- 
mon southern pine, 2x4, would be tallied and 
the man who calls the number would eall 
‘*block one, 165 pieces 16-foot,’’ and that would 
be all there is to it. 


As a rule, inventories are taken in cold 
weather and generally the men taking them 
have to wear gloves and not-infrequently mit- 
tens. The less writing they have to do, there- 
fore, the better. Consequently, this inventory 
has printed on it nearly everything that is cus- 
tomarily carried. All the men taking the in- 
ventory have to do is to put down the number 
of pieces and the grade. Lumbermen who 
have attempted to decipher the inventories tak- 
en by men with heavy gloves or frozen hands 
will readily appreciate what a very distinct ad- 
vantage the ‘‘ Ready Reference Inventory’? of- 
fers in this matter. 


At the right hand side of the book the con- 
tents are clearly and fully indicated by an in- 
dex. In taking an inventory, the proper way 
to do is to take each pile as it comes. Con- 
sequently, more or less skipping about in the 
book will have to be done. By placing the 
thumb on the desired index flap, as shown in 
the illustration, the book ean be easily flipped 
open at the desired place and entry quickly 
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Inventory” showing clearly how it is indexed and also how each page is 


divided into blocks 


made in cold weather when gloves or mit- 
tens have to be worn. This is a distinct ad- 
vantage. 

The AMERICAN LUMBERMAN is able to supply 
the ‘*Ready Reference Inventory’’ to any deal- 
ers desiring it. The price for ten or more is 
$1 each; four copies for $5, and one copy for 
$1.50. re 

Texan Reénters Retail Business 

San ANTONIO, TEx., Nov. 6.—*‘Once a lum- 
berman always a lumberman’’ is a true saying. 
The latest man to prove this assertion is G. E. 
Melliff, who has returned to the lumber fra- 
ternity by forming the Melliff-McAllister Lum- 
ber Co. and by purchasing the I. & G. N. yard 
of Ed. Steves & Sons. The new company took 
over the business on Oct. 1 and Mr. Melliff is 
once more fully immersed in the retailing of 
lumber. He is a particularly strong advocate 
of the use of plan services and in selling the 
home complete to the prospective purchaser. 
The yard of the company has some very ex- 
cellent lumber sheds in it which are only a 
year or two old, and consequently no changes 
are contemplated in either the sheds or the 
warehouse in the near future. However, the 
company soon will build a store and office 
building in which will be embodied modern 
merchandising ideas regarding which Mr. 
Melliff is enthusiastic. 


North Shore Retailer Features Service 


One of the most progressive retail concerns 
located in the numerous small residential sec- 
tions of the North Shore within a radius of 
thirty miles from Chicago is that of the Win- 
netka Coal-Lumber Co., which operates three 
yards in Winnetka, Ill. One yard is used for 
handling coal, another for building tile, and the 
third, or main yard, contains everything in the 
building material line from lumber to shingle 
nails. Earl Weinstock, manager, in talking to 
a news representative of the AMERICAN LuUM- 
BERMAN last week, stated that the company had 
enjoyed a good volume of trade all season, the 
building business having been especially active 
and only now just easing off. The concern de- 
livers within a radius of ten miles of Winnetka 
and for handling the-various commodities util- 
izes six trucks of the following capacities: Two 
of 5-ton; one 3-ton, two 2%-ton, and one 
1%4-ton. Two of the larger powered trucks are 
equipped with dump body, Mr. Weinstock stat- 
ing that this is better for their work than the 
trailer, as the lumber has to be unloaded right 
on to the job and not on the street. One trailer 
is also employed, and three double and two 
single teams are used for local deliveries. Five 
trucks and five teams are on the go all the 
time, which, as Mr. Weinstock said, makes a 
pretty well balanced delivery service. A garage 
is maintained for keeping the trucks in good 
shape and for overhauling occasionally, one 
mechanic being kept busy on this work. In this 
connection it might be well to state that an 
extra engine is on hand at all times in case one 
of the trucks should break down and require 
an engine in a hurry. 

Mr. Weinstock said the company has a fair 
stock of lumber on hand, comprising southern 
pine, northern pine, hemlock, fir, spruce ete. 
The company makes its own frames, and for 
this purpose operates a planing mill. A well 
laid out shed, 90x64 feet, is utilized for storing 
finished lumber, and it will hold approximately 
twenty carloads of material, or 480,000 feet, 
figuring 24,000 feet to the car. The shed is 
divided into bins, of which there are twenty- 
two on each side, and one of these bins will 
hold 14,000 feet of flooring, said Mr. Weinstock, 
who also stated that there was 350,000 feet of 
finished material in the shed at the time of this 
visit. In this shed divisions are arranged for 
picture molding, screen stock, lattice, quarter 
round ete. so that when a customer comes along 
he can easily pick out his own lengths and 
kind of stock he wants, as the information is 
given at the end of the bin or partition. This 
arrangement also shows off the stock to advan- 
tage. Odds and ends are kept in a separate bin 
in a conspicuous place, which helps move the 
stuff much quicker than if stuck away in som 
out of the way spot. 

The Winnetka Coal-Lumber Co. has work 
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out a plan whereby it can keep a daily check 
on each driver. In the office is placed a little 
cabinet divided into compartments, each one 
of which contains a driver’s name, together 
with a ecard bearing the following: Driver’s 
name; truck number; date left garage; re- 
turned at; stops; contents out; destination in; 
miles; gas; oil. Blank spaces are provided for 
filling in the information. This is what the 
company terms a ‘‘daily card record,’’ or 
‘cost of deliveries record.’’ 

In its publicity program the company uses 
the local papers to feature service; as Mr. 
Weinstock said: ‘‘The fact that we offer our 
customers the best lumber and the best coal 
we can possibly buy has gained for us their con- 
fidence.’’ Mr. Weinstock also stated that a 
salesman follows up a job every day as a 
matter of service to see if everything in the 
building material line that is needed for a 
particular project is ready when wanted. 


Within a few miles of Winnetka is located 


Wilmette, where Hoffmann Bros. maintain a 
retail establishment and handle a considerable 
amount of rough dimension lumber and sheet- 
ing, consisting of southern and western pine. 
Mr. Hoffman stated that the larger percentage 
of their business was devoted to coal, altho 
they handle cement also. The building business 
has been very satisfactory and there has been 
lots of it going on all summer. 


(SPHERE LBAAZAS 


OPENS GENERAL SALES OFFICE 


Sr. Louris, Mo., Nov. 7.—William M. Klenk 
has returned to St. Louis and has opened a 
general sales office in the Railway Exchange 
Building, with branches in Springfield and De- 
eatur, Ill, and Indianapolis, Ind. Mr. Klenk 
until recently was sales manager for the A. 
B. Smith Lumber Co. He was at one time con- 
nected with the Julius Seidel Lumber Co. and 
later with the Wiles-Chipman Lumber Co. 

Mr. Klenk has the exclusive sales agency for 


the Atlas Lumber Co., of Seattle, Wash., for 
all of Illinois from Springfield south; all of 
Indiana and Missouri as far north as the Iowa 
State line, and as far west as Jefferson City. 
He also has the exclusive sales agency in the 
same territory, with the exception of Iowa, for 
the E. L. Bruce Co., manufacturer of oak floor- 
ing. 
Mr. Klenk also has the exclusive sales agency 
for the Drescher Lumber & Shingle Corpora- 
tion of Seattle, Wash., for all of Missouri, Tli- 
nois and Indiana, and for the Shull Lumber 
& Shingle Co., of Westminister, B. C., for all 
of Missouri, southeastern Iowa and western 
Indiana. 

Mr. Klenk will also represent the A. B. Smith 
Lumber Co., cypress and red cedar posts; and 
the following southern pine concerns: Rosa 
Lumber Co., Picayune, Miss.; Darrah Lumber 
Co., Dalton and Brainbridge, Ga., and the Wis- 
consin & Alabama Lumber Co., Sylacauga, Ala., 
and Stephenson, Miss. 





FANNING THE DESIRE FOR BETTER HOMES 


SPOKANE, WASH., Nov. 4.—Approximately 
20,000 people in Spokane received a new vision, 
a new idea, a new possibility of home owner- 
ship, home decoration, home equipment or home 
operation during the ten days of the ‘‘ Better 
Homes in America’’ demonstration, which took 
place here Oct. 9 to 17. Originally planned to 
last only a week, the keen public interest which 
seemed to grow daily forced a continuation of 
three days. 


The actual registration of visitors was 19,524 
and an allowance of 450 is made by the general 
chairman as an estimate of the number of peo- 
ple who failed to sign the register. Apart from 
the people of Spokane, thirty-eight towns and 
cities in twelve States from Boston, Mass., to 
San Diego, Calif., were represented by the 
visitors. 

It is impossible to estimate the farreaching 
effects of the demonstration, but that it was 
a great success admits of no doubt. The best 
proof is that it has already been decided to 
hold another next year on an even more elabo- 
rate seale, and that Frank H. Beckmann, gen- 
eral chairman this year, has volunteered his 
services again. The merchants who partici- 
pated are enthusiastic over the direct stimulus 
it has given their business, and lumbermen, 
contractors, real estate men and savings and 
loan associations can irace its effect. The total 
cost in cash outlay was $1,000. Time, labor 
and material, however, were freely donated. 


Mr. Beckmann, general chairman, is vice 
president and general manager of the National 
Builders’ Bureau, a national organization to aid 
retail lumber dealers with plans and advertis- 
ing, and vice president of the Pacific Coast Ad- 
vertising Clubs. He chose as his assistants, 
Frank F. Davies, assistant superintendent of 
the Interstate Utilities Co., and W. G. Snyder, 
advertising manager of Tull & Gibbs, large 
furniture and furnishings house. 

Several weeks before the proposed ‘‘ Better 
Homes’’ week, Mr. Beckmann called together 
about sixty prominent merchants and public 


spirited citizens. He laid the proposition be- 
fore them and named perhaps a dozen sub- 
committee chairmen to be responsible for the 
various phases of the work or for the codpera- 
tion of certain groups. For instance, Andrew 
MacCuaig, general manager of the Exchange 
Lumber Co., was charged with getting the other 
lumber dealers of the city in line. 

Mrs. Jay W. Fancy, prominent social work- 
er, was made chairman of the reception com- 
mittee. It was her duty to select hostesses for 
the various _ houses. 


(the lumbermen’s club), the Lions’ Club, the 
‘Better Homes’’ bureau of the Chamber of 
Commerce and the ‘‘ City Beautiful’? committee 
of the Spokane Ad Club. Among the most 
active workers were members of the ministerial 
association who all preached sermons on ‘‘ Bet- 
ter Homes’’ the Sunday before. Each noonday 
luncheon of the various interested organiza- 
tions during the week had a talk on ‘‘ Better 
Homes,’’ and on each plate was laid a printed 
log and map showing just how to reach the 





Three houses were 
chosen, one on the north 
side of town, one on the 
south side and another 
out in the Spokane Val- 
ley close to both electric 
railway and _ paving. 
These were moderate in 
cost, two of $6,000 and 
one of $8,000, just com- 
pleted, and an architect 
was on the committee 
making the selection. 
Various furniture 
houses codperated in the 
furnishing, a room 








apiece being given them 











for the purpose but en- 
tirely without advertis- 
ing either by placard or 
in the papers. The draperies were made espe- 
cially for the three houses and donated. 

Each house was in charge of a hostess at all 
times. Mrs. F. H. Beckmann, Mrs. E. Z. 
Smith and Mrs. R. E. Dodds were given the 
responsibility, each for one house, to see that 
there should always be someone on duty to re- 
ceive visitors. Cider and cookies were served 
and each evening an elaborate musical program 
of ten numbers, including an orchestra, was 
given at each house. 

The movement was given the hearty codpera- 
tion of the Chamber of Commerce, Elkad Elko 


This 6-Room Frame, Stucco-Finish ‘“‘Demonstration” House Cost $8,000 


Including the Lot 


three homes either by street car or auto. 

Maj. William T. Morgan, of Seattle, a bril- 
liant speaker, devoted the week to ‘‘ Better 
Homes’’ and kindred talks and had his message 
broadcasted by radio. More than six hundred 
were present at the evening meeting at the Dav- 
enport Hotel, with which the week opened. The 
newspapers codperated heartily and publicity 
was reached thru every available channel. 
From every viewpoint, little was left to be de- 
sired. To accomplish this, the energy and or- 
ganizing ability of Mr. Beckmann, the gen- 
eral chairman, was the main factor. 











This All-Wood “Demonstration” Cottage Was Much Admired 























This 5-Room Frame, Stucco-Finish ‘‘Demonstration’” Bungalow Cost $6,000 
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Lumbermen See Great Opportunity For Hoo-Hoo 


Genuine and widespread interest has been aroused by the news story and editorial comment there- 
on appearing in a recent issue of the AMERICAN LUMBERMAN, telling of the new and construc- 
tive program outlined by the Hoo-Hoo Club of Seattle, Wash., the keynote of which is prac- 


tical forestry and conservation of the nation’s timber resources. 


There is a limitless field 


for usefulness in that direction for the Hoo-Hoo clubs that are being formed locally under the 


sponsorship of the national organization. 


The consensus of lumbermen 


interested in Hoo-Hoo 


seems to be that this affords exactly the sort of definite objective needed to place the order on 


a firm foundation and to command the respect of both the industry and the public. 


Since the 


appearance of the news article and editorial the AMERICAN LUMBERMAN has received many 
letters from lumbermen in various part of the country expressing their approval of the construc- 
tive program proposed and offering valuable suggestions as to putting it into operation. Excerpts 
from some of these letters follow. Others will be printed in later issues: 


Your recent editorial concerning a broadened field of use- 
fulness for Hoo-Hoo states the matter splendidly. We need 
organized effort to perpetuate the lumber industry, not con- 
fined to districts where manufacturing of lumber is carried 
on, but molding of sentiment and thought thruout the nation. 
The lumber business is cut up into many different depart- 
ments and there is too much buck-passing and disorganized 
effort, which hinders and demoralizes the calling. It is the 
mission of Hoo-Hoo to change this, and unite all interests 
in the necessary work. The growing of new wood is one of 
the big questions before the nation today and it needs syn- 
chronized thought and effort to educate the people to the 
needs and the best way to satisfy them. Education thru 
such articles as your editorial in the AMERICAN LUMBER- 
MAN is needed to demonstrate that the problem of growing 
wood is no more difficult than the growing of corn, if viewed 
from the proper angle and with enough vision for the future. 
Unjust tax laws and communistic viewpoints must be 
changed. This means effort to educate the public to its best 
interests, and the lumber fraternity working earnestly thru 
the great lumber organization of Hoo-Hoo is in a position 
to give this service.—W. B. MACK, National Lumber & Manu- 
facturing Co., Hoquiam, Wash. 





Hoo-Hoo is the only link today ‘between the different 
branches of the lumber business. This is a definite mission 
that | don’t feel that Hoo-Hoo has made as much of as it 
can. Hoo-Hoo clubs have been started in a few places and 
| feel this is a step in the right direction. It will tend to 
bring those engaged in the different branches of the lumber 
business into closer touch, and in that way enlarge their 
knowledge of the business as a whole; as well as give them 
the viewpoint of the other fellow. Hoo-Hoo is facing a 
wonderful chance, and | feel that it is going to be the 
strongest force for good that the lumber business has.—TED 
T. JONES, manager T. T. Jones Lumber Co., Minneapolis, 
Minn. 





It was a genuine pleasure to read your article and editorial 
on Hoo-Hoo. This big idea of the Seattle Hoo-Hoo Club is 
distinctly refreshing in its originality and fully in keeping 
with that Seattle “gang”’ of live wires. 
reason for its existence has always been one of the handi- 
caps of the Order. The usefulness of Hoo-Hoo is unlimited 
if its latent power can only be crystallized into definite action 
for some common sense, businesslike objective. Now that 
the Seattle Hoo-Hoo have succeeded in centering the activ- 
ities of their members on the subject of forestry | am sure 
that this idea will become the “‘fountain of perpetual youth” 
for the Order, and that the other Hoo-Hoo clubs thruout the 
country will take similar action, if not upon forestry, then 
upon some other subject for the common good.—D. S. MONT- 
GOMERY, secretary Wisconsin Retail Lumber Dealers’ Asso- 
ciation, Milwaukee, Wis. 





There is no question that a Hoo-Hoo club can do for the 
lumber industry more in the way of definite work than any 
other association could accomplish. There is no getting 
away from the fact that the lumber industry lacks leadership 
or a domination which would control the various ramifications 
of the business. There are many subjects to be discussed 
upon the common ground of affecting every branch of the 
business. Hoo-Hoo can at least be a dominating factor in 
that direction and lead off. In a recent visit to California | 
found that there were no State organizations, altho in some 
of the larger cities there was an organization of retailers 
and mill men, each, however, distinctive in running its own 
affairs. California is now up against a hard proposition as 
to the Housing bill, and the only semblance of an organiza- 
tion that they have in the city that could get together all 
the different lines, was the Hoo-Hoo clubs. It is certainly 
- fortunate that such an organization exists as it at least is a 


7 to start a collective action In the defense of the 


The lack of a definite 


lumber industry. The Supreme Nine is now developing a 
code of rules and regulations as to how these clubs should 
be run, as they must be uniform in aim, purpose, code of 
ethics, etc. Hoo-Hoo has a wonderful chance to develop if 
it will take advantage of the circumstances as they now 
exist by establishing clubs wherever possible. These clubs 
could extend invitations to the clubs in the same State, and 
the country could be divided up into various jurisdictions, 
which would eventually mean a National organization of 
Hoo-Hoo clubs. When these clubs are established and func- 
tioning in local communities public sentiment could be 
created in behalf of forestry, sensible tax laws, reforestation, 
conservation and other subjects in which we as lumbermen 
are vitally interested.—JULIUS SEIDEL, president Julius 
Seidel Lumber Co., St. Louis, Mo. 





| think your article entitled ‘“‘A Definite Mission for Hoo- 
Hoo’ is very timely and should be thoughtfully considered 
by all lumbermen. If our experience in Southern California 
were known to the lumber industry generally | am sure that 
Hoo-Hoo would treble its membership within the next twelve 
months, and lumbermen would be grateful to it for bringing 
to them the comradeship, understanding and codperation 
which would not be possible without it. Three years ago 
Hoo-Hoo did not exist in southern California. We now have 
weekly meetings, the last four of which have been attended 
by over sixty members, and out of this association there has 
developed a feeling of mutual respect and friendship which 
can not be figured in dollars and cents, altho | am sure divi- 
dends have accrued to every member even if figured in terms 
of cash only. | am sure that no member of any live Hoo- 
Hoo club ever regrets that he has joined such an entirely 
worth while organization as that which is now guided by 
leaders who have given it new life and expanded vision.— 
DAVID WOODHEAD, Vicegerent Snark, Concatenated Order 
of Hoo-Hoo, Los Angeles, Calif. 





1! am more than interested in the movement which the 
AMERICAN LUMBERMAN has so ably presented. The 
suggestion which emanates from the Seattle Hoo-Hoo is of 
national importance; not only to the lumbermen but to every 
citizen of the United States. The conservation and reforesta- 


tion of our timber lands is an obligation the present genera- 


tion owes to posterity. The enactment of laws governing 
the same is an economic duty our Government owes to its 
people. It is a just compensation for a gift of nature. The 
bringing of this project to actual realization is of course a 
colossal undertaking and will require the untiring efforts of 
Hoo-Hoo everywhere. The AMERICAN LUMBERMAN is 
to be congratulated for the important part it Is taking In this 
movement. I know it is deeply appreciated by Hoo-Hoo and 
lumbermen everywhere.—C. D. LE MASTER, Senior Hoo- 
Hoo, Concatenated Order of Hoo-Hoo, Fresno, Calif. 





With reference to articles in the AMERICAN LUMBER- 
MAN under the captions, ‘‘Hoo-Hoo Strikes Its Pace’’ and 
“A Definite Mission for Hoo-Hoo,” the organization of clubs 
similar to that mentioned by you, having for their aim the 
bringing about of at least some of the things advocated by 
your message, will do more to place the organization on a 
sound footing than all the spasmodic meetings we have held, 
or could hold in the future. Hoo-Hoo stands for most of the 
things needed in the lumber business, and the lumbermen 
should stand for things advocated by Hoo-Hoo. The only 
way to drill in the idea is by local meetings, say weekly or 
semi-monthly club gatherings. The first thing Hoo-Hoo 
must do, tho, is to disabuse the public mind of the incorrect 
idea that we gather for a rattling good “drunk” and hair- 
raising time at every meeting. When the public has con- 
fidence in the behavior of the Order, then we can put over 
all the other things mentioned by you.—ALBERT L. LINDS- 
LEY, Tuscaloosa, Ala. 





























46 AMERICAN LUMBERMAN 


NovemMBer 11, 1922 





FLOORING CAPACITY HUNDRED MILLION FEET 


MemMpPHis, TENN., Nov. 6.—A transaction of 
considerable interest to the lumber trade oc- 
curred on Nov. 1, when the plant, lumber, floor- 
ing, good will and other assets of the Nashville 
Hardwood Flooring Co., of Nashville, Tenn., 
were sold and transferred by John B. Ransom 
& Co. (Ine.), of Nashville, to a new corporation 
recently organized and known as the Nashville 
Hardwood Flooring Co., which has an author- 
ized capitalization of $1,000,000, divided into 
$250,000 preferred and $750,000 common stock. 
It is stated that the ownership of the new com- 
pany is vested in the Ransom interests of Nash- 
ville and the E. L. Bruce Co., of Memphis, 
Tenn. The change in ownership will not affect 
the organization and management of the Nash- 
ville Hardwood Flooring Co., as it is under- 
stood that McEwen Ransom, long identified with 
the flooring company, will be president and 
general manager, and will take with him all of 
his associates. 

The combined capacity of the Nashville Hard- 
wood Flooring Co., with the two plants of the 


= 
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E. L. Bruce Co. located at Memphis, Tenn., 
and Little Rock, Ark., will be over 100,000,000 
feet annually. The E. L. Bruce Co. is capital- 
ized for $2,750,000 and has been in business 
approximately twelve years. Both of the Bruce 





plants are modern in every respect, the one 
at Memphis occupying a tract of twenty acres, 
while that at Little Rock, with the band saw- 
mill and storage yards, covers fifty-two acres. 

The Nashville Hardwood Flooring Co., for- 


- 


Plant of the E. L. Bruce Co. at Memphis, Tenn., which covers an area of twenty acres 
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View of Little Rock (Ark.) plant of the E. L. Bruce Co., occupying fifty-two acres 


merly operated as a department of John B. 
Ransom & Co., has been in business eighteen 
years, and its plant at West Nashville occupies 
eleven acres of ground. Its product, marketed 
under the name of ‘‘ Acorn,’’ is shipped all over 
the United States, in addition to which and 
on account of its uniformly high quality, large 
quantities are exported to Europe and South 
America. 
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BUSINESS FAILURES during September num- 
bered 1,518, compared with 1,695 the month be- 
fore, and 1,503 in September a year ago. This 
is the smallest number of failures reported in 
any month for a year, the largest number of 
failures for any month occurring in January, 
when 2,714 firms were suspended. 





INCREASE INSURANCE ON LARGER STOCKS 


Kansas Crry, Mo., Nov. 6.—Owing to the 
ear shortage lumber manufacturers have been 
unable during recent weeks to make normal 
shipments, and as a consequence their stocks 
are larger than usual. These increases in 
stocks of course add to the investment. Mill- 
men can not long remain unaware of the in- 
crease in capital required to carry these en- 
larged stocks, but they may overlook the fact 
that the assets are increasing to a level dispro- 
portionate to the insurance carried. With a 
knowledge of the car situation and its effects 
upon mill stocks, J. J. Lynn, vice president and 
general manager Lumbermen’s Underwriting 
Alliance, Kansas City, sent out the following 
telegram to members: ‘‘Car shortage causing 
increase in lumber stocks. Are you protected 
with insurance? Will appreciate your orders 
by wire at our expense. Thanks.’’ 

Replies received from more than two-thirds of 
the membership resulted in large increases in 
the amount of insurance carried to cover stocks 
that have accumulated on account of the short- 
age of cars. Many replies expressed apprecia- 
tion of. the thoughtfulness of Mr. Lynn in mak- 
ing the suggestion at a time when such a mat- 
ter might be overlooked; and this was true of 
those who took out additional insuranee as well 
as of those who felt themselves to be amply 
protected. 

This valuable service to lumbermen was made 
possible thru the intimate knowledge of the 
lumber business that Mr. Lynn has gained dur- 
ing the many years he has conducted the affairs 
of the Lumbermen’s Underwriting Alliance; his 
action in this case being typical of the foresight 
he has invariably displayed where the substan- 
tial interests of his members have been in- 
volved. Since 1917 the actual management and 
full responsibility for the success of the Alli- 
ance has been in Mr. Lynn’s hands, and the 
superior service that has been rendered to mem- 
bers has been due to plans and policies initiated 
by him. 


The principle that has actuated Mr. Lynn in 
all his efforts to build up the Alliance and ex- 
tend its service to the industry has been to 
place himself in the position of his members 
and undertake to serve them in exactly the way 
that he would like to be served. By thus con- 
centrating his efforts upon the matter of insur- 
ance needs of lumbermen and persistently main- 
taining the highest standard of service, as ex- 
emplified in thoroness, promptness, courtesy 
and loyalty to subscribers, a sound policy has 
been developed upon which the splendid repu- 
tation of the Lumbermen’s Underwriting Alli- 
ance has been built. 


The advisory committee of the Alliance con- 
sists of the following, all of whom are well 
known lumbermen of the highest standing in 
the industry: R. A. Long, chairman, Kansas 
City, Mo.; J. B. White, Kansas City; E. H. 
Van Ostrand, Winchester, Idaho; C. W. Gates, 
Crossett, Ark.; Chas. 8. Keith, Kansas City; 
J. N. Penrod, Kansas City; J. H. Himmelberg- 
er, Cape Girardeau, Mo.; L. L. Seibel, Kansas 
City; T. A. McCann, Minneapolis, Minn.; and 
B. B. Burns, Huntington, W. Va. The execu- 
tive committee is R. A. Long, J. N. Penrod and 
Chas. 8. Keith. 


In the latest report on the Alliance made by 
the Missouri insurance examiners the following 
statement appears: ‘‘Your examiners are of 
the opinion that the success of the enterprise 
is unquestionably largely due, not only to the 
eareful selection of risks and the sound under- 
writing principles employed, but to the rigid 
periodical inspections of the properties by field 


- men thoroly trained in the detection and elim- 


ination of hazardous conditions at lumber man- 
ufacturing properties. This service is supple- 
mented by monthly fire bulletins containing the 
histories of current fires, their causes, the con- 
ditions which prevented their successful han- 
dling, and many common sense suggestions for 
the prevention and control of fire which mill 


owners and managers approve and are glad to 
adopt.’’ 

Regarding the handling and payment of 
losses, the insurance department’s report says: 
‘‘The management is to be commended for its 
careful and thoro attention to losses and the 
fairness employed in the settlements. It is very 
clear to us that the management exercises every 
care to see that exact justice is maintained be- 
tween all subscribers, and the interests of the 
ones suffering a loss, as well as the subserib- 
ers paying the loss, are fully protected.’’ 

Particulars regarding the operation of the 
Lumbermen’s Underwriting Alliance will be 
cheerfully furnished by J. J. Lynn, vice presi- 
dent and general manager, 313 R. A. Long 
Building, Kansas City, Mo. The Alliance main- 
tains an office also at 701 Wilcox Building, Port- 
land, Ore. 


‘BUYS PARTNER’S INTEREST 


BENTONIA, Miss., Nov. 6.—Announcement has 
been made of the recent purchase by the Link- 
Newcomb Mill & Lumber Co., of this city, of 
the entire undivided interest of J. N. Wil- 
liams in the Link, Newcomb & Williams Lum- 
ber Co., of Jonesville, La. Mr. Williams, who 
has been operating manager of the company, 
will sever his connection entirely. The com- 
pany’s band mill and hardwood operations are 
located at Jonesville, La., and the plant which 
has not been in operation for several months 
will be put into operation soon after Jan. 1 
next. No change in the general policy of the 
company is contemplated, but after Jan. 1 the 


name will be changed to Link-Newcomb Mill © 


& Lumber Co., with general offices at Bentonia, 
where the parent concern has been located for 
sixteen years. It began operations in a modest 
way in Yazoo County but has been expanding 
conservatively but constantly until at this time 
extensive operations are maintained both in 
Mississippi and Louisiana. 
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LETTERS FROM THE MAIL OF A WHOLESALER 


The Story of Southern No. 135,863 


RIVERSIDE, MISS., May 1, 1921. 
THE HIGH GRADE LUMBER COoO., 
New Orleans, La. 

Gentlemen: I enclose my report covering car 
Southern No. 135,863, containing 14,386 feet 4/4 
FAS quartered white oak. I am writing you a 
special letter about this. You insisted on a fine 
car and I assure you this fills the bill. It is beau- 
tifully figured, full thickness, bone dry and nice 
widths and lengths. One special feature of this 
stock is its uniformity in figure. It is not the 
garish, flary figure, nor yet too fine like merely 
rift sawn stock shows; but it is a medium pleasing 
figure from perfectly quartered stock. I am sure 
it will please your customer, as you can never hope 
to ship him a better car than this. Yours truly, 

J. L. GREEN, Inspector. 





RIVERSIDE, MISS., May 1, 1921. 
THE HIGH GRADE LUMBER Co., 
New Orleans, La. 

Gentlemen: Your Mr. Green finished the quar- 
tered white oak today and we are sending you our 
invoice. Once or twice we made up our minds to 
stop him on this car. He was entirely too hard 
on it. We had a hard time getting this lumber 
made and out to the railroad, and to have sweat 
the way we did over it and then have some hard- 
boiled inspector get on it and grade the fire out of 
it made us sick. We promised you the grade, tho— 
so we let it pass. But this was a fine car of stock 
and should please your customer. Our experience 
is tho that no customer is ever pleased with any 
ear, but something is wrong with all of them. 
That is why we want our lumber inspected at the 
mill, so that what is rejected is at least still in 
our possession. 

Mr. Green is too hard on the grade. We believe 
he is honest enough, as he sees it, but you have 
evidently hounded him about kicks until he is 
seared all the time and takes it out on us. His 
FAS are all firsts. We are not kicking about his 
ability or honesty but simply his rigid inspection. 
If you can send us another man next time we 
would like to compare his work with Green’s. 

More oak will be ready in June. Yours truly, 

RIVERSIDE LUMBER Co. 


J. EB. McE. By J. E. McElroy. 





NEw ORLEANS, LA., May 2, 1921. 
THE BUILTWELL CABINET Co., 
Chicago. 

Gentlemen: We enclose invoice covering South- 
ern No. 135,863 on your order No. 1,365. Our 
inspector writes this is an exceptionally fine car of 
quartered oak, stating he feels sure it will please 
you and bring a repeat order. We hope he is 
right. Yours truly, 

HIGH GRADE LUMBER Co. 





Telegram 


CHICAGO, May 2, 1921. 
HIGH GRADE LUMBmR Co., 
New Orleans, La. 
Owing delay please cancel our number thirteen 
six five. Have bought elsewhere. 
BUILTWELL CABINET Co. 


(Collect. Charges $1.) 





Telegram 


NEw ORLEANS, LA., May 2, 1921. 
BUILTWELL CABINET Co., 
Chicago. 

Your thirteen six five shipped Southern thirteen 
five eight six three. Papers in mail. Fine car. 
Can not divert. Please handle according to order 
and terms. HicgH GRADE LUMBER Co. 
(Straight Message. Paid.) 





New ORLEANS, LA., May 3, 1921. 


J. L. GREEN, 
Riverside, Miss. 
Dear Sir: Car Southern No. 135,863. We in- 


voiced this car to Builtwell Cabinet Co., Chicago. 
At the same time we received message from them 
asking us to cancel account delay. They may not 
kick further in case car is as fine as you say. Let 
us know if you think we will be safe in calling 
for official inspection in ‘case of kiek. Yours truly, 
HicH GRADE LUMBER Co. 





RIVERSIDE, Miss., May 4, 1921. 
Hi1GH GRADE LUMBER Co., 
New Orleans, La. 

Gentlemen: I have your letter of May 3. You 
will be perfectly safe in putting official man on my 
car of good quartered oak, and if he does not im- 
prove my grade I’ll pay for the kick and all ex- 


penses. If that car does not go thru it is no use 
to inspect any lumber at the shipping end. 
Yours truly, J. L. GREEN, Inspector. 





Telegram 


CHICAGO, May 20, 1921. 
HiGH GRADE LUMBER Co., 
New Orleans, La. 


Southern thirteen five eight six three arrived. 
Started unloading but stock not as represented ; 
not up to grade; narrow, heavy and miscut. We 
can not use. Wire disposition. 

BUILTWELL CABINET Co. 


(Collect Message. Charges $1.30.) 





Telegram 
NEW ORLEANS, LA., May 20, 1921. 
THE CHICAGO COMMISSION LUMBER CoO., 
Chicago. 
Builtwell rejecting Southern thirteen five eight 





six three. Get them unload; if not, resell. Don’t 
store. HIGH GRADE LUMBER Co. 
(Straight Message. Paid.) 

Telegram 


CHICAGO, May 20, 1921. 
HiguH GRADE LUMBER CoO., 
New Orleans, La. 


Builtwell will not unload without check far 
freight and expense unloading $293.65. Have re- 
sold car Unique Furniture Co. ten dollars less, 
terms four months, 

CHICAGO COMMISSION LUMBER Co. 
(Straight Message. Collect.) 





CuHIcAGo, May 20, 1921. 
HIGH GRADE LUMBER CoO., 
New Orleans, La. 


Gentlemen: We bought from your representa- 
tive, Mr. Edwards, of the Chicago Commission 
Lumber Co., transit car Southern No. 135,863, said 
to contain 14,386 feet 4/4 FAS quartered white 
oak. Mr. Edwards stated this car is in town and 
would be switched to us at once. We suspect the 
car has been rejected, tho Mr. Edwards did not 
admit it. However, we can use it and will unload 
it and have our Mr. Miller inspect. We could not 
understand why you would put a car of 4/4 FAS 
quartered white oak in transit at a time like this, 
but as we are to pass on the stock before settle- 
ment we decided to take it in even tho rejected by 
some other firm. Send us invoice in accordance 
with price and terms of order enclosed. Yours truly, 

UNIQUP FURNITURB Co. 





: CHIcaGo, May 25, 1921. 
THE HIGH GRADE LUMBER Co., 
New Orleans, La. 
Gentlemen: Following is our report on car 
Southern No. 135,863: 
7,114 ft. 4/4 FAS quartered white oak 
1,065 ft. 3/4 FAS quartered white oak 
1,218 ft. 4/4 FAS plain white oak 
416 ft. 3/4 FAS plain white oak 
3,319 ft. 4/4 No. 1 common and select quartered 
white oak 
196 ft. 3/4 No. 1 common and select quartered 
white oak 
697 ft. 4/4 FAS quartered red oak 





14,025 ft. 

The lumber is on the whole not so bad when 
properly graded, but is considerably off from your 
inspection, besides being short 361 feet. 

Please send us corrected invoice in accordance 
with our inspection. Yours truly, 

UNIQUE FURNITURE Co. 





Telegram 
New ORLEANS, LA., May 27, 1921. 
UNIQUE FURNITURE CoO., 
Chicago. 

Yours twenty-fifth. 
for official inspector. 
immediately. 
(Straight Message. 


Hold quartered oak intact 
He will call to reinspect 
Hi1GH GRADE LUMBER Co. 
Paid.) 





New Or.eans, La., May 27, 1921. 
OFFICIAL HARDWOOD ASSOCIATION, 
Chicago. 

Gentlemen: Please have inspected immediately 
car quartered oak in yard of Unique Furniture Co. 
Give them copy of certificate. 

Will you please have inspector report in detail 
any defects that drop this stock below the grade of 
FAS. Yours truly, Hiew Grape LuMBer Co. 


NEW ORLEANS, LaA., May 27, 1921. 
J. L. GREEN, 
Olean, Miss. 

Dear Sir: We enclose letter from the Unique 
Furniture Co. giving their report on car Southern 
No. 135,863. This is the car you reported in your 
letter of May 1 to be so fine. To show what com- 
petent and, we suppose, honest men think about 
the same car of stock, when graded under different 
conditions, is sometimes beyond belief until you 
come face to face with the facts. This car was 
turned down by the Builtwell Cabinet Co. We then 
sold it to Unique and this is their report. We 
have now called for official inspection, with the 
request that the official inspector show, if any, 
the reason for dropping any of this stock below 
the grade of FAS. This is the car you said would 
stand up under fire or you would make it good. 
How do you feel about it now? Before replying 
to this letter we suggest you wait a day or two. 
We await your reply. Meantime we caution you, 
as we have done so many times before, to watch 
your step on this grading business, because we 
can not keep on going up against situations like 
this and maintain our reputation for good shippers, 
besides the financial loss in transactions of this 
kind would put a bigger firm than us out of busi- 
ness if not stopped. Yours truly, 

H. G. L. HIGH GRADE LUMBER Co. 





NEw ORLEANS, LA., May 27, 1921. 
THE RIVERSIDE LUMBER Co., 
Riverside, Miss. 


Gentlemen: Car Southern No. 135,863: This is 
the car on which you wrote us that Green was 
too hard. We wish you sawmill fellows could 
change places with us a while, and if you could 
stand for six months in the shoes of the much 
berated and unappreciated wholesaler you would 
have more of a sympathetic feeling for us. You 
claim we are too hard on you, and yet we ship the 
same stock on which you complain of our inspec- 
tion to a consumer, and one turns the car down 
and the next one sends us a report that will open 
your eyes. We enclose copy of the Unique Furni- 
ture Co.’s report covering this car. We have sent 
the original to Green, as he would not believe a 
copy. He will send you the original if you want 
it. I know you will go up in the air and say these 
fellows are robbers and should not have any lum- 
ber, and that we should not ship any such pirates, 
and all that. Before we pass judgment we have 
called for official inspection, with the request that 
any drop in the grade below FAS be explained ; 
that is, explain the reason for any No. 1 common 
and the defects that make it. 

We will simply take occasion here to defend the 
wholesaler to the extent that all he wants is a 
grade that will pass. The belief on the part of the 
millman that the wholesaler is too hard on him 
and is taking a grade that is too high, or is buying 
one grade and selling another, is more a belief 
than it is a fact. As you know, we run our own 
mill and also this wholesale department, and we 
see and get all sides of this game. Our observa- 
tion is that the wholesaler is as honest as the 
sawmill man. It reminds us of the toast: 

“Here’s to you as good as you are, 

Here’s to me as bad as I am, 
But as good as you are, and as bad as I am, 
I am as good as you are, as bad as I am.” 

For you to claim that we are too hard, or that 
the wholesaler is of a different mental type which 
runs more to chicanery than the millman, is simply 
the “Kettle calling the pot black.” I might go a 
little further and state that many sawmill men do 
not know the grades of hardwood lumber, and 
either thru ignorance or wilful stubbornness they 
will not put up the grade the rules call for and 
that they know is right. That is why we have to 
send our inspectors or official inspectors to get 
the stock at the mill. It is not that we are rob- 
bers or ship robbers, but that the millman will 
not, when left alone, in many cases—mind you, 
not all millmen—deliver what they sell. They do 
it in pine. I have never been able to understand 
why the same man will not deliver a grade of 
hardwood, but he will not. 

However, this is a great question and we can 
argue it further as we have time. Meantime let 
me know what you have to say about Unique’s 
letter. I just felt when you and Green wrote such 
glowing accounts of this car that we were in for 


trouble. Yours truly, 
H.G. L. HiegH Grapes LumBeEr Co. 
[Note: The Story of Car No. 135,863 will be 


continued in an early issue of the AMERICAN 
LUMBERMAN—EDbiITOR. | 
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A Cost System for Retailers 


Expense Classification—-What a Cost System Should Do—Analysis of Expenses— 
Basis for Cost Finding Procedure 











[Beginning with this issue-Mr. Hafner re- 
sumes his articles on Cost Accounting. There 
will be four more chapters, dealing with Ex- 
pense Analysis, Expense Distribution and Ex- 
pense Application. These articles will enable 
the dealer to build up his cost system on the 
foundations laid in the Hafner series printed 
earlier in the year.—EDITOR. ] 

The big problem in the retail lumber in- 
dustry is properly to determine and accurately 
distribute and apply the expenses of the busi- 
ness. This is so because every dealer ought to 
want to know where and to what extent he is 
making money. Likewise, the necessities of 
his situation make it advisable and desirable 
to know where he is losing money, and how 
much. And the man who conducts his account- 
ing—as so many lumber dealers do—by the 
crude methods in vogue when the stage coach 
represented rapid transit, will sooner or later 
come to grief. 


What Good Bookkeeping Should Do 


Now, accounting — bookkeeping — does not 
consist in simply making a record of what 
has been done. Rather, it is a classification 
and tabulation of all the details of the business, 
so that the proprietor or manager can intel- 
ligently decide what is best to be done in the 
future. The record of what was done last 
year will not produce dividends this year, if it 
is treated merely as a dead record and no 
further use is made of it. The bookkeeping 
and accounting of any retail lumber yard should 
be so handled that the dealer may scan the 
records of the details of his business with a 
vision multiplied many times, looking thru his 
accounts as the mariner looks thru his binocu- 
lars, thus bringing into view the rocks hidden 
from the naked eye. 

An accounting system, to be of any value 
whatever, must be such that at the close of 
each period there can be made up a statement 
of the business in all its details. And these 
periods should not be a year in length, nor six 
months in length, nor three months in length. 
The period should be monthly, at the longest, 
so that the dealer may have current facts and 
figures to deal with. It is not enough that 
the costs shall go into a few general accounts. 
There must be an intelligent subdivision of 
every item of cost, and no system of accounting 
or cost finding is entitled to confidence which 
does not classify and properly locate every 
dollar which has passed thru the books. Then, 
if costs are increasing, the comparisons between 
months will reveal the fact, and if there are 
leaks they can be located and stopped. 


Bookkeeping as a Means of Control 


Like all other specialized branches of knowl- 
edge, accounting—and especially cost account- 
ing—is continually improving and becoming 
more efficient; and the fact is being recognized 
by business men everywhere that the simple 
accounts of earlier days are quite inadequate 
in modern trade and industry. In fact, the re- 
tailing of lumber requires that there shall be 
a very close relation between the accounting 
records and the operating end of the business, 
in order that there may be exercised an im- 
mediate influence in the direction of the elimina- 
tion of waste—whether that be in materials, 
in labor, in capacity or in expenses. 

Thru the use of the right kind of records, 
modern accounting methods have become in- 
struments of precision, to an extent unguessed 
by those who have been following old-fashioned 
ideas in this respect. All of us have heard 
lumber dealers refer to their bookkeeping as 
‘‘nonproductive labor,’’ and in a very true 
sense they made no mistake in calling it that, 
for it produced nothing to guide them in the 
conduct of their business. But instead of being 





[By G. W. Hafner] 


nonproductive, your bookkeeping is the most 
productive labor in your entire establishment. 
Its finished product is knowledge born of facts 
regarding costs—not vague, indefinite, rule-of- 
thumb ‘‘ guesses.’’ 
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Hence, any system of cost finding should be 
formulated with a single guiding principle— 
that it must furnish means of control. And 
this means of control is to be found in the 
knowledge of the workings of the business. This 
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implies a current, classified, detailed knowledge 

of the results of the entire business—not in lump - 
sum figures, but in detail, as has been said. 

Other things being equal, the value of such 

knowledge must depend upon its fulness, and it 

is of equal importance that it shall be knowl. 

edge of the immediate present and not of a 

time which is too far in the past. 


Definition of Cost 


Retail lumber dealers, in common with all 
other classes of business men, sometimes use 
the word ‘‘cost’’ very loosely. Cost means one 
thing today, and an entirely different thing 
tomorrow. Used in its true sense, as applied 
to the retail lumber business, it properly in- 
cludes the total expenditure of carrying on the 
business. The very beginning of any worth 
while cost system consists in getting in all the 
items of expense. Charging every outlay in its 
proper place is no less essential. The business 
should be treated with no more consideration 
than is shown a customer—it should be made 
to pay for every single item it uses. It should 
be charged with every expense incurred; not 
merely with the direct expenditures—the items 
that are seen—but with every item. If you are 
a sole proprietor or partner the business should 
be charged for your own services. It should 
be charged for depreciation, for deterioration 
of stock, for insurance, for taxes, for bad debts, 
for rent always even if you do own the land 
and buildings in which your business is housed. 
The business owes a certain sum for everything 
used by it. Some of the things used by the 
business are not direct expenditures—money 
actually paid out—as, for instance, depreciation. 
But they are none the less actual expenses 
which the business must pay, or which the 
dealer must settle out of his profits, ultimately, 
in the long run. They are just as much an 
expense as the payroll, or the truck repairs, 
or the bill for light. 


Object of General Ledger 


The primary object of the general ledger is 
to show thru its various accounts, at any time, 
the operations of the company; and, by a com- 
parison of the asset and liability items, the 
condition or net worth of the company at such 
time. 

The purposes of the various accounts of the 
general ledger are for recording the investment 
in property of all kinds, for recording purchases 
and sales of merchandise, the cost of the articles 
dealt in, and in keeping a record of the ex- 
penses incurred in running the business in its 
administrative, buying, selling and stock keep- 
ing functions; all with the object of determin- 
ing the amount of profit existing in the various 
transactions. 

To determine this profit it is necessary to 
know the cost, not alone of the articles dealt 
in, but also of the expenses incident to dealing 
in them, specifically for each separate eclassifica- 
tion of lumber or lumber products. 

The cost of the merchandise sold is easily 
ascertained, as has been illustrated in the article 
dealing with ‘‘ Accounting for Purchases,’’ but 
the correct distribution and apportionment of 
expense, so that each classification of sales may 
bear its true share, is a matter requiring the 
most careful analysis. In other words, the cost 
problem lies in the proper distribution of ex- 
penses to departments and apportionment to 
lines of lumber sold. 

Now, in classifying expense items, it is im- 
possible to charge all the various items making 
up the total directly against the sales, with 
any degree of accuracy. Therefore, in order to 
simplify the work of classification, all expense 
items are first charged to one or more of the 
five departments or divisions of the business, 
and then, at the end of the month, these de- 
partmental totals are apportioned to divisions 
of sales, as will be shown in subsequent articles. 


Mapping the Cost System 


The first ‘step, therefore, in the proper map- 
ping out of a cost system is to determine the 
logical departments of the business. In the re- 
tail lumber industry these are: 1—Yard and 
warehouse. 2—Delivery. 3—Selling. 4.—Ad- 
ministrative. 5—General office. Each of these 
departmental divisions of the business has its 
own expense, variously subdivided and classified 


as to its bearing upon the business as a whole. 
In drawing up the list of subclassifications, as 
O1, O02, O83 ete., clean cut lines of distinction 
between each and every other class has been 
made. This will be not only conducive to more 
accurate records but will also be of great as- 
sistance in the actual work of classifying. 
Where such clean cut lines of distinction be- 
tween expenses are made, the clerk doing the 
classifying does not have to draw on-his imag- 
ination as to the proper distribution of charges. 
He simply refers to the ‘‘chart of expense 
classification,’’ which determines the disposition 
for him. 

By establishing the classification of expense 
accounts, in detail, on a basis of the various 
departmental divisions of the retail lumber in- 
dustry, a means is found by which expenses may 
be so analyzed as to make them readily avail- 
able for application to the various divisions 
of sales. 

The accounts are classified or numbered to 
correspond with the various departments of the 
business. In illustration, suppose, instead of 
using the names of departments, as shown 
above, numbers are used. Yard and warehouse 
is, therefore, department No. 1; delivery, de- 
partment No. 2; selling, department No. 3; 
administrative, department No. 4; and general 
office, department No. 5. 

Our second step is likewise simple. For such 
expenses as depreciation, postage, rent, salaries, 
wages and the like, numbers are also substituted 
for names. 


Expense Accounts Classification 

By combining these two we are able, with a 
degree of ease and facility not found other- 
wise, to signify any sort of expense chargeable 
to any particular department of the business, 
as illustrated by chart of expense classifications 
(Fig. 30). 

When classifying a charge for, say, repairs to 


warehouse building, the classification would be 
122A, in which ‘‘1’’ is the department number 
and ‘‘22’’ the particular kind of expense 
chargeable to the warehouse department. (The 
suffix ‘‘A’’ in this case is added in order to 
distinguish space charges from handling 
charges, the reason for which will be explained 
in subsequent articles.) Likewise repairs to 
garages would be classified as 222A, and so 
on thruout the entire range of expenses. This 
is an extremely simple and yet an entirely ade- 
quate method of classifying, and makes possible 
a rapid sorting of charges to specific accounts 
and subelassifications of expense. 

It will be understood that there is nothing 
fixed or static in the chart presented herewith. 
Expense classifications may be indefinitely ex- 
tended to include any number of subdivisions 
of the particular kind or class of expense; 
altho, in our judgment, the subdivisions pre- 
sented in the chart of expense classifications 
are sufficient for all practical purposes. 

These subdivisions of expense, as 401, 302A, 
303A, 304A, 505, 506, 307B ete., should not be 
understood to be general ledger accounts. They 
are used for the purpose of arriving at certain 
charges more readily, and for the further pur- 
pose of exercising control over expenses, and 
are analyzed thru a subsidiary expense ledger, 
where each classification is considered as a 
separate account, as illustrated by Fig. 29 in 
the preceding article. 

This subsidiary ledger is used for analyzing 
the charges of the general ledger controlling 
accounts, with expenses, and, aside from that, 
does not affect the general ledger accounts in 
any way. 

The next article will analyze and explain 
each account shown by, Fig. 30. Following this, 
later articles will present the means by which 
departmental costs are connected with lumber 
and other products sold, so that the profit in 
each sales classification may be determined. 





A Simple, Easily Handled Belt Tightener 


WARREN, ARK., Nov. 
mills, it is common 


7.—In belt driven saw- 
practice to use large 


idler pulleys to take the stretch out of the belts 
and to insure at least 180 degrees of contact 


| 





t 





The type of belt tightener used by the Southern 
Lumber Co. This rig can be operated by one 
man 


with drive pulleys. Commonly these idler pul- 
leys are held on the job by heavy weights. A 
large box, for example, will be built, possibly 
four feet square and six feet high and all man- 
ner of large chunks of broken castings will be 
put in this box to supply the necessary weight 
to hold the idler in place. Belts do get off, or 
something does go wrong with them, and when 
this is the case the idler pressure must be re- 


lieved to fix the belt or to get it back on 
the drive pulleys. Consequently if the ordinary 
type of big square box is used it is not uncom- 
mon for two or three men to spend fifteen to 
thirty minutes throwing out the waste and, of 
course, much time is consumed in putting the 
weights back in when the belt is fixed. 

The Southern Lumber Co., at Warren, Ark., 
has none of this trouble, however. It is using 
a belt tightener device invented by R. L. 
Ketechand, plant superintendent, which is very 
simple and very effective. The accompanying 
illustration shows the tightener used on the 
main counter drive in one of the sawmills of 
this company. The belt in this case is 20 inches 
wide and delivers 187 horsepower. This main 
counter drive drives the lath mill, slasher, trim- 
mer, box mill and main conveyor, the novelty 
factory, the sorting chain and possibly some 
miscellaneous small drives. The tightener con- 
sists of two large wheels as shown in the ilius- 
tration near the top. These wheels are built of 
wood and are connected by a square shaft 
made from a 5x5. The idler pulley and 
its frame is connected to the shaft by 
means of a rope. A rope runs around the 
outside of each of the big wood wheels and all 
the force necessary is exerted by weights in the 
small box, possibly ten inches square and twelve 


inches high, attached to each wheel. An arrow 
indicates one in the illustration, the other one 
being obscured by one of the posts. One man 


can easily operate this pulley tightener, and the 
belts thruout the mills of the Southern Lumber 
Co. are tightened in this manner. Aside from 
the advantage of the simplicity of this device, 
the lower floor of the mill is freed of a good 
deal of obstruction. 





PORTLAND CEMENT PRODUCTION for September 
totaled 11,424,000 barrels, compared with 11,- 
664,000 barrels the previous month, and 10,027 
000 barrels in September of last year. Sh ip- 
ments were only 12,044,000 barre Is, compared 
with 14,351,000 barrels “the month before and 
11,329, 000 barrels a year ago. 
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Production Shipments 
1922 1921 1922 1921 1922 1921 

Peutiers TEAS AMBOCIBEION a6. oie oe vo 0 00 0:0 0060s 6 Osu SSD 3,094,352,775 2,914,838,279 2,988,486,015 3,058,102,397 3,144 ete 3,112,881,817 
1 eR nr rer ene eer 74,736,683 68,178,513 64,569,076 8,807,712 2,208 81,160,864 
MAN Whigs, cca isn ca Na ainse Ais we sisson toe S46 NOSES ASE 3,169,089,458  2,983,016,792  3,053,055,091 3,146, "910, "109 3,208'392°958 3,194,042,681 
West Coast Lumbermen’s Association. ..........+e0eee0- 3,494,402,391 2, igre 219,909  3,311,986,129  2,268,825,776  3,846,730,418  2,321,762,205 
ee 25 Gosh owns aS elewaTCess Chie ose pss Sete e eee 109,604,012 68,532,925 71,089,558 67,698,676 78,738,343 »223,559 
TRY is .o.de6 oS ahd Gw WON RGMSEN > Ahk EOe Raa eane cin 3,604,006, 2,235,752,834  3,883,075,687  2,336,524,452  3,425,468,761 2,385,985,764 
Western Pine Manufacturers’ Association......-........ 979,732,000 611,904,082 1,020,409,000 569,508,728 1,033,425,000 576,625,000 
PO ects 5-5 as'eks oe SADA SOATES GED RE RINEITSCmReWaS 29,583,000 14,196,000 18,014,000 21,639,000 20,875,000 20,725,000 
DNL. Sn ocean baw Cake cd SR ebish ude CaenmmeInsis+eaee 1,009,315,000 626,100,082 1,038,423,000 591,147,728 1,054,300,000 597,350,000 
California White & Sugar Pine Manufacturers’ Assn...... 427,105,000 279,794,000 284,265,000 200,699,000 653,256,000 372,101,000 
TEE oG Cie 5ab62 0 OE DERG RSE DROCOM MEH O DV REO eS bbe S 6,804,000 4,504,000 ’ 5,734,000 2,930,000 2,046,000 
MEME, SE caSE Ee aw 6 dice Dew hEsa-os io '00 is 5 CREED T TSS SES RAS 433, "909 ‘000 284,298,000 287,426,000 206,433,000 656,186,000 374,147,000 
California Redwood Association.............00ceeeeeeees 326,173,000 234,306,000 290,941,000 163,442,000 309,538,000 155,575,000 
BEES SiiGisbise se Stosdesecachisecae tes eke geta Re oes 10,680,000 7,807,000 5628, 5,377,000 7,993,000 9,341,000 
GON is:ccis tad dieibintd S66 Ose CEA 49 Sea NSD o> +SEE OE 336,853,000 242,113,000 300,5€9,000 168,819,000 317,531,000 164,916,000 
North Carolina. Pine ABSOCIAUON .....0:6.osvcsce creer eens soe 394,735,924 262,795,288 398,519,644 250,840,472 396,827,690 248,401,235 
ED atid DG d F.5 SO CMe wR w ie i DE 6 GSS ORR be Caeee 6,594,617 10,312,416 6,479,467 12,529,281 5,379,603 10,759,600 
MUR. 65 5565665 Oo DEER 0 OSA A8:e AOA OU OSES ON 401,330,541 273,107,704 404,999,111 263,369,753 402,207,293 259,160,835 
Northern Hemlock & Hardwood Manufacturers’ Assn. 85,695,000 84,055,000 119,062,000 76,963,000 109,101,000 70,455,000 
OB ob wii tsis ti be oes werd ais inl nvetninile SWE Slo © eee 1,629,000 1,285,000 2,482, 3,925,000, 1,861,000 3,743,000 
ENOEAN iets Girt wheres wn Bie i asele wah es RERGUS 55 Fe Oe we ee 87,324,000 85,340,000 121,544,000 80,888,000 - 110,962,000 74,198,000 
Northern Pine Manufacturers’ Association............... 370,495,845 No Report 342,994,020 No Report 340,447,000 Not Reported 
IDEs EA 6 H.4s CARTES UIC A HMR CDSG TESS OKs sw oot 7,450,405 No Report 9,437,944 No Report 9,172,000 Not Reported 

PERM E eig SAL Mohs cic eaten cert ee aio aaa seas Gene 377,946,250 352,431,964 349,619,000 
Total for One Week (Cut, Shipments and Orders)...... 247,081,717 174,815,854 184,861,045 205,710,669 185,501,154 191,999,023 
Total for. Forty-three Weeks (Cut, Shipments and Orders) 9,419,773,652  6,729,728,412 8,941,523,835 6,794,092,042 9,519,597,009 7,049,800,280 

—— ee Manufacturers’ Assn., Jan.-Sept., 1922 en alia aaiees 

MRURUN OTR: ico ictachnn Sinead ys Bie Seon es hie es eo wos EIS 100,430,000 oR 48 90.6 No porte KA 
DIN 0o 8 cu cactsbice cated getacioiassaaicere nia 47,209,000 ==» 179,000 46,420,000 90,649,000 sot Reportea Not Reported 
Grand Total (Cut and Shipments).............. 9,567,412,652 6,854,907,412  9,079,403,853 6,884,741,042 


* The 1922 fiures begin with the week ended Jan. 7 and include those for the week ended Oct. 28. The 1921 figures are for the corresponding 
period. Compiled by the National Lumber Manufacturers’ Association. 


Production in Idaho and Montana 


WasHINGTON, D. C., Nov. 6.—Preliminary statistics prepared by the bureau of the census in 
cooperation with the Forest Service show that the 1921 lumber cut in Idaho and Montana registered 
a decrease of 45 percent as compared with 1920. The two States in 1921 produced 100,162,000 
lath and 19,338,000 shingles. The Forest Service says that because early in 1921 prices were 
probably below cost of production, many mills and camps closed down from July to October 
or November. In fact, during 1921, 38 percent of the Montana mills and 37 percent of the Idaho 
mills were reported idle. It is estimated that 1922 production will probably not fall much below 
the average for the last five or six years. The statement for 1921 follows: 





California Pines Sales 


San Francisco, Cauir., Nov. 4.—The Cali- 
fornia White & Sugar Pine Manufacturers’ As- 
sociation reports for the week ended Oct. 28 
average prices received (siding, battens and 
lath not included) as $39.20 on total sales of 
9,705,500 feet, and $29.65 on California sales 
of 6,039,000 feet. Total sales were: 
California White Pine Mixed Pines. 



































No. of Western t P Feet Common— “eet 
mills yellow pine White pine Larch All other* Total cut Nos. 1 & 2 clr. 240,500 No. 1........ 11,500 
Idaho wo... ..sse+0 164 195,447,000 167,300,000 70,984,000 108,889,000 542,620,000 | © —* tenes hedge fh eel _ 

EEL: 6 -& dee oapierks 7 ie it 912 9R0 D0NH | VY SECLCCL...-+-- ’ . eo Deeeseces , 

~— ,342,000 710,000 81,053,000 29,884,000 213,989,000 No. 3 ieléar. 298.500 No. 4 ee 11.000 
284 297, ’ 3 152 32 7738 ar nch shop..... 51, a ie cacne as 000 
x. 7,789,000 168,010,000 92,037, 000 132,773,000 756,609,000 No. 1 shop. : 167,000 4", all width 15,000 
*Principally Douglas fir, white fir, ce pole , o. 2 shop.... ’ orm stoc 000 
cipally Douglas fir, white fir, cedar, spruce and lodgepole pine. No. 3 shop... 88,000 — 500 
@ ° ° ° ° ° stained ...... ’ No. 1 dimen.. 54,500 
Price Fluctuations in California Pines Sugar Pine Siding— Lin, Ft. 

° 5‘ ; B ; at a Nos. 1 & 2 clr. 105,000 gon bev.. 175,000 

SAN Francisco, Cauir., Nov. 4.—So much had been said about the possibility of a run- | C select....... 40,000 CC bev....... 2,000 
away market that C. Stowell Smith, secretary-manager California White & Sugar Pine Manu- age yg saauee B bev we eeees Hyon 
facturers’ Association, analyzed the comprehensive price statistics it has kept since April 1. Inch shop..... 10,000 C&btr., short 57,000 
He thinks it strange that in white pine No. 2 and inch shop went down in spite of an active | No. 1 shop.... 210,500 Stained .... 25,000 
demand, and finds it difficult to understand why No. 3 clear sugar pine, used for the same _ Bo . 380; ro Misc. ....... 38,000 
purposes as the shops, went down while the latter advanced, but can account for the increases | Shop, short... 25.000 Panels mn 
in mixed pine prices by the exceptionally heavy crops in California. The analysis follows: Stained ....... 0.500 White pine 2 ,500 

‘ Average price Average price White Fir Box 
Estimated received Istimated received No. 3 com, and PEO Soe: sealtaiond 1,803,000 
percent Four Four percent Four Four btr, ......4- 400,000) Wir ..........5 0,000 
of grade weeks’ weeks’ of grade weeks’ weeks’ No. 4 com. 262,500 aueteas 
tototal period peried to total period period Mixed com.... 22,000 moe 
product ending ending Percent product Sane ending Percent | Mise. com..... B5,000 = s**t ec eesoes o, 

Grade of 109 April 29 Oct.14 increase Grade of 109 April 39 Oct.14 increase | No. 1 dimen.. 110,000 Battens | 
, California White Pine Sugar Pine No. ae we ee Sete see 20,500 
Nos.1&2clr. 9 $108.50 $109.30 ki { 5 5 . 

No G Zo B  SgRG Fgnge No taza. 9 STR SIB585 05" | camer rene. 2800 Pieces 
D select..... eee T7.55 96.75 1.0* No. 8 clear... 3 100.95 98.70 29% Common ...:.. 453,000 No. 1 pine.... 36,000 
No. 8 clear.... 4 74.75 80.00 6.7 No. 1 shop. 12 73.95 82:40 126 Ties & timbers 45,000 No. 2 pine.... 580,000 
No. 1 shop... 8 64.50 65.70 2.0 No. 2 shop. * 52.30 56.95 89 Mountain Pine $32” pine ...... 39,000 
No. 2 shop... 14 46.80 4520 385° No. 8shop... 6 27.80 i: Ge + Gil PeEeere ere 1,007,000__White_fir 50.000 
No, 8 shop. ae 27.65 28.50 31, Inch shop.. 48.05 49.55 3.1 me ae 
ae Mixed Pines California Redwood Data 
ecrease. No. 2 5 28.80 31.90 10. 
{Mixed with Nos. 3 and 4 common. Box? —, 35 $ 17.55 $ 20.65 el San Francisco, Cauir., Nov. 4.—The follow- 
P ing is from the California Redwood Associa- 
W 1 na ; na nal ion’s for the week ended Oct. 28: 
estern Pine ] tion’s report for . 28: 

a A ysis y Natio l A ysis Member mills reported Entire 
a ORTLAND, OrE., Nov. 4.—The Western Pine WASHINGTON, D. C., Nov. 6.—The National acs eee Be 
I ‘gs’ Associati i . No. O of pro- estima 
emg ote tag gone crag wag gh Lumber Manufacturers’ Association issues the ‘mills Feet duction Feet 

ports ex ended UCt. rom | following analysis of the figures appearing at | Production ... 15 10,680,000 100 +=—_13,900,000 

forty-two mills: 4 ‘ Shipments ... 15 9,628,000 90 12,500,000 

percent of — | the top of this page. Orders and shipments | Orders— ; 
Pro-  Ship- | are shown below as percentages of production: Received ... 15 —_ 7,993,000 75 ~—- 10,400,000 
a Cars Feet duction ments ? 7 ye ioag. | On hand... 14 61,736,000 84,600,000 
*roduction. . pices ZOGEB00  sincss aso uring uring 

Shipments... *73i *18,014,000 60.89 11.1! Week Ended Wks. Ended i Se 

Orders— Oct. 28 Oct. 28 oe Geter 

Received.. 4835 420,875,000 70.56 115.88 No. of Ship- Or- Ship- Or- , ry ye 

On hand.. +3,876 496900000 ..... ..... ASSOCIATION—- “mills ments ders ments ders / — pa shee 2 pieec yoy ory 

Southern Pine ......... 127 86 678 96 101 | Western? .........:.c.c0re 63,000 *" 59,000 

*Of these shipment totals, local soles took 69 | West Coast ........... 153 65 72 SA 696 | Masteent ...... |... cee * 1,012,000 1.4be 900 
cars, and a total footage of 1,714,000 Western Pine ......... 42 61. -~72 OOS O00 | Pe cc cc ccocdcccossoncs 424.000 786,000 
FE yom hoy woe — included, as my anes sf p> aneberg BANOS 55 56:2 4 * 4 = . i either di iid Kola eis : < 

m mill yards, order is practica alifornia Redwood.... 15 7 
SyRokaaneus With Ghipeeent. P y No. Garolina Pine Mrsrs . 2s ae 100 Total ....... smaomaneis 9,628,000 7,993,000 

Bookings for the week by forty-one identical or. Hemlock & Hdwd. 18 152 114 139 127 *North and south of line running thru San 

s . i Northern Pine .......5 127 123 93 93 Luis Obispo and Bakersfield. 
ne aang percent of bookings for the Sd a a ee teers +Nevada, Arizona, Oregon and Washington. 


101 | tA other States and. Canada. 
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Record of Direct Sales of Douglas Fir 


SEATTLE, WasH., Nov. 4.—Direct sales for Douglas fir for October show that in most instances the number of sales was less as compared with 
August and September; that the volume in most instances was less, that the price in most cases was slightly higher, altho there are five instances 


of stationary figures and six instances where the price receded a little. 











The report for the three months, together with the record of the spread, 





follows: 
—Sales Prices —Sales—— Prices 
V. g. flooring 1x4: No. Feet No. High Low Spread 
No. 1— No. Feet No. High Low Spread Drop siding 
pee 51 307,000 5 $57.00 $51.00 $ 6.00 atg 2 ane better— 
ES Oe 49 344,000 9 57.00 50.00 7.00 pet... ena ra ala a cee 430 2,648,000 16 43.00 32.00 11.00 
GICONOE. oxen sc co aves car eee 26 145,000 7 57.00 50.00 7.00 September .............. 353 2,429,000 14 43.00 = 36.00 7.00 
Me. 3 : October cgiittereteceseess 221 =1,454,000 15 45.00 36.00 9.00 
MN as cae eee cena 394 1,967,000 17 54.00 45.00 9.00 eats 
BGNCOMINGE cc obsess sccwes 278 1,631,000 18 54.00 45.00 9.00 > = MOE pelichiasaiea & as "7 40. 80 3480 % bo 
CMON GE a chasccccewecawee 206 1,188,000 11 54.00 47.00 Ve Qe een eee ee 42 334°000 8 39:50 34°50 5°00 
No. 3— Common 
MIE oda occ cee koe aas 78 479,000 7 49.00 39.00 10.00 8 and "io" Na. i= . 
Cae Ao = a 82 540,000 45.00 39.00 Cte? Ame: os orec ccc 383 3,655,000 18 19.50 12.50 7.00 
CIRCE OE toe cikcissins nace 80 673,000 44.00 39.00 BG. SGMMNOE Duco ose ssncecce 253 1,758,000 15 21.50 14.50 7.00 
S. g. flooring: COCO ica swidacvnnwades 165 1,426,000 13 21.50 14.50 7.00 
” 12” No. 1— 
. a Bicony 7 ane hetter— — $2.00 33.00 9,00 AUBUSE, wee eeeeeeeeeeeees 1146 540,000 11 20.00 14.00.00 
AUBUSE ccccccrccverscvcce 5) ,210, 9 x 9. ET AE 4 23.00 ¥ Y 
September ..........---.. 93 597,000 o an oe <2 cee re 49 187,000 | nae uo «an 
CMNGUGN chet cececencen nus 99 848,000 11 45.00 36.00 9.00 Dimension, No. 1 S&E: 
4” No. 3— 2x4”, 12-14’— 
a : Mey cu iviisbea dna cle 552 1,796,000 16 19.50 12.50 7.00 
oo al a Se a a Re ae epenenipnes 492 1,810,000 12 20.50 15.50 5.00 
October Paw re nie eee 32 210,000 6 38. 00 32 00 6 00 Oe si ee ee 269 912,000 15 21.50 15.25 6.25 
Renae re 2 § } y 2x4", 16° 
6” No. 2 and better— PARR a data cacecuecdiedend eaten ah dahdeo! SS Lee. 
TREN Bo 6 66:56 os oo DEE 148 508,000 8 44.00 37.00 SOIRCINNCU. 5 cacsaddeckees 463 1,474,000 13 23.00 16.50 6.50 
BODCOMNNGE ccsvccusacucnans 136 514,000 9 44.00 33.00 TRGG)}  OMINOB rs, ood cecncos ance 259 ,000 13 22.50 16.50 6.00 
CLS] CL CY ee RS a RRS ER eR 76 303,000 7 45.00 40.00 5.00 2x4”, 18’— 
6” No. 3— —, POT TCT TOC LCCC ‘ie peer ze oa “wi “ae 
i ; . m pO ee ae § 800, ’ : 4 
pee ss seen e cence eeeees 7 ety reed ; ry Pe pape as October, as de gadtabsuked 176 494,000 12 25.50 17.50 8.00 
err ee ee D % £ 6 ” tae 
October ........eeeeeeeees 22 117,000 7 44.00 37.00 7.00 anaes ls dis acids a IE a ied tara aa) Caneel. Vereen eae 
Ceiling: SME CINUOI oc vdeceosuaves 183 376,000 8 23.50 18.50 5.00 
54x4” No. 2 and better— October ........... greeeee 104 192,000 9 23.50 18.50 5.00 
IE 5 isaictch es ontuetnn 344 1,762,000 15 38.00 29.00 1309 aa 8”, 22-24’ — 
September be Iain a a hrs P , () F ; ¢ x i Se eee eer eer eer eeeeeee eee eoeeeeeee * eee e008 #8888 
‘ SOMUGMANEP. ... 2c ccccccccc 68 764,000 8 27.50 20.50 7.00 
ra. i ns 167 990,000 10 40.00 35.00 5.00 October igs tuasageeeeee 74 171000 9 2650 20,80 8:00 
"eX 0. i x6 an 8”, e _ 
0) eee rr 62 288,000 138 33.00 25.00 8.00 REM, ei ceviccctadedacces eee) Sinewage “xe - gaees Pinca 0 ae 
SEPtSMBEL 6.55.10 soe cso ne 55 266,000 10 34.50 22.00 SEU. — SEMMNGP . 66 dcccacccceca 11 36,000 6 29.00 24.00 5.00 
CLONER cuiszdceeses cues 38 286,000 10 . FROG) “26GO> - THEO: OCAHGE. co cccccceccecceee 19 43,000 7 27.00 22.00 5.00 
SEATTLE, WasuH., Nov. 4.—Direct sales of Douglas fir, Oct. 23 to 31 inclusive: 
——Saieo— Prices ay ——Gales—— Prices 
V. g. flooring 1x4— No Feet No. High Low Spread Drop siding 1x6”— No. Feet No. High Low Spread 
NG: Bo wcvsscseecieancsccs 8 68,000 q $57.00 $50.00 $7.00 No. 3 and better......... ss * aes $ 43.00 38. 00 5. 00 
IMGs Sik trecaoausscuyen 65 439,000 54.00 47.00 aa? “WelSeer cscs ica ge take ; : 
Wel Sukeicreseteascads 20 191,000 5 . 48.00 39.50 3.50 Common, No. 1 S1S— 
§. g. flooring— Dem 1G yc iawwesadescens 50 495,000 10 21.50 16.00 5.50 
4” No. 2 and better...... 31 291,000 5 40.00 36.50 3.50 sDimenion, yercersssses ae NOE SE a Se 
OD arias cosndanvsnce a 68,000 4 38.00 33.00 5.00 og ar 9 0 8 21.50 16.50 5.00 
6” N 2 23 109 000 5 44.00 40.00 4.00 2x4”, a ree ee ee 6 239,00 ° le le 
o. 2 and better...... 500 ae ae Be le arene 68 204,000 7 22.50 18.50 4.00 
ae 3 na Tey Tee Te TT 7 35,0 . f le iz Oa. ee er 45 103,000 z 23.60 19.50 4.00 
Ceiling 5/8x4— Se Wie ctccxcdadseds ¥ y y I 
No. 2 and better......... 50 392,000 6 $9.00 36:00 4:00 266-8, 2026 ....cccccccc. 12 25,000 8 25.50 20.50 5.00 
in 1, Ok, SGT aaa ie ter 7 56,000 5 34.50 26.50 8.00 WORGRE giccsdsesccks 3 7,000 i. S660. .20GO ccs 





The West Coast Review 


SEATTLE, WASH., Nov. 4.—For the week ended 
Oct. 28, 153 mills report as follows to the West 
Coast Lumbermen’s Association: 


Feet 
Production ....109,604,012 8% above normal 
ene esse 71,089,558 10% below orders 


Sy 78,738,343 28% below production 
New Business— 
Water Delivery— Feet Feet 
po ere errr ere 23,071,343 
EMNE: 40/6 626'6 se SRE H EES $,377,000 
Total water (41% of total)......... 32,448,343 
TRS BAO ORE ic cidctrcradvnkedisawene 46,290,000 
TRCN ONIN koh ckc ee need KkeeneERs 78,738,343 
Shipments— 
Water Delivery— Feet Feet 
(2 Cre er 19,455,673 
EMME. didia uididicc.cisidcleaicwiers's 8,163,885 
Total water (30% of total)......... 27,619,558 
Breil CL AGw CRUD iin kc crcciswacesiedes 43,470,000 
EOC ME IOINE 6 cic s caddicicsceses 71,089,558 


Unfilled Orders— 
Domestic cargo 
Export 
Rail 


eee ee 


141,350,305 feet 
63,716,136 feet 
8,433 cars 


Ce ee rere ere eee eereeeseseee 





North Carolina Pine 


NorFOLK, VA., Nov. 6.—The North Carolina 
Pine Association makes the following analysis 
of reports from forty-two mills for the week 
ended Nov. 2: 








Feet Percentages of. 
Production Ship- Last 
Nor- Ac- ments Week 
Production— mal __ tual 
Actual... 10,317,116 81 
Normal.. 12) 750, 000 =~ 
Shipments. ii, 476, 659 91 111 
Orders ... 8, 474,603 67 82 74 75 





| Garfield, 


LUMBERMEN GO ON DEER HUNTING TRIP 


New York, Nov. 6.—A party of New Jersey 
lumber dealers has just returned from a week’s 
outing at the Gran Shue camp in the Adiron- 




















New a Retailers at the Gran Shue Camp of 
he A. Sherman Lumber Co. 


dacks of the A. Sherman Lumber Co. and from 
all accounts they had the time of their lives. 
Deer hunting afforded amusement by day and 
by night the lumbermen, gathered about huge 
log fires, got the latest news from ‘‘ civilization’’ 
by wireless. 

The guests included Raymond T. Stewart, 
N. J.; Henry Wulstein, Garfield; 


Harry Schnable, Hillside; Kenneth McClave, 
Harrison; F. T. Howell, Woodbridge; Louis 
Neuberg, Woodbridge, and C. L. Walker, Long 
Island representative of the Sherman company. 
The first party of the season was in charge of 
W. H. Altemus, and other hosts were E. R. Saf- 
ford, sales manager of the company of Pots- 
dam, Pa., and F. W. Cleveland and Walter Sis- 
son, both representatives of the Sherman inter- 
ests in Pennsylvania. 

Another big party, this time of Long Island 
retailers, was to set out for Gran Shue Nov. 7 
in charge of Frank 8S. McNally, manager of 
the New York office in the Grand Central Ter- 
minal. Mr. MeNally said all arrangements had 
been completed and the company’s private 
guides had assured him the Long Islanders 
would be certain to bag much game. Long 
Islanders who will make the trip include Ralph 
and Alexander Latham, of Mineola; George 
Adams, jr., Far Rockaway; Arthur Capley, 
Northport; Charles White, Jamaica; Gilbert 
Loper, Port Jefferson; Hubert Corwin, River- 
head; Fred G. Booth, Smithtown; Benjamin 
Downing, Locust Valley, and Stanley Cox, 
Wantagh, 

Besides the Long Islanders, three other re- 
tailers will make the trip. They are Irving 
Benzing, Brooklyn; George C. Lavery, Jersey 
City, and John N. Mahlstedt of New Rochelle. 


Oak Flooring Statistics 


_The Oak Flooring Manufacturers’ Associa- 
tion reports for weeks ended as follows, and 
comparative periods: 





1922— Production Shipments Orders 
ee 5,652,000 5,864,000 4,539,001 
Cet, Bhi cccwe 5,191,000 5,283,000 5,267,00¢ 
Oct. 2 to 28... 21,363,000 21,012,000 19,764,000 

1921— 

Oct. 3 to 29... 10,768,000 14,780,000 18,820,000 
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FIR MARKET IN STRONG POSITION 


SEATTLE, WasH., Nov. 4.—For weeks past, 
the average lumberman has had an ear glued to 
the rail anxious to catch the first faint sound 
of a return of yard business. At the same 
time, the average retail dealer has been watch- 
ing figures covering the output of the indus- 
try since the first of the year, thinking that he 
could find in them evidences of an accumulation 
of stock. For example, the weekly lumber re- 
view of the West Coast Lumbermen’s Associ- 
ation, for forty-three weeks, makes this show- 


ing: 

PON -istsend sess apeeseees 3,604,006,423 feet 
ND cyhkaes ase caviseanasents 3,425,468,861 feet 
aE Lee Cee er rT ee 3,383,075,687 feet 


On the foregoing basis it appears that the 
apparent gain of production over orders has 
been 178,537,562 feet; of production over ship- 
ments, 220 930,736 feet; excess of orders over 
shipments, 42, 393 ,174 feet. It looks like a@ sur- 
plus, even tho the fir mills entered’ the year 
with stocks at about 60 percent of normal, But 
the insistent fact that has hit the average 
wholesaler in the face as he has made a tour 
of the mills, is that stocks are depleted. What, 
then, has become of the surplus? How can one 
account for the discrepancy between produc- 
tion and orders? At least two factors are cited 
as bearing on the problem. One is the ‘‘fall- 
down’’ in stock as it comes from the planer, 
estimated at 10 to 12 percent, and the other 
is the extraordinary volume of local consump- 
tion, almost entirely handled by truck, and for 
that reason not appearing of record in the 
statistics of orders and shipments. It seems to 
be a fact that the fir mills are not overly anxious 
on account of the yard business. A sales man- 
ager stated this week that his concern had 
order files filled up to February, ‘‘and not a 
stick of yard stock on the list.’’ 

California business is taking 100,000,000 feet 
of fir a month; the intercoastal trade, under 
the impetus of tax exemption in the New York 
housing act, will probably pile up 500,000,000 
feet before the end of the year; while the 
export movement is seemingly light, the deliv- 
ery of fir in Japan alone this year promises 
likewise to exceed half a billion, and on top of 
it all is the unprecedented, but almost unno- 
ticed, local building requirement for every nook 
and cross road in the Pacific Northwest. So it 
is coming to pass that the average fir manufac- 
turer is feeling comfortable, realizing that the 
actual effect of the present car shortage is to 
steady the market, and feeling that the strin- 
gency will pass so gradually that it will not 
cause a disturbance. 


Car Material Big Feature of Fir Trade 


One of the big points in the fir trade, to 
which scarcely enough attention has been di- 
rected, is the car material business. The aver- 
age lumberman appears to have no conception 
of the vast aggregate of this feature, either of 
orders actually placed or of inquiries now on 
the way. As an instance, it may be cited that 
one firm this week quoted on a dozen such in- 
quiries, running from 500,000 to 10,000,000 feet 
each. It would be foolish to guess at the grand 
total within the last forty-five days—say, 100,- 
000,000 feet of such business. But it is no joke, 
merely a statement of fact, to say that the 
average fir mill, be it inland or a cargo proposi- 
tion, is paying not the slightest attention to the 
rail trade, since the millman believes that there 
is enough business contracted for and in sight 
to hold the market. There is an absence of 
yard stock, and the glaring point is that the 
market in other directions is absorbing practi- 
cally all of the material that ordinarily is cut 
for the rail trade. 


Now comes the first ground swell of onrush- 
ing yard business. This appears to be one of 
the reasons explaining the visit here last week 
of a yard man who is noted as one of the most 
adroit buyers in the business. He came out 
from Chicago, paused momentarily in Seattle, 
took in the circuit of the fir mills, and wound 
up in British Columbia; and it is reported that 
he bought up every stick of yard stock avail- 
able. In conducting these transactions this 
buyer is regarded as the advance guard of the 


procession which seems to be scheduled to head 
in this direction early in the year. 


An instance showing the quickening of in- 
quiry came out at the local luncheon of whole- 
salers Thursday. R. E. Forbes, sales manager 
of the Foster-Morgan Lumber Co., stated that 
he had placed an order for barge business on 
the Ohio River, and that the order had come 
from a party who had not made a purchase of 
that kind since 1920. Normally, the west Coast 
mills sell a considerable volume of lumber for 
the barge trade on the Ohio. 


Likewise, the present week has witnessed a 
readjustment of freight conditions on the Pa- 
cific, with the prospect that the Westbound 
Conference will be placed on a permanent basis. 
This would mean an end of the rate war that 
for a year past has been a source of disturb- 
ance. J. E. Morris, chairman of the water com- 
mittee of the Pacific Coast Shippers’ Associa- 
tion, and president of the J. E. Morris Lumber 
Co., states that the conference has granted the 
request of the exporter, and the result ought 
to be an encouragement of business. There has 
been a reduction of $1 a thousand, making the 
present rate $10 on baby squares for Japan 
and $11 on large squares. * It will be difficult to 
secure space at less than those figures, except 
for distress loading. Financial conditions in 
Japan are not entirely satisfactory, yet that 
country is now taking three or four times as 
much fir lumber as it did two years ago. 


All in all, the fir market is strong, and 
tighter than a drum. 


BREAKS ITS OWN SPEED RECORDS 


LUMBERTON, B. C., Nov. 4.—The big new mill 
of the B C Spruce Mills (Ltd.) here has been 
breaking its own speed records lately and one 
day last week cut 185,000 feet of ‘‘Moyie’’ 
spruce. This is one of the fastest mills in 
North America. 

The company’s new planing mill is in opera- 
tion and it is shipping as fast as cars for 
United States delivery are available. 


The company has a stock of more than 20,- 
000,000 feet of Engelmann or white spruce, 
which is generally considered a most excellent 
substitute for northern white pine. This com- 
pany just recently came into the market with 
its products, after spending two years building 
one of the most important operations of inte- 
rior British Columbia, including an up-to-date 
town, as well as the sawmill and planing mill 
plants. 


SHIPMENTS FROM COLUMBIA RIVER MILLS 


AsTorIA, ORE., Nov. 4.—Cargo lumber ship- 
ping from the Columbia River during October 
showed a falling off, due to the annual winter 
slump. This decline was lighter than usual and 
the condition of the industry on the Columbia 
is considered encouraging. 

The grand total of the lumber shipments by 
water from the Columbia River mills during 
October was 53,541,000 feet. Of this 36,104,- 
200 feet moved from the mills of the Astoria 
district, while the Portland district plants dis- 
patched 17,436,800 feet. The dominant fea- 
ture of the lower river movement was the Cali- 
fornia trade, which took 25,659,786 feet, car- 
ried in twenty-eight vessels. Seven vessels 
cleared for foreign ports from the Astoria mills, 
with 7,960,414 feet, and three sailed for At- 
lantic coast ports with 2,514,000 feet. 


Log producers in the Astoria district rather 
hope that the winter slump will be pronounced, 
in order to enable them to secure reserve stocks 
of logs, as there are practically no unsold rafts 
in the river at the present time. Should there 
be no time to amass reserve supplies, the con- 
sequences of a severe winter would be serious. 
Last year heavy snows in the mountains caused 
an extended shut-down of the logging camps, 
with the result that the industry was constantly 
verging on a log shortage. This year, how- 
ever, the situation would be far worse if the 
accumulation in advance of cold weather is in- 
sufficient. 


CARGO BUSINESS SHOWS BIG INCREASE 


SEATTLE, WasH., Nov. 4.—Tremendous in- 
creases in the coastwise, intercoastal and off- 
shore lumber trade are reflected in the quarterly 
report of the Pacific Lumber Inspection Bu- 
reau. The figures, which have been analyzed 
and released for publication by Robert B. 
Allen, secretary-manager of the West Coast 
Lumbermen’s Association, cover 93 percent of 
all the cargo business up to Oct. 1 this year. 
The volume has broken all previous records for 
the delivery of Pacific Northwest lumber by 
water, the mills of Washington, Oregon and 
British Columbia having shipped cargoes total- 
ing 2,381,203,785 feet during the first nine 
months of 1922, as compared with 1,249,057,310 
feet for the like period in 1921. The increase 
is 91 percent. 


The bureau’s report further states: 


Lumber, delivered by water, to California mar- 
kets from Jan. 1 to Oct. 1 this year amounted to 
1,106,536,336 feet, which was an increase of 84 
percent over the California water deliveries for the 
first nine months of 1921. 

Exclusive of California cargoes, deliveries to 
other United States domestic markets increased 
117 percent. The movement, thru the Panama 
Canal, to north Atlantic coast markets increased 
183 percent over the first nine months of last year. 

In the export trade Japanese buying increased 
122 percent the first nine months of this year com- 
pared with the same period in 1921. Australia 
increased its purchases of Pacific Northwest lum- 
ber 157 percent. 

The east coast of South America, which has 
been dominated by southern pine for many years, 
has at last started buying heavily in fir and spruce, 
increasing its use of Pacific Northwest lumber 425 
percent. Cuba has also been active with an in- 
crease of 150 percent. 

Europe also is beginning to show a keen interest 
in Pacific Northwest forest products, purchases for 
the United Kingdom and Continent, the first nine 
months this year having increased 58 percent over 
the like period of last year. 

South Africa, taking about half the volume pur- 
chased by Europe, shows an increase of 241 percent 
for the comparative nine-month period under re- 
view. 


Shipments to Domestic and Foreign Markets 


The record of cargo shipments to various 
domestic and foreign markets this year and for 
the like period to the same market last year is: 


Percent 

First nine First nine increase 
months, 1922 months, 1921 or de- 
Lumber—Ft. Lumber—Ft. crease 


California ....1,106,536,336 599,927,627 84.44 
i.” coast.. 395, rey 959 139,791,775 182.72 

pains poin ais 462.4 51, ‘BIT 208,332,770 121.98 
sae Islands 036, 497 50,040,483 *14.00 
Australia ..... 105 1377, 029 40,958,646 157.28 


CHIE 664: 55600 136,458,037 99,438,314 37.23 
South America— 

West coast... 43,938,391 87,506,279 17.15 

East coast... 3,302,980 628,924 425.18 
MMTORE occvace 32,536,476 20,653,060 . 
CY ee ,976,566 2,510,576 82.29 
PARAMA «6600 458,321 518,256 *11.56 
Philippines .... 672,934 11,634,499 *94.22 
Central America RAEI EEE. 5 +. staiacasietae Unlnwes 
2 nee 6,830,524 2,724,417 150.71 
ee 4,269,953 8,566,400 *50.15 
ol re 9,811,74 10,131,377 *3.15 
BECKICO. :é..050.0.0:0:% 4,005,403 3,782,692 5.89 





‘New Zealand... 3,656,638 6,101,894 *40.07 
South Africa... 15, 747, 776 4,621,940 240.72 
South Sea Isl’ds "926, 862 1,166,713 *20.56 
Strait Settlem’ts 71 072 a ee ee 
WOR. “TRMNOB ec Seer cess 2OG68. .c6c0 

TOTAIB o.0:6603 2,381,203,785 1,249,057,310 90.64 





*Indicates decrease, 

California waterborne business increased from 
599,927,627 feet in the first nine months of 1921 
to 1,106,536,336 feet in 1922. Other water de- 
liveries to United States domestic markets in- 
creased from 204,495,589 feet to 443,961,277 feet. 
The export trade increased from 444,634,094 feet 
to 830,706,172 feet. 

Water Shipments by Districts 

By districts the water shipments of lumber for 

the first nine months of 1922 were as follows: 
Domestic Export Total 


Feet Feet Feet 
British Colum- 

WR sro64es 49,469,403 146,020,711 195,490,114 
Puget Sound. 565,393,976 304,446,710 869,840,686 
Grays Harbor 404,398,112 134,226,747 538,624,859 
Willapa Har- 





PR bee cts ive 91,364,739 10,769,477 102,134,216 
Columbia 

BVO? 6.060% 269,394,479 195,911,000 465,305,479 
Coos Bay..... 170,476,904 39,331,527 209,808,431 

Totals .....1,550,497,613 830,706,172 2,381,203,785 
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AN ANALYSIS OF THE FIR SITUATION 


Tacoma, WasH., Nov. 4.—Admitting that 
production at the fir mills has been uniformly 
above normal during the season, and that ship- 
ments have been considerably below normal, the 
conclusion seems to be justified that the mills 
are accumulating stock. Nevertheless, discern- 
ing lumbermen who have been studying the 
situation carefully do not believe that such is 
the case. On the contrary, they are convinced 
that cut, sales and shipments are running 
pretty close to a neck-and-neck race, and that 
when the trade wakes up pretty soon, there 
may be some scrambling for stocks. 

A well known lumberman gives this analysis: 
The mills are running, generally speaking, at 
capacity with some extra shifts in operation, 
which keeps production somewhat above normal. 
At that, stocks are not rapidly accumulating, 
and in spite of the fact that production has 
been above shipments for some time past, in- 
ventories are still below normal. It is hard to 
figure out just why there are not greater ac- 
cumulations. A factor usually overlooked is 
the heavy volume of local building . thruout 
the lumber districts of Washington and Oregon. 
City building during the last eight months has 
been: extremely heavy, and in the rural dis- 
tricts there is likewise a volume of business 
taking on the proportion of a building boom. 
In small towns, which have been considered 
dead for years, there is a large number of new 
residences and public buildings, and farmers 
are dotting the country with new homes, barns, 
garages, and other buildings. 


This heavy volume of ___ 


The estimate of $100,000, to be used in ex- 
ploitation work, includes the pledge of British 
Columbia manufacturers to subscribe one-fifth 
of the grand total. This means that the fund 
to be raised in British Columbia will be $20,000, 
leaving $80,000 to be raised by the industry 
on the American side of the line. 

It was understood at the meeting that a form 
setting forth the terms of the agreement would 
be mailed this week from the headquarters of 
the shingle branch in Seattle; furthermore, it 
is pretty definitely settled that men will be 
put in the field, so far as the funds will permit, 
for edueational purposes, and in particular will 
be present during hearings in hostile cities when 
unfair ordinances and legislation are being con- 
sidered. 


MILLS OPERATING DAY AND NIGHT 


New York, Nov. 6.—James E. Crosby, of 
Jacksonville, Fla., sales manager Putnam Lum- 
ber Co., is spending two weeks in New York 
on his annual trip to eastern representatives of 
the company and prospective buyers. He will 
also spend some time in Boston and will go 
as far north as Portland, Me., stopping in a 
number of other cities. 

Mr. Crosby said that when he left Jackson- 
ville six vessels were loading at the company’s 
docks at the same time. This is the first time 
all available docking space has been occupied 
at once with vessels taking on lumber. All 
were getting cargoes of longleaf southern pine, 
three for Long Island Sound, two for Porto 
Rico and one for Martinique. Mr. Crosby de- 





consumption is being | 
overlooked in the sta- 
tistics, since it is not 
loaded either on car 
or ship, but for the 
most part is delivered 
by truck, and does not 
find its way into the 
published record of 
sales. It is stated that 
a third of the output of | 
one of the largest Co- 
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been sold for truck de- 
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probably true of other Docking facilities of Putnam Lumber Co. of Jacksonville, Fla., where six 


operations in the Pacific 
Northwest. 


The unit of local consumption is small, but 
the aggregate is evidently heavy enough to 
have an appreciable effect on stocks. 


TO COMBAT ANTISHINGLE CAMPAIGN 


Tacoma, WasH., Nov. 4.—At the call of 
E. E. Case, of Raymond, Wash., the central 
committee of the shingle industry met in this 
city last week to complete its plans for an 
active campaign to combat antishingle ordi- 
nances and propaganda. There were present, 
in addition to Mr. Case, chairman, Paul R. 
Smith, of the M. R. Smith Lumber & Shingle 
Co.; W. C. McMaster, John McMaster Shingle 
Co.;. L. G. Humbarger, Red Cedar Shingle 
Co.; Lloyd L. Hillman, Lloyd Hillman Lum- 
ber Co., and R. 8. Whiting, secretary. 

The meeting in effect was a continuation of 
the Seattle meeting of Sept. 9, and resulted 
in an approval of a form of contract previously 
drafted for the purpose of raising a fund of 
$100,000. Under this agreement, the shingle 
manufacturers will agree to pay 2 cents a 
thousand for all shingles manufactured and 
to report monthly on forms to be supplied by 
the shingle branch the number of shingles cut; 
and the shingle branch agrees to carry on a 
vigorous campaign to preserve the market for 
red cedar shingles in every way possible within 
the limit of the funds provided, and in ecarry- 
ing out the program, to act in accordance with 
instructions of the trustees of the shingle 
branch. It was mutually understood that the 
agreement became effective Nov. 1, 1922, and 
will expire Dec. 31, 1923. 


steamers were recently loaded at the same time. Two 4-masted schoon- 
ers are here shown taking on southern pine timbers for foreign delivery. 
Gravity rolls take the lumber from the mills to the side of the vessel. 


clared the company 1s oversold in many items 
and is heavily booked on timbers of all cut- 
tings. He added: 


Mills are running day and night. In Jackson- 
ville, the or has two mills, one with a daily 
capacity of 225,000 feet of pine and the other with 
a capacity of 125,000 feet of cypress. The pine 
mill has gravity rolls extending from the back of 
the mills to the sides of the vessels along the tide- 
water. 

This is the old mill of the Cummer Lumber Co., 
which was purchased four years ago by the Put- 
nam interests. The company ships to all parts of 
the world and has boats under charter now for 
Bermuda and the Canary Islands. Numerous in- 
quiries are coming in from South America and the 
trade from that source is attaining respectable 
proportions. 

Foreign trade of all kinds is beginning to show 
encouraging ages Cuba is reviving and is 
coming into the market with some nice orders. The 
West Indies are waking up and shipments are 
being made to Martinique and Trinidad. 

The company ships heart lumber in parcel lots 
to England and only a week ago a cargo left for 
Glasgow. The trade in heart boards and _ strips 
and in deals 3x9, 3x8 and 3x10 is very good. 


Mr. Crosby looks for a steady demand thru- 
out the winter and reports that all railroads 
are in the market for practically all items with 
a heavy demand. The company has 25,000,000 
feet of cypress in the yards in piles and 6,- 
000,000 feet of southern pine at the present 
time. The Putnam company ships Gulf red 
cypress and southern pine in mixed cargoes 
and mixed cars. 

According to Mr. Crosby, if the company had 
to depend on railroads operations would prac- 
tically have to close down. He said the rail- 
road situation, instead of getting better, seems 
to be tightening up somewhat. Water ship- 


ments are much larger than ever and the com- 
pany is dispatching every foot of lumber it 
can cut as soon as it is properly conditioned 
for market. 


ACQUIRES NEW PROPERTY FOR EXPANSION 


New York, Nov. 6—The John D. Mershon 
Lumber Co., of Saginaw, Mich., with New York 
offices at 342 Madison Avenue, has recently 
purchased a new warehouse in Saginaw with a 
railroad siding and a large plot of ground. The 
improvements are in connection with an ex- 
pansion of the company’s business in the sev- 
eral centers of its operations, which include 
Philadelphia and Chicago. The company ex- 
pects to occupy the new buildings within the 
next few months and alterations are being 
rushed with all possible sped. 

Mr. Mershon, who makes his headquarters at 
the New York office, said the new warehouse 
has been acquired mainly to take care of less 
than carload trade in the Michigan territory, 
which has grown to such an extent that it was 
imperative to secure larger quarters. The pur- 
chase of the property is a natural result of the 
heavy demand on the company’s resources in 
all directions, Mr. Mershon added. 

With the completion of the new warehouse, 
the headquarters of the company will be main- 
tained there. The new property extends along 
a main road for 326 feet and runs back a dis- 
tance of about 300 yards to the Saginaw River. 

Of interest in connection with the improve- 
ments is the announcement that Tom R. Belt 
has been added to the Mershon sales force and 
will be located hereafter in Philadelphia. He 
will devote his attention particularly to fir, 
Idaho and western pine and cedar, in which 
the firm specializes. Mr. Belt was formerly 
connected with Wendorf & Rogers, of Spokane, 
Wash., and previously was with the Winton 
Rose Lake Lumber Co. 

Before coming to Philadelphia, Mr. Belt 
spent some time at the mills of the Crossett 
Western Lumber Co. at Wauna, Ore. He has 
had many years’ experience in the Inland Em- 
pire. 

The Mershon interests are looked after in 
New England by William J. Denny, of Wor- 
cester, Mass., and in New Jersey by Gordon 
F. Wilber, of 15 Penn Avenue, Newark. The 
company also has a purchasing office in Seattle, 
in charge of Frank Stockwell. 

Mr. Mershon reports a much heavier demand 
of late for manufactured products, as well as 
for pine and fir boards. 


PAYS RECORD PRICE FOR FIR STUMPAGE 


Hoquiam, WasuH., Nov. 4.—An important 
timber deal was closed here Wednesday when 
W. B. Sams, superintendent of the Quinault 
Indian Reservation, sold 388,000,000 feet in 
the Quinault Lake unit of Indian timber to the 
Ozette Railway Co., of which Alex Poulson is 
president. The price was $5 a thousand for 
live and dead cedar, Douglas fir, spruce, white 
pine and amabilis fir, and $3 a thousand for 
all hemlock; the total sum to be paid is ap- 
proximately $1,700,000, the deal being bound 
by a certified check for $20,000. The sale in- 
cludes: 


Feet 
MI daa é dita cinched eh enaledahed iw 152,000,000 
NRE & of ah halve a ata ae ge are 86,000,000 
Ere re erent roe ee 73,000,000 
CR eb tbaeecceldcdedaadaviacwevens 69,000,000 
pO Eee Te ree Cee ee 7,000,000 
WSN h ceeCa wee sacnedwaeep wine 1,000,000 
ge Es | | ae 310,000 
POG. BY DA iks sc tvatceccwidads Unestimated 


All of the timber must be cut and removed 
by March 31, 1942. The tract is the fourth 
Quinault stand to be sold, bringing the total of 
sales to date up to 1,303,000,000 feet. It is 
located in townships 22 and 23 north, range 
10 west, and township 23 north, range 9 west, 
and covers about 14,420 acres. 


(@Eaaeaeaeaaaaas 


NEW LARGE CORPORATIONS formed in Septem- 
ber numbered 664, with authorized capital of 
$650,000,000, compared with 813 companies 
formed in August with capital of $647,000,009, 
and 699 concerns in September a year ago wil 
capital of $490,000,000. 
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KNOXVILLE, TENN., 
| Nov. 6.— The seventh 
annual meeting of the 
Appalachian Logging 
Congress came to an end 
last Friday afternoon 
with the election of 
| L. D. Gasteiger of the 

Pittsburgh Lumber Co., 
Braemer, Tenn., as pres- 
| ident; George L. Wood, 
| of the R. E. Wood Lum- 
| ber Co., Fontana, N. C., 
| vice president, and 
standing committees as 
| noted elsewhere in this 
| report. 

F. G. Norcross, Nor- 
ma, Tenn., president for 
the last two years, ex- 
pressed his thanks for 
the loyal support that 
had been given him in 
his administration and spoke feelingly of his 
years of service in the logging and manufac- 
turing business and said that he is about to 
relinquish the arduous duties after fifty-four 
vears of active service. [NoTEe: A telegraphic 
preliminary report of this meeting appeared 
on page 45 of the Nov. 4 issue of the AMERICAN 
LUMBERMAN.—EDITOR. | 


THURSDAY MORNING 


The first session of the Congress was held 
in the Business Men’s Club Thursday morning 
at 11:30 o’elock, the meeting being called to 
order by President Norcross, who outlined the 
work of the last year and gave some valuable 
suggestions for bettering conditions in the log- 
ging business. His address in part embodied 
the necessity of conserving the forests for 
future generations and warned the members of 
the laxity of the increasing numbers of auto- 
ists, campers and hunters who are devastating 
the forests by fire, smoking and carelessness. 
He suggested a system for the protection of 
forests by the placing of signs asking tourists, 
autoists and hunters to put out their fires, to 
be careful where they throw matches and to 
teach them to throw dirt on the fires in case 
of scarcity of water. He suggested that all 
companies operating in this section brand their 
timber with the word ‘‘Appalachian,’’ thus 
advertising the superior quality of their product 
and also stated that nowhere in the whole 
country is there timber of better quality than 
right here. He recommended to the congress 
that a monthly bulletin be issued for the ex- 
change of ideas, suggestions from machinery 
men as to the improvement in the manufacture 
of lumber and to advertise to the outside world 
the value of the Appalachian hardwoods. 


**Tractor vs. Team Skidding’’ 


About a hundred members of the congress 
attending the first session listened to a valuable 
paper upon ‘‘Tractor vs Team Skidding,’’ by 
F. W. McGuire, of the Montvale Lumber Co., 
Fontana, N. C. He gave some very pertinent 
facts on this much mooted question, taking the 
work done in three different locations as fol- 
lows: 

The costs given below are based on work in a 
hollow from 1% to 1% miles long. One place on 
this road, about 750 feet long, has a 28 percent 
grade. Part of the road in this hollow is level 
and rocky, where on the grade it is of black loam 
and very slippery. We had to use bull chains after 
rains, Our daily average on this haul was 12,200 
feet. The cost was divided as follows: 





L. D. GASTEIGER, 
Braemar, Tenn. ; 
Elected President 








2 Teams making up trails...... @ $6.00 $12.00 
BissrAD GUIVOTS 5 aise sce saseee @ 2.75 5.50 
eee WI APACUOOT, «5:0 6004 sees @ 2.75 5.50 
D EPODOE GIAVED is 6666s sna Saas 6b e 5.60 
Ee eh er mee Seem $28.60 
Cost of labor per thousand feet............ $2.34 
CORE GL TULL OL) (ECTORONEC))....6.6.0.:0.6.0:0046.0%640% 137 
CORE Or MUDIICRTINT OU, 6 in4s iccsc andes esas 03 
$2.507 


In the same hollow a 1,500-pound pair of horses 


hauled on an average of 1,200 feet each trip, mak- 
ing two trips each day, at a cost as follows: 


~ ie! i Re te er Pe err RES $6.00 
Bi SREB OE 5 FSF 6ASG 50 FE AU OF 50 hE AS 2.75 
$8.75 


Average cost per thousand feet for team skid- 
ding, $3.60. Difference in favor of tractor, $1.093. 


HoLtow No. 2—TrRActTorR SKIDDING 


In this hollow we had a haul varying from 3,000 
feet to 8,300 feet. There were no steep grades 
and only one level place, which was near the 
landing. At this place we had to cut the trail 
and make two trips to get the trail to the landing. 
Our daily average was 17,007 feet, at a cost as 
follows: 





2 Teams making up trails..... @ $6.00 $12.00 
AR Eo 2 ane @ 2.75 5.50 
1 Maen making Up trate... .:.:.66s060cs0e 2.75 
2 Wen With CrACtOr......cccos @ 2.75 5.50 
ES DRACCOE EUG OT vn. 0i6 Fase. p obs auiceen 5.60 
SUNDA sue iws 5 niin op tel 6 hss ara th coo cel see a RE $31.35 
Cost of labor per thousand feet............ $1.835 
Cost of fuel oil per thousand feet.......... 123 
CONE: TUDTICATINE GIR 0:6. 668.058.040.590 cca mes .03 
$1.988 


HoLLow No. 2—-TEAM SKIDDING 


We used a 1,500-pound pair of horses in this 
hollow which made four trips each day, averaging 
1,150 feet a trip, the haul varying from 1,000 to 
3,000 feet, at an average cost of $1.90 a thousand 
feet ; three trips each day on a 3,000- to 6,000-foot 
haul at an average cost of $2.53 a thousand feet; 
and two trips daily on a 6,000- to 8,000 foot haul 
at an average cost of $3.80 a thousand feet. The 
average cost for the 1,000- to 8,000-foot was $2.74 
a thousand feet. We are using a 5-ton Monarch 
tractor, model “C,” which has a 45 horsepower 
engine with a draw-bar pull of 27 horsepower. 


Mr. McGuire’s paper was followed by a 
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M. W. STARK, COLUMBUS, OHIO; 
Member of Resolutions Committee 





full discussion of the subject by many of the 
loggers present, some favoring the tractor and 
others teams. An interesting talk was made 
by Luther C. Griffith, of the Broad River Lum- 
ber Co., of Stack House, N. C., who told of 
his experiences in skidding in the Northwest in 
the big timber. The question of slides was 
given prominence in the discussions and the 
consensus was that slides are best for short 
hauls and tractors for long, flat hauls. The 
cutting, fitting and roading were also taken 
up and thoroly discussed. 


THURSDAY AFTERNOON 


At the afternoon session a letter was read 
from W. B. Townsend, of the Little River Lum- 
ber Co. at Townsend, and the first president 
of the congress, expressing regret that he could 
not be present. In the absence of E. A. Gas- 
kell, who was to read a paper, M. E. Crisp, 
of the Babcock Lumber & Land Co., of Vose, 
Tenn., gave some interesting comparative costs 
on the two systems, after which there was a 


Appalachian Loggers Discuss Skidding Methods 


general discussion by loggers and supply and 
equipment men. This was followed by a prac- 
tical talk by Andrew Gennett, of the Gennett 
Lumber Co., Asheville, N. C., upon the washing 
of logs by hot water, he claiming that the logs 
cut better and the life of the saws is prolonged, 
when this method is used. 


Skidding by Team and Steam 


D. H. Tipton, of the Little River Logging 
Co., Townsend, Tenn., read a paper on ‘‘Skid- 
ding by Steam and Team, Including Inclines’’ 
as follows practically in full: 


Getting logs to the main line railroad is one 
of the important questions that all loggers and 
lumbermen going back into these rough Ap- 
palachian Mountains after logs have to contend 
with. It is a problem that should receive con- 
siderable thought and the best method for each 
individual operation must be worked out by each 
operator. 

We have had considerable experience in the 
past in skidding by team and also with steam 
skidders and inclines. When it comes to going 
back into the rough mountain country—steep 
hills and rugged hollows—that we have to con- 
tend with, where there is so much laurel and 
underbrush, we consider the steam skidder and 
incline the only practical appliances that we 
know of today to get these logs to the main line 
railroad. No doubt there are a number of opera- 
tions where a team is the proper thing to use 
in delivering logs to the railroad, but in other 
places you can use the tractor, slides and other 
methods of logging to advantage. As stated, 
however, skidding logs to our main line railroad 
is the problem. You can not adopt any one 
system of logging and apply it to all the opera- 
tions in the Appalachian region. 

In our present system of logging we build our 
main line railroad as far into the timber as we 
can go without putting in too many switch 
backs, and try not to exceed 8 percent grades. 
If, however, it is absolutely necessary to get our 
main line railroad up to where we want it, we 
occasionally put in from 100 to 200 feet of 9 to 
10 percent grade. Then if we can not reach the 
rest of our timber with our skidders, we put in 
our inclines. 

In building these inclines we practically fol- 
low the surface of the ground, throwing out the 
rocks and logs and stumps whenever they are in 
the way, and, after the ties and steel are laid, 
we have a crew that comes along and blocks up 
the track a little wherever it is necessary. 


Use of Inclines 


We take our steam skidders up this incline, 
which enables us to get them right in among 
our timber and practically eliminates all long 
hauls with the skidders. As a general rule we 
put two skidders on an incline road, followed 
up by what we call our incline engine, which is 
a combination rig of two separate engines on 
one small car. One of these engines is used for 
loading the logs on our incline car and the other 
for lowering this car to the main line railroad 
where the logs are unloaded at the landing and 
reloaded on our main line flat cars for the mill. 

We have operated these inclines very success- 
fully up to a distance of 6,000 to 7,000 feet. We 
have kept our cost records on different methods 
of loading and lowering the logs to the main line 
railroad, and we find that we can handle these 
logs over our inclines up to a distance of 6,500 
feet on an average of about $1 a thousand. 

When I took charge of our woods operation we 
had several camps and were doing part of our 
skidding with teams and part of it with steam 
skidders. I began at once to check up on our 
skidding costs and to try to find out the cheap- 
est way of getting these logs to our main line 
railroad. After about six months’ careful check- 
ing and comparing of the cost of getting out our 
logs in different hollows for equal distances and 
similar conditions, I found that we could skid 
our logs by the use of steam skidders and in- 
clines at from one-fourth to one-half cheaper 
than we could do it with teams. 


C. G. Sterns, representing the American Edu- 
cational Society, of Philadelphia, was presented 
to the congress and explained the work of the 
society, and its benefit to the loggers in making 
efficient workmen out of the raw mountain 
youth by education. He also explained that his 
society is combating in every way, by literature 
and paid speakers, the propaganda of the 
I. W. W., the Socialists, and the radicals who 
are strenuously trying to get a foothold among 
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the illiterates of the southern mountain land. 
His society is trying to get the employer, not 
only in the logging and lumber business but 
also in the textile, manufacturing and agri- 
cultural fields to take up welfare work and 
to give bonuses. He emphasized the fact that 
the southern mountaineers are being flooded with 
literature of a most damaging, destructive na- 
ture, wage earners being taught that they 
should be supreme, that capital is unnecessary. 
He urged all members of the congress to get in 
touch with his society and declared that it 
would codperate in every way to bring about 
better conditions. 


THE ANNUAL BANQUET 


In the evening over a hundred members and 
their friends attended a banquet at the Far- 
ragut Hotel. The evening’s entertainment was 
in charge of Lewis Doster, an associate mem- 
ber of the congress and assistant general sales 
agent of E. C. Atkins & Co. Mr. Doster, who 
has been in charge of the entertainment end 
for several years, introduced some new stunts 
last night that brought down the house. Judge 
H. B. Lindsey, a noted after-dinner speaker 
and raconteur, presided as toastmaster and 
brought down the house with his racy and witty 
introductions of prominent speakers such as 
De Wolf Hopper, the noted comedian, com- 
missioners of the city, State supreme court 
judges, and prominent loggers. The speaker 
of the evening was Dr. Jonathan C. Day, as- 
sistant to the president of Berea College, Berea, 
Ky., who made a most interesting and in- 
structive talk upon a vital subject, ‘‘The 
Mountaineer—a Peril or an Asset?’’ He gave 
a graphic description of the work done among 
the mountain whites, especially during the war 
period when the I. W. W. was putting forth 
its propaganda. His talk was so instructive 
and important to the logging interests that he 
was given a rousing reception and also given 
to understand that the congress would sup- 
port his work at Berea College 100 percent 
strong with substantial donations from the 
members individually. 


FRIDAY MORNING 


The Friday morning session of the congress 
convened rather late but found the members 
keen to enter into practical discussions of phases 
of the work they are engaged in. 

The only subject discussed at the morning 
session was ‘‘ Railroad Construction: Standard 
vs Narrow Gage Railroads.’’ Owing to the 
absence of H. B. Curtin who was slated to 
handle this important subject, C. S. Badgett, of 
the woods department of the Champion Fibre 
Co., Canton, N. C., gave an instructive talk, 
showing by chart the difference in haulage, cost 
of maintenance ete., of the different gages, 
demonstrating conclusively that the standard 
gage road and equipment are being substituted 
for that of the narrow gage, especially in flat 
country, but that the narrow gage had some 
advantages in a rough, mountainous country 
because of the short curves to be made and 
other conditions. This subject was thoroly dis- 
cussed by such loggers as C. L. Babcock, with 
extensive operations near Knoxville, and John 
Shea, of Shea Bros., contracting loggers in 
North Carolina, Kentucky and Tennessee. 

M. K. Tate, manager of service, Lima Loco- 
motive Works, Lima Ohio, gave some interesting 
data on the service of the narrow and standard 
gaged engines and equipment and stated that 
where the company used to sell narrow gage 
equipment, it is rapidly being replaced by the 
standard gage. The consensus of the discus- 
sion was that the cost of maintenance is no 
greater with the use of standard gage and that 
more haulage at less cost can be done by the 
standard gage equipment than with the nar- 
row gage. 

At the close of this discussion the subject of 
building and grading logging roads in the moun- 
tains brought out some interesting talks and 
showed that the practical talks of C. G. Stearns 
and Dr. Day were along the right lines and 


and Logging Roads; Reject Amalgamation Plan 


would result in more efficiency if followed thru. 
Mr. Mandus, a practical logger, spoke of the 
difficulty of getting efficient help for this kind 
of work and said that to get this work done 
his company had devised a system that did 
away with the lagging, inefficient workman. It 
consisted of awarding a prize at the completion 
of the work for meritorious individual effort. 
Two sections were engaged near each other 
under competent foremen and each individual 
was given a certain piece of work to do. A 
furrow was run from one stake to another, 
every 25 feet and the men were told to work 
to that distance at so much per distance and 
if they wanted to quit at its completion to do 
so. The result was that each worker did his 
work efficiently and quickly and was paid more 
than he would obtain by day labor. Some 
earned not less than $3 a day and some as 
high as $4 and $5, but the work was done a 
great deal faster and more efficiently than 
by either contract or day labor. The work done 
this way cost one-fourth per mile less than in 
any other way and these were the same men 
who receiyed $1.75 a day at regular day work. 
This was one of the most inspiring and prac- 
tical talks of the entire congress and Mr. 
Mandus was complimented very highly. 


FRIDAY AFTERNOON 


The final session did not convene until nearly 
3 p. m. because of separate sessions of execu- 
tive and other committees which were to make 
reports. 

Telegrams were read from William E. Mat- 
thews, of West Pittsburgh, and J. J. Lums, 
of Duluth, expressing their regret at not be- 





LEWIS DOSTER, INDIANAPOLIS, IND. ; 


Of E. C. Atkins & Co., Who Was in Charge of 
Entertainment 


ing able to be present, and a communication 
from the American Forestry Association, Wash- 
ington, D. C., was read asking the congress to 
coéperate in the conservation and utilization 
of timber and stating that the December issue 
of its publication would be an education num- 
ber and asking that the entire list of members 
be furnished the association so that sample 
copies could be sent. This was granted. 

At this session cards for donations to Dr. 
Day’s Berea College project were distributed 
and President Norcross urged that each member 
subscribe $100. Morton Butler, a prominent 
logger and manufacturer of Chicago, sent the 
initial donation in an envelope to the president’s 
desk and was complimented for his pioneer 
work. 

Will Not Amalgamate 

Chairman George L. Wood, of the Appala- 
chian Logging Congress committee on amal- 
gamation read a plan of amalgamation 
as agreed to by the Appalachian Logging 


Congress committee on 
amalgamation and a 
like committee from the 
Hardwood Manufactur- 
ers’ Institute. After 
reading this plan of 
amalgamation Chairman 
Wood stated that after 
agreeing upon the plan 
just read it was dis- 
covered that due to the 
requirements of the 
Hardwood Manufactur- 
ers’ Institute’s consti- 
tution as to member- 
ship a number of active 
members of the logging 
congress would not be 
eligible to membership 
under this arrangement. 
Consequently the two Norma, Tenn. ; 
committees had agreed Retiring President 
to recommend that no action on amalgamation 
be taken, and made a motion to this effect, 
which motion was seconded, put by the chair 
and agreed to by the congress, thus disposing of 
the question of amalgamation. 


Machinery and Supply Men 


Machinery and supply men who had been con- 
nected with the congress as associate members, 
organized an association with Lewis Doster, of 
E. C. Atkin & Co., Indianapolis, as president, 
and M. K. Tate, manager of service for the 
Lima Locomotive Works, as secretary. These 
officers outlined the activities proposed and 
asked to be allied with the congress as before, 
with the understanding that the new associa- 
tion would take up specific, important work, 
aid the congress in getting new members both 
for its own organization and also for the con- 
gress, give financial aid, and assist the congress 
in every way possible. The new organization 
was gladly welcomed by the congress and 
thanked for its progressiveness and enthusiasm. 


Election of Officers 


At this point the president instructed the 
nominating committee to bring in its report 
and the following nominees were presented: 
For president, L. D. Gasteiger, of the Pitts- 
burgh Lumber Co., Braemar, Tenn.; vice presi- 
dent, Maj. George L. Wood, of the RB. E. Wood 
Lumber Co., Fontana, N. C., and Baltimore, 
Md. On motion they were elected by acclama- 
tion. Retiring President F. G. Noreross in turn- 
ing over the office of president, after holding 
it for two years, feelingly expressed his good 
wishes for the success of the newly elected 
officers and for the continued suecess of the 
congress. On motion he was made an honorary 
member of the congress for life. John Shea, 
a close business friend of Mr. Norcross, paid 
a glowing tribute to his integrity, his faith- 
fulness and his noble business career and hoped 
he would live 200 years more. 

Mr. Gastieger and Mr. Woods both pledged 
their heartiest efforts and ability to uphold 
the high dignity of their offices and asked for 
the loyal support of all members. 


Standing Committees Appointed 


The following standing committees were then 
appointed by the president 

Executive—C. L. Babcock, chairman, John F. 
Shea, W. T. Latham, Andrew Gennett, C. F. 
Maples, J. W. Mayhew and M. W. Stark; resolu- 
tions—F. G. Norcross, chairman, M. W. Stark and 
D. H. Tipton; entertainment—Lewis Doster, chair- 
man (he to select his associates). 

Motion was made and adopted that the an- 
nual dues be reduced from $100 to $50 if this 
did not conflict with the bylaws. A vote of 
thanks was given Mr. Doster and his asso- 
ciates for their work in providing entertain 
ment features both in Knoxville and in Cin- 
cinnati last spring. 

As no secretary was elected a motion was 
made and adopted that the president be em 
powered to engage such help as was needed 
for this work and that funds be made ayvail- 
able for such purpose. 
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Nov. 14—Louisville Hardwood Club, Louisville, Ky. 
Annual. 

Nov. 15—Southern Cypress Manufacturers’ Associa- 
tion, San Carlos Hotel, Pensacola, Fla. Semi- 
annual, 

Nov. 15-16—Association of Wood Using Industries, 
Drake Hotel, Chicago, Conference of com- 
mittees. 

Nov. 18—Southern California Retail Lumber 
Dealers’ Association, Alexandria Hotel, Los An- 
geles, Calif. Annual, 

Nov. 20-21—Southern Sash, Door & Millwork Manu- 
facturers’ Association, Ansley Hotel, Atlanta, 
Ga. Annual, 

Nov. 20-21—Loyal Legion of Loggers & Lumbermen, 
Portland Hotel, Portland, Ore. Semiannual 
meeting of board of directors, 

Nov, 21—California Redwood Association, San Fran- 
cisco, Calif, Annual. 

Nov. 21-22—Hardwood Manufacturers’ Institute, 
Ventura Hotel, Ashland, Ky. Third district 
meeting. 

Nov. 22—Michigan Hardwood Manufacturers’ Asso- 
ciation, Statler Hotel, Detroit, Mich. Special 
meeting. 

Nov. 22-28—White Pine Blister Rust Conference, 
Portland, Ore. 

Nov. 28-25—Western Planing Mill and Woodwork- 
oe, Sonerens, Palace Hotel, San Francisco, 
Yalif. 

Nov. 24-25—Western Forestry & Conservation Asso- 
ciation, Portland, Ore. Annual. 

Nov. 28—Northeast Missouri Lumbermen’s Associa- 
tion, Moberly, Mo. Annual, 

Dec. 5—Northwestern Hardwood Lumbermen’s As- 
sociation, Minneapolis, Minn. Annual. 

Dec, 6-7—Northern Hemlock & Hardwood Manufac- 
turers’ Association and Michigan Hardwood 
Manufacturers’ Association, Chicago. Joint 
meeting. 

Dec, 6-7—National Rivers and Harbors Congress, 
aot 4 Willard Hotel, Washington, D. C. An- 
nual. 

Dec. 7-8—Sixth Shingle Congress, Washington Hotel, 
Seattle, Wash. Annual. 

Dec, 11—Pennsylvania Forestry Association, Phila- 
delphia, Pa. Annual, 

Dec. 27-29—American Society of Agricultural En- 
gineers, Planters Hotel, St. Louis, Mo. Annual. 

Jan. 15-17—Mountain States Lumber Dealers’ Asso- 
ciation, Broadmoor Hotel, Colorado Springs, 
Colo. Annual, 

Jan, 16-18—Northwestern Lumbermen’s Association, 
Minneapolis, Minn. Annual, 

Jan. 17-18—Retail Lumber Dealers’ Association of 
ga Claypool Hotel, Indianapolis, Ind, An- 
nual, 

Jan. 18-19—-Southern Illinois Retail Lumber Deal- 
ers’ Association, Vandalia, Ill, Annual, 

Jan, 24-25—Canadian Lumbermen’s Association, 
Mount Royal Hotel, Montreal, P, Q. Annual. 
Jan. 24-25—National Lumber Exporters’ Associa- 
tion, Gayoso Hotel, Memphis, Tenn. Annual. 
Jan, 24-26—Ontario Retail Lumber Dealers’ Asso- 

ciation, Windsor, Ont. Annual. 

Jan. 24-26—Ohio Association of Retail Lumber 
i Hotel Winton, Cleveland, Ohio. An- 
nual, 

Jan, 24-26—Western Retail Lumbermen’s Associa- 
tion (Canada), Fort Garry Hotel, Winnipeg, 
Man. Annual, . 

Jan. 80-31-Feb. 1—Northeastern Retail Lumber- 
men’s Association, Hotel Pennsylvania, New 
York City. Annual, 

Jan. 380-31-Feb. 1.—Southern Forestry Congress, 
Montgomery, Ala. Annual. 

Jan. 81-Feb, 1—Southeastern Iowa Retail Lumber- 
men’s Association, Ottumwa, Iowa, Annual. 
Feb. 14-16—Nebraska Lumber Dealers’ Association, 

Omaha, Neb. Annual. 

Feb, 14-16—Retail Lumber Dealers’ Association of 
Pennsylvania, William Penn Hotel, Pittsburgh, 
Pa. Annual. 

Feb. 14-17—Western Retail Lumbermen’s Associa- 
tion, Davenport Hotel, Spokane, Wash. Annual, 
Feb. 17—Massachusetts Retail Lumber Dealers’ As- 

sociation, Boston City Club, Boston, Mass. An- 

March 21-22—National Wholesale Lumber Dealers’ 
Association, Pittsburgh, Pa. Annual. 

March 24-31—“Own Your Home” Exposition, Coli- 
seum, Chicago. Annual. 

April 10-12—National Lumber Manufacturers’ Asso- 
ciation, Congress Hotel, Chicago. Annual. 


DATE FOR OHIOANS’ ANNUAL 

CLEVELAND, OHIO, Nov. 6.—Final arrange- 
ments have been completed for the annual con- 
vention of the Ohio Association of Retail Lum- 
ber Dealers. The great success of the recent 
convention of the National Retail Lumber Deal- 
ers’ Association at Hotel Winton, Cleveland, 
has caused the Ohio association to make this 
hotel its headquarters for the convention which 
will be held here Jan. 24, 25 and 26. Six hun- 
dred are expected to attend. 

The royal entertainment provided for the 
National convention recently has also received a 
vote of confidence, for the Cleveland Board of 


Lumber Dealers has reappointed the same com- 
mittee to provide jollification for the State meet- 
ing. The committee consists of Chairman Guy 
Gray, Gray Lumber Co.; Earl Williamson, Lake- 
wood Lumber Co.; Tom Gray, Gray , Lumber 
Co.; E. A. Rosendale, Cleveland Lumber Co.; 
N. R. Snell, the N. R. Snell Lumber Co., and 
Chester Gynn, of the Willson Avenue Lumber 
Co. 


PENNSYLVANIA FORESTRY ANNUAL 

PHILADELPHIA, Pa., Nov. 6.—Announcement 
is made by Recording Secretary F. L. Bitter, 
of the Pennsylvania Forestry Association, this 
city, that the annual meeting for the election 
of officers and submission of reports of the 
various committees and officers will be held in 
Philadelphia on Dee. 11. 

CALIFORNIA REDWOOD ASSOCIATION 

San Francisco, Cauir., Nov. 4.—Announce- 
ment is made that the annual meeting of the 
California Redwood Association will be held in 
San Francisco on Tuesday, Nov. 21. President 
Donald Macdonald states that, according to 
advices received, there will be an unusually 
large attendance. The date for this annual 
meeting, which is three months earlier than is 
usual, was decided upon by the board of di- 
rectors at its recent meeting. President Mac- 
donald states that it is essential to meet so 
early because there are many problems vitally 
affecting the industry and upon which early 
and unanimous action is highly desirable. 
WOOD USING INDUSTRIES TO CONFER 

Call has been issued by the Association of 
Wood Using Industries for a conference of 
committees representing over forty various 
wood using industries at the Drake Hotel, Chi- 
cago, on Nov. 15 and 16. The announcement 
states that ‘‘the program includes a study of 
the conditions existing in the lumber markets 
and the position of the wood user as a buyer 
will doubtless be defined before the conference 
concludes its session. The subject of stand- 
ardization will be thoroly discussed and certain 
lines of research affecting the wood using in- 
dustries will be reported to the conference. * * * 
It is expected that representatives from the 
central committee on lumber standards and 
various lumber organizations will be in attend- 
ance.’? 


SOUTHERN CYPRESS PLANS 


PENSACOLA, Fua., Nov. 6.—The Southern 
Cypress Manufacturers’ Association, with repre- 
sentatives from the southeastern section, will 
meet here in semiannual convention Nov. 15 for 
a 2-day session. The lumbermen will be the 
guests of the Weis-Patterson Lumber Co. the 
second day altho the two days of their meeting 
here will be so taken up in the transaction of 
business and the discussion of problems affect- 
ing the trade that little time will be left open 
to accept social entertainment which has been 
prepared for them. 

PLAN ONTARIO RETAIL ANNUAL 

CHATHAM, ONT., Nov. 6.—The Southwestern 
Ontario Retail Lumber Dealers’ Association 
held a meeting in the Chamber of Commerce 
here last Friday, at which many matters of 
practical importance to the association were dis- 
cussed. One of the chief subjects of discussion 
was the approaching annual convention of the 
Ontario Retail Lumber Dealers’ Association, 
which is to be held at Windsor, Ont. on Jan. 24, 
25 and 26. The Southwestern association will 
be the hosts on this occasion. President Scofield, 
of the Ontario association, was present and 
plans were outlined for the business and enter- 
tainment programs at the annual. President 
Scofield had just returned from attending the 
annual meeting of the National Retail Lumber 
Dealers’ Association at Cleveland, Ohio, and 
was full of practical suggestions for making the 
Ontario convention an outstanding success. 


The southwestern dealers also had an oppor- 
tunity to meet G. T. Meinzer, the new repre- 
sentative of the association, in connection with 
its plan service. Full arrangements have now 
been completed for having Mr. Meinzer call 
upon the members of the association and furnish 
them with this service, the details of which 
were explained by Mr. Meinzer. 

The directors of branch No. 7 of the Ontario 
Retail Lumber Dealers’ Association held a meet- 
ing at Stratford, Ont. recently and completed 
arrangements for holding the annual meeting 
of the branch on Jan. 8. There will be a busi- 
ness meeting in the morning, beginning at 11 
o’clock, when one of the important features 
will be the annual election of officers. The re- 
mainder of the business program will be dis- 
posed of in the afternoon. 


BLISTER RUST CONFERENCE 


Tacoma, WasH., Nov. 4.—Puget Sound lum- 
bermen will take an active part in the proceed- 
ings of the third Western White Pine Blister 
Rust Conference, to be held in Portland, Ore., 
Nov. 22 and 23, and the annual meeting of the 
Western Forestry & Conservation Association, 
to be held in the same city Nov. 24 and 25. The 
subjects will cover a wide range, including com- 
prehensive reports of State activities. One of 
the leading speakers at the forestry association 
will be George S. Long, of this city; others will 
be W. A. Irwin, Puget Mill Co., Seattle; Hugo 
Winkenwerder, University of Washington; 
George C. Joy, Washington Forest Fire Associ- 
ation. At the blister rust conference E. L. 
French, director of agriculture, will appear on 
the program, as will Fred E. Pape, State super- 
intendent of forestry in Washington. J. J. 
Donovan, of the Bloedel Donovan Lumber Mills, 
Bellingham, will speak on ‘‘Need for Codpera- 
tion Between Western Timber Interests.’’ 


SABES 248248 


MILLWORKERS CHANGE DATE 

ATLANTA, GA., Nov. 6.—Because of difficulty 
in securing hotel accommodations, officers of 
the Southern Sash, Door & Millwork Manufac- 
turers’ Association announce that the dates for 
the annual meeting have been changed from 
Nov. 15, 16 and 17. to Nov. 20 and 21. Head- 
quarters will be at the Ansley Hotel, Atlanta. 
Invitation is extended members of the Millwork 
Cost Bureau to attend. 

The board of directors will meet on the 
morning of Nov. 20 and the business session of 
the convention will begin at 12 o’clock noon that 
day. The second day will be devoted entirely 
to addresses and discussions of general inter- 
est and benefit to the industry. E. J. Curtis, 
vice president Curtis Bros. & Co., Clinton, Iowa; 
N. L. Godfrey, secretary Wholesale Sash & Door 
Association, Chicago; and H. T. Didesch, tech- 
nical director, Millwork Cost Bureau, Chicago, 
will address the convention on important sub- 
jects. 

Entertainment features will consist of an 
auto ride thru Atlanta via Columbus and Al- 
bany to Thomasville and return by another 
route to Atlanta. At Thomasville all who care 
to will be given opportunity to do duck or 
quail shooting and to get a look at the larg- 
est remaining stand of original longleaf south- 
ern pine timber in Georgia. 


SIXTH SHINGLE CONGRESS 

SEATTLE, WasH., Nov. 4.—R. S. Whiting, 
secretary of the shingle branch of the West 
Coast Lumbermen’s Association, this city, an- 
nounces that the sixth shingle congress, the an- 
nual meeting of shingle manufacturers of Wash- 
ington, Oregon and British Columbia, will be 
held at the Washington Hotel, this city, on Dee. 
7. and 8. Invitations are extended to all shin- 
gle manufacturers, wholesalers, loggers, mill 
equpipment men and others who may desire to 
take part in or attend the deliberations of the 
congress. An extensive business program is be- 
ing arranged and the entertainment committee 
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is arranging to provide employment for every 
idle moment during the period of the congress. 


NEBRASKA DEALERS’ DATE 


LincoLn, Nes., Nov. 7.—Secretary E. E. Hall, 
of the Nebraska Lumber Dealers’ Association, 
this city, announces that at a recent meeting of 
the board of directors it was decided to hold 
the next annual convention in Omaha on Feb. 
14, 15 and 16, 1923. 
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EASTERN LUMBER SALESMEN MEET 

PHILADELPHIA, PA., Nov. 6.—Last Friday 
night the Eastern Lumber Salesmen’s Associa- 
ation held its first ‘‘customer’s night,’’ the 
members being privileged to bring a customer 
as a guest of the association. It resulted in 
an attendance of over a hundred from the 
local territory, some of them not being in the 
habit of meeting with their fellow workers in 
the trade. The result was a decided boost in 
the fellowship of the fraternity. The meeting 
was held at Boothbys, and an excellent dinner 
was served, to the accompaniment of chorus and 
solo singing, which was followed by greetings 
from President John I. Coulbourn, of the Lum- 
bermen’s Exchange, President Robert L. Hilles, 
of the Philadelphia retailers, an interesting talk 
by Judge Eugene E. Bonniwell, and a talk by 
H. Foster Goslin, of Wildwood. 


NEW WISCONSIN DEPARTMENT 


MILWAUKEE, WIS., Nov. 8.—In a letter sent 
out to the members of the Wisconsin Retail 
Lumbermen’s Association by Secretary D. S. 
Montgomery, announcement is made that the 
association has established a new department 
on ‘‘consulting and cost accounting.’’ The as- 
sociation’s board of directors has engaged 
Adolf Hafner, of Adolf Hafner & Co., Milwau- 
kee, as consulting accountant on any technical 
question on cost accounting, auditing or taxa- 
tion. This service will be operated along the 
same plan as the association’s legal department, 
in that expert accountants and accounting coun- 
sel will be at the command of the members to 
assist them in solving some of their perplexing 
questions. The service will be free to members; 
that is, such advice as can be rendered by mail, 
but matters coming up which require extensive 
work will be taken care of by special arrange- 
ment between the member and Mr. Hafner at a 
minimum cost per day. 


NATIONAL WHOLESALERS’ ACTIVITIES 


New York City, Nov. 6.—Nineteen of the 
twenty-one members of the board of trustees of 
the National Wholesale Lumber Dealers’ Asso- 
ciation met here Nov. 3. On the day preceding 
the executive committee met and went over a 
number of matters very thoroly. It was report- 
ed that since March 1 thirty-one new members 
have been received and ten reinstated, the net 
membership now being 536 as compared with 
520 a year ago. Subscribers to the bureau of 
information number 364 compared with 342 last 
year. 

Never before has so much use been made of 
the bureau of information, inquiries averaging 
an increase of 20 percent. The collection de- 
partment has collected and adjusted claims ag- 
gregating $321,150 compared with $276,877 last 
year. The transportation department has col- 
lected close to $10,000 in claims and has been 
of considerable aid in tracing and obtaining 
permits for hundreds of cars recently. 

On the subject of freight undercharges, the 
trustees pointed out that carriers in the past 
had very often begun action for recovery of un- 
dercharges nearly three years after the time the 
cause of action occurred, and they believe that 
the association should express itself as to pro- 
posed legislation whereby the carriers will be 
required to demand of the party legally liable 
payment for all charges for any transportation 
service within, say, three or six months from 
date of delivery. The trustees state that an 
expression is desired from the members as to 
starting action upon this proposition. The co- 
operation of the National Retail Lumber Deal- 
+ acacia and other associations is as- 
sured. 


The association is codperating with the cen- 
tral committee on lumber standardization and 
will render every assistance toward a construc- 
tive and practical plan. The manufacturers- 
wholesalers sales service is being used by 269 
members and the trustees directed that the serv- 
ice be continued as an association privilege and 
available to all members without additional 
charge. 

It was decided that the thirty-first annual 
meeting shall be held at Pittsburgh on March 
21 and 22, 1923. The convention program will 
be handled by an annual meeting committee. 
The Pittsburgh Wholesale Lumber Dealers’ As- 
sociation has already appointed a committee to 
help make the convention the biggest in the his- 
tory of the association. 
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LUMBERMAN AND GOLFER 

E. P. Krum (better known to the lumber 
fraternity as ‘‘Perey’’) who, upon the resigna- 
tion of Robert L. Jones, took over the presi- 
dency of the Illinois Lumber Merchants’ Asso- 
ciation, has already made his mark in other 
fields than lumber. Besides being president of 
the Krum & Krum Lumber Co., with headquar- 
ters at Bloomington and yards at Saybrook 
and Arrowsmith, Mr. Krum earries another 
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E. P. KRUM, 
Bloomington, Il. ; 


New President Illinois Lumber 
Merchants’ Association 


rather coveted title. He is holder of the golf 
championship of his county. The accompany- 
ing illustration shows him at the end of the 
strenuous game which won him the champion- 
ship a month ago, holding the laurel wreath in 
the form of a silver loving cup. To gain the 
highly prized trophy, Mr. Krum had to outdo 
eight opponents, all of whom had attained con- 
siderable fame as local golfers. 

Mr. Krum comes into the presidency of the 
Illinois association after having established a 
reputation for himself as one of its most ener- 
getic workers. Last year during the member- 
ship drive he brought in, single-handed, twenty- 
two new members, and he has always prided 
himself on keeping his county 100 percent in 
paid-up membership. 

There has never been a time in the history 
of the association when in the hour of need 
Perey Krum was not found in the front ranks. 
He is known as one of the most active and 
energetic lumbermen in the State and under his 
leadership the association bids fair to estab- 
lish a new record for growth. 


PENNSYLVANIA RETAILERS MEET 


PITTSBURGH, Pa., Nov. 6.—The November 
meeting of the board of directors of the Retail 
Lumber Dealers’ Association of Pennsylvania 
was held last Friday at the Pittsburgh Cham- 
ber of Commerce auditorium, and was called to 
order by President G. E. Evans. A telegram 
was read by the secretary from the Southwes- 
tern Lumbermen’s Association, announcing the 
death of James R. Moorehead, secretary and 
manager of the association. The regrets. of 
the Pennsylvania association were wired to their 
southern brethren. 

It was agreed to contribute $100 to the Pitts- 
burgh ‘‘Press’’ campaign to further the build- 
ing of homes, which is to be carried on in Pitts- 
burgh and surrounding territory, The question 
of making a second mortgage in Pennsylvania 
a more stable investment was discussed, and 
General Counsel Carl Van der Voort was in- 
structed to draw up a resolution to be sub- 
mitted to the next session of the Pennsylvania 
legislature, requiring a first mortgage owner to 
notify the second mortgage holder when the first 
mortgage will be foreclosed. 

The secretary was instructed to write to F. 
A. Chase, of the building and loan department 
of the Southwestern association, to have him 
come to Pennsylvania and organize associations 
in such towns where they are needed. 

The convention committee reported that prog- 
ress had been made looking forward to the 
annual gathering here in February. The dues 
were increased $5 a year, in order that a more 
efficient campaign could be carried on for the 
interest of the lumber industry and the associa- 
tion in general. 

The directors then gave their verbal reports 
as to business conditions in their several dis- 
tricts, which ranged from fairly good to ex- 
cellent. 


STANDARDIZING PINE GRADES 


San Francisco, Cauir., Nov. 4.—California 
lumbermen are taking an interest in the move- 
ment for national standardization and simpli- 
fication of lumber grades as proposed by Sec- 
retary of Commerce Hoover. A step in the di- 
rection of standardization is proposed by the 
Western Pine Manufacturers’ Association and 
the California White & Sugar Pine Manufac- 
turers’ Association. It is planned to hold a 
meeting at McCloud, Calif., around Dee. 1. The 
exact time will depend upon the arrival of T. 
A. McCann, of the McCloud River Lumber Co., 
from the East. It is proposed to have the 
members of the grading rules committees of the 
two associations, and other lumbermen, get to- 
gether and study the problem. This may lead 
to the adoption of uniform grades by the two 
organizations. 


REVIEW OF DISTRICT ORGANIZATION 


MINNEAPOLIS, MINN., Nov. 6.—In a report 
to the membership of the Northwestern Lum- 
bermen’s Association made by Secretary Wil- 
liam H. Badeaux, he tells of the activities and 
general good received by the membership thus 
far thru the district organization meetings. The 
idea, known as ‘‘the field service of the assoeia- 
tion,’’ was started in the latter part of June 
and aimed to promote codperation among the 
retail lumber dealers in the association’s ter- 


- ritory. From the very start it has gained favor 


among the dealers, and the results have been 
highly gratifying not only to the association 
but to its members. Approximately thirty meet- 
ings have been held and many districts have 
been organized. Thru this medium the secre- 
tary has come into personal contact with ap- 
proximately 2,000 dealers and has advanced 
many ideas for their consideration. 

The ideas brought out at these meetings are 
of general interest to lumber dealers thruout 
the territory and have concerned many prob- 
lems such as re-weighing of coal at destination; 
credits and terms of sale; standardization of 
millwork stocks carried in the yards; inventory 
and its relation to income tax. 

The working up of plans for the coming an- 
nual convention of the Northwestern Lumber- 
men’s Association has made it necessary to 
ease up on the district organization work, but 
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Babcock Lumber Co. 


PITTSBURGH, PA. 
Manufacturers and Wholesalers of 


EasternT ennessee 
Kwon’ E-Tardwoods 
White and Western Pine 
West Coast Products 
N.C. Pine and Yellow Pine 


Spruce and Hemlock 


BRANCH OFFICES: 

New York City, 43 Wall St. 
Chicago, Ill., 1216 Fisher Bldg. 
Providence, R. I., 115 Adelaide Ave. 
Philadelphia, Pa., 1629 Land Title Building 
Detroit, Mich., Dime Savings Bank Bldg. 
Johnstown, ra: 








Lumber 
Timbers 
Ties and 
Piling 


Railroad and 
Car Material 


THe GERMAIN COMPANY 
PITTSBURGH, PA. 














FOREST LUMBER CO. 


Manufacturers and Wholesalers of 


White & Yellow Pine, Spruce 
Hemlock and Hardwoods 


acne og PITTSBURGH, PA. 


Konnarock, Va. 

















A NON-MIRING WAGON 


Capacity 10 tons. Adapted for hauling over 

sand, mud, roads or soft ground. More 

freight with less power. Will carry capacity 

loads wherever animals or tractors can work. 

Shipments direct from Chicago factory. 
Information and prices on request. 

ATHEY TRUSS WHEEL CO., 17 N. LaSalle St., Chicago, U.S.A. 

Cable Address ‘‘Trusswhees Chicago” 














LUNHAM & MOORE 


OCEAN FREIGHT BROKERS 


Forwarding Agents. Marine Insurance 
New York, Produce Ex., 3 Great St., Helena, Londoa, Eng. 
Unexcelled facilities for oo ney ocean freight 
contracts and effecting quickest dispatch from sea- 
board. We handle all classes of cargo and have 
Special Department handling Export Lumber Shipments 














WARREN AXE & TOOL CO. 


WARREN, PA. 


Were awarded highest 
B honors Panama- Pacific 
International Exposition 


GRAND PRIZE 
ccouiesieeeaienanaamanettiaementamnmamnenned 
ALSO ALASKA-YUKON PACIFIC EXPOSITION 


AND DROP FORGINGS. Daily fac- 
AXES-LOGGING TOOLS tory capacity 3500 Axes & Tools 





plans are being made for several big meetings 
in the next thirty days. The third meeting of 
the Cedar Rapids (Iowa) district will be held 
at Cedar Rapids Nov. 15. The third meeting of 
the Austin (Minn.) district will be held at 
Albert Lea on Nov. 21, and the first meeting of 
the Rochester (Minn.) district will be held on 
Nov. 22. During the last week of November 
the Montevideo (Minn.) district will hold its 
meeting at Montevideo and the Litchfield dis- 
trict will hold its meeting at Litchfield. Asso- 
ciation members are urged to codperate with 
their fellow lumbermen and to go to the meet- 
ings of their various districts and take part 
in the discussions. 


HARDWOOD INSTITUTE CONFERENCE 


Announcement is made by 8S. F. D. Meffley, 
assistant secretary-manager of the Hardwood 
Manufacturers’ Institute, that the third dis- 
trict meeting of the organization will be held 
on Nov. 21 and 22 at the Ventura Hotel, Ash- 
Jand, Ky. The first day will be given over to 
the discussion of manufacturing problems. 
The day following the meeting will adjourn 
to the yards of the Vansant Kitchen Co., 
where a number of boards will be graded and 
the rules applying to each case explained. A 
cordial invitation is extended the entire mem- 
bership and all hardwood manufacturers in 
eastern territory to attend-this meeting. 

BUFFALO DEALERS ELECT 

Burralo, N. Y., Nov. 6.—At the annual elec- 
tion of the Buffalo Lumber Dealers’ Associa- 
tion, President Herrington Flierl gave way to 
Arthur L. Miller, of the Blanchard Lumber Co. 
The other officers were practically all reélected. 
George J. Zimmerman is first vice president; 
Ray H. Bennett, second vice president; William 
J. Brady, treasurer. The permanent secretary, 
K. C. Evarts, was reappointed. 


FARM EQUIPMENT MEN ON RECORD 


At its annual meeting in Chicago recently 
the National Association of Farm Equipment 
Manufacturers adopted a number of resolutions 
that place that organization definitely on rec- 
ord regarding some of the most important prob- 
lems and proposals affecting industry and the 
public welfare generally. 

Criticism is made of the numerous measures 
designed to give financial aid to farmers, and 
Congress and the administration are urged to 
consider the whole matter anew in order that 
‘fa final, full, complete and workable law be 
devised, which will provide the American farm- 
er with facilities for that financial support and 
credit accommodation which he sorely needs 
and to which he is plainly entitled.’’ 

Pointing to the unsatisfactory transportation 
conditions, particularly with respect to the 
movement of farm products, the association 
favors ‘‘the construction of the Great Lakes- 
to-the-Sea Canal, to the end that the products 
of our Great West may be cheaply and quickly 
moved from inland lake ports to foreign ports 
across the sea.’’ A further resolution suggests 
that ‘‘Congress enact a law recognizing all 
railroad employees as of special value to the 
service and comfort of the public, declaring 
them to be a preferred class, and thru some 
Government agency, preferably the Interstate 
Commerce Commission, periodically fix their 
wages on a basis slightly in excess of those paid 
in other industries, coupled with the proviso 
that any concerted refusal to continue such em- 
ployment at any time would constitute a felony, 
besides providing appropriate penalties.’’ Sim- 
ilar authority would be given over the carriers, 
and provision would be made for the ‘‘open 
shop,’’ with perpetuation of the principle of 
seniority exclusively contingent upon continu- 
ous service. Congress would be authorized to 
guarantee carriers a fixed rate of return on 
their property values and all savings in the near 
future effected thru wage adjustments or other 
economies be immediately reflected in reduced 
rates, first on farm products and then on the 
country’s other essential commodities. 

The organization records its opposition to the 
cancelation of foreign war debts, tho recom- 
mending liberal terms for their payment. It 
commends President Harding for his veto of 


the bonus bill, declares itself unequivocally in 
favor of the principle of the open shop, and 
‘‘unalterably opposed to the establishment of 
the metric system in this country.’’ 

Regarding immigration the association de- 
clares that in view of a shortage of factory and 
farm labor and because ‘‘the present 3 percent 
limitation of the immigration law has demon- 
strated its ineffectiveness as a measure to im- 
prove the character of immigration,’’ it advo- 
cates ‘‘the immediate repeal of the 3 percent 
law’’ and that immigration be restricted only 
on moral, physical and financial qualifications, 
admissibility to be decided in immigrants’ na- 
tive lands. 


CALIFORNIA RETAILERS’ ASSOCIATION 

San FrAnNcisco, Cauir., Nov. 4.—The Cali- 
fornia Retail Lumbermen’s Association, which 
was formed here Oct. 28, will retain the head- 
quarters of its predeces- 
sor, the California Lum- 
bermen’s Association, at 
301-302 Lumbermen’s 
| Building. E. D. Ten- 
/ nant, who came out and 
acted as secretary-man- 
ager for the old organ- 





C. W. PINKERTON, 


Whittier, Calif.; . 
Elected President 





ization, during Septem- 
‘ber and October, worked 
up the convention but 
decided not to accept 
that position with the 
new association. Presi- 
dent C. W. Pinkerton 
and the board of di- 
rectors will plan the future campaign of the 
association and hope to increase the membership 
until all of the retailers that are eligible are 
enrolled. 

Mrs. Jessie Eggleston, who is the assistant 
secretary, will have charge of the office in San 
Francisco, until a secretary-manager is ap- 
pointed around the first of the year. Forty- 
nine retail lumber firms have already signed 
up with the California Retail Lumbermen’s As- 
sociation and the outlook for memberships is 
encouraging. The other retail associations thru- 
out the State will retain their organizations, 
but will codperate with the new association. 


LOGGERS ELECT OFFICERS 


MINNEAPOLIS, MINN., Nov. 6.—Officers and 
directors of the Minnesota Loggers’ Association 
for the year, chosen last week at the annual 
meeting, are as follows: 

President—T. S. Whitten, Virginia. 

Vice president—S. Simpson, Kingsdale. 

Treasurer—T. M. Partridge, Minneapolis. 

Directors (three years)—John D. Twomey, In- 
ternational Falls, Oscar Thyren, Kelliher, and 
August K. Berger, Cusson; (one year) H. S. Gilkey, 
Minneapolis, and Jake Reigel, Deer River. 


COOPERS HOLD SEMIANNUAL 


Several hundred members of the Associated 
Cooperage Industries of America gathered in 
Chicago on Nov. 8, 9 and 10 for the seventh 
semiannual convention of the organization. 
The sessions were held at the Sherman Hotel, 
the first day being given over to a meeting of 
the executive committee and registration of 
delegates. On Thursday the various groups 
into which the association is formed held 
meetings, these including the slack cooperage, 
tight cooperage, slack coopers and second- 
hand coopers’ branches. At the slack cooper- 
age group meeting, under the chairmanship of 
V. W. Krafft, of St. Louis, Mo., the principal 
topics discussed were trade extension, over- 
head cost and revision of grade rules and 
specifications. Tight barrel prestige was the 
main subject for discussion at the tight coop- 
erage meeting, presided over by Steve Len- 
non, of Monroe, La. 

The social features included a dinner and 
entertainment given by the Chicago members 
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on Thursday evening. The ladies were spe- 
cially feted by local members on Thursday 
and Friday with luncheon, automobile rides, 
shopping tours, dinner, theater party ete. 


The general session of the association, in 
which all the various branches took part, oc- 
curred on Friday, when the reports of the 
president, treasurer, secretary and other 
officers were presented. The subject for gen- 
eral discussion was ‘‘The Significance of 
‘Cycles’ in the Cooperage Industry,’’ which 
covers the fundamental conditions under 
which the industry operates. 


INVESTMENTS IN TIMBER LANDS 


In a very attractive booklet just issued the 
Lacey Securities Corporation sets down some 
of the fundamentals of safe investment in tim- 
ber. This concern, which is a corporation con- 
trolled thru stock ownership by James D. 
Lacey & Co., was organized in 1914 to render 
a necessary banking service, in connection with 
the activities of the controlling firm as esti- 
mator, appraiser and buyer and seller of com- 
mercial timber lands for the lumber, paper and 
pulp industries. Numbered among its principal 
stockholders and directors and officers are repre- 
sentative bankers, lumbermen and pulp manu- 
facturers, some of them active advisers in the 
business. 


As already intimated, the Lacey Securities 


Corporation is an investment banking house of 
origination, ‘‘principally purchasing and sell- 
ing first mortgage bond and note issues of 
going, successful, paper, pulp and lumber com- 
panies owning timber as a raw material supply.’’ 
Its securities are based upon standing com- 
mercial timber, by which is meant timber ac- 
cessible to railroads or water transportation and 
that can be cut and manufactured at a profit 
in competition with other timbered areas. The 
values placed upon the timber and pulpwood 
lands by J. D. Lacey & Co., are those at which 
they could be readily sold on the general market 
if from any cause the owners failed to per- 
form the requirements of the trust agreement 
securing the bonds. 

The booklet referred to briefly summarizes 
the developments and prospects in the lumber 
industry as related to timber land investments 
giving some striking illustrations of their sound- 
ness and showing how a sinking fund is pro- 
vided by payments as timber is cut, thus in- 
creasing the security by the payment of bonds. 
It points out the fact also that Lacey securities 
are the obligations of operating, earning, suc- 
cessful lumber, paper and pulp companies, who 
are manufacturing a basic necessity, and backed 
by purchased and paid for raw material suffi- 
cient to enable them to pay their indebtedness 
from its manufacture under the most adverse 
conditions. Copies of the booklet and other 
information may be obtained on request from 
Lacey Securities Corporation, 1750 McCormick 
Building, 332 South Michigan Avenue, Chicago. 





In the Black 


ORGANIZE HOO-HOO CLUB 


Sr. Louis, Mo.,, Nov. 6.—The St. Louis Hoo- 
Hoo Club was organized last Friday at one 
of the most enthusiastic gatherings ever at- 
tended by local lumbermen. It was a luncheon 
meeting held at Hotel Statler, at which more 
than one hundred Hoo-Hoo and lumbermen were 
present. 

J. H. Allen, chairman of the committee ap- 
pointed to perfect the 
organization of the yee 
club, presided at the | 
meeting and outlined its 
purposes. Douglas Mal- | 
loch, of Chicago, of the 
AMERICAN LUMBERMAN, 
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made an_ inspirational 
address in which he 
dwelt upon the value of 


sentiment in business, 
especially the lumber 
business. He _ recited 


several of his poems. 

Mr. Allen, who was 
elected president, said 
that the sentiment in St. Louis was overwhelm- 
ingly in favor of the organization of a Hoo- 
Hoo club, the committee concluding that it can 
be formed and live and be cumulative in its 
power and influence. ‘‘But the motives of the 
club,’’ he said, ‘‘must be those of service and 
betterment,’’ and continued: 





There should never be any illegal act, or the 
appearance of one, started in the club. The club 
should be one purely of sociability, having in its 
background an educational feature for its members. 
We have long since learned that the substance in 
our business is the knowledge we have of it, plus 
the energy we put back of that knowledge. It 
is a great study and we feel thru this club that 
it is possible for us to have lectures here at least 
twelve times a year, given by men of broad ex- 
perience. 

The future-of the Hoo-Hoo organization is safe. 
Its code of ethics assures the success of the order. 
It will grow and be cumulative in its strength as 
long as there is a tree left standing. There are 
nine separate aims, any one of which could be 
used as a theme on which a speaker could talk for 
an hour. I shall read one only—No. 4. That 
seems to strike our case. “To cultivate true 
friendship and therefore confidence between per- 


Cat’s Realm 


sons engaged in the lumber industry. Modify the 
freedom of competition with the good sense of 
understanding.” 


Mr. Allen is president of the Sterling Lum- 


ber Co. and the Sterling Hardwood Flooring 


Co. Other officers elected were: Vice president, 
E. W. Wiese, Thomas & Proetz Lumber Co.; 
secretary and treasurer, Al Hess, Hess Lumber 
Co., who with George W. Funck, Hill-Behan 
Lumber Co.; Arthur C. Goessling, W. F. Goess- 
ling Box Co.; Julius Seidel, Julius Seidel Lum- 
ber Co.; T. C. Whitmarsh, W. T. Ferguson 
Lumber Co., and G. R. Gloor, Gloor-Ortmann 
Lumber Co., constitute the board of directors. 


'SEEBLGGGBGGEGAi 


HOO-HOO NINE FOR BAY DISTRICT 

San Francisco, Cauir., Nov. 4.—Henry 
Faull, the new Vicegerent of Hoo-Hoo for the 
Bay District, has announced his Nine for the 
year as follows: Snark, Henry Faull; Senior 
Hoo-Hoo, Carroll Fawcett; Junior Hoo-Hoo, 
Al Nolan; Bojum, William Woods; Scrivenoter, 
W. J. Kelly; Jabberwock, Ed Peggs; Custoca- 
tian, C. W. Muller; Arcanoper, William Rus- 
sell; Gurdon, B. E. Bryan. 

It is expected that a concatenation will be 
held in San Francisco during December. Mr. 
Faull and his team are live wires and will un- 
doubtedly keep up the best traditions of Hoo- 
Hoo. 

ACTIVITIES OF HOO-HOO 

Str. Louis, Mo., Nov. 6.—Announcement of 
the appointment of W. H. Sullivan as State 
counsellor of Hoo-Hoo for Louisiana was made 
today by Henry R. Isherwood, secretary-treas- 
urer of the order. Mr. Sullivan resides at Boga- 
lusa, La., where he is vice president and gen- 
eral manager of the Great Southern Lumber Co. 

Reports received from Phoenix, Ariz., show 
that at a concatenation held there on Nov. 3 
thirty-four prominent Hoo-Hoo and lumber- 
men of that State gathered at the Phoenix 
Country Club. Eleven applications for mem- 
bership were received and four for reinstate- 
ment of old members. Parson Simpkin, Chap- 
lain of the Order, and Supreme Senior Hoo- 
Hoo C. D. LeMaster were present and both 
delivered splendid addresses. 

Announcement is made that Robert Wayne 
has been appointed Vicegerent Snark for the 
San Antonio and southern district of Texas 
by Supreme Gurdon W. A: Nichols, of Beau- 
mont, Tex. Mr. Wayne has been a loyal Hoo- 
Hoo and has been a member of the order for 
many years. 
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Bruce Boxes wired © 
on, preventing end- 
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INSIDE THIS DOOR 
5,000,000 feet for’ quick 
delivery. direct from our 
Chicago SERVICE Ware- 
house, of 


Buse Oak Flooring 
the Best Oak Honing 


All orders shipped same day as received. 


LOOK 


ft this pile of }4 x1% Clear and Select Plain R 
{Bruce Flooring. 

| Lengths ~All 2 ft. and longer No short lengths] 
‘ Quality -Thé Bruce Blue Label on every bundle 
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‘All newly manufactured flooring 
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Clean Seat Bags 


cement out each thousand 
cleaned. Let us tell you how to 


SAVE Labor,Sacks 





Cement 
Freight 








480 Randolph Bldg. 


Frank Spangler ‘Stare: 


Manufacturers and Wholesalers of 


YELLOW PINE, CYPRESS, GUM 


AND OTHER SOUTHERN HARDWOODS 














: MICHIGAN 


Rotary Cut 
Northern 
Veneers Eek 


re URNITURE meosfacturersand factory buyers who 

insist on having high quality veneers should send us 

their orders. We are specialists in Northern Veneers. 
We also manufacture Northern Pine, Spruce, Hem- 

lock, Cedar Posts and Poles, Lath and Shingles, which 

we ship in straight cars and cargoes or mixed with 

—_ **Peerless Brand’ Rock Maple, Beech or Birch 
looring. 
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Get Our Prices. 


The Northwestern Cooperage 


Gladstone, Mich.  & Lumber Company 
Chicago Office: 812 Monadnock Block. 


The Cleveland-Cliffs Iron Co. 


Mil! Dept., MUNISING, MICH. 


Manufacturers of 


Hemlock “x, Hardwood 
Lumber, Lath and Shingles 


Northern Forest Products 


| Bradley, Miller & Co. 


BAY CITY, MICHIGAN 


Manufacturers and Wholesale Dealers in 


Lumber, K. D. Frames, Box Shooks, 
Shingles and Lath 




















Remember 


Mershon, Eddy, Parker Company 


Specialize in Mixed Cars of WHITE PINE and 
BASSWOOD Lumber, Siding, Ceiling, Flooring, 
Sash, Doors. Blinds, Window Frames, Mouldings 
and Box Shooks from SAGINAW. 


Western White Pine and Idaho White 
Pine for direct shipment from Idaho. 


17 Northern 
Hardwoods 


The Best Produced—We have it 


Maple, Elm, Birch and Basswood 


VON PLATEN-FOX CO. 
Main Office, IRON MOUNTAIN, MICH. 
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Philadelphia Exchange Meets 


PHILADELPHIA, Pa., Nov. 6.—The regular 
monthly meeting of the Lumbermen’s Exchange, 
held last Thursday afternoon, was addressed by 
six prominent leaders of the lumber fraternity. 
President John I. Coulbourn held the stop 
watch on all proceedings, and adjourned at ex- 
actly the minute he had promised, but got a 
lot of good stuff into the time allotted. John 
T. Riley, oldest living ex-president, reviewed the 
past briefly, and said that if business had not 
been good with any lumberman recently, it 
never would be, and that the good business will 
last into 1923 at least, with a prospect of prices 
going higher. President Coulbourn urged the 
members to subscribe to the credit bureau serv- 
ice, which is proving of great value, and also 
urged all hands to bring out all the desirable 
prospective members to the December meeting, 
which will be part of the greater membership 
campaign. E. D. Wood reported that the bu- 
reau of building inspection claims to contem- 
plate no changes in the building code, but would 
be glad to receive suggestions from the lum- 
bermen. The heads of the different chapters 
reported on their activities, and an ovation was 
accorded Samuel Roberts, of the Grater-Bodey 
Co., of Norristown, who has just recovered from 
a serious illness. 

A. J. Williams, local manager for the W. M. 
Ritter Lumber Co., spoke on the hardwood situa- 
tion, saying that they were oversold on some 
items, and short on all high grade dry, but that 
there were a few items of the lower grades that 
were to be had plentifully. Notwithstanding 
shipping conditions, their shipments have in- 
creased since July, and sales also. 

Chas. Hill, sales manager of the Southern 
Pine Sales Corporation, found it difficult to 
prognosticate on account of so many things en- 
tering into the possibilities, but the North Caro- 
lina pine supply is short, the output big and the 
demand strong, and any lumber produced at to- 
day’s costs should be a good investment. 

J. Gibson MelIlvain, jr., hardwood and build- 


ing retailer, said that building items were the 
active ones, even in hardwoods, and as they 
were the commoner items, and generally avail- 
able, it was not necessary to carry as large 
stocks of them as of the rarer industrial and 
special items. 

John E, Lloyd, president of the National Re- 
tail Lumber Dealers’ Association, and a large 
local retailer, disagreed with Mr. Hill in think- 
ing that lumbermen may be facing a sliding 
market during the time when building is stopped 
by weather, claiming that builders’ needs are 
pretty well taken care of for the fall work, 
tho the market may soften until early spring, 
when he expects it to get up to present levels. 

Joseph P. Comegys, chairman of the trade 
relations committee of two organizations, asked 
that Mr. Lloyd help him get up a special meet- 
ing to consider the dealer distribution question, 
and again thrash out the time honored question 
as to what ‘‘legitimate trade’’ really is. 

Fred H. Ludwig, president of the Pennsyl- 
vania Lumbermen’s Association, Reading, Pa., 
said that with present volume of business all 
dealers should be able to discount their bills. 
Business with the members of the State or- 
ganization has been good, and the individual 
home builder has been the life of the business 
in the rural districts. The one cloud on the 
horizon of future business is the labor ques- 
tion, which may force costs up beyond reach. 

Henry B. Coles, of C. B. Coles & Sons Co., Cam- 
den, N. J., was called on the grand jury, and 
his place in talking on the box and millwork 
business was taken by his brother William C. 
Coles, who said that the planing mills of the 
west Coast as well as the local mills, were 
booked up with all they can do for the winter, 
and there is every prospect of business continu- 
ing good in that line for some time. 

Thomas B. Hammer spoke of some of the 
troubles of the manufacturer, and said the only 
way they had managed to live thru two mill op- 
erations was to sell one of them. 





Discuss Institute Plans Before Club 


[Special telegram to AMERICAN LUMBERMAN] 

New Or.EANS, La., Nov. 8.—Three talks of 
exceptional interest were delivered at _ the 
monthly meeting of the Southwestern Hardwood 
Manufacturers’ Club, held at the Lumbermen’s 
Club here today. The speakers were: C. H. 
Sherrill, president of the Hardwood Manufac- 
turers’ Institute; B. F. Dulweber, chairman of 
the institute’s committee on inspection and 
grading rules, and F. F. Murray, of the insti- 
tute’s mechanical engineering staff. 

President H. G. Bohlssen presided, and in- 
troduced Mr. Dulweber first. Prefacing his re- 
marks with a brief summary of the hardwood 
manufacturers’ need of an organization en- 
abling them to coéperate in solving their prob- 
lems and serving the public, Mr. Dulweber said 
much misinformation had been circulated re- 
garding the policies of the institute. It had 
been reported, for example, that sweeping, dras- 
tie and immediate change of grading rules was 
planned. There is, in fact, he declared, no 
such plan or intention. There is no purpose to 
destroy anything nor change anything unless, 
after thoro study, something better is found to 
replace it. He felt there is room for improve- 
ment of the grading rules, as shown by the fact 
that some hardwood grades are in very active 
demand, whereas others are slow to move and 
almost impossible to market. It should be prac- 
ticable, he contended, so to classify and grade 
hardwood products that they can be distributed 
to the uses for which each grade is best adapt- 
ed, and marketed at fair prices. That is the 
plan of procedure adopted; to. study the rules in 
connection with consuming needs and eventually 
to so adjust the grades that each grade would 
supply some specific consuming need. There is 
no thought of arbitrary action, but a confident 
hope that in consultation and coéperation with 
consuming interests, grades can be worked out 
that will meet consuming requirements, adjust 


the log run product to suit consumers’ needs 
and minimize waste. 

As a preliminary, it had been found neces- 
sary to explain the plan and policy to consum- 
ers and convince them that it contained nothing 
antagonistic to them and their interests. At 
first feeling of antagonism and distrust was 
encountered, which was traced to an impres- 
sion, possibly encouraged by some factors in 
the trade, that the sawmill men were solely or 
chiefly responsible for the high prices that pre- 
vailed some years ago. This false impression 
was readily corrected by conference and 


. Straightforward discussion between mill and 


consuming representatives. ‘‘I am glad to as- 
sure you,’’ he concluded, ‘‘that we have prac- 
tically removed that antagonism. The consumer 
is coming to realize that we are trying to help 
and not. to take advantage of him. We are 
building upon the basis of mutual confidence 
that is necessary to sound and wholesome busi- 
ness and business relations.’’ 

Mr. Dulweber congratulated the members of 
the Southwestern, Hardwood Manufacturers’ 
Club upon their organization. ‘‘You realized 
the need of organization,’’ he said, ‘‘long be- 
fore the rest of us did, and in my judgment 


.the industry owes you a great debt of gratitude 


for what you have done for it.’’ 
Report on Institute’s Progress 


President C. H. Sherrill, who is also a member 
of the Southwestern club, followed with a brief 
report on the progress of the institute. Many 
difficulties have been surmounted, he said, and 
many gave less trouble than had been antici- 
pated. ‘‘We are not yet thru the breakers, but 
our ship is moving in good seas, aided by the in- 
terest and codperation of other lumber organi- 
zations, and we are making excellent progress.’’ 
With respect to statistical service, he said that 
a committee of six is working on it almost daily. 
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‘We are not going to put it out until we are 
absolutely sure we are on safe ground, but I 
think it will only be a little while until we 
can come before you with a definite report.’’ 
Mr. Sherrill paid a handsome tribute to the 
men who are, he said, giving practically all of 
their time and abilities in aid of the institute 
project. ‘‘Organization,’’ he said in conclu- 
sion ‘‘takes time and costs money, but once set 
up and moving will reward your patience and 
return to you bread you have east upon the 
waters.’’ 

F. F. Murray, mechanical engineer, explained 
that he has been working under Mr. Dulweber, 
‘“making contact’’ with consuming interests, 
consulting them and studying their needs. As 
an example, he told of a recent conference in 
Detroit, Mich., with a standardization commit- 
tee of the Society of Automotive Engineers, 
which resulted in a better understanding of the 
problems of both interests and a virtual agree- 
ment to codperate in working out solutions fair 
and satisfactory to both. 

The three institute representatives left the 


club meeting to attend another conference. Be- 
fore his departure, Mr. Sherrill announced that 
an institute inspector had been stationed at 
New Orleans and that others will be assigned to 
duty at Alexandria and Beaumont. 

President Bohlssen called for informal dis- 
cussion of the car situation. From the oral 
reports it appeared that the car supply has im- 
proved, one or two reporting their own situa- 
tions satisfactory in this regard. Others re- 
ported October shipments considerably smaller 
in volume than October production, but indi- 
cated that the car supply is showing improve- 
ment. Scarcity of labor was quite generally re- 
ported, due largely in Texas territory to preva- 
lence of dengue fever. In Louisiana, labor has 
been drawn away by the sugar planters’ fall 
needs, by levee work and in one district by pipe 
line construction which furnishes employment to 
a considerable number. Some of the mills were 
reported shorthanded, while others have barely 
enough labor to man their crews with no sub- 
stitutes available. The usual luncheon was 
served. 
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LOUISVILLE CLUB ANNUAL 


LovIsvILLE, Ky., Nov. 6.—The Louisville 
Hardwood Club, which for some years has held- 
its annual meeting on the first Tuesday after 
a Monday in November, this year will not meet 
until Nov. 14, due to the fact that Edward 
Duvol, treasurer, is out of the city, and also 
to the fact that some of the members prefer 
holding the meeting other than on election 
night. 
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TACOMANS DISCUSS CAR SITUATION 


TACOMA, WASH., Nov. 4.—No report on the 
$25,000 fund now being raised by the Tacoma 
Lumbermen’s Club to finance a national adver- 
tising campaign was made at the regular meet- 
ing of the club Nov. 1. John Manley, vice 
president of the club, who presided at the meet- 
ing, stated that the report would be withheld 
until the return of President A. H. Landram 
from California. Mr. Landram ‘will be back 
in time for next week’s meeting and it is 
expected that formal announcement of the 
raising of the entire fund will be made at that 
time. 

While no official announcement has been made 
it is understood that the $25,000 required has 
been all subscribed and that the campaign 
will be carried out as planned. 

A short discussion of the market and the 
car situation was held but no business was 
done at the meeting. Car conditions were re- 
ported to be growing worse. 


WILL DISCUSS CAR SHORTAGE 


EVANSVILLE, InpD., Nov. 6—The regular 
monthly meeting of the Evansville Lumber- 
men’s Club will be held at the New Vendome 
Hotel on Tuesday night, Nov. 14, and the mem- 
bers will discuss the results of the November 
election, car shortage ete. Luncheon will be 
served before the business session. 


BANKER SPEAKS BEFORE CLUB 


JACKSON, Miss., Nov. 6—The feature of 
last Thursday’s meeting of the Jackson Lumber- 
men’s Club was a talk by Oscar Newton, 
president of the Jackson State National Bank, 
and a prominent figure in southern banking 
circles. Mr. Newton discussed the signs of the 
times from a banker’s viewpoint, said the 
three fundamentals which made up a time of 
successful business were a reasonable purchas- 
ing power, the position of credit and employ- 
ment conditions. He pointed out that inasmuch 
as the cotton and wheat crops would bring 
fair returns, and hogs had advanced in price 
20 percent the last few months, the purchasing 
power of the entire country was the most favor- 
able seen for some time. Credit is easy and the 
unemployed ranks are rapidly dwindling, with 
a scarcity of labor reported in some sections, 


especially common labor. He said all of this 
caused him to feel optimistic over the future 
outlook of business in general. 

J. L. Jenny, landscape architect, of Rose 
Acres, Miss., made a short talk relative to 
methods of beautifying premises of small home 
lots. 


INSPECTION OF COAST LUMBER 


SEATTLE, WASH., Nov. 4.—At the meeting 
of the Seattle Lumbermen’s Club yesterday a 
recommendation was approved for an increase 
in the inspection service of west Coast lumber. 
Under the plan as suggested, which will be 
placed before the proper organizations for 
further consideration, inspection would take 
care of common lumber, as well as shed stock, 
and particularly would bring about inspection 
of railroad material. 

PORTLAND WHOLESALERS ACTIVE 

PoRTLAND, ORE., Nov. 4.—An extraordinarily 
enthusiastic luncheon meeting was held by the 
Portland Wholesale Lumbermen’s Club last 
Wednesday noon at the Chamber of Commerce 
when E. C. Hole, of the AMERICAN LUMBERMAN, 
Chicago, was invited to give an impromptu talk 
on business conditions thruout the country as 
h2 has observed them on his swing around the 
States which brought him to Portland shortly 
before the meeting. More than fifty members 
of the club and several guests were present. 
President Fred 8. Cutler introduced the speaker 
and also announced that club’s membership is 
growing rapidly and that it is planned to hold 
a big smoker on the night of Nov. 20. At that 
time it is hoped that the membership will be 
at least 125. Membership is open to manufac- 
turers as well as to wholesalers, notwithstanding 
the fact that the name would indicate the or- 
ganization as one exclusively for wholesale men. 


CLUB TO INCLUDE ALL ELEMENTS 


SEATTLE, WAsH., Nov. 4.—Lumbermen are 
beginning to feel that the industry locally is 
more or less embarrassed by a multiplicity of 
clubs, and they are casting about for a basis 
on which the various organizations may be 
amalgamated, similar to the flourishing clubs 
of Tacoma and Portland. In those cities, the 
membership represents all the branches of the 
industry. In Seattle, the shingle manufacturers 
and wholesalers meet Wednesdays; the lumber 
wholesalers, Thursdays; the lumber manufac- 
turers, Fridays; and the retailers, forming the 
Retail Lumbermen’s Credit Association, meet at 
luncheon every business day. 

A move for one club, embracing all the ele- 
ments, took definite form at the shinglemen’s 
luncheon this week, Ed H. Luke, presiding; 
and at the wholesalers’ luncheon, Lou R. Fifer, 
presiding, a definite step was taken in the 
appointment of a committee consisting of 











Here 


It Is- 


Just what you’ve 
been looking for— 





Assorthent of Hemlock 


Supply of White Pine 


and Northern Hardwoods 


with Lath, White Cedar 
Shingles and Posts. 
Birch and Maple Flooring 


For Mixed Cars 


All to be obtained at 
attractive prices from 


C.C. Collins 
Lumber Company 


MANUFACTURERS ONLY 
RHINELANDER, WISCONSIN 














The Columbia 
Lumber Calculator 


AN ADVERTISING SPECIALTY OF MERIT AND REAL VALUE 


Instantly shows the total number board 
feet in ANY number of boards of any 
standard length, width and thickness. 


A GREAT TIME SAVER 


Wholesalers—Manufacturers-—Use it for 
a good will builder through distribution to 
retail trade. 

Retailers—Send it to your contractors and 
builders. Your Ad printed both sides. 


If interested in quantity, write for sample. 
If not—enclose 25c. for copy. 


Columbia Novelty Company, Psfi2** 
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Fire Extinguishers. Gov’t. Surplus; 2) Gal. Upset, 


brass polished. Standard Makes with Under- 


writers Label. Slightly used but in 
perfect condition. Price per doz. $ 9 7 * 5 0 


F.0O. B. Phila., subject to prior sale. 
Sold on MONEY-BACK-GUARANTEE 


C. B. Drake, *.)!" Phila., Pa. 
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: HARDWOODS 








if It’s 


POPLAR 


Wire Case-Fowler 


Case-Fowler Lumber Co. 
MACON, GEORGIA. 


We are Equipped to Resaw and Surface 


J. H. Mackeldaff, Manager 
General Sales Office, 1234 Commercial Trust Building, 
Phone, Spruce 1593. Philadelphia, Pa. 
Chicago New England St. Louis 
Representative, Representative, Representative, 


James N. Woodbury, J. J. Bertholet Wm. Dings 
11 S. La Salle St. 30 Hemming St. Railway Exchange, 
Chicago, II. Boston, Mass. St. Louis, Mo. 


Phone, State 9022. 
The Largest Poplar Mill in the world. 

















‘oak, LIMBERS 
For all kinds of Construction p 


Also POPLAR and other Hardwoods, 
LONG SHIP TIMBERS a Specialty. 


The Parkersburg Mill Co. 


PARKERSBURG, W., VA. 














marce-B RC } —BEECA 


For high grade stock, well milled 
and uniformly graded, send us 
your orders. 


Monteola Hardwood Mills 


Manufacturers GLENFIELD. N. Y. 
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Manufacturers 


Short Leaf Pine and Hardwocds 


TORONTO 





LiLiiz« 








4-4 tol 2-4 Ash, Basswood & Elm 
4-4 tol6-4 Birch and Oak ™22%p, 


Anderson- Miller 
Lumber Co., Ltd. 








TORONTO, ONTARIO 
Established Incorporated 
1875 1898 


Dry Birch and Maple 


Hardwoods 


The Gall Lumber Co. 








Limited 
Offices, Dry Kilns, Lake St., Foot of 
arehouses and Spadina Avenue, 
Serting Yards. TORONTO 








Donald H. Clark, secretary-manager of the 
Rite-Grade Shingle Association; Roy A. Dailey, 
secretary-manager of the Pacific Coast Ship- 
pers Association, and M. H. Williams, head 
of the railway and industrial department of 
the J. E. Morris Lumber Co. This committee 
will investigate the situation from every angle 
and probably will be able to report at next 
Thursday’s luncheon. 

It has been strongly suggested that the lum- 
bermen of this city reorganize the various as- 
sociations by uniting them into one, to be known 
as the Hoo-Hoo Club of Seattle. At the 
luncheon of wholesalers, Mr. Fifer, who had 
just returned from southern California, related 
at considerable detail the splendid organiza- 
tion maintained by the Hoo-Hoo Club of Los 
Angeles. He praised it highly from the fact 
that it was backed by a fraternity representing 
the entire industry, that it afforded a forum 
for the discussion of problems of mutual in- 
terest, and that each of the various elements 


would have an opportunity to meet separately 
for the consideration of individual subjects, if 
desirable. 


SACRAMENTO VALLEY CLUB MEETING 

AvusBurNn, Cauir., Nov. 4.—President E. T. 
Robie, of the Sacramento Valley Lumbermen’s 
Club, this city, states that at the monthly meet- 
ing of the club to be held on Nov. 18 at the 
Travelers’ Hotel, Sacramento, most of the time 
will be devoted to a discussion of the California 
lien law. He said that at the recent October 
meeting in Oakland, the club members were 
guests of the California Door Co. and inspected 
its large plant at that place. 


PANAMA CANAL TRAFFIC for August was rep- 
resented by 257 vessels carrying 1,166,000 tons 
of cargo, compared with 236 vessels for the 
same month a year ago carrying only 839,000 
tons of cargo. 





Notes From Building Field 


BUILDING AND LOAN MEN TO MEET 


CoLuMBUS, OHIO, Nov. 6.—Building and loan 
men from all parts of Ohio and many other 
sections of the United States will come to 
Columbus Nov. 14, 15 and 16 to attend the 
thirty-fifth annual meeting of the Ohio Build- 
ing Association League, all sessions of which 
are to be held at the Deshler Hotel. Among 
those who will take an active part are Thomas 
L. Pogue, Cincinnati, president of the Ohio 
Building Association; Herman F. Cellarius, 
Cincinnati, secretary of the United States 
League of Building & Loan Associations; 
L. M. Studevant, Sidney, a member of the 
executive committee of the United States 
league; E. L. Kessler, Charlotte, N. C.; F. A. 
Chase, Kansas City, Mo., manager of the build- 
ing and loan department of the Southwestern 
Lumbermen’s Association; James M. McKay, 
Youngstown, president of the largest financial 
institution in eastern Ohio; Leonard E. Weitz, 
Cleveland, president of the Cuyahoga County 
League of Building & Loan Associations, and 
many others. 


SHOW MODEL WORKINGMAN’S HOME 


AKRON, OHIO, Nov. 6.—Thousands of people 
are visiting a model workingman’s house, situ- 
ated at 405 Stanton Avenue, built, equipped 
and furnished by the R. S. Grant Co., builder. 
The house is of frame construction, has six 
rooms and every convenience. The idea of this 
workingman’s model home is to show how cozy 
and comfortable a moderate priced home, with- 
in the reach of the average wage earner, can 
be. 


PLAN BIG ‘‘OWN YOUR HOME’’ SHOW 


The third annual Own Your Home Exposi- 
tion to be held in the Coliseum, Chicago, 
March 24 to 31, will be under the auspices 
of the Chicago Real Estate Board, in codpera- 
tion with nearly a hundred other trade and 
civic organizations. It is expected that all 
branches of the building materials industries 
will participate in a big way. Among the or- 
ganizations in the lumber field to which in- 
vitations have been sent and whose codpera- 
tion is especially counted on are the National 
Lumber Manufacturers’ Association, the Na- 
tional Retail Lumber Dealers’ Association, 
the National Hardwood Lumber Association, 
the Oak Flooring Manufacturers’ Associa- 
tion, the Maple Flooring Manufacturers’ As- 
sociation and the Lumbermen’s Association 
of Chicago. The officers of these organiza- 
tions have been asked to appoint committees 
to arrange for educational exhibits setting 
forth the advantages of lumber and other 
wood products for home building purposes. 

Altho sponsored by the Chicago Real Es- 
tate Board the exposition is not to be a real 
estate show in any sense. In fact, only a com- 
paratively small amount of exhibition space 
has been allotted to the real estate division. 
The board will present an elaborate display 
visualizing the advantages of home owning. 


‘¢We have as our ideal the staging of a great 
educational exhibit presenting all phases of 
the home building industry,’’ said John R. 
Magill, president of the board. 

The headquarters of the Own Your Home 
Exposition are at 111 West Jackson Boule- 
vard, Chicago. 


MAY USE CELOTEX IN MODEL SUBURB 


New Or.EANS, LA., Nov. 6.—Emilien Perrin, 
a local realty agent and developer, has pur- 
chased several squares in what is known as the 
Ames Farms tract, lying between the plants of 
the Celotex Co., and the Gilliean-Chipley Naval 
Stores Co. Mr. Perrin’s plans include develop- 
ment of his new holdings with workmen’s 
homes, as a model ‘‘ factory suburb.’’ Celotex, 
the new building board manufactured from 
bagasse (sugar cane fiber) may be used as the 
principal building material. The Celotex Co., 
which employs about 150 people, according to 
report will codperate with Mr. Perrin in the 
development. .Its plant is said to be working 
to capacity, with a good demand for celotex 
board already developed, and the proposed 
‘*Celotex suburb,’’ if the project is carried 
thru as contemplated, should prove a very in- 
teresting test and construction experiment. 
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MEXICAN DECREE AIDS BUILDING 


MontTErREY, Mexico, Nov. 4.—Under a decree 
recently issued by President Alvaro Obregon, 
exempting from federal taxation land upon 
which owners begin to erect buildings within 
a period of six months from the date of the 
decree, a big revival of building activity all 
over the country has been started. 

The amount of exemption depends on the 
rents. The decree which so encouraged building 
during last year, and which expired July 1, 
1922, merely exempted from taxation for two 
years those who began to build within that 
12-month period. 

The new decree exempts from taxation for 
ten years houses which are built to rent at 
20 pesos a month, which sum is equivalent to 
$10 United States currency; for seven years 
houses that are rented for less than 75 pesos, 
for five years houses that rent for no more 
than 125, and for three years houses that rent 
for over 125 pesos. 

This decree applies to the whole of Mexico 
and the action of the government in encourag- 
ing building in this practical way has had a 
very good effect on the building trades. Build- 
ing mechanics generally are at work, architects 
and contractors are busy, and construction ma- 
terial of all kinds is in great demand. 


LANDIS AWARD contractors continue to secure 
a very large percentage of all contracts let in 
Chicago amounting to more than $25,000. 
Landis award contractors scored 100 percent 
on jobs of this class for the week ended Oct. 
20, and have averaged 83 percent of such con- 
tracts on a value basis, since May 10. 
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THE LUMBERMAN 


Say what you will, go where you will, do what you want to do, 
But once the smell of woods and mill and yard get into you, 
You’ll never shake the sawdust off, or shake the sawdust smell— 
There isn’t any other life you’ll like a half as well. 


Men make more money other ways, it happens now and then, 
And other men get more applause than do the lumbermen, 
And some may think our calling queer, our product rather rough, 
But for the man who understands it’s plenty good enough. 


The smell of lumber’s good and clean, it’s full of joy and health; 
It may not make the lumberman perhaps a man of wealth, 
But I can’t see how any man associates with trees, 





as the attending physician, 
to report that mother and 
kitten are’ doing well. All 
that has been said about the 
new pep that permeates Hoo- 
Hoo was exemplified at this 
luncheon. Jimmy Allen pre- 
sided, and when he asked how 
many were willing to go 
ahead and organize a Hoo- 
Hoo club in St. Louis, more 
than fifty men leaped to their 
feet, and the thing was done. 

Men from every branch of 


Without it making such a man resemble such as these. the industry were there— 


A tree stands up against the storm and keeps its head as high 
When winter’s here or summer’s here, or blue or gray the sky; 
A man among the trees he owns will learn to do the same, 

And hold his head above the storm, the censure and the blame. 


There’s something in the smell of trees, of sawdust and the rest, 
That ought to put the timber’s strength inside a fellow’s breast. 
Say what you will, go where you will, do what you want to do, 
There’s nothing like the lumber game to make a man of you. 





WE SEE B’ THE PAPERS 

The worst thing killed in a famous murder 
case is people’s time. 

If Mr. Trotzky keeps yelling for a revolu- 
tion maybe he’ll get one. 

You gotta say this for the Ford: The train 
always wins, but the Ford keeps right on com- 
ing back for more. 

A picture of the spot where the murder was 
committed is always interesting, because there 
is always some detective in it with a grin on. 

If you want to see the world, says the re- 
eruiting service, join the army. Yeah, but 
which world? 

Universal is filming a new serial, ‘‘ Wolves 
of Society.’’ Now that sounds as tho it ought 
to be nice for the children. 

There is said to be an increasing shortage of 
common laborers, and there has always been 
a shortage of uncommon laborers. 

A Chicago bride gave her husband $800 and 
he disappeared. Many a married woman who 
reads this will wish she had $800. 


Detectives found a bar in an old church in 
Georgia, and a man drinking licker. That’s 
the only way you would ever get a lot of 
fellahs to church. 


The bureau of labor reports an increase of 
15.8 percent in persons employed in car-building 
and -repairing, and we trust these were railway 
cars, not autos. 

As we feared, we read a little later on that 
the»mumber employed in building automobiles 
has ‘increased 24.3 percent. Freight may stand 
still, but nothing must interrupt our joy-riding. 

We read that the Golden Temple at Allahabad 
was illuminated with fireworks; but we saw 
an American right here at home the other night 
illuminated with something that smelled worse 
than that. 





BETWEEN TRAINS 


Detroit, MicH.—At the lithographers’ an- 
nual convention here today a fine old German 
from San Francisco, who has just celebrated 
the fiftieth anniversary of his business, said, 
so to speak, a mouthful. He said he could 
always tell how much he made by coming to 
America by figuring up what he had. There 
are a lot more men who have come to our 
shores, who are not always frank enough to 
put it the same way. But there is hardly a 
radical in America who didn’t land here broke 
and hasn’t more money now than he ever 
had in his life. And he has it principally be- 
cause none of his ideas have ever come true 
in America, thank God. 





St. Louis, Mo.—The St. Louis Hoo-Hoo Club 
was born here today, and we are glad, 


William Boeckeler, for ex- 
ample, from the retailers; 
John Larson, from the mill- 
men’s association; T. C. 
Mann, the line-yard feller, 
and so on all along the line. 
Alongside of us sat E. C. 
Robinson. ‘‘Gosh,’’ said E. 
C., ‘‘I wish I could get over 
being a boy and going to all 
these things’’—but he didn’t mean it, for that’s 
bong makes the lumbermen of St. Louis love 
im. 

Julius Seidel was held up elsewhere, but he 
sent five of his men, so the Seidel yard was 


‘ almost as fully represented as if Julius had 


been there himself. Willis Biederman was 
present, so the new club starts out with a fine 
line of credit. Past Snark Larry Tully sat near 
us, and made a number of motions, all of them 
entirely friendly. Carl Anderson, of St. Louis, 
Gideon and other biblical points, lent a re- 
ligious atmosphere to the club, but no money. 

Harry Willhite changed his name to Harry 
Won’thite when it came to the question of ac- 
cepting an office, but let it be known he was 
with the new club h. and s. But Bill Yardley 
gave the finest imitation of Julius Caesar (who, 
you will remember, was the Julius Seidel of 
Rome) when thrice upon the Lupercal they 
presented him with a kingly crown in the form 
of the secretary-treasurership of the new club, 
which thrice he did refuse. So they wished it 
on Al Hess. It seems that Bill is already secre- 
tary and treasurer of the lumbermen’s golf 
association, which has $39 in the treasury, and 
he felt that was about all the temptation he 
wanted to stand. 

Did we mention Rube Morris? Well, he was 
there. And Jesse Thompson, late of Memphis. 
Tom Powe was one of those who held up the 
hardwood end of the occasion. So you can 
see it was a very reprehensible, we mean repre- 
sentative, gathering. Oh, yes, and Frank Shields 
was there. 

Jimmy Allen was made temporary president, 
and so the Hoo-Hoo club starts off in St. Louis 
with every prospect of success. If Jimmy doesn’t 
make a success of it, it can’t be done. But it 
will be done, as was certain sure from the spirit 
of fellowship which was everywhere evident. 
For on this occasion we beheld the wholesaler 
and the retailer lying down together, instead of 
doing their lying separately. 

Gum and yeliow pine mingled like they do 
in a mahogany door. In fact the whole trade 
was represented, the Alpha and Omega of the 
lumber business, the Tom and Jerry, and all 
that sort of thing. 

So St. Louis has swung into line with a Hoo- 
Hoo club. Beaumont, Los Angeles, Seattle and 
other cities are already organized, and so they 
go—or come, rather. Grand Rapids is getting 
ready, and soon the lumbermen of every kind 
in every town will be able to meet around a 
common table—no, a better than common table. 





BELVIDERE, ILL.—A mighty nice town here in 
northern Illinois, with some mighty nice people 
in it, with whom we had a mighty nice time 
at the Central Methodist Church tonight; for, 
in spite of the fact we were in and about the 
Methodist Church for an hour and a half, no- 
body took up a collection. 





LOUISIANA RED CYPRESS 
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The Planters Lumber Co. 
JEANERETTE, LA, Limited 
BAND SAWED 


OUISIANA 
Red Cypress 


AND TUPELO LUMBER 
Special Attention to Railroad Orders. 


LATH, PICKETS, SIDING, FLOORING, 
\ CEILING and MOULDINGS. ia 


ExcelsiorCypressCo.,™x"" | 


Manufacturers of 


LOUISIANA 


Red Cypress 


LUMBER, LATH 











m AND SHINGLES 








Morley Cypress Company 
MORLEY, LA. 
Manufacturers 
ROUGH AND DRESSED LOUISIANA 


RED CYPRESS 
Lumber, Shingles, Lath, Pickets, Mouldings 


OAK ASH 
Mixed Car Orders a Specialty. 
Telegraph Station: Plaquemine, La. 








CYPRESS 


We annually produce 40,000,000 feet of 
Louisiana Cypress 
Lumber, Lath 
and Shingles 


Also Tupelo Lumber, and have Complete 
Planing Mill Facilities. 


Dibert, Stark & Brown CypressCo., Ltd. 


Manufacturers DONNER, LOUISIANA 














Lutcher €& Moore 
Cypress Lumber Co. 


LUTCHER, LA. 


Manufacturers of 


Band Sawed Louisiana Red 


CYPRESS 


LUMBER, LATH and SHINGLES 

















Weis- Patterson 
Lumber Go., Inc. 


PENSACOLA, FLORIDA 


Manufacturers 





Gulf C te 
Red UY PFess 
LUMBER, LATH AND SHINGLES 


Tupelo—Hardwoods 
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N.C. PINE 











N. . P ine Our wholesale lum- 
ber department has 

‘ Southern the backing of excellent 
py mill connections. That's 
ine why we suggest to lum- 





J ber buyers— 


{ Try Us First 


Our long experience and broad acquaint- 
ance will prove valuable to manufacturers 
seeking broader distribution. 





Get in touch with us now. 


Norfolk Coal & Ice Co., Inc. 


\_ Manufacturers’ Agents. NORFOLK, VA. j 





ia ) 





Mills at Suffolk, Va., Spring Hope, N.C., Middlesex, N.C. 
Capacity 250,000 Feet Daily 


Montgomery Lumber Co. 


Manufacturers of 


Kiln Dried N.C. Pine 
and Cypress 


SHIPMENT BY CAR OR 
* CARGO, ROUGH OR DRESSED 








Sales Representatives: 

-L.C. LITCHFIELD, - - «+ ~+ 52 Vanderbilt Ave.,N.Y. 
GEO. C. FAIRCHILD, . - - «= = Plattsburg, N.Y. 
SHORT & WALLS LUMBER CO., - Middletown, Del. 
PICKETT, HYDE & LANGGANSCO., - Johnstown, Pa. 


Main Sales Office, SUFFOLK, VA. 








N.C. PINE Gs Sect, 


We also manufacture everything 
in yard and shed stocks, box 
shooks, crating material. 


Major & Loomis Company 
HERTFORD, N. C. 








QUICK SELLERS—That is what you 


want and what you get when you stock our 


N. C. PINE 


It is band sawed and carefully kiln dried. 
Rowland Lumber Co.,Nofelk: 


Virginia. 
Operating John L. Roper Lumber Co. 








North Carolina Pine 


—the biggest value lumber on the 
market for both dealer and builder. 
Our stocks insure prompt deliveries. 
Foreman- Blades Lumber Co. 
ELIZABETH CITY, N. C. 














A. T. Baker, Pres. and Treas. 
The Branning Manufacturing Co. 


Manufacturers of 


N. C. PINE || CYPRESS 
LUMBER and 
Kiln Dried, Dressed GUM 


and Rough 


Wellington & Powellsville R. R.Co., Windsor, N. C. Edenton 
Planing Mills, Cap. 100,000 per day. Saw Mills: Edenton, N. C. 
Columbia, N. C., Ahoski, N. C. Cap. 140,000 per day. 


General Office, NORFOLK, VA, 



























BUSINESS CHANGES 


ARKANSAS. Faith—Wilson-Emmick Lumber 
Co. succeeded by John Emmick. 

Hot Springs—Controlling interest in Missouri 
Lumber Co. purchased by B. E. Halpin and 
Frank Neimeyer and name changed to Halpin & 
Neimeyer Lumber Co. 

CALIFORNIA. Novato—Robert H. Trumbull 
sold to Christiansen Lumber Co., of San Rafael. 

GEORGIA. Macon—Redding Lumber Co. suc- 
ceeded by Redding-Ross Lumber Co. 

ILLINOIS. Algonquin—Chris Franke succeeded 
by Chris Franke & Co. 

KANSAS. Brookville and Glendale—R. N. 
Powell Lumber Co. succeeded by Saline County 
Lumber Co. 

KENTUCKY. Carlisle—Ratcliff Bros. Co. suc- 
ceeded by W. F., T. L., and L. W. Clark and 
George C. Myers. 

Murray—Hughes Lumber Co.; interest sold to 
J. D. Houston and C. B. Fulton and name 
changed to Hughes-Houston Lumber Co. 

MICHIGAN. Benton Harbor—Bash & Wright 
succeeded by Dan T. Bash. 

Rives Junction—F. Marquedant succeeded by 
Marquedant Lumber Co. 

Shelby—Powers & Critchett lumber yard sold 
to Harrison Basket Co. 

NEW YORK. Tupper Lake—C. H. Elliott suc- 
ceeded by C. H. Elliott & Son. 


NORTH DAKOTA. Makoti, Parshall, Ryder, 
Sanish and Van Hook—Bovey, Shute & Jackson 
Co. yards sold to Piper-Howe Lumber Co. 

OHIO. Claylick—C. M. Johnson interest in 
lumber business sold to P. Smith Sons Lumber 
ae of Newark, and stock will be removed to that 
city. 

OKLAHOMA. lLawton—Block Lumber Co. 
succeeded by Mansfield Lumber Co. 

TENNESSEE. Memphis—Brown & Hackney 
(Inc.) changing name to R. J. Hackney. 

TEXAS. Burke—Burke Lumber Co. succeeded 
by Edens Lumber Co. 

WASHINGTON. Almira, Coulee City, Creston, 
Davenport. Hartline and Wilbur—F. R. Wood- 
a Co.’s yard sold to Potlatch Lum- 

er Co. 

Cashmere—Standard Lumber Co. sold to Wood- 
bury Lumber Co. 

Soap Lake—Woodbury Lumber Co.’s yard sold 
to Standard Lumber Co. 


INCORPORATIONS 


ALABAMA. Birmingham—Georgia-Alabama 
Lumber Co., incorporated; capital, $25,000. 

Cedar Bluff—Brownlee Lumber Manufacturing 
Co., incorporated; capital, $20,000. 

CALIFORNIA. SBerkeley—Michaels Lumber 
Co., incorporated. 

Los Angeles—Sunset Sash, Door & Mill Co., 
incorporated; capital, $250,000. 
_ Monrovia—Monrovia Lumber & Milling Co., 
incorporated, 

Pasadena—H. O. Clarke Co., incorporated. 

CONNECTICUT. New Britain—Hunter Lum- 
ber Co., incorporated; capital, $100,000. 


IDAHO. Roberts—Gibson Co. (Ltd.), incorpo- 
rated; capital, $25,000; to deal in lumber and 
hardware. 

ILLINOIS. Chicago—DeKoker-Rossert Lum- 
ber Co., incorporated. 

Chicago—American Wood Carving Co., incor- 
porated. 

Chicago—Chicago Hardwood Lumber Co., in- 
corporated; capital, $5,000. 

Galesburg—J. C. Simpson Lumber Co., in- 
corporated. 


INDIANA.  Ferdinand—Hardwood Manufac- 
turing Co., incorporated; capital, $25,000; to 
manufacture hardwood lumber and wood 
products. 


KANSAS. Edna—McCoy Lumber Co., incor- 
porated. 


_ KENTUCKY. Louisville—Dinwiddie Stave Co., 
incorporated; capital, $25,000. 


MASSACHUSETTS. Boston—Charles Holyoke 
Soe Corporation, incorporated; capital, 


MICHIGAN. Jackson—Marquedant Lumber 
Co., incorporated; capital, $30,000. 


NEW YORK. Brooklyn—Wallas Wrecking & 
Lumber Co., incorporated; capital, $5,000. 
Brooklyn—E. G. W. Woodworking Co., incor- 
—— — —s 
rooklyn—Flushing Lumber Co., inc ~ 
capital, $10,000. sna 
ew York—Elson Lumber Co., ine . 
capital, $50,000. iensaisnions 
vVew York—Theodore Henry, incorporated; 
capital, $5,000 (Theodore Henry’s fe + neg 11 
Audrey Avenue, Mt. Vernon, N. Y.) 
_ Tupper Lake—Tupper Lake Wooden Works, 
incorporated; capital, $25,000; to manufacture 
veneer products, hardwood specialties, ete. 


OHIO. Cincinnati—Darrah Lumber Co., in- 


corporated; capital, $12,500; wholesale lumber and 
timbers. 


Millersburg—Holmes Sand & Gravel Products 
Co., incorporated; capital, $100,000; to deal in 
lumber and building supplies. ; 

Ottawa—Putnam Manufacturing Co., incor- 
porated; capital, $15,000; to manufacture various 
kinds of wooden articles. 

Toledo—Toledo Show Case Co., incorporated; 
capital, $25,000; to manufacture show cases and 
all kinds of store and office fixtures. 

SOUTH CAROLINA. Colum bia—Hoffman 
Lumber Co., incorporated; to manufacture 
lumber. 

WASHINGTON. Everett—Peavy-Hartley Co., 
incorporated; capital, $20,000. 

Seattle—American Export Lumber Co., increas- 
ing capital to $20,000. 

Union Mills—Union Lumber Co., increasing 
capital to $1,000,000. 

Vancouver—Ryan-Allen Lumber Co., incor- 
porated; capital, $40,000. 

WISCONSIN. Boscobel—National Wood Prod- 
ucts Co., incorporated; capital, $100,000; to manu- 
facture furniture, etc. 

Wausau—Curtis Companies (Inc.), of Clinton, 
Iowa, filed articles to do business in Wisconsin. 

E. Curtis, Wausau, State agent. Total 
authorized stock, $6,000,000; for Wisconsin use, 


$258,822. 
NEW VENTURES 


ALABAMA. Dothan—Southern Lumber Co., 
recently began; wholesale. 


ARKANSAS. Pine Bluff—Merit Veneer & Box 
Co. recently organized; opening offices at old 
Morgan Veneer Co.’s plant with H. F. Buechner 
in charge; between 40 and 50 men employed; 
turns out shipping crates and various kinds of 
veneer products. 

Warren—B. M. Crittenden recently began hard- 
wood sawmill operation. 

CALIFORNIA. Los Angeles—Bill Miller Lum- 
ber Co., recently began; retail. 

Pasadena—Smith-Lindsay Lumber Co. opening 
lumber yard at 1464 Lincoln Avenue. 

San Francisco—Cadwallader-Gibson Co. recent- 
ly began lumber business 

ILLINOIS. Chicago—R. A. Lounsbury recently 
began wholesale hardwood business at 5115 Win- 
throp Avenue. 

Shawneetown—Charles Foltz recently began 
retail lumber business. 


KENTUCKY. Junction City—Cross & Lovett 
recently began retail lumber business. 

Murray—Hughes-Houston Lumber Co. recently 
organized for retail lumber business. 

MASSACHUSETTS. Fall River—Dexter Lum- 
ber Co. organized by Henry A. Dexter and Archi- 
bald McDougall; planing mill. 

MISSISSIPPI. Hattiesburg—Acme Flooring 
Co. will locate plant here and will equip with 
dry kilns, etc.; will employ 75 men. 

MISSOURI. St. Louis—H. H. Beckmann re- 
cently began commission lumber business. 

NEW YORK. Brooklyn—Glendale Sash & Mill- 
work Corporation recently began wholesale busi- 
ness. 

TENNESSEE. Morristown—Taylor Manufac- 
turing Co. recently began table manufacturing. 

TEXAS. Houston—White Bros. Lumber Co. 
recently began; wholesale. 

VIRGINIA. Doswell—Doswell Lumber Co. or- 
ganized by James Clark, et al. 

WISCONSIN. Pulaski—Badger Cabinet Co. re- 
cently began manufacture of kitchen cabinets. 


NEW MILLS and EQUIPMENT 


ARKANSAS. Evening Shade—Coffey & Sons 
wagon factory at Black Rock to be enlarged; 
building, 40x150 ft. to be erected. 


CALIFORNIA. Marysville—Swift Bros. will 
move planing mill to new location at Second and 
E streets and will erect new building. 


INDIANA. Tell City—Tell City Planing Mill 
Co. erecting planing mill to replace one destroyed 
by fire. 

IOWA. Davenport—Davenport Cabinet Works 
remodeling factory and office. 

KANSAS. Wichita—J. H. Engstrom Lumber 
Co. will erect lumber yard to cost $75,000. 


MICHIGAN. Alpena—Gebhardt, Morrow & Co. 
starting construction of mill and will later build 
lumber storage building and office. 


OREGON. Albany—Pacific Spruce Corporation 
awarded contract to Hoover & McNeil, of Albany, 
to reconstruct the old government spruce plant 
at Toledo; planer, drying sheds and other build- 
ings will be erected. 

Portland—G. A. Morrison Lumber Co. to re- 
— one-story building on 72nd St. as planing 
mill. 

Tigard—Tigard Lumber Co. erecting lumber 
yard and hardware store on Pacific Highway. 

Vernonia—Oregon American Lumber Co. has 
been voted a 40-acre mill site just outside the 
city limits by the city council and will clear it 
for new plant. 


TEXAS. Pampa—Panhandle Lumber Co. erect- 
ing new sheds and office building. 
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WISCONSIN. Fond du Lac—Gurney Refrig- 
erator Co. will start construction on three-story 
addition, increasing capacity 25 percent. New 
~ + a cost $100,000 and will be completed by 

eb. 1. 

Fond du Lac—Combination Door Co. planning 
three-story factory and warehouse to cost $25,000. 

Laona—Connor Lumber Co. will erect sawmill 


next spring. CASUAL 


ARKANSAS. Sheridan—Dry kiln of Rhodes- 
Slaughter sawmill destroyed by fire with about 
$1,000 worth of lumber. 

CALIFORNIA. San Jose—California Pine Box 
Distributors’ Corporation plant destroyed by fire 
with loss of $50,000. 

COLORADO. Pueblo—Bessemer Planing Mill 
destroyed by fire, loss, $15,000. 

INDIANA. Bluffton—H. C. Bay Piano Co., 
loss by fire in dry kilns and mill of $100,000. 
Mill and six kilns with 250,000 feet of dried lumber 
destroyed; loss covered by insurance; plant will 
be rebuilt at once. 

IOWA. Palo—Palo Live Stock, Grain & Lum- 
ber Co., loss by fire, $30,000. 

KENTUCKY. Louisville—Abbott Lumber Co., 
loss by fire in storage yard which destroyed 
about 100,000 feet of lumber, $20,000. 

NORTH CAROLINA. Burnsville—Fire wiped 
out about 1,000,000 feet of lumber stored in the 
railroad yards belonging to various interests, 
Ralph Banks, owner of one of the yards, is one 
of the heaviest losers; total loss, $25,000. 

OHIO. Cleveland—Saginaw Bay Lumber Co. 
suffered two incendiary fires within two hours 
both of which were discovered in time to prevent 
serious damage. 











Streetsboro—Fire of incendiary origin de- 
stroyed lumber valued at $5,000 owned by C. S. 
Doolittle Lumber Co. 


WASHINGTON. Kelso—Cowlitz Lumber Co., 
loss by fire in lumber yard; shed and considerable 
stock destroyed. 


WISCONSIN. Marinette—Tymon Lumber Co.’s 
mill destroyed by fire; loss, $4,000. 
BRITISH NORTH AMERICA 


NEW BRUNSWICK. St. John—Jordan Lumber 
Mill destroyed by fire with 100,000 feet of lumber; 
owned by Stetson, Cutler & Co., St. John and 
Boston; main plant, planing mill, shingle shed 
and blacksmith shop destroyed. 


SALESMEN TO MAKE TOUR OF MILLS 


Houston, Tex., Nov. 6.—Plans are being 
made for a ten-day tour of the mills of the 
Kirby Lumber Co. during December by all 
salesmen of the Kirby-Bonner Lumber Co., who 
will be gathered from their respective territo- 
ries thruout the United States. The purpose of 
the inspection trip is to acquaint the salesmen 
with changes and improvements made during 
the year. Among other points of interest 





will be the mill at Merryville, La., acquired 
and put into operation several months ago, and 
the hardwood plant at Voth, near Beaumont, 
which represents the Kirby organization’s be- 
ginning of an extensive hardwood operation. 





Better Trade Conditions Overseas 

BALTIMORE, MD., Nov. 6.—Indications of a 
change for the better in the export lumber trade 
are becoming more pronounced, states Harvey M. 
Dickson, secretary of the National Lumber Ex- 
porters’ Association. He says: 


All indications seem to point to a slight improve- 
ment in general business conditions in the United 
Kingdom. With the improvement in general con- 
ditions is noted some betterment in the demand 
for American hardwoods, Several auctions have 
been held during the last few weeks. These were 
well attended, and a considerable quantity of lum- 
ber was disposed of, including American hard- 
woods, which were moved at somewhat better prices 
than for some time. 

It appears to be the opinion that prices will go 
no lower, with a fair prospect that some of the 
American hardwoods will command an increase as 
the season progresses. It is well understood in 
the United Kingdom that domestic trade in Amer- 
ica is fairly good and that large quantities of hard- 
woods are being consumed by the furniture and 
automobile concerns, also that much lumber is 
going into house and office building construction. 

London reports indicate that the demand for 
American woods has increased considerably of late. 
Imports, however, have been comparatively large. 
It is reported that one vessel arriving from New 
Orleans brought about 110 cars of all descriptions 
of American hardwoods. Other steamers have also 
come in with fairly large quantities. 

Liverpool markets indicate that the arrivals of 
American woods are comparatively light and that 
the trade is holding up quite well, with prices re- 
maining firm and the indications favorable to 
expectations of slight appreciations in the returns. 

Conditions in Glasgow are improving. Trade in 
American woods is reported to be fairly active and 
that prices remain firm, with arrivals not large. 
One inch plain oak, quartered oak and hazel pine 
appear to be in good demand at fair prices. 

Nearly all of the United Kingdom reports carry 
the inference that prices are still high and that 
any material marking up of the quotations will be 
detrimental to the trade in American hardwoods. 
Japanese oak, which has been a strong competitor 
of American oak in the United Kingdom markets, 
is apparently losing ground. Slavonian or Aus- 
trian oak, which is a great factor, apparently has 
become the means of driving out the Japanese 
product. 

Reviewing the situation in the United Kingdom 
as a whole, it appears that there will be some im- 
provement in the demand for American woods dur- 
ing the remainder of this year and the early 
part of 1923, but that the situation is more or less 
complicated. A large percentage of the buyers 
hold the opinion that prices of American woods 
are still too high and that they must go lower 
before consumption becomes normal. One man’s 
guess is about as good as another’s. 

Trade on the continent continues very unsatis- 
factory, and there is no indication of any marked 
improvement in the near future. It is altogether 
probable that ocean rates will remain at about the 
present figure. 

Unsatisfactory business conditions prevailing in 
the United Kingdom during practically all of 1922 
resulted in one good at least, this being that they 
stopped, to a large extent, consignment shipments. 
If American exporters continue to adhere strongly 
to selling only on firm order, the chances are fair 
that the demand for American woods will slowly 
—" and that better prices may be obtained 
ater. 


British Columbia Doing Big Business 

WASHINGTON, D. C., Nov. 6—A report from 
Consul General Frederick M. Ryder, Vancouver, 
B. C., to the lumber division of the Department 
of Commerce, indicates that the British Columbia 
lumbermen are creating a considerable market by 
shipping their product to the Atlantic coast cities 
of the United States. Mr. Ryder states that the 
lumber mills on the British Columbia seaboard are 
operating full capacity, principally on orders re- 
ceived from these Atlantic coast cities. 


There have been some shipments to Australia, 
but orders from that quarter are described as very 
few and the volume small, altho brokers expect an 
improvement in this market during the winter. 
Many inquiries are being received, and several 
large building programs are being projected. 


Inquiries from Japan have been large in volume, 
but very little business has been placed, as 
Canadian mills can get from $20 to $21 a thousand 
feet for merchantable timber in the intercoastal 
trade, this being considerably more than Japanese 
buyers offer for square timbers. The best offers 
coming from Japan are for small (baby) squares, 
but the British Columbia mills refuse to cut these, 
the specifications calling for such odd sizes that it 
costs more to cut them than the purchaser can 
afford to pay. Also, the mills are operating at 
almost full capacity on American Atlantic seaboard 
business alone, which is so attractive that other 
markets are suffering from lack of attention. 

“High prices at the Atlantic seaboard,” says Mr. 
Ryder, “have enhanced all lumber quotations, Iend- 
ing a strong tone to the market generally. This 
business has been large and remunerative, and it 
is said that none of the foreign buyers were in- 
clined to credit reports of prices obtained. China, 
Japan, Australia and South America withdrew 
from the market, believing this action would force 
the mills to meet their offers, but the demand from 
the Atlantic seaboard forced the prices up another 
$5 to $6. Realizing that withholding orders longer 
would avail nothing, inquiries for large shipments 
were made.” Mr. Ryder continues: 

“In addition to the advance in prices, the mar- 
ket has been forced to absorb an increase of $1 
in freight rates, which have advanced concurrently 
with shortage in shipping. 

“Owing partly to the burning of a large mill at 
Astoria, Ore., which was cutting 600,000 feet a 
day for the California market, there has been a 
large demand for lumber from that quarter, espe- 
cially from San Pedro. Orders aggregating 1,500,- 
000 feet were placed here last week. 

“With a thirty-day option on 8,000,000 railway 
ties, the Egyptian Government has under advise- 
ment a number of tenders, and it is expected that 
a contract will be awarded within a month. An 
order for 2,000,000 ties from the Chinese Eastern 
Railway is momentarily expected, while it is said 
that another railway, operating out of Peking, is 
in need of 4,000,000 ties but delaying a call for 
tenders, despite a recommendation by its engineers 
to purchase. 

“The mills of the interior of the Province, 
served by railway transportation, report that they 
are allotted only about 7 percent of the number of 
cars required to handle the business and are, there- 
fore, seriously handicapped. 
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Service 
You Want 


is the kind our facilities 
enable us to render at 
all times. 

Our mills have a daily 
apes of 300,000 feet 
8) 


BAND SAWN AND KILN DRIED 


N. C. Pine 


ROUGH or DRESSED LUMBER 
& 


o, 

% 
(s) 
G 


Inquiries and orders solicited for 
rail or water shipment. 


You'll find our prices 
right and our quality 
unexcelled in 


Partition, Ceiling, 
Moulding, Trim, 
Lath, Dimension. 


Company 


Baltimore, Maryland 


Surry Lumber 


9th Floor Union 
Trust Building, 











-Get All the Facts 


1 and.then you'll see where it 
will pay you to sell our 


a Flooring 
N. C. Pine <i 
\ Long and Yellow Pine "suet snd 
3 Car and Cargo Shipments. 


‘ Ellington & Guy, Inc.,"*5.22"* Richmond, Va. 
North Carolina Pine 


CYPRESS AND HARDWOODS 


Our stocks embrace practical Pty ae 


in lumber for retail yards an 
le. Give us atrial. 

Anderson Lumber Corporation 

MARION, S. C. 


North Carolina Pine 


WHITE PINE, POPLAR, HEMLOCK 
and SPRUCE, LATH and SHINGLES 


Our stocks are complete and 
can give prompt service. 


WILLSON BROS. LUMBER CO. 


PITTSBURGH, PA. 



































THE LUMBERMAN’S ACTUARY 


Shows at a glance the amount of any number of fect 
between 2 feet and 29,000 feet at any price between 
$6.00 and $75.00 a thousand feet, Seventh edition. A 
book every lumberman can use. Price postpaid, bound 
in leather, $8.50. AMERICAN LUMBERMAN, Poblish- 
ers, 431 S. Dearborn St., Chicago, II. 
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MAKE ANOTHER ROOM 
IN THE ATTIC 


= 
® 
SLIDING STAIRS 


Wide 
Awake 


Showing 
Stairway 


Sell the Presto 
stairs and make 
extra profits. The 
most practical stairs 
made. Excellent 
market for it in every 
town. Saves space— 
simple and safe—any- 
one can operateit. Easily 
and quickly installed in 
any home already built.@ No 
stock required. Write for 
prices. 


FARLEY & LOETSCHER MFG. 
DUBUQUE — IOWA 








Ralph Lane Lumber Company 


Tribune Building, 
NEW YORK CITY 


Douglas Fir 
Spruce 
Red Cedar 

. Shingles 


7 Water Street, 
BOSTON, MASS. 


Oak 

Yellow Pine 

N.C. Pine 
Arkansas Soft Pine 
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IMBERS 


Dressed or Rough 
From Longleaf 


Yellow Pine 


6x8 to 18x18 up 
to 50 feet long. 


Car Silis 
and 
Bridge 
Material 


Henderson Land 
Mill at & Lumber Co. 


Fox, Ala. 
TUSCALOOSA, ALA. 

















Quick Shippers 


SMALL DRESSED 


Timbers 


ALL LONG LEAF 
Ask for delivered prices. 


High Grade 
Shed Stock 








| _W.M. Carney Mill Co., Atmore, Ala. 


Shotleaf Ycllow P? 


Finish, Boards, Dimension, Flooring and Drop Siding 


Poplar, Gum,Oak 


Mixed cars if desired. 


athrprumber Company, 
The Cost of Growing Tim of facts and figures, 


By BR. 8. Kellogg and E. A. Ziegler. 25 cents, postpaid. 
AMERICAN LUMBERMAN, 431 So. Dearborn St., CHICAGO 








An interesting exposition 
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BUSINESS TREND STILL UPWARD 


WASHINGTON, D. C., Nov. 6.—The report of 
the employment service, Department of Labor, 
for October indicates a general revival of in- 
dustry and leaves no room for doubt that the 
nation’s business is being rapidly restored to 
normal, 

With here and there an exception, employ- 
ment has increased in all sections of the coun- 
try, with not a few shortages reported. In 
virtually every State the situation is reported 
encouraging. The widespread building boom 
has contributed largely to the betterment of 
employment conditions. 

An increase is noted in twelve of the fourteen 
major industrial groups. 


SOMMISSION CAN’T GO ‘‘FISHING’’ 


WASHINGTON, D. C., Nov. 6.—Trade associa- 
tion executives are much interested in the re- 
cent decision of Judge Manton of the United 
States district court for the southern district 
of New York, declaring that the Federal Trade 
Commission is without authority to conduct 
‘fishing expeditions’’ into the private files of 
corporations and individuals to ascertain 
whether they contain evidence upon which 
charges of law violations may be based. 

A member of the American Trade Association 
Executives discussing the matter, said: 

The significance of Judge Manton’s decision in 
Federal Trade Commission vs. Lorillard Co. has 
been rather overlooked. In that case the commis- 
sion demanded that the company furnish all its 
correspondence to and from its jobber customers 
for a full year without any charge or complaint 
having been made against the company. Judge 
Manton’s decision denies such access as being in 
violation of the Fourth Amendment to the United 
States Constitution, which provides that the right 
of the people to be secure in their papers and 
effects against unreasonable searches and seizures 
shall not be violated. The decision is also of sig- 
nificance because it accords corporations the same 
protection as private persons. “It is now well 
established,” says the court, ‘‘that a corporation is 
entitled to invoke the guaranties of the Fourth 
Amendment against unreasonable searches and 
seizures in as full measure as would a person or 
partnership.” 


ARE STOCK DIVIDENDS FORBIDDEN? 


WasHINGTON, D. C., Nov. 6.—Corporations 
are showing keen interest in Section 220 of the 
revenue act of 1921, owing to statements re- 
cently made by Representative James A. Frear 
of Wisconsin, a member of the ways and means 
committee. While Mr. Frear apparently be- 
lieves that this section was designed to stop 
the payment of stock dividends, Treasury De- 
partment officials do not hold this view. 

The language is reasonably clear, showing 
that the purpose was to place a penalty of 25 
pereent upon corporations created for the pur- 
pose of evading the surtax upon stockholders 
or members thru the means of permitting their 
gains and profits to accumulate instead of be- 
ing divided or distributed. 

Article 352 of Internal Revenue Regulations 
62, under the caption ‘‘ Purpose to Escape Sur- 
tax,’’ is conceded to quite liberal. 

Lumber companies that invest surplus in 
additional timber for future operations would 
seem to come clearly under the interpretation 
oi ‘‘inereased inventories.’’ Legitimate cor- 
porate activities along this line apparently were 
not aimed at by Section 220, but only such as 
are designed primarily to enable shareholders 
to eseape the surtax. If any lumber concerns 
fall in the latter class they are not exempt from 
the 25 percent penalty. 


Cmeaaaaaeaaaaa 


WOULD INCLUDE SHORT LENGTHS 


WASHINGTON, D. C., Nov. 7.—The manu- 
facturers’ group is making a serious effort 
in connection with the standardization move- 
ment to have the grading rules provide for a 
definite proportion of short length and odd 
length lumber. Some lumber retailers have 
indicated that they favor this arrangement, 
while others have expressed fear that it 
would require them to carry much larger 


stocks. The manufacturers’ view as re- 
flected here is that provision for a definite 
proportion of short length and odd length 
lumber in time would permit retailers to carry 
smaller rather than larger stocks. 


It is pointed out that in some sections of 
the South ability to market odd lengths and 
short lengths would increase the lumber out- 
put as much as 19 percent. 


While west Coast lumbermen are not much 
interested in short lengths because of the 
wholly different character of their timber, it 
is pointed out that an arrangement recogniz- 
ing a definite proportion of odd lengths would 
be of great advantage to them. 


"SEE eaaa: 


WANT FEDERAL ORDERS SIMPLIFIED 


WASHINGTON, D. C., Nov. 7.—The National 
Lumber Manufacturers’ Association is taking 
up with the director of the budget and the 
Federal specifications board the question of 
simplifying and liberalizing lumber specifica- 
tions so that Government business will at- 
tract a larger number of bidders. Generally 
speaking, the effort, which began with the re- 
cent conference between lumbermen and ex- 
perts of the Navy Department, is to have 
Government lumber purchased on commercial 
standards and association inspection. 


HOG ISLAND SHIPYARD FOR SALE 


WASHINGTON, D. C., Nov. 6.—Sidney Henry, 
director of sales of the Emergency Fleet Cor- 
poration, announced today that the Hog Island 
shipbuilding plant will be offered for sale by 
sealed bids to be opened Jan. 30. The long 
notice is given because of the great value of 
the property and the desire to give every op- 
portunity to those who may be interested in its 
purchase to make the necessary arrangements. 


WOULD HELP INVESTIGATE COAL 


WASHINGTON, D. C., Nov. 6.—The Chamber 
of Commerce of the United States today asked 
the coal commission for an opportunity to pre- 
sentg the views of organized business and in- 
dustiy in the event the commission during the 
course of its investigation should seriously con- 
sider any proposal to nationalize the coal in- 
dustry. In this request President Julius H. 
Barnes points to the ‘‘disastrous consequences 
of the nationalization of various industries in 
Russia and other countries in Europe.’’ At the 
same time, he offers the facilities of the chamber 
with its large underlying membership ‘‘in the 
service of your investigation, at any time and 
in any manner you may indicate.’’ 


SEPTEMBER IMPORTS AND EXPORTS 


WASHINGTON, D. C., Nov. 7.—American 
exports during September were valued at 
$313,091,682, compared with $324,863,123 in 
September, 1921. For the nine months end- 
ing with September they were valued at 
$2,736,754,918, compared with $3,551,409,949 
during the corresponding period of 1921. 

Imports from Sept. 1 to 21 (under the old 
tariff law) totaled $228,794,639, against $179,- 
292,165 for the whole of September, 1921. For 
the nine months’ period this year imports 
were valued at $2,181,386,430, compared with 
$1,872,696,400 during the same months of last 
year. 

Exports to Europe in September amounted 
to $164,595,188, against $177,245,573 last year. 
Exports to North American points aggregated 
$83,985,283, compared with $87,138,472 last 
year. South America took $20,621,407 of our 
exports in September, against $13,919,616 in 
September last year. Exports to ports in 
Asia aggregated $30,424,591, against $38,- 
351,668. Oceania took $8,416,236 of our goods 
in September, compared with $5,545,657 last 
year. Africa took $5,048,977 in September, 
against $2,662,137 last year. 
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LOADINGS SHOW BIG INCREASE 
{Special telegram to AMERICAN LUMBERMAN] 
Washington, D. C., Nov. 8.—During the 

week ended Oct. 28, 1,014,480 cars were loaded 
with revenue freight by the railroads. This 
was the largest weekly loading in the history 
of American railroading, with the single ex- 
ception of the week ended Oct. 15, 1920, when 
4,059 more cars were loaded. 

Loadings of forest products for the week 
ended Oct. 28 totaled 60,584, an increase of 
240 cars over the preceding week, and an in- 
crease of 6,154 cars over the same week last 
year, and 1,118 cars over the corresponding 
week of 1920. 

Coal loadings amounted to 197,928 cars, a 
gain of 1,157 cars over the week before, but 
a decrease of 12,702 cars under the same week 
of last year and a decrease of 25,058 cars un- 
der the corresponding week two years ago. 

The only commodities in which a reduction 
in loadings was recorded during the week 
ended Oct. 28 were grain and grain products, 
which totaled 51,913 cars, or 1,767 less than 
the preceding week. 

The coal loadings noted above were largely 
exceeded last week, according to latest re- 
ports received by the car service division of 
the American Railway Association, having 
totaled 237,010 cars, or 13,599 more than for 
the week ended Oct. 28. 

During the first two weeks of October the 
number of locomotives on line in need of re- 
pairs was reduced by 496, showing a steady 
improvement in available motive power. 
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FAVORS IN LEASES CALLED REBATES 


WASHINGTON, D. C., Nov. 6.—Railroads that 
lease land along their rights of way or adjoin- 
ing terminals or stations to shippers must exact 
rentals equal to those that private owners would 
charge, or such transactions in the future will 
be considered by the Interstate Commerce Com- 
mission as a form of rebating, which is pro- 
hibited by law. 

This position is taken in a formal decision 
iu Docket No. 6,562, an investigation begun by 
the commission on its own motion in 1917. The 
commission’s opinion is unanimous, except that 
Commissioner Campbell did not participate. Its 
conclusions are based on the situation existing 
at Spokane, Wash., which is used as an ex- 
ample. The commission found that the City 
of Spokane virtually has grown up around the 
right of way of the Northern Pacific railroad, 
which secured large grants of land from the Gov- 
ernment for the construction of its line, some 
of it within the city limits. The Great North- 
ern and the Spokane International followed the 
practice of the Northern Pacific in leasing land 
for warehouse and other purposes, the car- 
riers to have preference in handling the freight 
of the lessee. 


SHORT OF CARS FOR LOG LOADING 


MEMPHIS, TENN., Nov. 7.—The car shortage 
i; still quite acute as affecting the outbound 
movement of hardwood lumber and forest prod- 
ucts but J. H. Townshend, secretary-manager 
of the Southern Hardwood Traffic Association, 
says that he sees improvement ‘‘in spots,’’ but 
‘there is still a very decided shortage of equip- 
ment for handling outbound shipments of hard- 
wood lumber and forest products and many com- 
plaints of inability to seeure cars are coming 
from shippers on both east side and west side 
lines.’’ Mr. Townshend says further: 

I desire to emphasize, however, that there will 
be no marked improvement in the transportation 
Situation, as affecting the outbound movement of 
lumber, under thirty days at the earliest. There 
is more traffic offering than the railroads are able 
to handle with their present equipment and facil- 
ities. Quite a shortage of flat cars for transport- 
ing logs to the mills is noted. ‘The situation in 
this respect is apparently getting rather worse. <A 
number of mills have only enough logs to keep 
them running for a few days and others are forced 
to operate intermittently. 


There is a fair supply of cars for lumber 


loading at the larger railroad centres, but the 
shortage is acute at locations served by single 
lines of railway. ' 

J. W. Dickson, president of the Valley Log 
Loading Co., is authority for the statement that 
there is a rapid increase in woods activity and 
this is one of the causes of the relative short- 
age of flat cars for handling logs to the mills. 


ORDERS IMMEDIATE REPAIR OF CARS 


Mapison, Wis., Nov. 7.—Railroad companies 
operating in Wisconsin were ordered by the 
State railroad commission Tuesday to take im- 
mediate steps to repair rolling stock in the 
State now standing idle and unfit for use. The 
commission in the same order directed the rail- 
road companies to make daily reports on the 
results of their car repair work, and to report 
cars in bad order, cars in service, distribution 
of empty box and stock cars, and the means and 
efforts to restore bad order cars to service. 
Immediate steps are to be taken by the com- 
mission to investigate the car situation. It 
served notice that after ten days it will proceed 
under the statutes to order a hearing to de- 
termine the cause of the present shortage and 
to ascertain means of relieving it. 


SOUTHERN EXPORT CASE DISMISSED 


WasuHinetTon, D. C., Nov. 6.—In a formal 
opinion Division 3 of the Interstate Commerce 
Commission has ordered the dismissal of Docket 
No. 12,570—Southern Pine Association et al. 
vs. Director General, as agent Alabama Great 
Southern Railroad Co. et al. Division 3 holds 
that carload rates to Gulf ports on lumber, 
when for export, from points on defendants’ 
lines in southern territory east of the Missis- 
sippi River, which were attacked, are not shown 
to be unreasonable, unjustly discriminatory or 
unduly prejudicial. 


BRIEF IN RECONSIGNMENT CASE 


WASHINGTON, D. C., Nov. 6.—Counsel for 
the R. L. Muse Lumber Co. has filed a brief 
with the Interstate Commerce Commission in 
Docket No. 13,689, stating exceptions to the 
proposed report of Examiner Fred N. Oliver 
in this proceeding. The complaint involves the 
rate on four carloads of lumber shipped from 
Hartwell, Mo., to St. Louis and later recon- 
signed to interstate points. The examiner held 
that because the name of the consignee was 
lacking the shipment between two Missouri 
points was interstate and not intrastate. This 
contention is strongly combatted. The fact 
that the lumber was resold, counsel declares, 
does not in any way alter the transportation 
service from Hartwell to St. Louis. The lum- 
ber was not removed from the cars at St. Louis, 
but counsel contends that this did not change 
the transportation service any more than it 
changes the service on shipments of grain sold 
ir the St. Louis exchange and reshipped without 
removal from cars. 


TOO MANY SHIPS IN COAST TRADE 


WASHINGTON, D. C., Nov. 7—The Chamber 
of Commerce of the United States today ad- 
dressed a letter to Chairman Lasker of the 
Shipping Board, proposing that the Government 
withdraw its ships now engaged on coast-to- 
coast routes, on the ground that there is more 
than enough privately-owned tonnage at pres- 
ent for handling all freight offered. The let- 
ter, signed by President Julius H. Barnes, says 
in part: 

Upon taking the opinion of the organizations in 
our membership, in the most deliberative and rep- 
resentative manner we have been able to devise, 
we have found that our membership by a large 
majority is opposed not only to Government owner- 
ship and operation of merchant vessels but also to 
interim competition from Government-owned ves- 
sels with privately-owned and operated vessels 
which afford adequate service. 

The letter further states that the national 
chamber is aware that the Shipping Board now 
has under consideration the advisability of with- 
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If You Knew 


the good profits other lumber dealers 
are making on Bessler Movable Stair- 
ways, you wouldn’t delay another day 
without getting the sales facts about 
our proposition. 


Saves Nearly 
Half a Room. 





Folds up out of way 
when not in use. 







Movable 
Stairway 


Sells quickly to people who want 
to make sleeping rooms or chil- 
dren’s playrooms out of attics, 
or workrooms above garages. Write 
for the facts (no obligation what- 
ever) and be prepared to make the 
profits other lumbermen are 
making. 


The Bessler Movable 
AKRON, O10 Stairway Co. 
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drawing the three or fottt cargo steamers whieh 
are being operated for its aecotint between At- 
lantic and Pacific coast ports. 34 adds that the 
merchant marine bureau of the mwational cham- 
ber has followed the proceedings before the 
board and made independent iaqviies and is 
satisfied that there is at present an excess of 
privately-owned tonnage in this servic. 

The board put its vessels into sevice to 
furnish regular sailings between ports nt reg- 
ularly served. Before withdrawing the last of 
them it will insist on a definite agreement that 
these ports shall be regularly served by private 
vessels. 
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EXAMINERS REPORT IN THREE CASES 


WASHINGTON, D. C., Nov. 6.—In a tentative 
report in Docket No. 13,541—Carlton Luinber 
Co. vs. Director General as agent--Examiner 
C. I. Kephart recommends that the Interstate 
Commerce Commission find that the rate of 5 
cents a hundred pounds applied om 194 ecar- 
loads of logs shipped during July and August, 
1918, from Carlton to Newberg, Ore. was un- 
reasonable to the extent that it exceeded $1.40 
a thousand feet, and that reparation be awarded 
on this basis when the exact amount is deter- 
mined under Rule 5. The rate found by the 
examiner to be reasonable is equivalent to 1.75 
cents a hundred pounds. 





Examiner C. F. Gerry in a tentative report 
in Docket No. 13,797—Meigs Pulpwood Co. 
(Ine.) vs. Director General as agent—recom- 
mends that the commission award complainant 
$285.06 reparation on ten earloads of pulpwood 
shipped from Hudson Falls to Arrowhead, N. Y., 
during Federal control. The sixth class rate of 
22.5 cents was collected, whieh the examiner 
considers unreasonable to the extemt that it ex- 
ceeded 16 cents. 





Examiner F. C. Hillyer in a tentative report 
in No. 13,085—Sullivan Lumber Co. vs. Direc- 
tor General as agent—recommends that the com- 
mission dismiss the proceeding, finding that 
the demurrage and penalty charge for the de- 
tention of a carload of lumber held for reeon- 
signment at Chicago was not unreasonable or 
otherwise unlawful. The claim was adwanced 
that defendant failed to notify complainant of 
the arrival of the car at destination, and that 
in any event a reshipment, not a reconsignment,. 
was involved. The record indicates that notice: 
was promptly mailed by the carrier at destina- 
tion, and that the only change made in the ship- 
ment at Chicago was in the name of the eon- 
signee and did not constitute a reshipment. 

NO CHANGE IN TRANSIT RATES 

ASHLAND, WIs., Nov. 7.—Last spring interests 
at Duluth and Superior proposed a rate of 10% 
cents on lumber to Eau Claire for manufacture 
and reshipment. This meant a reduction of 
1% cents from Superior and 3 cents from 
Duluth. The Ashland Chamber of Commerce 
immediately entered a protest against the estab- 
lishment of such a rate unless Ashland be given 
the same rate. 

The Western Trunk Line Committee has just 
recommended that no change in these rates be 
made, consequently they remain at 12 cents 
from Superior and Ashland and 13% from 
Duluth. 


TEXAS RATE HEARING POSTPONED 


Austin, TEex., Nov. 6.—The Texas railroad 
commission has postponed from Nov. 14 to Dec. 
12 its hearing on the proposed readjustment of 
carload lumber rates between all southeast 
Texas points, and from all points to southeast 
Texas ports. The hearing was postponed on re- 
quest of commercial associations of Beaumont, 
Orange, Port Arthur and Galveston, pending 
collection of additional data. 


RAILROAD PURCHASES AND INQUIRIES 


In the latest issue of Railway Age the rail- 
roads of the country were reported as making 
the following inquiries for and purchases of 
equipment: 

Inquiries—Mississippi Central, 100 to 200 flat 
cars ; Cornwall, 40 ore cars, 50 tons’ capacity; St. 
Louis-South Western, 500 double sheathed box 
cars, 40 tons’ capacity; 500 automobile cars, 40 


tons’ capacity ; 2006 ballast cars, 50 tos’ capacity ; 
Western Pacific, 500 to 1,000 stock cars. 


Orders—Charleston & Western Carolina, 190 sin- 
gle sheathed box cars, 40 tons’ capacity; Minne- 
apolis, St. Paul & Sault Ste. Marie, 1,000 box cars, 
250 gondola cars; Chicago & Northwestern, 800 
steel ore cars, 50 tons’ capacity. 
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DATES SET FOR THREE HEARINGS 


WasHIneTon, D. C., Nov. 6.—The Interstate 
Commerce Commission has assigned cases for 
hearing as follows: 

No. 13,874—J. S. Hoskins Lumber Co. vs. Di- 
rector General, as agent Pennsylvania Railroad 
Co. et al; offices of the commission, Washington, 


Nov. 20. Examiner McQuillan. 


No. 14,207—The Sandusky Cooperage & Lumber 


Co. vs. Nashville, Chattanooga & St. Louis Rail-’ 
way et altogether with related Fourth Section 
applications ; Hotel Jefferson, St. Louis, Mo., A 
. Examiner W. H. Wagner. 

No. 13,829—The Settle Lumber Co. vs. Alabama 
& Vicksburg Railway Co. et al.; Hotel Gibson, 
Cincinnati, Ohio, Dec. 16. Examiner W. H. Wag- 


ner, 
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FINDS LUMBER RATES PREJUDICIAL 


WasuHINeTon, D. C., Nov. 6.—In a formal de- 
cision in Docket No. 12,914—Willamette Valley 
Lumbermen’s Association et al. vs. Southern 
Pacific Co. et al—Division 3 of the Interstate 
Commerce Commission finds unduly prejudicial 
the rates on lumber and other forest products 
from points in western Oregon on the main and 
branch lines of the Southern Pacific south of 
Portland and north of and including Leona, and 
from points on the Astoria branch of the Spo- 
kane, Portland & Seattle, to destinations in 
Montana, North Dakota, South. Dakota, Min- 
nesota and Wisconsin on the main and branch 
lines of the Minneapolis, St. Paul & Sault Ste. 
Marie. 

The carriers are directed to cease and desist 
from the undue prejudice on or before March 1. 
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MICHIGAN ASSOCIATION TO MEET 


CADILLAC, MIcH., Nov. 8.—Announcement has 
been made by J. C. Knox, secretary of the 
Michigan Hardwood Manufacturers’ Associa- 
tion, that an important special meeting of the 
organization will be held on Wednesday, Nov. 
22, at 10 o’clock, at the Statler Hotel, Detroit, 
Mich. In addition to the presentation and 
discussion of the usual committee reports, the 
present market and labor conditions surround- 
ing the lumber industry will be made a feature 
of the meeting. It is desired that a ffull repre- 
sentation of the members be present im order 
to discuss further the proposed consolidation 
of the Micligan association with that of the 
Northern Hemlock & Hardwood Manufacturers’ 
Association. Luneheon will be served at neon 
in order that members who wish to do so may 
leave on the afternoon trains for home. 
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FEATURES OF FORESTRY PROGRAM' 


[Special telegram to AMERICAN LUMBERMAN)! 

PORTLAND, Onn., Nov. 8.—The program for 
the annual meeting of the Western Forestry 
& Conservation Association, to be held here: 
at the Multnomah Hotel Nov. 24-25, was an+- 
nouneed today by Forester C. S. Chapmam. 
Features. will be forest land use, forestry re- 
quirements im logging, reforesting and pro-- 
tecting eut-over timber lands amd agricultural’ 
development, regarding which there is said 
to be wide agitation for both mational and 
State legislation. Friday’s program will in- 
clude an address by President A. W. Laird; 
forest economie report by E.. T. Allen; for- 
ester’s report by C. 8S. Chapman;: treasurer’s 
report and papers and discussions led by 
George C. Joy, Washington Forest Fire Asso- 
ciation; Dr. E. P. Meineke, Department of 
Agriculture; C. 8. Chapman; C. ©. Celt, Port- 
land; Kenneth Ross, Montanas: ©. Stowell 
Smith, San Francisco; A. W. Cooper, Portland; 
F. A. Elliott, State forester for Oregon. The 
speakers Saturday will be T. J. Humbird, 
Spokane; J. T. Jardine, Oregon Agricultural 
College; W. A. Irwin, Seattle; W. D: B. Dod- 
son, Portland; Dean Hugo Winkenwerder, 
University of Washington; Huntington Tay- 
lor, Coeur d’Alene, Ben Bush, Moscow,. daho, 
and Col. George 8. Long, Tacoma. Papers by 
Col. W. B. Greeley on topics before the-mesting 
will be read. 
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WOODWORKING KNIVES OF MERIT 


In our boyhood days birthday and Christmas 
celebrations were among the outstanding events of 
our lives, and the pleasure derived on such occa- 
sions was very much enhanced if we happened to 
be the recipients of a jack-knife, which is and 
always will be a boy’s most cherished possession 
and one in which he takes great pride in showing 
to his companions and playmates. That is one of 
the reasons why the R. J. Dowd Knife Works, of 
Beloit, Wis., selected the picture of a laughing boy 
to illustrate its publicity matter. A boy’s test of 
a pocket-knife is how easily it cuts, but great as is 
a boy’s pride in a keen cutting edge, a knife mak- 
er’s pride is greater, as the latter alone realizes 
the scientific accuracy that must be observed to 
produce knives that will cut easily and stay sharp. 
The value of a set of woodworking knives is meas- 
ured by their wearing qualities, the length of time 
that they will hold a keen cutting edge being the 
all-important consideration. 

The R. J. Dowd Knife Works makes all the va- 
rious types and shapes of woodworking knives, as 
well as the thin knives for high speed machines, 





Laughing Boy Testing the Keen Cutting Edge 
of His Knife 


the line consisting of planer, hog, sticker, veneer, 
molding knives etc., also knife blanks. Its products 
have been on the market for seventy years and the 
“Dowd Famous Even Temper Knives” have gained 
an enviable reputation for service during that 
period. The very finest Swedish steel—claimed to 
be free from cracks and the kind of steel used in 
high grade razors—enters into the manufacture of 
Dowd knives, and the manufacturing processes are 
handled by men of long experience in knife making, 
the hardening and tempering and shaping of knives 
to sizes being accomplished with highly scientific 
machinery. This assures the temper in Dowd 
knives being absolutely even from end to end of the 
khife without the hard and soft spots which un- 
avoidably occur in the ordinary tempering process. 


TIMBER LAND SALES 


LITTLE Rock, ArK., Nov. 6.—Leo Yount has sold 
all of the Saline Lumber Co.’s holdings in Bradley, 
Ashley and Drew counties together with over 11,000 
acres of Arkansas Timber & Land Co.’s holdings on 
both sides of the Saline River to Adolph Brandt 
and W. L. Fassett, of Grand Rapids, Mich. S. D. 
Payne, of Helena, Ark., will take over the manage- 
ment the first of the year. Early in the spring an 
eight-foot band mill will be built about two miles 
below Emery. Mr. Yount reserved the mineral 
rights on the land sold. 





PINE BuiureF, ARK., Nov. 6.—John M. Gracie has 
sold all the hardwood timber on his plantation near 
Pine Bluff, consisting of several thousand acres, 
to the Long-Bell Lumber Co. It is estimated that 
there are about 3,500,000 feet of hardwood timber 
on the land. 


TROUBLE AND LITIGATION 


BELLINGHAM, WASH., Nov. 4.—The Pyramid 
Timber & Trading Co., organized about two years 
ago by Clyde McElmon, has gone into the hands of 
a receiver, the Whatcom County superior court 
appointing Pope Higgins, credit man for the Morse 
Hardware Co., to whom and to other concerns the 
lumber company is said to owe more than $21,000. 
R. A. Reid is‘president of the company which owns 
a sawmill in Bellingham. ' 


AKRON, OHIO, Nov. 7.—The Steele-Alderfer Co. 
stockholders have been asked to pass two refinanc- 
ing issues consisting of $235,000 in first mortgage 
bonds and another of $235,000 in preferred stock. 
Two years ago this concern, which operates a hard- 
wood mill and crate plant at Cuyahoga Falls, met 
financial reverses and a receiver was asked for. 


Upon release by the courts a committee of creditors 
took the business and has operated it since, with 
Edward S. Sabin in charge of refinancing program. 
Mr. Sabin states that the company has been in- 
creasing its output and during the last few months 
has shown a profit. Under the new financing pro- 
gram the capacity of the plant is to be increased. 
Bonds and stocks to the amount of $60,000 will be 
sold to secure additional working capital and 
creditors will accept bonds and stock in complete 
settlement of their claims. 9 





SASH, DOORS and MILLWORK 











Reports from the sash, door and millwork manu- 
facturing and distributing centers thruout the 
country indicate that busines is holding up well, 
with plenty of orders on hand to keep the plants 
busy for some time to come. Stocks of millwork 
in the hands of retailers are very small and a 
considerable demand for stock items to take care 
of the spring trade is expected to develop before 
long. 

An advance of 2 points in the price of doors 
has been made by manufacturers at Tacoma, Wash. 
The new price lists were sent out to the trade 
last week. Tacoma mills are booked ahead for 
several months and are unable to ship out their 
present orders because of lack of cars. The market 
has been strong for some time and the advance 
has been predicted for several weeks. 

The Minneapolis and St. Paul (Minn.) whole- 
salers are getting only a light trade, but facto- 
ries are well supplied with orders and will run 
steadily for some months to catch up on the orders 
and pile up stock for spring trade. They are get- 
ting some storm sash and door business, and small 
orders for repairs are numerous. Considerable 
building has been started which will be finished 
during the winter, helping to keep the sash and 
door trade moving. 

Further advances were made this week by 
plants in Kansas City, Mo. Sales managers say 
business still is coming in a little better than 
normal volume and they are expecting spring 
orders to be placed earlier than usual for yard 
stock. Supplies of lumber are coming in better, 
and badly depleted stocks at the plants are being 
filled out again. 

Reports of generally good business come from 
the door factories and planing mills at Buffalo, 
N. Y., and it is expected that trade will continue 
on a satisfactory scale during the next few weeks. 
Mills have fair supplies on hand, but complain that 
deliveries and car supply are poor. 

Owing to continued good weather, building in 
Columbus and central Ohio is going on briskly. 
This is causing a continued good demand for mill- 
work, including doors and sash, and all factories 
are busy. Orders have been booked which will run 
until some time after the first of the year. Skilled 
labor is still rather scarce. Prices are steady at 
the levels maintained for some time. Indications 
point to an active home building campaign next 
season and millwork men are looking forward to a 
good trade. 

The Baltimore (Md.) sash and door men have 
much reason to feel comfortable over the latest 
developments in the trade. They are still getting 
plenty of orders, to meet the needs of the builders 
on work under way, and there are numerous new 
building projects taking shape, which promise a 
continuance of extensive needs in the way of sash 
and doors for an indefinite period. The factories 
have not yet been able to catch up with their or- 
ders, in which effort of course they are more or 
less hampered by the inability of the railroads to 
move shipments promptly. All of the plants have 
plenty of work in hand, and the urgency of 
requirements is prompting some upward revisions 
in prices. 

San Francisco (Calif.) sash and millwork 
plants have a good volume of business, with build- 
ing work quite active in the city and neighboring 
territory. Sash and door factories in the Bay 
counties region are busy and have been employing 
full forces. Finished door factories connected 
with the white and sugar pine mills are making 
good outputs and holding firm on prices. The car 
shortage is curtailing shipments to the eastern 
market. 

Demand for window glass continues strong, ac- 
cording to reports at a meeting of the executive 
committee of the Western Glass Jobbers’ Associa- 
tion held in Chicago this week. “The manufac- 
turers as well as the jobbers are busy,” said 
N. Storms, secretary of the association, “and there 
is a good demand for window glass of every size 
and grade. We expect a good volume of business 
far into the winter season.” 
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PANAMA CANAL.tolls for August, 1922, were 
$1,055,377, compared with $955,381 for August, 
1921. 
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GIANT Douglas Firs make up 

the largest proportion of tim- 
ber in the vast unharvested forest 
areas on the Pacific Coast. 


Willamette Engineers and Willamette 
Logging Machinery made possible the 
profitable harvesting of Western forests. 


WILLAMETTE 


Manufacturers of Logging Machinery 
PORTLAND, OREGON; U.S.A. 
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The Only 
Successful 


3-in-1 | 
MACHINES Combination 
Machine 





Pocket Cutter Each entirely 
A Pulley Mortiser independent 
Variety Saw Table. of the other. 


Saves Dollars—Saves Labor 


Bulletin D-44 gives you benefit of our 
40 years experience in building window 
frame machines. 


Atlas Manufacturing Company 
ORLANDO, FLORIDA, U.S.A. 











DOORS wai’ 
No Shortage 
Big Stock 


READY TO SHIP NOW 


White Pine—Oak—Birch 
Klimax or Miracle 
Front and French. 
WE SELL TO DEALERS 
Send lists for estimate. Also big stock K. D. Frames, 


348 East 136 Place, CHICAGO, ILL. 
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BABCOCK 


— LADDERS — 


The Line Lumber 
Dealers Are Adding 


To render better service to 
their customers, as well as in- 
crease their profits, retail lum- 
bermen are adding Babcock 
ladders. 


Live lumbermen are finding 
it easy to get the. ladder business 
in their community. Let us give 
you the sales facts about the 
Babcock ling yef 


We Pay the Freight. 








Victor Step Ladder 


| 
‘Write Us 


for catalogue describing the 
complete line of Babcock 
extension, single and step 
ladders. Also painters’ 
trestles and staging. 


W. W. Babcock Co. 


BATH, N. Y. 


Extension 








LADDERS 





















LOUISVILLE, KY. 


Nov. 6.—Demand continues very good. The vol- 
ume of building in hand is heavy, and there is 
nothing in sight other than cold weather to check 
demand for building material, Planers and mill- 
work houses are especially busy. 

Hardwood producers and jobbers report good 
demand, especially for gum, while oak, poplar, 
walnut, mahogany, ash and some other items are 
moving nicely. Inquiry continues active, and it is 
largely a question of cars for shipment. Stocks 
at Louisville are rather low, due to the fact that 
Louisville with a good supply of cars has been 
able to ship freely, whereas southern mills have 
been having considerable trouble. 

Prices are steady. Inch stocks are quoted: 
Quartered oak, FAS, $140; common, $75; plain 
oak, $110 and $60. Poplar, FAS, $115; saps and 
selects, $85;'common, $55; A, $35; B, $25. Quar- 
tered red gum, $115 and $70; plain red, $110 and 
$67.50; sap gum, $55 and $42. Walnut, FAS, 
$210; selects, $155; common, $100. Ash, $90 and 


$50. 
EVANSVILLE, IND. 


Nov. 6.—The car shortage continues severe and 
little improvement is expected because, after the 
movement of the crop, coal shipments will increase. 
Hardwood trade during the last week or ten days 
has been fairly good. Stocks of buyers in most 
sections of the country are said to be low. Quar- 
tered white and red oak, poplar, gum, hickory, 
walnut and ash are in strong demand. The wagon 
trade is better than at any time since the close 
of the war. Plow manufacturers see better pros- 
pects in the South and Southwest. A heavy to- 
bacco crop in Kentucky and Tennessee has created 
a big demand for hogsheads. As a result of the 
ear shortage few logs are being received from the 
South. Camps along the Green and Barren rivers 
in western Kentucky are busy and their output 
will be rafted here on the first rise of the river. 

The Hardwood Manufacturing Co., recently or- 
ganized at Ferdinand, Ind., is erecting a sawmill 
that will be in operation shortly. It is getting 
liberal supplies of logs. 


MERRILL, WIS. 


Nov. 6.—The logging outlook is reported satis- 
factory by A. L. Osborn, chairman legislative and 
transportation committee Northern Hemlock & 
Hardwood Manufacturers’ Association. He fore- 
casts an increase of 50 percent in the costs of log- 
ging, due to increased costs of wages and trans- 
portation, but a prosperous year for the business 
owing to the strong general demand for lumber. 
In various cities in the State employment agencies 
have many calls for woods labor ranging from $40 
to $50 a month. While there are numerous appli- 
cants for jobs, persuasion is necessary to get men 
into the woods, but, with few other jobs open, it is 
likely that this condition will change soon. 

The new sawmill of the Kneeland-McLurg Co., at 
Phillips, Wis., began operations on Nov. 1. The 
new plant, which is electrically equipped, replaces 
the one destroyed by fire May 19. 

Edward Wolfgram, of Lenox, Wis., is logging his 
pine timber in Forest County and expects to put in 
between 2,000,000 and 3,000,000 feet. Altho de- 
mand: for pine is not as brisk as that for hard- 
woods, he has had a few bids at $37. He intends, 
however, to convert the logs into lumber on a con- 
tract basis and to await better prices, 


COLUMBUS, OHIO 


Nov. 6.—Hardwood buying is brisk. Inquiries 
are more numerous and a larger percentage is 
developing into orders. The better grades are the 
stronger, altho there is an improved demand for 
the medium and lower grades. Box, furniture and 
automobile manufacturers and retailers are good 
buyers, and the railroads show a disposition to 
come into the market. Prices all along the line 
are firm. F. B. Pryor, sales manager of the W. M. 
Ritter Lumber Co., says business is fully up to 
normal and that the volume of orders is increas- 
ing every week. 

Southern pine demand is fair for the season. 
As a rule retail buying is for immediate needs. 
Longleaf dimension and finish are the strongest 
items, while flooring and boards have eased off a 
little. 
obtaining cars for shipment north. 

The J. E. McNally Lumber Co. says retail trade, 
favored by mild weather, is as active as ever. 
This company will soon start erecting additional 
sheds. The H. C. Creith Lumber Co. is having a 
good trade at its new retail yard on Fifth Avenue. 
Frank Lumbert, sr., of the Fifth Avenue Lumber 


The mills have considerable difficulty in . 


Co., says retail trade has been brisk during the 
entire season and is still active. The company’s 
mill has been operating full time and is behind in 
its orders. E. G. & W. BH. Jones, retailers and 
millworkers, report good demand for millwork, 
altho future orders are not quite as heavy as for- 
merly. 

O. H. Craft, of the Andrew Lumber Co. and the 
Nitro Lumber & Supply Co., has returned from a 
six weeks’ stay at Nitro, W. Va., where the com- 
pany is dismantling a number of buildings and 
salvaging the lumber. 


EAU CLAIRE, WIS. 


Nov. 6.—Indications point to a resumption of 
logging operations thruout northern Wisconsin this 
winter, and old timers claim it will be on a scale 
similar to that of early days. It has been dis- 
covered that there is much virgin timber in this 
section of the State, altho not combined in the 
large tracts. According to Charles Hooper, as- 
sistant superintendent of the Victoria Mining Co., 
which for many years has been operating copper 
mines south of Ontonagon near Rockland, that 
section of northern Michigan will be opened up to 
the lumbering industry. The activity of the logging 
industry generally indicates that farmers too will 
find it profitable to log this fall and winter. An- 
other feature of the old days expected in the 
woods this winter is the return of the farmer- 
woodsmen to the camps. 

The Stange Lumber Co. is now beginning to cut 
its tract of virgin pine located west of Stormy 
Lake and up farther north in State Line town- 
ship. Many camps have been built this summer 
by this company, which will cut pine and hard- 
wood to the west of Stormy and Goose Lakes, going 
as far west as High Lake and north into Michigan. 
In addition to the material taken out by its own 
camps, the Stange company will purchase logs 
from farmers and small operators wishing to de- 
liver at the sawmill at Merrill. Last year the 
farmers brought about 2,000,000 feet of logs to 
the mill, but buying was begun only after the 
holidays. If sufficient logs are brought to the mill, 
it will probably run days and nights. 


MARINETTE, WIS. 


Nov. 6.—There is much activity in woods opera- 
tions over a wide area. The Sawyer Goodman in- 
terests will have a total output estimated at 100,- 
000,000 feet at Marinette, Sagola and Goodman. 
The company has started cutting at Homestead, 
Wis., the first operation in that section in about 
twenty years, and two camps there will produce 
between 3,500,000 and 4,000,000 feet. S. J. Mc- 
Cabe, of Iron Mountain, expects to bank 250,000 
feet at his camp in the Sagola district, and large 
quantities of poles, ties and pulpwood. The Von 
Platen-Fox Lumber Co. will operate two camps at 
McGovern, one in Saunders and one near Sidnaw. 
The Northern Sawmill Co. has about a dozen or 
more large camps and many jobbers cutting timber. 
It expects an output of 10,000,000 feet from its 
two Sagola camps. Its sawmill will start operat- 
ing night and day Nov. 15. 


MILWAUKEE, WIS. 


Nov. 7.—Transportation difficulties and the 
growing shortage of dry stocks are two disturbing 
features of the local hardwood market. There are 
numerous inquiries for hardwoods from factory con- 
sumers. . Building lumber is moving from retail 
yards. Construction and industrial purchases re- 
flect an increase. Building expenditures in Mil- 
waukee for the first ten months of 1922 have 
reached $26,839,033 on 30,873 permits. 

Local lumbermen are optimistic over the report 
that the Milwaukee road is making plans to buy a 
huge amount of new equipment, to cost approxi- 
mately $22,000,000. New plans call for no less 
than 10,000 cars, classified as 6,000 for coal, 3,500 
box cars and 500 automobile cars. The road is now 
receiving 6,500 freight cars ordered in June, offi- 
cials here say. The State railroad commission has 
issued an order on all railroads operating in this 
State to rush work on building and rebuilding cars 
to relieve the freight situation. 

The Connor Lumber Co., of Laona, has completed 
the construction of a new concrete dam on the Rat 
River. It is just east of the old wooden and grav- 
eled dam built over twenty years ago. The old 
river bed will be filled in and utilized for a lumber 
yard. The Connor Lumber Co.’s sawmill at Laona, 
which has been closed several weeks, will resume 
operations Nov. 15. 

Charles W. Fish, of the Fish Lumber Co., one of 
Wisconsin’s best known lumbermen, is spending his 
vacation at his logging camps near Hiles. For sev- 
eral days Mr. Fish will take the role of an ordinary 
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lumberjack, working with an ax, saw and cant- 
hook, 

The Bekkedal Lumber Co., of Couderay, closed 
down its big sawmill here, having finished its sea- 
son’s cut of logs. The mill had been in operation 
since early last winter and will be closed for sev- 
eral months, undergoing repairs. It will be re- 
opened as soon as logs can be hauled in from the 
woods, probably some time in January. 

The Milwaukee Corrugating Co., manufacturer 
of sheet metal building products, Thirty-sixth 
Avenue and Burnham Street, Milwaukee, has 
issued a circular announcing that it is now manu- 
facturing metal lath, corner beads and window 
and door trim in copper and zinc as well as in 
galvanized steel. In this connection the circular 
states: “Recognizing an insistent demand for ex- 
panded metal lath, corner beads etc., that will 
not be affected by the corrosive influence of mag- 
nesium chlorides—the salts that are used to bring 
about the proper chemical reaction in magnesite 
stucco—we will manufacture ‘Netmesh’ expanded 
diamond metal lath, No. 1 expansion corner bead, 
expansion casings and expansion flashing in both 
copper and zinc.” ‘The circular is well arranged 
and contains illustrations of the new products 
which the Milwaukee Corrugating Co. has just 
added to its manufacturing line. 


CINCINNATI, OHIO 


Nov. 7.—Reports made by members at the 
monthly meeting of district No. 1, Ohio Associa- 
tion of Retail Lumber Dealers, were to the effect 
that the retailers were getting about as much 
business as they could handle. Arrivals of de- 
layed cars have served to weaken retail prices to 
some extent. The retailers are doing very little 
purchasing, and most of them will enter the 
winter with rather limited stocks. Edgar Cum- 
mings presided at the meeting, which was held 
at the Hotel Metropole. Reports of the national 
convention at Cleveland were made by delegates. 

The Cincinnati Lumbermen’s Club will hold its 
November meeting at the Hotel Metropole next 
Monday night. 

Theodore Davis, Cincinnati manager of the 
Southern Hardwood Traffic Association, reports 
that there is a little improvement in the traffic 
situation at Cincinnati, but that conditions are 
still far from normal. Lumber is coming into the 
city with more freedom, but the lines east and 
north are still pretty well tied up and many em- 
bargoes have not yet been removed. 


MEMPHIS, TENN. 


Nov. 7.—The demand for hardwood lumber con- 
tinues broad and active, broader and more active, 
perhaps, than at any time within the last two 
years. Consuming interests, under the leadership 
of manufacturers of automobiles, furniture, floor- 
ing and boxes and heavy packing crates, are do- 
ing their best to cover their requirements under 
present transportation difficulties. Premiums are 
being offered in a number of instances in order to 
insure shipment within a week or ten days, but 
some firms are refusing to book business on this 
basis, holding that they owe it to their regular 
customers to deliver to them all the lumber for 
which cars may be secured. There is a fairly 
active demand for hardwood lumber for the manu- 
facture of interior trim and there is likewise 
moderate buying on the part of other miscel- 
laneous consumers, including manufacturers of 
agricultural implements and vehicles. Export de- 
mand is well maintained at the recent average. 
Prices are firm, with an upward tendency. 

Building operations in Memphis during October 
involved authorized expenditures of $2,178,000. It 
is admitted that the transportation tie-up, with 
resultant higher prices for construction materials, 
is slowing down the building of moderate-priced 
homes, but it is notable that there is quite a de- 
cided expansion in the building of industrial and 
mercantile establishments. 

The Patton-Tully Transportation Co., which 
was originally organized as an adjunct of the An- 
derson-Tully Company, Memphis, and which is 
now planning to engage in the handling of all 
kinds of freight on the Mississippi and Ohio rivers, 
has placed an order for an all-steel towboat to 
take the place of the Bart-Tully, which recently 
broke up and sank in the Mississippi. It will cost 
approximately $100,000. It has likewise placed 
orders for several all-steel, nonsinkable barges. 

The Mississippi at Memphis is now below two 
feet on the local gage, making the stage one of 
the lowest of record for a number of years. The 
low water is interfering appreciably with the 
handling of lumber and logs by water and is mak- 
ing it difficult for lumber and timber interests 
substantially to supplement railroad transporta- 
tion just at a time when the latter is in rather a 
precarious condition, 

The Delta Export Lumber Corporation, thru 
R. L. Jurden, its president, reports a good volume 
of business with Eurepe, not only in gum lumber 


and veneers but also in all kinds of hardwood 
lumber manufactured by member companies. He 
says that bookings during the last three months 


‘have averaged more than 1,000,000 feet a month, 


practically all gum and veneers. It has only 
recently decided to handle other woods than gum. 
One of the features is the large number of orders 
for one and two cars of lumber. Not even the big 
foreign firms are buying except in a small way. 

The American Overseas Forwarding Co. reports 
that bookings of hardwood lumber for export are 
well maintained. It books all of the business of 
the Delta Export Lumber Corporation and also 
handles the business of many members of the 
Southern Hardwood Traffic Association who are 
not identified with the corporation. 


CLEVELAND, OHIO 


Nov. 6.—Trade in lumber is slackened up, altho 
to take care of the houses started within the last 
sixty to ninety days considerable purchasing is still 
being done. Yard stocks are in good shape. Ar- 
rivals, however, are slow, especially hardwood, for 
the coal movement is given priority. 


BUFFALO, N. Y. 


Nov. 6.—The Chamber of ‘Commerce is taking 
an active hand in the efforts of the railroads to 
put their freights more on a mileage basis. It is 
found that any new adjustment of these rates is 
likely to hit Buffalo hard, because it is located at 
the division line of the Eastern Trunk Line and 
Central Freight Association territories. At a meet- 
ing last week in Washington, F. E. Williamson, 
traffic manager of the Chamber of Commerce, pre- 
sented a report and schedule which was very 
highly thought of, and it will probably become the 
basis of a new classification. 


Frank T. Sullivan is in San Francisco. He 
lately shipped forty-three cars of fir and cedar 
to Buffalo, as much as possible of which will be 
sold on the way, and the rest put into stock here. 
To bridge over the car shortage situation, these 
cars were loaded with from 21,000 to 28,000 feet. 
Mr. Sullivan is considering the merits of the Pan- 
ama Canal route for more of this lumber. It has 
been found that rough lumber stands the trip well 
over that route, but dressed lumber suffers from 
careless handling. 


Upon the return of the retailers from the na- 
tional convention at Cleveland an interesting 
meeting was held at which the speakers were 
J. A. Mahlstedt, president of the Northeastern 
Retail Lumbermen’s Association, who resides at 
New Rochelle, and E. F. Hunt, secretary of the 
Eastern Woodworkers’ Cost Information Bureau. 
About forty lumbermen from this city and adjoin- 
ing towns were present. 


John McLeod, vice president of the R. Laidlaw 
Lumber Co., after attending a meeting of the di- 
rectors of the National Wholesale Lumber Dealers’ 
Association at New York, expected to go on a 
yachting trip to Chesapeake Bay for the duck 
shooting before returning. 

Hugh McLean, H. Shumway Lee and H. E. 
Montgomery are enjoying hunting trips to Canada. 





DEALERS’ STOCKS BELOW NORMAL 


McNary, La., Nov. 6—S. M. Eaton, sales- 
manager of the-W. M. Cady Lumber Co., recently 
returned from a visit to Detroit, Chicago and 
other cities, having taken a swing around the 
circle to size up market conditions in the terri- 
tories visited. Mr. Eaton reports that he found 
conditions in Detroit and other cities visited by 
him very satisfactory. Stocks in dealers’ hands 
are below normal, but Mr. Eaton found dealers 
under the impression that by the time cars be- 
come more plentiful the mills will have piled up 
large stocks and will be willing to make radical 
reductions in prices. Personally he does not agree 
with this thought of dealers in Central Freight 
Association territory. His opinion is that a supply 
of cars will not be available before Jan. 1, and by 
that time the railroads and car companies will be 
in the market for large blocks of stock, which 
demand will more than offset any accumulations 
that may be on hand at the mills. In this imme- 
diate vicinity the mills are not accumulating 
much stock, for, because of their inability to 
secure cars, they have been curtailing their pro- 
duction to such an extent that even tho the car 
situation is not improved before the first of the 
year, stocks at that time will not be above normal. 


O’Loane, Kiely & Co., of Vancouver, B. C., ex- 
porters and importers who specialize in lumber, 
have opened a branch at Shanghai, China, and if 
the venture proves successful they will open 
—" in other large trading centers in the 

rient. 
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**T_arite” 
Flooring 


Don’t forget that name, 
“Larite”, for “Larite” is 
the hard service flooring 
that gives dealers real 
merit to talk up in mak- 
ing sales. It assures both 
dealer and customer satis- 
faction. So does our 


Southern Pine 


YARD AND SHED STOCK 


Ask us for quotations. 


Carter-Kelley LumberCo. 


MANNING, TEXAS 
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Clinching 
Repeat Orders 


is as important to us as it is to you. 
That’s why our president is such a 
strong believer in personalized ser- 
vice to all buyers. We want you 
to test our quality and service in 


Yellow Pine 


Hardwoods, Cypress,West Coast 
Lumber and Shingles, 
Ties and Piling. 

You will appreciate our excellent 
facilities for supplying the needs 
of yards, factories and industrial 
plants. Repeat orders for you, as 
well as ourselves, will be insured 


by our better quality and service. 
Try us and see. 


Thos. W. Blake 
Bu” Lumber Co. | 


Building, 
HOUSTON, TEXAS 
MILLS AT: 














Hemphill, Warren, Cleveland and Kountze, Texas 
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' PACIFIC COAST | 





Spruce 


and 


Fir 


Lumbermakers 


A dependable source of 
supply for Eastern Buyers 
taking on a line of West 
Coast Products. 


Willapa Lumber Co. 


Mills, General Sales Office, 
ae PORTLAND, ORE. 
DISTRICT OFFICES: 

NEW YORK, 2839 Grand mre Ter. Bldg. 
CHIC 21 Hearst Bidg. 
MINNEAPOLIS, - Lumber ed cern Bldg. 
OMAHA, Peters Trust Bidg. 

















Fir ere 
Cada Pacific Coast 
pruce L 
ane umber 
Idaho 
White CE Lp 
Redwood QF =®, Factory 
seins Lumber ee ely Plank 
Western 
White California 
Pine Sugar and White Pine 











Write for prices. 







W:-I-MSKEE LUMBER CO. 
ANUFACTURERS 
AND WHOLESALERS 

General Offices, QUINCY, ILL. ww 


LONGFIR JOISTS —.— 


MILLS 


at Granite 
Falls. 

BIG TIMBERS 2: 

(WASHINGTON FIR CEDAR AND SPRUCE 


CALIFORNIA REDWOOD 
RED CEDAR SHINGLES 


H.B.WAITE LUMBER CO. 


MINNEAPOLIS, MINN. 








YARDS: 
Minnesota 
Transfer 











Eureka Cedar Lumber & Shingle Company 
HOQUIAM, WASH. 


Fir and Hemlock Lumber 


Service Is Our Specialty. 

















BELLINGHAM, WASH. 


Nov. 4.—October’s cargo movement constitutes 
a record for this year, totaling 15,300,000 feet. 
The Bloedel Donovan Lumber Mills shipped 7,450,- 
000 feet; the E. K. Wood Lumber Co., 6,850,000 
feet, and the Puget Sound Sawmills & Shingle Co., 
1,000,000 feet. Box shooks were shipped by the 
Morrison Mill Co. and the Bloedel Donovan Lum- 
ber Mills. Cargoes were shipped to Japan, Hawaii, 
Australia, California, South America, the Atlantic 
coast and Alaska. 

The Bloedel Donovan Lumber Mills is making 
preparations to log its large tract, principally fir, 
on the Olympic Peninsula. J. M. Clapp, Seattle 
engineer, is now looking for the most suitable 
route for a railway to tidewater. It is the com- 
pany’s intention to tow the logs to Bellingham in 
Davis cigar shaped rafts to supply the cargo mill. 

The cedar plant of the Whatcom Falls Mill be- 
gan operating Nov. 1 in all departments, The 
Larson and Old Colony Shingle mills of thé Bloedel 
Donovan Lumber Mills have been closed, also the 
Siemons Lumber Co.’s plant. The Bloedel Dono- 
van box factory resumed operation this week. 

The Silver Lake Shingle Co.’s new plant near 
Maple Falls has made its first shipment. The 
plant stands on the site of the Square Deal Shingle 
Co.’s mill, which was burned several years ago. 

At a mass meeting of citizens here on Nov. 1 
sentiment favored the purchase by the community, 
for park purposes, of forty-two acres of Douglas 
fir trees owned by the Samish Bay Logging Co. and 
bordering Lake Samish, near this city. Speakers 
at the mass meeting included J. J. Donovan and 
David F. Trunkey, manager of the Bloedel Donovan 
retail yards. 


PORTLAND, ORE. 


Nov. 4.—As yet no relief from the car shortage 
has been furnished and the volume of lumber 
moving out of the Pacific Northwest over the 
northern roads especially is still confined to the 
amount of carriers available. The same condition 
applies to the movement of lumber by water to 
the Atlantic coast ports, this business being lim- 
ited at least only by the amount of vessels obtain- 
able for the trade, which is growing by leaps and 
bounds. During the last nine months more than 
600,000,000 feet of lumber has been shipped from 
Pacific Northwest ports to the Atlantic coast thru 
the Panama Canal, whereas a few years ago the 
annual shipments did not exceed 50,000,000 feet. 
That the total shipments for this year by this 
route will exceed the billion mark now seems cer- 
tain. 

Shipments to California from the Columbia 
River district have increased rapidly of late, as a 
result of the car shortage and an increasing de- 
mand for lumber in California. Many vessels that 
have been idle for months are being drawn into 
service again, and among these numerous sailing 
vessels. 

Officers and members of the Western Pine Manu- 
facturers’ Association are preparing to leave for 
Spokane to attend the special meeting to be held 
at the Davenport Hotel, Nov. 15, when grades 
will be discussed along with many other important 
matters. 


Construction of the Multnomah Box & Lumber 
Co.’s new mill at Rainier, Ore., on the lower Co- 
lumbia River, will be started soon, it is reported. 
This company, headed by F. A. Douty, W.: L. 
Green and associates, recently purchased the Ya- 
quina Northern Railroad and 600,000,000 feet of 
standing spruce timber from the Spruce Produc- 
tion Corporation, and also has mills at Portland 
and in the Tillamook country. 

The new mill of the Cameron-Hogg Lumber Co. 
near Estacada, Ore., will be ready for operation 
in a few days. This mill replaces one destroyed 
by fire about five months ago. It will have a ca- 
pacity of about 100,000 feet. 

It is reported that the Emerson Hardwood Co. 
has decided not to build the hardwood mill in 
North Portland that was destroyed by fire early 
last spring. 

The Hammond Lumber Co. has not reached a 
decision as to whether the mill destroyed by fire 
at Astoria will be rebuilt, but nothing definite can 
be said until the insurance adjustment has been 
made. Astoria is desirous of having the mill re- 
built since it was one of the principal industries 
of the city. 

George H. Cecil, district forester with head- 
quarters here, has approved the sale of 8,750,000 
feet of timber, chiefly western pine, to the Oregon 
Lumber Co. The price is $3 a thousand feet for 
yellow and lodge pole pine and 50 cents a thousand 
for other species. The timber is in the Davis 


Creek district of the Whitman national forest, 
adjoining a large tract of timber already pur- 
chased by the Oregon Lumber Co. 

The Seeder Manufacturing Co. has filed articles 
of incorporation here with a capital of $25,000, 
for the purpose of manufacturing wood products. 
The organizers are E. J. English, of Harlowton, 
Mont., and J. P. English and 8S. A. Marotte, of 
Portland. 

According to articles filed ‘at Olympia, Wash., 
the North Portland Lumber Co., of Seattle, has 
been organized for the purpose of taking over the 
properties of the Monarch Lumber Co. in North 
Portland, which have been idle for several years. 
The company has a capitalization of $750,000, 
according to the report received here and the 
incorporators are L. W. David, J. E. David and 
J. D. Hull, of Seattle. The Monarch mill is one 
of the largest in the Pacific Northwest, with 
capacity for cutting 200,000 feet in eight hours. 


SAN FRANCISCO, CALIF. 


Nov. 4.—Lumber dealers in San Francisco have 
a steady demand for Douglas fir and redwood, with 
building operations quite active for this time of 
year. They are carrying moderate stocks and 
maintaining prices well. Good cargo shipments 
have been arriving in San Francisco Bay, while 
rail shipments to California yards have been 
greatly curtailed by the car shortage. 

The export demand is slow, but the mills have 
orders ahead and a good volume of domestic busi- 
ness. 

The Redwood Export Co. has just sold 500,000 
feet for Australia, which will come from Mendo- 
cino County to be loaded at San Francisco. About 
7,000,000 feet is to be loaded yet this year, and 
there are orders ahead as far as March. The 
Douglas Fir Exploitation & Export Co. sold 2,289,- 
000 feet during the week, of which 1,191,000 feet 
goes to Japan and the remainder to Cuba, Aus- 
tralia and the west coast of South America. 

The hearing in the case of the Douglas Fir Ex- 
ploitation & Export Co. before Examiner W. W. 
Sheppard, of the Federal Trade Commission, was 
ended Nov. 1, after continuing a week. Hearings 
will be held in Portland and Seattle next week. 
A. A. Baxter, the former manager of the export 
company, was on the stand for several days. He 
maintained that its operations were conducted 
under the provisions of the Webb-Pomerene Act. 

The Lassen Lumber & Box Co., of Susanville, 
reports that snow in the woods has interfered 
with logging and that the No. 2 mill has closed 
down, leaving the large mill still in operation. It 
is hard to keep a full force as winter approaches, 
but the box factory is making a good output, with 
orders ahead to keep it going for several months. 

F. H. Lambert, general manager McCloud River 
Lumber Co., says efforts are being made to keep up 
production and shipments, altho there is now a 
severe car shortage. Twelve blower-system dry 
kilns are being installed. Logging will be stopped 
when there is a heavy snowfall. 

The Fruit Growers’ Supply Co. is still cutting 
450,000 feet a day at the white and sugar pine 
mill at Susanville with two shifts. Altho there 
has been some snow at the high altitudes, logging 
continues. However, the log supply may be cut 
off any time and the sales department has not sold 
any shop recently, as orders already on file must 
be filled. 

The Red River Lumber Co., this city, continues 
to operate the white and sugar pine mill at West- 
wood with an output of about 600,000 feet a day. 
It has lifted restrictions on white and sugar pine 
shop and is accepting orders for all grades. Some 
white fir is being offered. Orders for white pine C 
select and clear are restricted to half cars. The 
car shortage continues to curtail shipments. 

The Weed Lumber Co. is making a good cut of 
white pine and with the improved facilities for 
logging should be able to make a late run this 
year. The car shortage is curtailing shipments to 
some extent. Sash and door manufacturing is 
very active. 


Chas. R. McCormick & Co., this city, have a 
steady demand for Douglas fir and are keeping 
their fleet of steam schooners busy with shipments 
to San Francisco Bay and southern California 
ports. Their sawmills at St. Helens, Ore., are 
making a large output and are well supplied with 
orders. Coastwise cargo business has been in- 
creasing since the car shortage became acute. The 
Chas, R. McCormick Lumber Co.’s new terminal at 
Los Angeles will furnish greatly improved facili- 
ties. 


The Sterling Lumber Co., this city, has added 
the K. Benneche yard at Penngrove and _ the 
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Colombo-Fuller yard at Santa Rosa to its line. 
Mr. Fuller, one of the former owners, remains as 
manager at Santa Rosa, and Mr. Benneche will 
continue as manager of the other yard. F. G. 
Duttle, president of the Sterling Lumber Co., re- 
ports the business outlook encouraging at the 
above points as well as at the company’s yards 
in Chico, Roseville, Oakley, Mountain View, Mor- 
gan Hill and Los Gatos. 

C. E. de Camp, of the Caspar Lumber Co., this 
city, expects to see the redwood market hold up 
well. The movement of short lengths has been a 
good indication, The redwood mill at Caspar, 
which is now running double time, will be closed 
down about Dec. 15, when a new saw carriage, log 
turner and other modern equipment will be in- 
stalled. 

The Hammond Lumber Co., this city, is making 
a good output of redwood at Eureka and moving 
lumber steadily by water to the southern Cali- 
fornia yards. The car shortage is interfering 
with eastern shipments to some extent. 

The Pacific Lumber Co., this city, is keeping up 
its production, the two redwood mills at Scotia 
making a total output of 400,000 feet a day with 
one shift. Shipments are curtailed by car short- 
age. It has orders ahead for practically all 
grades, The industrial end of its business is 
being given special attention. 

R. E. Danaher, general manager of the Michigan- 
California Lumber Co., who has returned from a 
trip to Oregon, reports a season’s cut of 30,000,000 
feet at the white and sugar pine mill at Pino 
Grande. The mill will close within two weeks. 
With a moderate stock at Camino, there will be 
some lumber for sale after back orders are cleaned 
up. There is a severe car shortage. Mr. Danaher, 
as president of the Booth-Kelly Lumber Co., vis- 
ited the mill which is being erected at Wendling, 
Ore. It is to be ready for operation in March and 
will be electrically driven. : 

W. A. Norman, secretary Carr, Ryder & Adams 
Co., of Dubuque, Iowa, has been paying a visit 
to San Francisco, and will visit Weed, Calif., and 
Klamath Falls and Bend, Ore., on his way home. 


SPOKANE, WASH. 


Nov. 4.—Except for a little stiffening of prices, 
the market remains practically without change. 
No. 4 western pine boards have advanced $1, 
making them now $10 a thousand. The consensus 
is that lumber will be in strong demand thruout 
the spring. 

The car situation remains very bad, it being 
almost impossible to get box cars. The shortage 
is worse than last week. Some hope for improved 
conditions soon, but most lumbermen are pessi- 
mistic. 

Macy Nicholson, general western manager of 
the Milwaukee, with headquarters in Seattle, was 
in Spokane a few days ago. He was optimistic 
as to the improvement of car conditions but the 
average lumberman can not see thru Mr. Nichol- 
son’s glasses as yet. He said: “There is evidence 
of more cars now than for three months previous. 
Empties have been coming thru every day for 
the last ten days and we are beginning to get 
more cars in the Spokane district. The Milwaukee 
is now getting new cars for which orders were 
placed last spring. One thousand of the four 
thousand ordered have been received, and the rest 
are coming in regular allotments. If all cars are 
loaded to capacity, the car situation will be 
helped materially.” 

Contrasted to this railroad company Official’s 
rosy view of the situation, the Spokane Wholesale 
Lumber Dealers’ Association at the regular meet- 
ing Thursday noon passed strong resolutions of 
protest against alleged discrimination by the rail- 
roads against Inland Empire points in the dis- 
tribution of cars. A report that many empty 
cars go thru here to Coast points for loading lum- 
ber was the cause of considerable indignation. 
The resolutions are to be forwarded to the Inter- 
state Commerce commission, Washington and 
Idaho senators and congressmen, and railroad 
officials. ol 

The -MeGoldrick Lumber Co. is operating its 

-sawmill full time, but its planing mill only as cars 
are secured for orders. The same is true of the 
Inland Empire mills of the Weyerhaeuser compa- 
rnies. The mill yards will be filled when winter 
forces a shutdown of operations. Those few mills 
- which ordinarily run all winter will be forced to 
extend their yards or to shut down unless they 
are able to get more cars for orders. 

Shortage of cars is causing the part or complete 
shutdown ‘of many woodworking establishments. 
The large match block factory of the Diamond 
Match Co. at Yardley, just east of Spokane, is 
operating only four days a week. The Ohio Match 
Co.’s match block factory at Yardley is run only 
on days that cars are available and is operating 

- Only about half the time. The company is also 
working at less than 50 percent capacity in the 


woods because of lack of cars. The Crescent 
Woodenware and Box Co. has been working half 
force for the last two weeks and a complete shut- 
down is expected if present conditions continue. 
The Western Pine Manufacturing Co. has likewise 
been seriously crippled from the same cause. 

Heavy frosts in the last few days have destroyed 
or injured many thousand boxes of apples which 
have been left unprotected in the orchards be- 
cause the usual storage space has been congested, 
lack of cars making shipment impossible. 

Edwin McIntyre, for the last two years assistant 
to Don Lawrence, district sales manager of the 
Weyerhaeuser Sales Co. with headquarters in Spo- 
kane, has been promoted to have charge of the 
Kansas City office of the company. Mr. McIntyre 
is engaged to marry Miss Elizabeth Newberry early 
next month. After a honeymoon trip of several 
weeks, he and his bride will arrive in Kansas City. 
Miss Newberry is prominent in Spokane society. 

H. P. Duty, wholesale lumberman of Wheeling, 
W. Va., spent a couple of days this week at the 
plant of the McGoldrick Lumber Co., looking over 
the stock. 

Lawrence J. Baltes, wholesaler of North Tona- 
wanda, N. Y., and C. P. McAvoy, buyer for White, 
Gratwick & Mitchell, large distributers, of North 
Tonawanda, also were McGoldrick visitors this 
week. The latter placed a large order for Idaho 
white pine in the rough, 

George W. Duffy, of the Duffy-Hamacker Lum- 
ber Co., returned some days ago from a trip to New 
York and other eastern points. 

N. W. Marshall, formerly with the Pickering 
Lumber Co. in Detroit and Chicago, has been 
here several days on his first trip west. He has 
been studying manufacturing methods here and 
investigating stock conditions, with the intention 
of going into the commission business in Chicago 
the first of the year. 


SEATTLE, WASH. 


Nov. 4.—Preparations are being made for a suit- 
able welcome to the Ohio retail lumber dealers dur- 
ing their visit to the west Coast early in the year, 
and for that purpose the Seattle Lumbermen’s 
Club has appointed a committee consisting of 
Sherman L. Johnson, Washington Cedar & Fir 
Products Co.; W. C. McMaster, John McMaster 
Shingle Co., and William C. Krafve, Atlas Lumber 
Co. The excursionists, who will number about 
150, will be at Snoqualmie Falls Jan. 30, arriving 
in Seattle the following day and proceeding to 
Everett. They will return to this city and sail 
for Victoria, B. C., Feb. 2, returning to Seattle 
that night, and going to Tacoma Feb. 3. Thence 
they will proceed south, visiting Portland, Ore., 
Eureka, Calif., San Francisco, Yosemite Park and 
Los Angeles. ‘Their itinerary will take them to 
the Grand Canyon, Albuquerque, Denver and Kan- 
sas City, landing them in Chicago Feb. 21. 

R. A. Alexander, of the Port Blakeley Mill Co., 
Seattle, has just returned from a vacation of 
thirty days, which he spent in Indiana and Ohio. 
In traveling from Cincinnati to Hamilton, Ohio, 
he remarked with surprise that among the new 
structures he saw only three residences roofed 
with wood shingles, and marveled at the general 
use of substitute roofing material. While the 
farmers have passed thru a hard and discouraging 
season, the outlook is now measurably improved, 
and the yard men, according to Mr. Alexander, 
are looking forward to a good year. 

E. W. Wood, formerly Coast representative of 
the James G. Noll Lumber Co., hasereturned to 
Seattle to reopen the company’s offices, which 
were closed about a year ago. In the meanwhile, 
Mr. Wood has been handling the company’s retail 
business in Denver. He comes back not only as 
Coast representative, but as second vice president. 
Discussing the outlook, Mr. Wood says: ‘The 
mere fact that the James G. Noll Lumber Co. has 
increased its sales force and has reéstablished 
itself in Seattle is in itself a good sign of confi- 
dence in the immediate future. In Colorado, the 
average business man has passed thru the most 
adverse conditions imaginable; but for our part 
we have managed to work the discouraging situa- 
tion to an end, and now are sitting a lot better 
than was the case a year ago. Do not understand 
me as saying that there is anything to warrant 
wild talk about what may happen in 1923, but 
simply that all signs are now pointing to a steady, 
better business.” Mr. Wood’s new offices are at 
738 Henry Building. 

The West Coast Lumbermen’s Association will 
vacate its present location on the fourth floor of 
the Henry Building, in February, and will move 
to a suite of ten rooms on the sixth floor of the 
Stuart addition. The Pacific Lumber Inspection 
Bureau will move from the Arcade Building to 
the Fifth Avenue side of the Stuart addition as 
soon as the new quarters are ready. The Retail 
Lumbermen’s Credit Association, P. G. Hilditch, 
secretary, and the Seattle Safety Council, T. H. 
Boyd, safety engineer, will move early this month 
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from the third floor of the Henry Building to 6630 
White-Henry-Stuart Building. The Kent Lumber 
Co. has rented offices at 5526-32 White addition. 

Another big convention is coming to Seattle 
next year, in the decision of the American Rail- 
way Bridge & Building Association to hold its 
1923 meeting here Oct. 16-18. The plan has been 
made public thru acceptance of an invitation ex- 
tended by the West Coast Lumbermen’s Associa- 
tion, Robert B. Allen, secretary-manager. It is 
expected that there will be an attendance of more 
than 400 men, prominent in American railway 
construction. 

Construction of Seattle’s $3,000,000 hotel will 
begin not later than April 1, 1923, and the struc- 
ture will be finished by April 1, 1924, according 
to an announcement of the directors of Community 
Hotel Corporation, Wednesday. ‘The work of razing 
the buildings on the block bounded by Fourth and 
Fifth avenues and University and Seneca streets 
will start March 1. The hotel, which will be known 
as the Olympic, will probably contain 900 rooms. 
The value of location in the offices and shops of the 
Metropolitan buildings will be vastly increased with 
the coming of the new hotel. The lumber firms 
of the country, with headquarters in Seattle, will 
be particularly interested in its location, as most 
of the lumber offices of Seattle are in the White- 
Henry-Stuart Building. 

Robert S. Burnett, inspector, purchasing depart- 
ment Chicago & Northwestern Railway, Chicago, 
is in Seattle endeavoring to secure quick dispatch 
of shipments of car materials for his road. Mr. 
Burnett was formerly a member of the sales force 
of the Washington Cedar & Fir Products Co. 

L. E. Duniway, formerly shipping foreman of 
the Bridal Veil Lumber Co., at Bridal Veil, Ore., 
has joined the sales force of Krauss Bros. Lumber 
Co. in this city. 

S. M. Barnard, of the S. M. Barnard Lumber 
Co., Vancouver, Wash., was a guest at the whole- 
salers’ luncheon Thursday, and gave an interesting 
outline of conditions in his territory, where the 
car shortage has been rapidly tightening during 
the last two weeks. 

W. A. Bricker, formerly with the Seattle office 
of George T. Mickle, has become manager of the 
Coast offices of the Miner Bros. Lumber Co. The 
main office is at Ridgeway, Mo., which has been 
the headquarters of Miner & Frees. Mr. Bricker’s 
father, L. C. Bricker, will represent the company 
in the territory from Chicago westward. 

Cecil B. Gray, of the Gray Lumber & Shingle 
Co., has returned from a business trip to Los An- 
geles, Calif. ‘They are surely doing business,” he 
remarks. ‘They are building all over the country. 
There is a large accumulation of lumber on the 
docks and the demand is unabated, but the situa- 
tion is made temporarily complex by the car short- 
age. As a whole, the volume of lumber business 
in that part of the State is actually too large to 
believe.” Mr. Gray narrated his experiences and 
views for the benefit of shingle manufacturers and 
wholesalers at luncheon Wednesday, pointing out 
that transportation facilities are now such that a 
Seattle lumberman can make the round trip to 
southern California in a fortnight and have ample 
time for business dealings in Los Angeles and San 
Francisco. 


ABERDEEN—HOQUIAM, WASH. 


Nov. 4.—October cargo shipments were the sec- 
ond largest of the year, 71,648,140 feet being 
shipped in fifty-seven vessels, thirty-nine of which 
cleared for California, nine to foreign ports, seven 
to the Atlantic coast and two to the Hawaiian 
Islands. The waterfront has been particularly 
active since the first of November. The Willsolo 
under charter to the Babcock Angell company 
shifted from the Grays Harbor Commercial Co., 
Cosmopolis, to the North Western Lumber Co., 
Hoquiam, and is loading lumber and shingles for 
the Atlantic coast. The Milan Maru at the Bishop 
company’s dolphins is taking Japanese squares 
from the Schafer Bros. Lumber Co. The West 
Katan is loading at the A. J. West Lumber Co.’s 
plant for the Atlantic seaboard; the J. B. Stetson 
for California. The Idaho is loading at the 
Wilson Bros.’ plant for San Pedro, the Carmel 
at the American mill for San Francisco, the 
Del Rosa at the Anderson & Middleton Lumber 
Co.’s mill for South America, the Tahoe at the 
same mill for San Pedro. The Catherine G. Sudden 
and the Caoba are at the Hulbert mill loading for 
San Pedro. At the port terminal the Shkipsea 
from Japan is loading for Australia. In Hoquiam 
the Hartwood is loading for San Pedro and the 
Tamalpais for San Francisco at the Eureka Cedar 
Lumber & Shingle Co.’s plant, the Ernest H. Myers 
at the Grays Harbor Lumber Co.’s mill, the Hokkai 
Maru for Japan, the Columbia for Honolulu and 
the Ft. Bragg for California at the Hoquiam Lum- 
ber & Shingle Co.’s mill. During the week the 
Tokkoh Maru cleared for Japan; the Providencia 
from the A. J. West Lumber Co.’s mill for Santa 
Rosalie, Mexico; the Lehigh ior the east coast, 
and the Taibu Maru with about, three million feet 
for Japan. - 


Vice President J. M. Rapelje, with a party of 
Northern Pacific officials, spent some time this 
week on the harbor. While here Mr. Rapelje 
stated the Northern Pacific had ordered fifty loco- 
motives and 3,000 freight cars. He further stated 
that many cars were being released by eastern 
roads and it was hoped that the car shortage here 
would end very soon. 


CENTRALIA, WASH. 


Nov. 4.—The car supply has not improved and 
the mills are booking only business they are sure 
they will be able to ship. Mills near tidewater 
are able to get equipment for the short haul and 
are shipping by boat as much as possible. Produc- 
tion in this district is about 75 percent and active 
mills are offered plenty of business. Logs are 
steady and prices of all lumber items remain firm. 
Only about half the shingle mills are running. 
Shingles sagged a little last week but have 
strengthened again. 

The Siler Mill Co., of Raymond, has bought a 
1,750,000-foot capacity steel vessel from the Ship- 
ping Board and, starting Jan. 1, will use it for 
carrying lumber to San Pedro, Calif. 

The H. H. Martin Lumber Co. expects to have 
its new sawmill in operation by Jan. 1. Work 
there is progressing, rapidly. 


EVERETT, WASH. 


Nov. 4.—It is regarded as significant that the 
price of No. 2 hemlock logs recently advanced $2, 
making the present market $16, with No. 3 logs 
steady at the old figure of $12. The strength of 
No. 2 logs is stated to be due to the growing favor 
in which hemlock is held, placing it definitely on 
a competitive basis with fir. There is no No. 1 
grade known of hemlock logs, so that the No. 2 
grade is being put forth as corresponding to the 
No. 2 fir log. Since the No. 2 fir log is selling at 
$18, the “edge” held by hemlock becomes apparent. 
A well known logger remarks that hemlock is now 
“going fine’ all over the west Coast country, and 
that No. 2 hemlock at $16 is the “best buy” on 
the market today. Two years ago hemlock logs 
were a drug at $6 and $8. The market became ac- 
tive when box shook manufacturers accumulated 
heavy stocks, and prices began to advance to un- 
heard of figures when Japan interests started to 
export raw hemlock. The price today is fully dou- 
ble that of two years ago. 

A local fir manufacturer who keeps in close 
touch with intercoastal business states that the 
New York housing act is having an appreciable 
effect in stimulating demand for west Coast 


lumber. 
TACOMA, WASH. 


Nov. 4.—Allocation of cars in Washington, Ore- 
gon and Idaho is to be made by the public service 
commissions of the three States in order to pre- 
vent discrimination and distribute the cars as 
widely as possible. Early relief for Tacoma lum- 
bermen from the car shortage now prevailing was 
promised by Charles Donnelly, president Northern 
Pacific railway, in a statement made here last 
week, 

Lumber carriers at the Tacoma docks during 
last week included the following: For the Atlan- 
tic coast, American at St. Paul mill; Sudbury and 
Nevadan, at Baker dock; Cacique, at Port dock, 
and Celilo, at Terminal dock. For California, Rose 
Mahoney, at Wheeler, Osgood mill; Quinault, at 
Puget Sound mill; Stanwood, at Dempsey mill, 
and Yosemite, at Port dock. For Australia, Lyg- 
nern, at Port dock. For South America, West 
Katan, at Terminal dock. 

Four large eastern lumber manufacturers are 
desirous of locating in Tacoma but are unable to 
find industrial sites, according to a statement made 
by J. G. Newbegin, vice president of the Foster 
Newbegin Lumber Co., in an address Nov. 2 before 
the Tacoma Chamber of Commerce. 

Forty officials and employeees of the Wheeler, 
Osgood Co. attended a vension dinner given at the 
mill last week, at which a general discussion of 
the best means for increased efficiency in the opera- 
tion of the plant was held. The foremen and most 
of the salesmen were present. 


MERIDIAN, MISS. 


Nov. 6.—The average car supply is only about 
15 to 20 percent of the requirements of the mills. 
Longleaf and shortleaf timbers are in good de- 
mand, and most mills in position to cut this class 
of material have enough orders booked for it to 
keep them busy for sixty to ninety days. There 
are indications of a further advance on car mate- 
rial, which is in heavy demand. While most 
mills appear to have good stocks, a large per- 
centage of them is sold and awaits cars for ship- 
ment. On stocks in surplus there have been occa- 
sional concessions to secure ready sale, but the 
market as a whole appears firm. Mills in position 
to give quick shipment have no trouble in obtain- 
ing satisfactory prices. 
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ST. LOUIS, MO. 


Nov. 6.—The report of the building commissioner 
shows. that permits were issued in St. Louis last 
month for new buildings of an estimated cost of 
$2,683,245 and alterations of an estimated cost 
of $274,038, a total of $2,957,283; as compared 
with $1,557,173 in October, 1921—a gain of $1,- 
400,110. The biggest item last month was that 
of school houses, $1,148,400. 

Receipts of lumber at St. Louis last month were 
13,659 cars, as compared with 13,560 in October, 
1921—a gain of 99 cars. Shipments were 10,834 
cars last month, as compared with 11,191 in Oc- 
tober, 1921—a loss of 357 cars. 

A. C. Havens, manager of the hardwood depart- 
ment of the South Texas Lumber Co., was in St. 
Louis the latter part of last week, and after call- 
ing on the trade here went north. 


ATLANTA, GA. 


Nov. 6.—While the transportation situation con- 
tinues to be the principal difficulty experienced by 
the southeastern lumber industries there has been 
a further improvement in it last week, most mills 
now securing upward of 50 percent of the cars 
needed. Mills on short line routes, however, still 
are experiencing considerable difficulty. 

A big majority of the southeastern plants now 
are operating at capacity and are booked ahead 
thirty days or more, with indications that opera- 
tions will continue with little abatement thru the 
winter. There is certain to be an especially good 
demand all winter for pine items, principally floor- 
ing, roofing and dimension lumber, as _ builders 
here say there will be little let-up in construction 
activity. 

The Federal Reserve Bank of Atlanta is author- 
ity for the statement that more construction now 
is in progress over this district than at any time 
in its previous history. Pine prices as a result 
continue comparatively stable, tho they are prac- 
tically certain to come down in another two weeks, 
The improvement in the car situation last month 
has been about 40 to 50 percent, the bank stating 
that mills thruout the district averaged only 10 
percent of requirements at the time the strike was 
settled. The situation should be almost normal by 
December. Correspondent firms also advise the 
bank that the export movement of lumber out 
of southeastern ports has recently improved rap- 
idly, and is now in greater volume than in several 
months, with Latin-American countries the princi- 
pal buyers, 


LAKE CHARLES, LA. 


Nev. 6.—Practically all the mills in this section 
have theavy order files and could book a fair 
amount of business if the railroads could supply 
cars. However, empties are scarcer and the con- 
dition of equipment is worse. Thru Congressman 
Lazaro assurances were received from J. C. Roth, 
director of service Interstate Commeérce Commis- 
sion,; that steps would be. taken to relieve the 
shortage. There is a fair coastwise demand but 
the interior market is weak, for, owing to shipping 
uncertainties, buyers are unwilling to place orders. 
Mills that could give assurance of prompt delivery 
have been able to secure premiums. The market has 
held firm with scarce building items showing slight 
advances. The smaller mills are preparing to 
close down and, altho the larger plants continue 
to operate and build up their stocks, total produc- 
tion has fallen off. 


NORFOLK, VA. 


Nov. 6.—The car supply is a little better in 
some places, and not so good in others. Produc- 
tion is about 80 percent of normal. Much build- 
ing lumber is being used, for good weather in 
North Carolina pine consuming territory favors 
continuance of construction. Inquiry is heavy and 
business is good. Sales of air dried are affected, 
however, by offers of air dried lumber at lower 
prices. It is believed that present demand will 
soon clean out surplus stocks of air drying mills, 
and that these will bring their prices to a level 
with those of kiln drying mills. There is no 
prospect of any marked variation in prices of kiln 
dried lumber in the near future. 

Demand for 4/4 edge No. 2 and better is good, 
but No. 3 is quiet. There is a brisk call for 4/4 
No. 2 and better stock widths, and No. 8 are still 
very active. The thicker No. 2 and better items 
are inquired for freely but can be supplied only 
in small, mixed car lots. No. 2 bark strips and 
miscuts have shown more life. 

Sales of 4/4 edge No. 1 box have not been so 
large, as many mills have none to offer. Demand 
for rail shipments of this item, D2S and resawn, 
has been exceptionally good, and prices are likely 
to advance. Virginia box makers are buying more 
stock. Many large mills are oversold on No. 2 
edge box, 4/4, and refuse to quote. Rough No. 1 
stock box, 4/4, shows a little more life; the No. 2 
is selling as fast as made and some mills are out 


of the market. Box bark strips, particularly the 
dressed, continue very active. 

Competition of air drying mills has resulted in 
lighter sales of flooring, partition and roofers. 
Some North Carolina pine mills are disposed to. 
meet such competition, but only 3%-inch flooring 
and roofers have weakened. Sales of the air dried 
stock have been so much larger during the week 
that it is expected the producers will stiffen their 


prices. 
WARREN, ARK. 


Nov. 6.—Inquiries for Arkansas soft pine con- 
tinue to be received in good volume. Shipments 
are curtailed and demand strong enough to main- 
tain firm prices almost thruout the list, the only 
weak item being No. 2 boards. Dimension is 
strong, as are uppers and finish and floorings are 
particularly strong. The car shortage is still se- 
vere, but the mills received a few more empties 
last week. The weather is good and labor supply 
adequate. Production is normal, except at some 
plants that have curtailed because of lack of yard 
space, and stocks are being built up. There is a 
heavy demand for railroad items and prices are 
good. Industrials are buying material for manu- 
facture and crating. Customers are insisting upon 
prompt shipment of every order placed. 

For hardwood there is a good demand. Both 
FAS and common items are selling freely, but the 
movement is limited because of inadequate car sup- 
ply. Hardwood flooring is in excellent demand. 
The market shows an upward tendency. 


ALEXANDRIA, LA. 


Nov. 6.—The southern pine mills are receiving 
so few empties that it will take them until the 
first of the year to clean up their order files. Re- 
tailers have difficulty in finding mills that can 
make shipment of needed stock. Few transit 
shipments are made; those that go out are taken 
up eagerly. Demand during the last week has been 
brisk, that for railroad material and Bé&better 
flooring being strongest. Prices on all items are 


firm. 
ORANGE, TEX. 


Nov. 6.—Gus and Clyde Oldham have leased the 
Stark-Bowen Lumber Co.’s sawmill plant at 
Toomey, eight miles east of Orange, and have 
moved it to the Texas side of the river, near Echo, 
about three and one-half miles east of Orange. 
All of the tenant houses built by the company at 
Toomey, as well as the commissary building, were 
purchased and moved to the new site. The Old- 
hams also have leased the hardwood mill formerly 
operated in North Orange by Weaver & Son and 
will also operate it. Both mills have been thoroly 
overhauled and will begin operations within the 
next ten days. The Oldhams have secured an 
ample supply of timber to operate both plants for 
several years, it is understood. 


KANSAS CITY, MO. 


Nov. 7.—Publication Saturday of an Associated 
Press dispatch reporting that the car shortage was 
the worst known and likely to be worse later on, 
was the chief topic in lumber circles here. From 
the experience they have been having, sales man- 
agers and traffic men say they are in full agree- 
ment and urge early buying for the spring trade. 
They have been telling customers this for two 


‘months, but without much effect, and they believe 


that now, when it is confirmed from other sources, 
the retailers will wake up. 

The M. R. Smith Lumber & Shingle Co., for 
years in the R. A. Long Building, will move Nov. 
15 to the Davidson Building, where the Lindas 
Lumber Co., already is located. 

Building in Kansas City showed a decrease for 
October, the total being $1,883,750, against $2,771,- 
600 in October, 1921, tho there was a larger per- 
centage of frame dwellings and a total of 662 per- 
mits against 546 last year. 


JACKSON, MISS. 


Nov. 6.—The car shortage is, if anything, worse. 
Demand for southern pine is unprecedented for 
this season. Northern retail stocks are low, and 
few southern mills have large stocks. Mills in 
this section had extremely low stocks when the car 
shortage began. They have not been shipping their 
cut, but a heavy Mississippi demand has reduced 
stocks considerably, and the railroads have used 
considerable stock and have furnished cars for 
moving it. The export market, while not active, 
accounts for a good volume every day. The 
weather has beeen ideal for production, but rain 
will curtail the output from now on. There is 
some weakness in shortleaf dimension, but as a 
whole the pine market is firm and bullish. 

An enormous demand for box and crating grades 
of hardwood has caused a further advance in their 
prices. Higher grades are firm, and the spread 
between them and lowers is very slight. The 
greater demand is from automobile manufacturers, 
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; AND THE COLUMBIA VALLEY 
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for a List of our 


Special Odds 
and Ends in 


Fir and Spruce Lumber 














Buehner Lumber 
Company 
1508-9-10 Yeon Building, 
Portland, Oregon. 























You Should Have a 
Purchasing Agent 


—one who knows the needs of 
Eastern line yards and will buy 
what you want in 


PACIFIC COAST 


Lumber and Shingles 
Western and Idaho White Pine 


My specialized service is backed by 
10 years’ experience and a thorough 
knowledge of theuses of West Coast 
woods. Let’s get together today. 


CHAS. E. SAND, Portland, Ore. 


507 Gasco Building. 














DOUGLAS 
FIR 


WESTERN SITKA 
HEMLOCK SPRUCE 





Pacific Coast 
Forest Products 


Being associate 


;, manufacturers and 
Ge wholesalers we can 
DISTRIBUTION /@ promptly serve you 

: P byrail. Try us. 





The Griswold Lumber Co. 
Gasco Bldg., PORTLAND, ORE: 

















WESTERN CALIFORNIA RED 
PINE WHITE PINE CEDAR 








KLAMATH LUMBER 
& BOX COMPANY 


California White Pine 


Lumber and Box Shooks 
KLAMATH FALLS, 3-2 OREGON 














BEST BOOK IN THE LUMBERMAN’S LIBRARY 


Is “‘Tote-road and Trail,”’ just published. Here is ‘‘the 
lumberman poet’? at his best, singing heart winning 
songs on logging, lumbering, and life in genera’. Ltlus- 
trated in color. A book no_ lumberman should miss. 
$1.50 postpaid. AMERICAN LUMBERMAN, Publisber, 
43) §. Dearborn St., Chicago, Il. 
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Clark & Lyford 


FOREST ENGINEERS, Ld. 
Timber Cruising Logging Maps Timber Lands 


920-25 Vancouver Block, 
VANCOUVER 


BRITISH COLUMBIA 











When in the Market for 


Idaho White Pine 


Write us. We are specialists in this wood. Also 


Spruce, Hemlock, Long and Short Leaf Yellow Pine 


Stone & Hershey 
° Telephone Mulberry 279. 
Room 612 Essex Building, Newark, N. J. 

















Pacific States Lumber Co. 
Mineral Lake Lumber Co. 


TACOMA, - - WASHINGTON 


Watch this space weekly 
for attractive offers. 


Until we have assur- 
ance of an adequate 
car supply, we will 


refrain from er- 
tising our specials in 
this space. 


AGENTS : 
K.F. Richards, 518 Peoples Gas Bldg., Chicago 
G.A.Jones, 706Lumber Exchange, ee 
JosephLean, - rs 774, Omaha 
Frank Probst, P. O. Box I 187, Fargo, N. D. 








Track aad Car _ ai 


Timbers, Dimension, 
Bridge Material, 
Shiplap, Boards. 


We can promptly ship 
any quantity and any size 
you need. Tell us now 
about your needs. 


Spruce 


Plank 


is one of 
our specialties. 


Newbegin Lumber Co. 


Duluth—Lyceum B' Bldg. 


H. S. Robb, Mgr. 1052 Pacific Ave. 


TACOMA, WASH. 














but there has been no slackening in the call for 
building items. ‘There has been no change in the 
car situation and, unless more log flats are ob- 


.tained, mills here will soon be forced to close. 


James P. Gray, formerly with E. M. Dollarhide 
in Chicago and now with the Houghton Lumber 
Co. at Indianapolis, Ind., southern pine wholesaler, 
called on Jackson friends Saturday. 

BE. C. Godfrey, representing the Finkbine and 
Trenton companies in southern Michigan with 
headquarters at Jackson, Mich., was at the home 
offices of these companies last week. 


TUSCALOOSA, ALA. 


Nov. 6.—Demand for southern pine has im- 
proved somewhat since last week, but acceptances 
are governed by ability to ship. There has been 
a slight betterment in car supply, altho shipments 
are restricted to 20 percent of normal. Very 
little lumber is being put in transit from this 
territory, as the producers want to clean old 
orders off their books as soon as possible. The 
weather is good and labor supply ample, and pro- 
duction is about 60 percent of normal. 


HATTIESBURG, MISS. 


Nov. 6.—While there has been an improvement 
in the supply of box cars recently, open cars are 
very hard to get. Scarcity of cars badly handi- 
caps the mills, but they are all able to keep 
operating, weather favoring logging and manufac- 
turing. The strongest demand is for car materials, 
but longleaf and shortleaf special cutting has been 
easy to sell at good prices. Shed and yard stock 
is moving better. Demand for pole stock has im- 
proved, and paving block material finds ready 
sale. Prices of all items remain strong. 

Paul F. Allen, who about a year ago went to 
the Western Lumber Co., of Columbus, has returned 
to Hattiesburg to represent that company as buyer. 

The Carter Bros. Lumber Co., which owns sev- 
eral million feet of pine and hardwood timber 
near McCallum, Miss., is erecting a circular mill at 


that point. 
HOUSTON, TEX. 


Nov. 6.—The shortage of cars continues. Coal 
and cane traffic makes it particularly hard to se- 
cure open cars for the movement of timbers and 
car material, orders for which are still being 
received from the railroads. Some believe that 
transportation difficulties are responsible for the 
strength of the market. Prices of all items are 
firm, and those that were weakening two weeks 
ago are now stronger. Prosperity is assured to 
Texas thru the advances in cotton; a large part 
of the crop is in the hands of country merchants, 
and there are farmers who have not sold and will 
profit from the advance. 


SHREVEPORT, LA. 


Nov. 6.—Car supply has not improved, and that 
from the Frisco is worse than ever, shipments be- 
ing delayed very badly. The outlook for better- 
ment is not encouraging, for it is believed that 
the roads could scarcely handle cars if they had 
them, because of the run-down condition of their 
locomotives. Buying has taken on a new impetus, 
and during the last week inquiries have largely 
increased. Shipments on accepted orders are often 
badly delayed, and the mills are disinclined to take 
on more business. Some big mills that refuse to book 
are using any cars they obtain for making transit 
shipments, and say these sell “like hot cakes.” 
It is believed that during the next six months de- 
mand will continue to be for a larger volume of 
lumber than the mills can ship, so that there is 
no expectation of a softening of the market. 

Demand for hardwoods is brisk. Premiums are 
offered for every foot of oak or gum that is in 
shipping condition, these woods being eagerly 
sought. Ash, shipped green, is in very strong 
demand, 


The plant of the Whiteman-Decker Lumber Co. 
at Farmerville, La., is expected to be in operation 
by Dec. 1. The owners have 50,000 to 75,000 
acres of timber land. A crew of about three hun- 
dred will be employed at the start, which may be 
increased to five hundred next spring. 


PITTSBURGH, PA. 


Nov. 7.—Improved weather has been taken ad- 
vantage of by builders, and the lumber industry 
has profited thereby, business being good. The 
yards are busy shipping out material that is 
called for in a rush so that certain projects might 
be finished before the weather breaks. Prices 
appear to be stabilized, and the retailers are show- 
ing more interest in the market than for some 
time. Planing mills are gradually catching up on 
their orders, since the railroads are delivering 
more cars. A big business is being done by auto 
trucks. Hardwood lumber manufacturers are 
busy, notwithstanding that their business has been 


retarded somewhat by lack of transportation facili- 
ties. It is said that stocks in some of the lines 
are low, and the demand for floorings is still in- 
sistent and a little ahead of the supply. There 
appears to be a steady market for oak, poplar, 
gum, chestnut, maple, birch, walnut, mahogany 
and all kinds of hardwood flooring. 


BOSTON, MASS. 


Nov. 8.—With New England winter weather 
just around the corner, the local lumber market 
is surprisingly strong and active. Eastern spruce 
is exceptionally firm, and comparatively light 
stocks of random and dimension at the Canadian 
mills have made it possible to advance prices at a 
time when reductions might ordinarily be expected. 
The spruce lath market is a little easier, however. 
White cedar shingles are surprisingly firm. Re- 
cent demand for hardwoods is very encouraging. 
Transportation difficulties continue to interfere 
with trade in western and southern lumber, and 
have a tendency to stiffen prices on such stock as 
can be brought into local territory, particularly in 
the case of southern pine flooring and partition, 
of which there is a serious shortage here. 

The fleet of three hundred wooden ships re- 
cently sold by the United States Shipping Board 
is being dismantled at Portland. Much of the 
wood will go into other industries. Most of them 
will be sold as barges. The superstructures will be 
cut away, the sides recalked and the hulls sold for 
$2,500 to $5,000 each. 

Contracts for New England building construc- 
tion placed during the week ending Oct. 31 are 
valued at $8,361,400. Last week’s building busi- 
ness has been exceeded only by 1917 and 1919. 


NEW YORK, N. Y. 


Nov. 6.—Lumbermen of the metropolitan dis- 
trict, including dealers in all parts of Long Island 
and in northern New Jersey, continue in a happy 
frame of mind over the heavy demand for all items 
and grades of lumber. Each proclaimed that No- 


‘ vember would far eclipse any November in his- 


tory were it not for difficulties experienced more 
or less by all of them in transportation matters. 

It seems that the railroad situation in the South, 
which a few weeks ago showed signs of marked 
improvement, has fallen into arrears again with 
the result that several wholesalers have gone in 
person to the mill centers in an effort to clear up 
the difficulties. Most of them so far heard from 
have reported little progress in the matter of 
clearing the situation and the use of cargo space 
has become imperative to a vast majority of the 
firms. Shippers in the South report that they are 
overloaded with orders. One large shipper of 
hardwoods, writing to a New York firm, gave no- 
tice that he was 450 carloads behind and had 
turned down many urgent calls. This shipper 
stated that he had no idea when the situation 
would clear up, but he saw no hope for relief, 
from the car standpoint, before spring. 

Mills in the Adirondacks, where two inches of 
snow were reported last week, also report being 
oversold on many items. The trouble here is not 
mainly car shortage, however, but embargoes from 
time to time have caused annoyance. Handlers of 
Adirondack stock report sales as being more than 
seasonably good. 

The Emporium Lumber Co. has done a tremen- 
dous business this fall in maple and other hard- 
wood flooring. 

Henry M. McDewell, hardwood wholesaler, re- 
ports that the higher grades of hardwoods are in 
better demand and that maple flooring in particu- 
lar is finding ready sale. 

William MHenseler, New York wholesaler and 
shipper of Pacific coast products, reports an un- 
usually good fall demand. 

The L. N. Godfrey Co., of Boston, with a New 
York sales office, has been reorganized as the God- 
frey Lumber Co. William L. Earll is manager of 
the New York office. Arthur W. Godfrey is presi- 
dent; George HE, Fisher, vice president, and L. N. 
Godfrey, treasurer. 

Arthur F. Knauth and John S. Gormley, of Mc- 
Donald, May & Knauth (Inc.), has been visiting 
the softwood sections of several southern States. 
They are looking into transportation conditions. 

T. J.. Humbird, president of the Weyerhaeuser 
Sales Co. and of the Humbird Lumber Co., of 
Sand Point, Idaho, arrived in New York Sunday 
aboard the steamer Southern Cross, from South 
America, the ship docking five days late. 

Frank Reichenburg, for five years representative 
in the South for Wistar, Underhill & Nixon, will 
sail tomorrow on the steamer Rotterdam for 
Europe. He will be abroad until Dec. 5. Mr. 
Reichenburg’s home is in Harrisburg, Pa. 

F. B. VanDusen has returned to Brockville, 
Ont., where he operates the plant of the Brock- 
ville Lumber Co. Mr. VanDusen was for many 
years closely associated with the metropolitan 
market. 

Announcements have been sent out to the trade 
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by Theodore Henry, advising that he has severed 
his connection with J. H. Burton & Sons Co. (Inc.) 
and is now located at 299 Madison Avenue, where 
he is engaged in the wholesale southern pine and 
fir lumber, oak and pine piling business under the 
firm name of Theodore Henry (Inc.). Mr. Henry 
is a popular member of the lumber fraternity in 
New York, and his host of friends all wish him 
success in his new undertaking. 

F. S. Underhill, of Wistar, Underhill & Nixon, 
the well known Philadelphia wholesalers, visited 
his New York office primarily to attend a meeting 
of the board of trustees of the National Wholesale 
Lumber Dealers’ Association. Mr. Underhill de- 
clared that the railroads are giving the lumber- 
men all the trouble they want and that while 
they try to be accommodating it seems to be be- 
yond their power to furnish cars in_ sufficient 
numbers even to approximate requirements. “We 
would have a very large business if we could get 
the shipments,’’ Mr. Underhill added. “Water ship- 
ments are being gone into as far as possible and in 
this way we are keeping up partly with the heavy 
call.” Mr. Underhill said that his firm handled 
lumber from every producing State in the Union, 
not one being excepted, that in every State prices 
are firm and up and that he looks for them to 
keep up until well into next summer. 


BALTIMORE, MD. 


Nov. 6.—Conditions in the lumber export trade 
are indicated by the August statement: 


Quantity 
cubic feet Value 
Timber, RAFGWO0G. «20000088 5,136 $ 9,400 
Boards— 
WOO STHNO: So do mcncundenn ee 82,000 5,334 
LOE, ee re rere 14,000 1,100 
CMR cae eee Rese MAREE CROKE 368,00 26,946 
GMM, angles cal ecwmarn ele ole @. 8s 140,000 17,239 
LL eae errr 38,0 .93 
Othier HATEWOOGS ..0.6ccccvcvce 469,000 49,264 
Other manufactures of wood.. 20,326 
DGD x. xvii. b cididida sa Gitledieuis aid oa ce 


Imports of African mahogany are becoming 
heavier. The Wyncote brought a shipment of ma- 
hogany logs from Liverpool, some of which were 
for the Williamson Veneer Co., of Highlandtown, a 
suburb. The company states that the demand for 
veneers is increasing. Another shipment of logs 
is on the way. 


PHILADELPHIA, PA. 


Nov. 6.—There has been a fair volume of lum- 
ber business during the last week, and prices re- 
ceived have been good. There are rumors of low- 
ered prices, and occasionally a sale at prices below 
average can be checked up but, generally speaking, 
there has been no recent change in prices. Many 
think they are high enough, and are making a de- 
termined effort to keep them from going higher, in 
the hope of keeping building active during the 
winter if the weather is propitious. The railroads 
and big industrial plants are better buyers of lum- 
ber, but most of them want it quicker than it can 
be had under present shipping conditions. Many 
lines are buying in better volume than they have 
for a long time. The yards are not apparently 
buying much for stock, altho it is reported that 
some of the outlying yards are doing so in prepa- 
ration for winter demand, when shipments may be 
even worse than now. In this city, the yards are 
all busy, and much of the lumber that is coming 
in is going direct to the jobs. Planing mills are 
all behind with their orders, and the same con- 
ditions are found in the inside trim field, and with 
jobbing carpenters and cabinet makers. The furni- 
ture trade is rather busy, and is taking a nice 
volume of the lower grade hardwoods. There is 
still a lot of big work on public and semipulic 
buildings, as well as dwellings, and the skilled 
labor shortage is serious, especially as most lines 
are paying a bonus for mechanics. 

The hardwood market has varied a little in that 
oak seems to have lost its big lead in demand. 
There is still demand for more high grade, dry 
stock than can be furnished, for hardwood floor- 
ings of all kinds, and for chestnut, ash, basswood, 
maple, birch, beech, gum, poplar, cherry, hickory, 
walnut and mahogany, and the demand for the 
lower grades is strengthening enough to reduce 
mill stocks somewhat, altho not enough to make 
any material difference in prices. Western woods 
are coming in in good volume, and the Philadel- 
phia office of the Babcock Lumber Co. has an- 
nounced the charter of eight 10,000-ton vessels 
which will make regular calls here. Fir, hemlock, 
western white pine and spruce are all selling in 
good volume, ‘at steady prices. Northern white 
pine is selling at steady prices, but volume seems 
to be somewhat reduced, and orders are generally 
mixed. Spruce is inactive. Hemlock is in better 
demand as North Carolin’ prices advance, but 
stocks offered are Sadly broken, and local stocks 
are decreasing. Cypress in the better grades is in 
strong demand at good figures, and the lower 
grades are still gaining, altho offered freely still. 


Southern pine orders are not so far ahead of ship- 
ments, and the upward tendency of the market 
has been stayed, but the market is still strong, 
especially in timbers and flooring. North Carolina 
pine is being received in better volume, but not 
fast enough yet, and local stocks are going down. 
Prices are still high, and immediate delivery brings 
good prices. Timbers, sizes, roofers and flooring 
are all in good demand. Lath of all kinds and 
sizes are in good call at high prices, and both 
cedar and cypress shingles are active at good fig- 
ures. 

Smith Fassett & Co., of North Tonawanda, repre- 
sented in this city by H. C. Magruder, have been 
elected to membership in the Lumbermen’s Ex- 
change of this city. 


DULUTH, MINN. 


Nov. 6.—The car shortage is growing worse, the 
mills being able to obtain only a small part of 
their requirements. Demand for all items of 
northern pine continues active, but it is necessary 
for the mills to hold down acceptances. It is be- 
lieved that improved car supply would bring about 
such a remarkable increase in demand that dry 
mill stocks would be rapidly exhausted. Prices 
hold firm at the list made effective Oct. 10. The 
sawmill companies do not desire to check the 
building activity and are holding down quotations 
as long as possible, altho advances are warranted 
by higher production costs in the woods and at the 
mills. There is a growing interest in box lumber, 
but it is practically impossible to obtain cars. 

Lake shipping is expected to be finished this 
week, with the loading out of 575,000 feet of box 
lumber and 350,000 feet of No. 2 and better. 

Wisconsin paper mills have been actively buying 
scattered small lots wherever obtainable. The 
larger woods operators have refused the $10, Duluth 
base, offer by the paper mills and they expect it 
will be raised in the near future. Operators are 
chary about contracting, owing to difficulty in ob- 
taining labor, inability to estimate costs, partly 
because the probability that car shortage will make 
it necessary for them to pile material at landing 
stages instead of loading it on cars. The railroads 
have contracted for a good many ties recently and 
the market is strong. 

The Minnesota Lumber Associates, owned by 
South Bend (Ind.) interests, has leased the Itasca 
Lumber Co.’s sawmill at Deer River, Minn., and 
will rearrange it for cutting raw material for its 
various wood product plants. 


NEW ORLEANS, LA. 


Nov. 6.—Lee Kraemer, construction engineer 
National Lumber Manufacturers’ Association, with 
headquarters in Washington, arrived in New Or- 
leans the other day to study local construction con- 
ditions. It is intimated that a movement for re- 
vision of the New Orleans building code may de- 
velop from his visit and survey. 

The Kentwood & Eastern railroad, operating 
16.5 miles of common-carrier railroad in Tangipa- 
hoa Parish, between Kentwood and Scanlon, has 
applied to the Louisiana public service commission 
for permission to abandon its operation. Ninety- 
nine percent of the road’s business, it is averred, 
has come from lumber operations, and now the 
timber along the line has been largely cut out. 

Secretary-manager J. ©. Rhodes, of the Southern 
Pine Association, returned to New Orleans last 
Saturday from a trip on association business, 
which included visits to Kansas City, St. Louis 
and other northern points. 

At a meeting of truck growers, box and crate 
manufacturers and railroad representatives held 
in Crystal Springs, Miss., last Thursday, a stand- 
ard uniform crate for shipment of tomatoes was 
adopted. The agitation for a standard crate was 
prompted by claims filed for delivery of tomato 
shipments in bad order. Carriers’ representatives 
contended that some of the containers used were 
not sturdy enough. The standard crate will be 
heavier and stronger than the old. 


WINNIPEG, MAN. 


Nov. 6.—Because of continued fine weather, 
building is as active as during the summer. Some 
retailers are short of stock and find it difficult to 
fill orders, as they had curtailed their buying with 
the approach of cold weather. The wholesale mar- 
ket is extremely quiet, because neither city nor 
country retailers are buying for stock, altho coun- 
try stocks are lower than they have ever been 
before. The eastern business, however, remains 
very active. Western Canada has harvested the 
best crop in its history and much building activity 
is expected next season. The northern spruce mills 
are booked far in advance of production, Quota- 
tions of both spruce and mountain mills are very 
firm, altho Coast prices tend to be somewhat 


weaker. 
(Continued on page 92) 
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alifornia White Pine 
alifornia Sugar Pine 


and Arizona Soft Pine 
Best Stock for Factory and Pattern Lumber. 


4* LOUIS WUICHET, Inc. 


Room 712 Railway Exchange 
Tel. Harrison 1295 CHICAGO, ILL. 
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ALBION LUMBER CO. 


General Offices, Albion, California 
Mills: Albion and Navarro, Cal. Sales Office, Hobart Bldg., San Francisco 








ALL KINDS OF 
REDWOOD LUMBER 


STRAIGHT OR MIXED CARS 


California Sugar and White Pine 
Redwood and Cedar Shingles 


Wendling-Nathan Co. 
LUMBERMEN’S BUILDING 
110 Market St.. SAN FRANCISCO, CAL. 


CADFORNIA 
White Pine 


naturally suited to 


Box, Shop and Clears 


Let us quote you prices today on future needs. 


Clover Valley Lumber Co. 
Sawmill, box factory General Office: 


and planing mill at 
Loyalton, California RENO, NEVADA 
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REDWOOD 


Siding Finished Tanks Shop 
Finish Tank Stock Ties 
Ceiling Silo Stock Timbers 
Millwork Squares 


Flitches 


Union Lumber Co. 


FORT BRAGG, CALIFORNIA 





Crocker Building, : - San Francisco 
Merchants National Bank Bldg., Los Angeles 
Grand Central Terminal, - - New York 
McCormick Building, - - - Chicago | 





LY. O.W. Building, - -  - 
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Fire Insurance 


Service 


Through the Department 
of 


Inspections and Surveys 


Is Included in Premiums 


Paid to 


E The Lumbermens Mutual Insur- 
ance Co. of Mansfield, Ohio. 


The Lumber Mutual Fire Insurance 
Co. of Boston, Mass. 


The Indiana Lumbermens Mutual 
Insurance Co. of Indian- = 
apolis, Ind. 2 


The Pennsylvania Lumbermens 
Mutual Fire Insurance Co. 
of Philadelphia, Pa. 


The Central Manufacturers Mutual 
Insurance Co. of Van Wert, Ohio 

















Write for Details 


Stillwell 
PLAN BOOKS 


CALIFORNIA STYLE ,,4",, HOMES 


~—show Pictures, Floor Plans and Estlmated Costs 
of Building over 200 Selected Designs. 


**West Coast Bungalows” “* Representative Cal. Homes” 
50 Houses-6 and7 Rooms-$1 50 Houses—7tol0 Rooms—$l1 
** Little Bungalows” “* The New Colonials”’ 
75 Houses—3-4-5 Rooms—$1 60 Houses—6tol0 Rooms—$1 
SPECIAL OFFER: Send $2.50 for any three of 
these books and get Garage Folder FREE. 
Books and Blueprints sold with Money-Back Guarantee. 


E. W. STILLWELL & CO., Architects, 695 Calif. Bldg., Los Angeles 
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Timber Estimating 


Maps and Reports carefully prepared. 
Preliminary Cruises, or Detailed Esti- 
mates, as required. 


P. T. COOLIDGE 


_Forest Engineer 


31 Central Street, BANGOR, MAINE 











( sesper Lemieux Frederick Lemieux F.H. Day 


Lemieux Brothers & Co. 


TIMBER ESTIMATORS 
_famtaataatM NEW ORLEANS 














EXPERIENCE COUNTS 
In Making 


TIMBER ESTIMATES 


JAMES W. SEWALL, Forest Engineer 
Old Town, Maine Davidson Bldg., Washington, D.C, 


WSs Largest Cruising House in America 











C. C. Chapman, of the Chapman Lumber Co., 
Portland, Ore., called on his business connections 
in this city during the week. 


The Kendall Lumber Co., Newark, N. J., an- 
nounces that Mrs. George Maitland Chambers has 
been appointed as its sales representative, succeed- 
ing her husband, the late George Maitland Cham- 
bers. 


Charles L. Baxter, of the Charles L. Baxter 
Lumber Co., has recently returned from Albu- 
querque and the Zuni Mountains, New Mexico, 
where he went with a friend to inspect a body of 
timber. 


E. J. Wurst, general sales manager for the J. J. 
Newmann Lumber Co., Brookhaven, Miss., was ex- 
pected to arrive in this city toward the end of 
the week to spend a few days in conference with the 
company’s local sales representatives. 


George Shields, of the Shields & Allyn Lumber 
Co., Detroit, Mich., transacted business on the 
Chicago market this week. He was a thoro opti- 
mist, who reported anh excellent lumber business 
in Detroit and most satisfactory prospects. 


I) 


E. W. Bartley has severed his connection with 
the Illinois Warehouse Lumber Co., of which part- 
nership he was a member, and has joined the sales 
forces of the Hilgard Lumber Co. He will de- 
vote his efforts toward the development of spe- 
cialties. 


W. L. Godley, who recently was appointed Chi- 
cago representative for the Dierks Lumber & Coal 
Co., Kansas City, Mo., left last week for an in- 
spection trip to the company’s operations in Ar- 
kansas and Oklahoma. He will also spend some 
time at the headquarters in Kansas City. 


A western lumber concern is anxious to get in 
touch with E. A. Nunamaker, who supposedly is 
connected with some Chicago lumber concern, for 
the purpose of securing a deposition. Mr. Nuna- 
maker, or anyone knowing his address, is requested 
to communicate with the editor of the AMERICAN 
LUMBERMAN, 


John Miller, of the Coast Fir & Cedar Products 
Co., Portland, Ore., has advised local connections 
that he will be in Chicago the early part of next 
week. Another west Coast lumberman who is 
expected here about the same time is Charles L. 
Lindner, of the Henry D. Davis Lumber Co., also 
of Portland. 


Edward E. Krauss, sales manager for the Indus- 
trial Lumber Co., Elizabeth, La., spent a short 
time in Chicago this week. He was accompanied 
by Mrs. Krauss, and they were on the return from 
an eastern trip. While here, Mr. Krauss conferred 


with R. L. Learmont, who represents the Indus- 


trial concern in this section. 


J. H. Wesson, sales manager for the Central 
Coal & Coke Co., Kansas City, Mo., was in Chi- 
cago this week, conferring with C. E. Rich, who 
represents the company in this territory. Mr. 
Wesson stated that the lumber market is in a 
strong position, and expressed the belief that in- 
creasing strength can be expected. 


Jenkins Bros., of New York City, announce the 
appointment of William Le Compte as sales man- 
ager in charge of the New York territory. Mr. Le 
Compte has been a member of the Jenkins sales 
organization for a quarter of a century and is a 
lumberman of wide experience and intimate knowl- 
edge of the engineering, contracting and jobbing 
field. 


Cc. F. Treadway, of Sanford & Treadway, New 
Haven, Conn., called on the local trade during the 
week. This company operates a number of hard- 
wood mills in West Virginia and Tennessee. Mr. 
Treadway stated that he had found current busi- 
ness to be better in the East than it was in this 
section of the country. He reported a very nice 
trade there and a healthy basis for a big volume of 
business next year. 


Charles Dregge, vice president of the Nichols & 
Cox Lumber Co., Grand Rapids, Mich., paid a visit 
to Chicago this week. The hardwood flooring busi- 
ness is excellent and the demand is very keen. The 
factory is running day and night and still has con- 
siderable difficulty in supplying some items. Cars 
are reasonably plentiful in Grand Rapids, tho, of 
course, the car shortage there hinders business just 
as it does elsewhere. 


The Standard Turbine Corporation, of Wells- 
ville, N. Y., has announced the appointment of 
G. E. Maher as district sales manager in Chicago, 
with offices in the Insurance Exchange Building. 


The Chicago office will handle business for Illinois, 
Iowa and the greater part of Indiana. Mr. Maher 
is well known to the trade and is a member of the 
Western Society of Emgineers and American So- 
ciety of Mechanical Engineers. 


Charles E. Foster, president of the Chicago 
Lumber Sales Co. and of the Foster Lumber & Coal 
Co., Valparaiso, Ind., late last week went to De- 
troit, Mich., and drove back in a new Lincoln 
sedan. At Ann Arbor, Mich., he picked up his 
son, Charles, who is a student at the University of 
Michigan, and on the return to Valparaiso stopped 
at South Bend, Ind., to witness the University of 
Indiana-Notre Dame football game last Saturday. 


E. W. deCamp, who for some time has, together 
with Claude West, been in charge of the Chicago 
office of the Babcock Lumber Co., of Pittsburgh, 
Pa., has been assigned to cover southwestern Ohio 
for the same company. This change will be made 
in order to increase the company’s facilities to take 
prompt care of its customers’ requirements. Mr. 
deCamp expects to make his headquarters in 
Columbus. He will leave for his new territory on 
Tuesday of next week, after which time the local 
office will be in the sole charge of Mr. West. 


W. M. Beebe, of the Burton-Beebe Lumber Co., 
Seattle, Wash., spent several days of this week 
conferring with John A. Spencer and R. C. Camp- 
bell, the company’s representatives in this terri- 
tory. He was returning from the East, where he has 
spent a month making a general survey of present 
and prospective business conditions. He expressed 
himself as keenly optimistic regarding the outlook 
for spring business thruout the eastern section. 
He stated that building holds up excellently de- 
spite the advanced season, and that all indications 
point to a heavy volume of construction next year, 
which of course will mean a continued heavy de- 
mand for lumber. 


M. C. West, sales manager for the Wisconsin 
Lumber Co., returned last Monday from a two 
weeks’ inspection trip to that company’s mill at 
Deering, Mo. He stated that the car shortage is 
unrelieved in the hardwood producing territory. 
The Deering mill, he said, is not getting a third 
of its requirements, and the railroads, while doing 
everything possible to supply equipment, can 
promise no early relief. Box cars are especially 
scarce. Mr. West also spent a few days in Mem- 
phis, Tenn., where, he said, the feeling is keenly 
optimistic. There is a boom in the oak market, 
the flooring, interior trim and sash and door manu- 
facturers buying everything they can find in No, 3 
common and better. Demand for gum also is very 
strong, especially from the furniture interests, No. 
1 common inch sap gum has become very scarce 
of late and high prices are obtained whenever 
offered. ‘There is, in fact, a very good business 
in every kind of hardwood,” said Mr. West. 


O. N. Cloud, sales manager for the Peavy-Byrnes 
Lumber Co., Shreveport, La., was in the city this 
week. After making a careful analysis of local 
lumber market conditions and prospects, together 
with C. D. M. Houghton, who has charge of the 
Chicago office, he expected to proceed to Minne- 
apolis. Asked for his opinion regarding the lum- 
ber market, Mr. Cloud said: ‘‘With all the ele- 
ments that compound in the making of the general 
situation contending for supremacy, there can be 
no trouble as to continued improvement in general 
business. “ Lumber occupies a favorable position 
in the basic industries. Building costs are not so 
high as to prohibit the uninterrupted progress of 
the construction industry. Available funds are 
adequate to care for greater increase in business, 
which insures continued demand from the rail- 
roads and consumers engaged in the construction 
and maintenance of cars and other equipment. In 
a word, everything argues for the soundness of an 
optimistic view.” 
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RETAILER HONOR GUEST AT DINNER 


J. W. Embree, of the Rittenhouse & Embree Co., 
was the guest of honor at a dinner given last Mon- 
day night by the Chicago Retail Lumber Dealers’ 
Association, at the Chicago Athletic Club. The 
dinner was arranged for the purpose of giving his 
fellow members in the association an opportunity 
to wish him godspeed and thoro enjoyment on his 
trip around the world. Accompanied by his family, 
Mr. Embree will sail from New York on Nov. 21. 

John Claney, of the Lord & Bushnell Co. and 
president of the Chicago Retail Lumber -Dealers’ 
Association, officiated as toastmaster. Short talks 
were given by Judge William 8S. Bennett, general 
counsel for the Edward Hines Lumber interests ; 
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L. W. Crowe, of the Mears-Slayton Lumber Co.; 
O. M. Zeis, of the O. M. Zeis Lumber Co.; L. L. 
Barth, of the Edward Hines Lumber Co.; Jacob 
Newman, of Newman, Poppenhusen, Stern & Johns- 
ton, counsel for the association, and William Em- 
bree jr., with response by the honor guest. 

It was a matter of general regret that Edward 
Hines, president of the lumber company bearing 
his name, was prevented by illness from being 
present. Messrs. Embree and Hines and their 
families have taken several trips to Europe to- 
gether, and it was expected that Mr. Hines would 
give those assembled some reminiscences of those 
trips. It was recalled that during the last trip 
they made together the Great War broke out and 
they had considerable difficulty in returning to 
this country. ' 

Mr. Embree’s many business friends who 
gathered at this dinner expressed the sincere hope 
that he would “have an interesting and good time.” 


NEW COMMISSION FIRM ORGANIZED 

Sioux City, Iowa, Nov. 6.—The Brooks Sales 
Co. is a new commission lumber concern recently 
opened for business here by A. B. Brooks, who 
came to Sioux City from Chicago in 1916, since 
which time he has been calling on the retail yards 
and factories in northwestern Iowa, northeastern 
Nebraska and southeastern South Dakota. The 
first four years of this time Mr. Brooks devoted 
to selling western pine, but more recently has been 
selling a general line of Inland Empire and Pacific 
coast products for the Central Warehouse Lumber 
Co., of Minnesota Transfer, Minn. The Brooks 
Sales Co. announces that it will handle Inland 
Empire and Coast products, white cedar posts and 





A. B. BROOKS, SIOUX CITY, IOWA; 
Who Ifas Recently Formed Commission Firm 


poles. Six years in this territory have given Mr. 
Brooks a desirable acquaintance with the retail 
yards and factories and as his new concern has 
made excellent sawmill connections it is in good 
shape to take care of all business tendered it. Dis- 
cussing conditions in this territory, Mr. Brooks 
said: “Farmers thruout this section are in fine 
shape financially and farm improvements have 
been very much neglected during the last season 
on account of inability to get building materials. 
As a result the coming year is sure to see an 
urgent demand for all kinds of building materials.” 


BETS NEW HAT ON EXPORT VOLUME 


Tacoma, WASH., Nov. 4.—The chances are that 
along about Jan. 1 Charles EB. Hill, of the Tacoma 
Mill Co., will be wearing a nice, new hat at the 
expense of Fred W. Alexander, secretary-manager 
of the Pacific Lumber Inspection Bureau. Last 
February Charley bantered Fred as to the pro- 
spective volume of export business, saying: 

“Exports of fir to Japan in 1922 will reach a 
total of 500,000,000 feet.” 

“Bet you a hat they won't,” answered Fred. 

“Take you,” said Charley. 

Mr. Alexander based his judgment on the total 
of exportations for 1921, namely 377,000,000 feet ; 
but Mr. Hill believed that the movement to Japan 
would be much greater. 

Up to Oct. 1, this year, the export movement of 
fir to Japan was 462,000,000 feet, an average of a 
little more than 51,200,000 feet a month. There 
is needed only 38,000,000 feet during three months 
to make up the 500,000,000 feet for the year, in 
which event Mr. Hill will win the wager. 


WHOLESALE EXECUTIVES TO MEET 


The directors and the executive committee of 
the American Wholesale Lumber Association will 
hold a meeting at the Congress Hotel of this city 
on Nov. 24 and 25. A call for the meeting was 
issued this week by President Ben S. Woodhead, 
of Beaumont, Tex., thru the local executive offices. 
Among the matters that will be discussed is the 
association’s policy toward the standardization 
program. a. 


JOINS NORTHERN HARDWOOD FIRM 

Announcement was made this week by James R. 
Andrews, manufacturer and wholesale dealer in 
northern lumber at Escanaba, Mich., that H. W. 
Maffett, formerly of the Maffett-Graef Lumber 
Co., Appleton, Wis., is now associated with his 
concern as sales manager in general charge of 
wholesale operations. 

Mr. Maffett is one of the best known lumbermen 
in Wisconsin, prior to his organizing the Maffett- 
Graef Lumber Co. about a year ago having for 
many years been connected with the Charles Gill 
lumber interests. 

James R. Andrews states that his concern will 
continue its manufacturing operations at Talbot, 
Mich., where its plant includes a planing mill and 
dry sheds for end drying. A specialty is made of 
hard maple, birch and basswood. The wholesale 
department will be expanded and its staff in- 
creased, so as to be able to take care of its trade 
to better advantage. 
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LUMBER USED IN CHICAGO BRIDGE 


Thousands of Chicagoans have watched with in- 
terest the finishing touches being put to the new 
Madison Street bridge over the Chicago River. Its 
use is now confined to pedestrians, but as soon as 
thrown open to all kinds of traffic the bridge will 
be about the finest in the city. In the construc- 
tion work of the bridge 130,000 feet of longleaf 
pine creosoted timbers and 1,000 square yards of 
creosoted blocks have been used. The sidewalks 
consist of 12,000 to 14,000 oak planks, the balance 
being of creosoted material. For the substructure 
and cement work 250,000 feet of southern pine 
was utilized. The John BE. Burns Lumber Co. fur- 
nished approximately 250,000 feet of lumber enter- 
ing into the construction of the Madison Street 
bridge, including creosoted and other material. 
The size of the creosoted timbers runs all the way 
from 6x6 up to 6x16 inches. An interesting fact 
in connection with the construction of Chicago’s 
bridges is that the John E. Burns Lumber Co. has 
supplied practically all the material for bridges 
over the Chicago River during the last eighteen or 
twenty years. Mr. Burns said that business is 
holding up in fairly satisfactory volume, as the 
good weather experienced during the last few weeks 
has kept the building industry active. 


LUMBER TRADE FEATURES REVIEWED 


The Charles L. Baxter Lumber Co. this week 
addressed a circular letter to its mill connections 
and customers, giving a frank statement of lumber 
trade conditions in Chicago and tributary sections 
as viewed by that concern. The letter reads in 
part as follows: 


“We do not remember when we have had so 
little real first class lumber to offer, nor a time 
when so few mills were actually desirous of orders. 
The ten months passed have been the best in our 
history, -volume considered; altho demand has not 
been equalized over this period. May was our ban- 
ner month and August was second. September was 
a disappointment, but this was offset in October. 
Right now we have a good demand especially for 
staple items. Transit cars are not nearly so 
plentiful as they were a short time ago. 

“Visiting the yards here, particularly the big 
yards, we find their stocks very low. Some of these 
big yards have deliberately reduced their stocks, 
expecting to enter the new year with a minimum 
amount of lumber and hoping that the car situa- 
tion will by that time have been relieved to the 
— that they can replace their stocks at a lower 

gure. 

“The car situation unquestionably is the worst 
we have ever had and is reflected in the small 
amount of shipments we are obtaining and the 
desire on the part of the yards to pick up transit 
cars. Take an item so staple as 1x6” No. 2, for 
example, and we find not only the small yards but 
the big yards are obliged to pick up a transit car 
of this item here and there to take care of their 
needs. The retailers admit that this has been a 
wonderful year for them and it appears that busi- 
ness will continue good with them well into the 
winter, as we see nothing to curtail the building 
program in Chicago except bad weather. 

“Our opinion is that the market is decidedly 
strong right now, and we are urging our best cus- 
tomers to buy to take care of their needs for the 
next three or four months. On the other hand, 
we hope the mills will continue to hold their firm 
position and not offer — lumber at reduced prices 
but simply endeavor to keep a balanced order file 
and not be worried about the immediate future. 

“Special cutting, car material and upper grades 
are very strong. Here and there we find an inclina- 
tion on the part of some shippers to make attrac- 








Everett 
WASHINGTON 


which manufactures 4,700,000 
shingles and 2,500,000 feet of 
lumber per day, has big tracts 
of land tributary to both rail 
and water facilities for’shipping. 


The 


Everett 
Improvement 
Company 


has a large acreage of 
desirable 


Saw Mill 
Locations 


Accessible to both deep water shipping 
and to three trans-continental railroads, 
and is prepared to treat manufacturers, 
contemplating a change of location, 
liberally and on favorable terms. 


We invite correspondence and will 
gladly furnish maps and full 
data and answer any inquiries. 


Everett Improvement 


Everett, 
Washington 
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British Columbia 
Opportunities 


We have several attractive properties—large 
and small — logging and milling — that we 
will be glad to place before you if interested 
in British Columbia and Vancouver Island 


STUMPAGE 


Crown Granted and Licenses. What kind 
of a proposition would be most interesting to 
you ? 

We have owned and dealt in 

B. C. Stumpage for ten years. 


Service Trading Co. 


L. C. SMIT 
BUILD SEATTLE, WASH: 














Quality an Service 


Backed by Honesty and 34 Years’ 
Experience 
Stencils 
Log Hammers 
Steel Stamps 
Metal Checks 
Rubber Stamps 
and Accessories 
Rubber Type 


Write for our Complete Catalogue. 
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GANDY is a BETTER BELT 











CHECK UP 


If you have a Gandy Stitched 
Cotton Duck Belt in your plant, 
check up. Isn’t your Gandy 
giving better service than any 
other belt on large pulleys and 
conveyors? 

Gandy is the original Stitched Cot- 
ton Duck Belt—Always buy a Gandy. 


“It’s the Belt with the Green Edge.” 
THE 


GANDY BELTING CO. 


MAIN OF FICE AND FACTORY 
740 W. PRATT ST., BALTIMORE, MD. 
NEW YORK: 36 WARREN STREET 
S52 WEST ADAMS STREET 
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Cinch the Farmers 
bp Trade ; 
a Tigy,, in your community 
“ by turning them oc- 
SS gesetaen See see casional favors. Keep 
f ' your engine busy 


grinding out dollars for yourself by grinding 
corn, Oats, rye, buckwheat, etc., in a 


Monarch Meal and Feed Mills 


It’s only another way of helping to keep trade at 
home, but every time you get a farmer to call on you 
there’s a chance of selling him some lumber. See 
the point? At the price we sell this mill you can’t 
afford to be without it. 





Catalog free upon request. 
P.O. Box 461 


Sprout,Waldron& Co., muncy.ra. | 
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Is It 
Economy 


to deprive your- 
m,. self of the pro- 

tection afforded 
you through the 
use of a reliable 
rating and _ re- 
porting service? 
Clancy’s RED 
BOOK Service 
gives you that 
protection at sur- 
prisingly low 
rates. 

Write for 
Pamphlet No. 
49-S 


LUMBERMEN’S CREDIT ASSOCIATION 
Suite 1746-63—608 So. Dearborn Street 
CHICAGO, ILLINOIS 


New York Office, 157 East 44th St. 




























tive prices on 1” No. 2 common. Dimension and 
No. 8 stocks appear to be badly broken and de- 
sirable items are bringing exceptionally good prices, 
It may be a little early to predict what 1923 will 
bring, but for us locally we expect it to be even a 
better year than 1922, 

“The car situation on the Pacific coast has ac- 
tually forced a number of big mills to close down, 
and if it were not for the fact that the bigger mills 
are able to ship by water the production out there 
would be curtailed even more than at present. 
The southern pine operators certainly have nothing 
to fear in the way of fir competition for the next 
few months, except on long joists and possibly 
timbers 14 inches and larger which the average 
southern pine mill does not care to manufacture.” 


ANOTHER KEY RING FOUND 


The United States Veterans’ Bureau, Keith-Plaza 
Building, Minneapolis, Minn., advises that AMER- 
ICAN LUMBERMAN key ring No. 5164 has been found 
and turned in at its office. Unfortunately this key 
ring was not registered with the AMERICAN LuUM- 
BERMAN\ 80 can not be identified. The owner can 
secure the keys by calling at the information desk 
of the Veterans’ Bureau, in Minneapolis. 
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WHOLESALERS OPEN CHICAGO OFFICE 


Parks & Lawton, of Seattle, Wash., this week 
opened an office in this city, at 20 East Jackson 
Boulevard. J. W. Seltzer has arrived here from 
the west Coast headquarters to take charge. 

Before connecting with the Parks & Lawton 
concern, Mr. Seltzer was associated with the 
Robinson Lumber Co., New Orleans, La., in charge 
of its Jacksonville (Fla.) office. 

Parks & Lawton are one of the best known 
wholesale concerns on the Coast, and make a spe- 
cialty of railroad and car material. 


HONEYMOONERS VISIT CHICAGO 


Mr. and Mrs. W. F. Little, of Memphis, Tenn., 
were among this week’s visitors to our fair city. 
This was their honeymoon trip, Mr. Little, who 
is manager of the cooperage department of Turner- 
Farber-Love & Co., having gone down to Leland, 
Miss., and there married Miss Josephine Bailey, 
on Nov. 7. They left immediately after the cere- 
mony for Chicago, where they week-ended at the 
Blackstone Hotel. Afterward they expected to 
proceed to St. Louis, Mo., where they would re- 
main a few days before returning to and taking 
up their residence in Memphis. Mr. Little is well 
known and popular both in lumber and cooperage 


circles, and his many friends join in wishing the 


couple a long and happy married life. 


COAST SHINGLES ON THE WAY TO ST. LOUIS 


Sr Louis, Mo., Nov. 7.—A cargo of kiln- 
dried shingles is now on its way from Seattle, 
Wash., to New Orleans, La., St. Louis and 
other Mississippi River Points. The steamer 
which sailed several weeks ago is moving via 
the Panama Canal. At New Orleans part of 
the cargo will be loaded onto barges for Mem- 
phis, Tenn., Cairo, Ill., and St. Louis. 

The shipper is the Drescher Lumber & 
Shingle Corporation, of Seattle, and the shingles 
are being sold in transit. Several months ago 
a cargo of green shingles was shipped by 
Krauss Bros. 


PURCHASE ARKANSAS MILL PROPERTY 


SHREVEPORT, La., Nov. 7.—Announcement is 
made of the purchase by A. 8S. Johnson and 
H. B. Johnson, officers of the Mansfield Hard- 
wood Lumber Co., of Shreveport and Winnfield, 
of the plant, timber, town and everything else 
belonging to the Valley Lumber Co., of Rita, 
Ark., a point on the Iron Mountain railroad be- 
tween Camden and Gurdon. The mill is of the 
9-foot band type and there are dry kilns and 
planing mill equipment, also a railroad into the 
timber. The purchase was made thru Thomas 
Gaughan, who represented the stockholders of 
the Valley Lumber Co. It is estimated that 
there is enough timber available to run the 
plant about four years. The new owners have 
taken the operation over and will start up in 
about thirty days pending completion of a log 
derrick and repairs to the carriage. R. U. 
Fletcher, an old employee of the Mansfield 
Hardwood Lumber Co., will be resident man- 
ager. 

The timber bought is largely cypress and oak. 
The Mansfield Hardwood Lumber Co. has spe- 
cialized for twelve years in the manufacture of 
thin oak for the export trade and enjoys the 
confidence of leading buyers in Europe. H. B. 
Johnson, junior member of the firm, said this 


morning that the rapid increase in prices of 
hardwoods may soon prove a menace to busi- 
ness if it keeps up, for not only is the domestic 
demand unusually heavy for this time of year, 
but it begins to appear from the tone of daily 
cables from Europe that the foreign market is 
about ready to pay advancing prices for Amer- 
ican hardwoods. 
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J. T. SMITH, president of the Buckeye Lumber 
Co., East Liverpool, Ohio, died recently at his 
home in that city. The deceased had been a life- 
long resident of East Liverpool, having been 
born there in 1855. He began his business career 
as a lumberman and maintained his connection 
with the trade until his death. He leaves a 
widow, one daughter and two sons. 


ADAM ZUSPANN, who for many years op- 
erated a sawmill in Posey County, Indiana, near 
Mount Vernon, died on Nov. 1 at his home in 
Mount Vernon at the age of 65 following a short 
illness. He was well and favorably known to the 
lumbermen of southern Indiana, southern Illinois 
and western Kentucky. Mr. Zuspann was born 
in Germany, but spent most of his life in this 
country. 


THOMAS H. MOTTU, a member of the firm 
of Theo. Mottu & Co., and well known in the 
lumber trade of Baltimore, died on Nov. 3 after 
an illness of only a few days. Mr. Mottu, who 
had charge of the yard at Arlington, had been 
at his place of business on Monday, apparently 
in fair health. That night he was taken ill and 
grew rapidly worse. He was 69 years old and a 
brother of Theo. Mottu, his partner. His father 
— the late Theodore Mottu, founder of the 

usiness. 


ROBERT COLIN SCATCHERD, secretary and 
treasurer of the Batavia & New York. Wood- 
working Co., for over twenty years, died at his 
home in Batavia, N. Y., on Nov. 5, at the age of 
53. Mr. Scatcherd was born at Strathroy, Ont., 
and spent his early years in and about London, 
Ont. For a time he was in the lumber business 
in Birmingham, Ala., going from there to a bank 
in Buffalo. He succeeded his brother, Allan D. 
Scatcherd, as secretary of the woodworking 
company at the latter’s death. He was a member 
of several clubs and business organizations and 
did much work for the benefit of his city. He 
leaves a widow, Alice Hurd Scatcherd. He was 
a nephew of the late John N. Scatcherd, a 
Buffalo lumberman. 


JAMES H. CLARK, the oldest employee in 
point of service of the Bloedel Donovan Lumber 
Mills, of Bellingham, Wash., died Nov. 2 at the 
age of 59. He entered the employ of J. J. 
Donovan and J. H. Bloedel in 1893 becoming a 
fireman on the Bellingham Bay & Eastern Rail- 
way, now a part of the Northern Pacific. When 
he died and for eleven years prior thereto he was 
a locomotive engineer at the company’s Alger 
plant. An interesting thing in connection with 
his death was the payment to his widow of a 
policy for $1,500, under the plan of group insur- 
ance taken out by the local company about three 
years ago on all its employees, this being the 
maximum policy. President J. H. Bloedel went 
to Bellingham to attend the funeral, which was 
held Nov. 4 at the Church of the Assumption. 


KATE BOWMAN WHITED, wife of Frank T. 
Whited, vice president of the Frost-Johnson 
Lumber Co., Shreveport, La., died at the family 
home in Shreveport on Friday afternoon, Nov. 3, 
at the age of 70. Death was due to heart failure 
following unfavorable health of about two years. 
Mrs. Whited was a native Louisianian and a 
direct descendant of Rev. Elisha Bowman, one 
of the first men who ever preached in Louisiana. . 
Mr. and Mrs. Whited had been married forty 
years and had lived in Shreveport since 1908. 
Besides her husband Mrs. Whited is survived 
by three sons: Frank T. Whited, jr., who is a 
son-in-law of E. A. Frost; Worth Whited, mill- 
man of Nacogdoches, Tex., and S. J. B. Whited, 
of Shreveport; three daughters and a number of 
grandchildren. The funeral services on Saturday, 
Nov. 4, were attended by many lumbermen. The 
Chamber of Commerce, of which Mr. Whited was 
at one time president, as a mark of respect to 
her memory closed half a day on the day of 
the funeral. The pallbearers, among whom were 
several prominent lumbermen, were: active; 
Dr. John L. Scales, S. H. Dowell, J. L. Keenan, 
R. T. Moore, Wesley Wheless, Beatty Smith, 
S. H. Bolinger and S.. J. Harmon. 

Honorary; E. A. Frost, S. B. Hicks, J. B. Ardis, 
G. S. Prestridge, J. B. Atkins, J. B. Adger, Dr. 
S. E. Prince, A. J. Peavy, J. F. Wise, W. R. 
McCrocklin of Mansfield, La.; D. M. Clowney of 
Huttig, Ark.; George A. Kelley of Lufkin, Texas; 
A. J. Long of Fort Worth; J. C. Foster, J. A. 
Bell, A. W. Baird, F. M. Ragsdale, J. Hill Fulli- 
love, jr., George Wray, W. J. Fullilove, Trigg 
Hutchinson, J. . Hutchinson, Judge J. . 
Palmer, J. H. Jordan, Thomas A. Jordan, W. A. 
McKennon, Joseph E. Johnston, Jack Fullilove, 
John Shuttleworth, J. J. Booth, T. C. Clanton, 
B. F. Roberts, M. T. Shumate, Andrew Querbes, 
J. B. Hearne, George M. Hearne, S. O. Williams, 
M. A. McCutcheon, W. F. French, J. F. Cox, 
J. R. Russell and J. E. Peyton. 
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Latest Reports on Lumber Prices 








Despite various conditions that contribute 
further advances on some items during the last 


FAS Selects No. 1 com. 

Basswoop— 

4/4 $ 80.00@ >. _ $ 65. = 70.00 $ My 00@ 55. rs 
5/4 85.00@ 9 70.00@ 75.00 55.00@ 60.0 
6/4 90.00@ OB. 00 75.00@ 80.00 60.00@ 65. $0 
8/4 95.00@100.00 80.00@ 85.00 65.00@ 70.00 
10/4 100.00@105.00 85.00@ 90.00 70.00@ 75.00 
BEECH— 

5/8 No. 2 common and better 

4/4 65.00@ 70.00 60.00 5.00 35.00@ 40.00 
5/4 70.00@ 75.00 55.00@ 60.00  40.00@ 45.00 
6/4 75.00@ 80.00 60.00@ 65.00  45.00@ 60.00 
8/4 80.00@ 85.00 65,00@ 70.00 50.00@ 55.00 
BircH— 

4/4 115.00@125.00 90.00@ 95.00 50.00@'55.00 
5/4 120.00@125.00 95.00@100.00 55.00@ 60.00 
6/4 120.00@125.00 95.00@100.00 60.00@ 65.00 
8/4 125.00@130.00 100.00@105.00  65.00@ 70.00 
10/4 130.00@135.00 105.00@110.00 70. 000 75.00 
12/4 135.00@140.00 110.00@115.00 75.00@ 80.00 
16/4 145.00@150.00 120.00@125.00  85.00@ 90.00 
Sorr ELm— 

4/4 75.00@ 80.00 60.00@ 65.00 45.00@ 50.00 
5/4 80.00@ 85.00  65.00@ 70.00 50.00@ 55.00 
6/4 85.00@ 90.00 70.00@ 75.00 55.00@ 60.00 


MICHIGAN HARDWOODS 


to interfere with shipping, the movement of hardwods continues very satisfactory. There have been 
week, and the following list represents present values f.o. b. Michigan mill 


No. 2 com, 


$30.00 @32.00 
33.00@35.00 
35.00@37.00 
38.00@40.00 
43.00@45.00 


33.00@35.00 
23.00@25.00 
26.00@28.00 
29.00@31.00 
33.00@35.00 


25.00@ 27.00 
28.00@30.00 
30.00@32.00 
33.00@35.00 
38.00@40.00 
43.00@45.00 
48.00@50.00 


25.00@27.00 
28.00@30.00 
31.00@33.00 


$18.00@20.00 


No. 3 com. 


20.00 @ 22.00 
20. ——" 00 


12.00 
15.00 
16.00@18.00 
16.00@18.00 
16.00@18.00 


14.00 
17.00 


15.00@17.00 
16.00@18.00 
- a. 00 


18.00 
19.00 
19.00 


20.00 
21.00 
20.00 





FAS 
Sorr ELmM— 
8/4 90.00@ 95.00 
10/4 100.00@105.00 
12/4 110.00@115.00 
16/4 130.00@135.00 
HarD MAPLE— 
4/4 80.00@ 85.00 
5/4 85.00@ 90.00 
6/4 90.00@ 95.00 
8/4 95.00@100.00 
10/4 105.00@110.00 
12/4 115.00@120.00 
14/4 125.00@130.00 
16/4 135.00@140.00 
Sorr MarPLe— 
4/4 75.00@ 80.00 
5/4 80.00@ 85.00 
6/4 85.00@ 90.00 
8/4 90.00@ 95.00 


Selects 
75.00@ 80.00 
> rs Rs rH 

118.00120.09 
65.00@ 70.00 
70.00@ 75.00 
75.00@ 80.00 
80.00@ 85.0 
90.00@ 95.00 

100.00@105.00 
110.00@115.00 
120.00@125.00 
55.00@ 60.00 
60.00@ 65.00 
65.00@ 70.00 
70.00@ 75.00 


EnpD DRIED WHITE MAPLE— 


4/4 95.00@110.00 
100.00@115.00 
105.00@120.00 


8/4 120.00@135.00 


No. 1 com. 


60.00@ 65.00 
oe 


100. 000108. 00 


50.00@ 55.00 
55.00@ 60.00 
60.00@ 65.00 
65.00@ 70.00 
75.00@ 80.00 
85. 009 90.00 
95.00@100.00 
105.00@110.00 


40.00@ 45.00 
45.00@ 50.00 
o0.00g 


55.00 
55.00@ 60.00 


70.00 
75.00@ 90.00 
90.00@105.00 


points: 
No. 2 com. 


33. ~ 35.00 
40.00 


48.00@50.00 


33.00@35.00 
35.00@37.00 
35.00@37.00 
38.00@40.00 
40.00@45.00 
45.00@50.00 
50.00@55.00 
50.00@55.00 


23.00 
26.00 
29.00 
33.00 


25.00 
28.00 
31.00 
35.00 


No. 3 com. 


@ 


ocasliaias 


14.00@16.00 
15.00@17.00 
15.00@17.00 
16.00@18.00 
18.00@20.00 
sone: aes 


vealaebs 


15.00@17.00 
16.00@18.00 
16.00@18.00 
16.00@18.00 





Unless there is a material increase in car supply, of which there is no prospect, order files will remain well filled for some time. 


WISCONSIN HARDWOODS AND HEMLOCK 


firm, quotations f.o.b. Wisconsin mill points being: 





Prices remain 








a FAS Selects No. 1 com. No.2com. No. 3com. a Selects No. 1 com. No.2com. No.3 com. 
— Harp Map 
4/4 $ 95.00@105.00 $ bg b+ 80.00 $ 7 00@ 55.00 $25.00 2. 00 rs Ps 17.00 4 aE. 0@ 90.00  70.00@ 75.00  55.00@ 60.00 30.00@35.00 12.00@14.00 
5/4 1H0-00@ 110. 00 me 85.00 55.00 8 60.00 aioog a3 00 B08. 8/4 * 90:00 25-00 75.00@ 80.00 60.00@ 65.00 30.00@35.00 12.00@14.00 
6/4 108.00 118.00 85.00@ 90.00 68.00 60.00 80.00@82.00 16.00@18.00 10/4  95.00@105.00 80.00@ 85.00 70.00@ 75.00 40.00@45.00 .....@..... 
8/4 110.00@120.00 90.00@ 95.00  65.00@ 70.00 35.00@38.00 16.00@18.00 12/4 100.00 Ley 00 85.00@ 90.00 75.00@ 80.00 40.00@45.00 .....@..... 
Bass woop— Sorr MaPLz— 
4/4 $ 75.00@ 80.00 $ 60.00@ 65.00 $ 45.00@ 50.00 $26.00@30.00 $18.00@20.00 ’ ' 00@22.00 $11.00@13.00 
5/4 ~ 80.00@ 85.00  60.00@ 65.00 § 50.00@ 55.00 28.00@32.00 22.00@24.00 | 4/4 $ 70-00@ 75.00 § 5O.N@ BEND $ SEAN soon oe 02400 *13,00918-00 
Ce TOD Oo Oe St 00m rergg — B5-00@ 60.00 28.00@32.00 22.00 24-00 | 674 — 80.00@ 85.00 60.00@ 65.00 45.00@ 50.00 24.00@26.00 13.00@15.00 
Pt 90.00@ 95.00 70.00@ 75.00 60.00@ 65.00 32.00@35.00 22.00@24.00 an 85.00@ 90.00 65.00@ 70.00 50.00@ 55.00 30.00@35.00 13.00@15.00 
IRCH— 
4/4 $110.00@120.00 $ 85.00@ 90.06 $ by pee by 00 7. 00@25.00 $11.00@13.00 r 4 ‘ey 00@115.00 $ 90.00@ 95.00 $ 55.00@ 60.00 $28.00@30.00 $11.00@13.00 
b/4 115.00@125.00  90.00@ 95.00 00 25.00@28.00 13.00@15.00 % a seGin: 00 95.00@100.00 60.00@ 65.00 30.00@32.00 13.00@15.00 
6/4 115.00@125.00 90.00@ 95.00 80-00 66,00 30.00@32.00 13.00@15.00 Yr 130, 04 125.00 100.00@105.00 65.00@ 70.00 36.00@38.00 13.00@15.00 
8/4 120.00@130.00 95.00@100.00  65.00@ 70.00 32.00@35.00 13.00@15.00 8/4  125.00@130.00 105.00@110.00 70.00@ 75.00 40.00@45.00 13.00@15.00 
10/4 125.00@135.00 105.00@110.00 90.00@ 95.00 45.00@50.00 .....@..... HEMLOocKE, No. 1 S181 
12/4 130.00@140.00 110.00@115.00  95.00@100.00 45.00@50.00 .....@..... ’ 8° 16° 12-14’ 16’ 18-20" 
Sort ELM— 2x 4” $83.00@35.00 $38.00@35.00 $31.00@ 33.00 $38.00@35.00 $37.50@39.50 
4/4 $ 70.00@ 75.00 $ 50.00@ 65.00 $ 40.00@ 45.00 $22.00@24.00 $15.00@17.00 2x 6” 30.50 29.50@31.50 29.50@31.50 2.00 .00 36.50@38.50 
5/4 75.00@ 80.00 55.00@ 60.00 45.00@ 50.00 24.00@26.00 16.00@18.00 2x 8” 30, 60 34.00 32.00@34.00  30.00@32.00 32. 00@34.00 36.50@38.50 
6/4 75.00@ 80.00 55.00@ 60.00 45.00@ 50.00 24.00@26.00 16.00@18.00 | 2x10” 30.00@32.00  31.00@33.00 31.00@33.00  33.00@35.00  36.50@38.50 
8/4 85.00@ 90.00 65.00@ 70.00 50.00@ 55.00 30.00@35.00 16.00@18.00 | 2x12” 31.00@33.00  32.00@34.00  32.00@34.00  34.00@36.00 37.50@39.50 
10/4 100.00@105.00 80.00@ 85.00 70.00@ 75.00 40.00@45.00 .....@..... No. 1 HEMLocK Boarps, $18 
12/4 105.00@110.00  85.00@ 90.00 75.00@ 80.00 45.00@50.00 .....@..... ‘ ‘ : 10-14’ 6’ 18-20’ 8-16’ 
Rock ELM— 
® 27.00@29.00 $28.00@30.00 $30.00@32.00 $33.50@35.50 $29.00@31.00 
4/4 $ 65.00@ 75.00 ...... g. «ses $ 40.00@ 45.00 $20.00 22.00 $14.00@16.00 bs & be ip 31.50 ey = 32.50 32.00@34.00  35.50@37.50  31.00@33.00 
6/4 70.00@ 80.00 ......@.....-  45.00@ 50.00 25.00@27.00 15.00@17.00 1x 8” 30.50@32.50  31.50@33.50  33.00@35.00  36.50@38.50  32.00@34.00 
6/4 75.00@ 85.00... NIIITD §0:00@ 55.00 25.00@27.00 15.00@17.00 | 1X16»  Sy'so@33°60 32:80634.60 34:00@36.00 37.80@39.50  33.00035.00 
s 4 Bye god weeeee feoxee ~ aes aes vy 15.00@17.00 | 1x12”  32.50@34.50 33.50@35.50  35.00@37.00 38.50@40.50 34.00@36.00 
10/ es; “Sasa i i Se, From prices of No. 1 dimension or boards, for merchantable deduct $2; 
12/4 85.00@ 95.00 ......@.....- 60.00@ 65.00 40.00@45.00 .....@..... tor No. Pieduct $4, and for select No. 3 deduct $8. 
Harp MAaPLe— For shiplap or flooring, add 60 cents to prices of No. . 
4/4 $ 75.00@ 80.00 $ 60.00@ 65.00 § 50.00@ 55.00 $30.00@35.00 $10.00@12.00 | __No. 3 hemlock, rough, 6’ and longer: 2x4” and wider, $16; 1x4” and 
5/4 80.00@ 85.00 65.00@ 70.00 650.00@ 55.00 30.00@35.00 12.00@14.00 wider, $15.50 to $16.50. 
Cincinnati, Ohio, Nov. 6.—The following are St. Louis, Mo., Nov. 6.—Current quotations on southern hardwoods f.o.b. St. Louis: 
average prices, Cincinnati base, obtained for oak | gpa, 4/4 5/4 & 6/4 8/4 4/4 5/4&6/4 8/4 
flooring during the week ended Oct. 28, as re- Qtrd. red: QuarTERED Rep Oak— 
ported by the Oak Flooring Manufacturers FAS ....$105@110 $110@115 $110@115 FAS .... ..$110@115 $115@125 $125@185 
seeeiaueneeel No. 1 com... G5@) 67 G7@ 72 10M 78 | No. 1 com..... og 60 ug 67 Be 80 
JRL” Wx2” 8x2%~” %x1%y” %x2” wie she 35@ 388 42@ 45 48@ 50 No. 2 com....- 38@ 41 48@ 51 55@ 58 
aan PLAIN WHITE OaK— 
We. beds Ob SU ksi) cnc | |“ veo 6 62 
gh he allel oT ee oe aged , pe ilies Wik emeien: $105@110 a $125@135 
qtd. — pido qewud sxe anes oe - Sai aie 48 47 50 50 52 a com. and 87 60 70 7 
In. wht. 98.30 ..... 2. 70.96 70.58 | wo S com’. 97G 98 O8@ 30 380@ 82 | Bel. .-- cee 
Cin. pin. red. 91.80 98.52 98.44 59.52 64.97 Pen — we 27 28-28 80@ 382 No. 2 com. 0G 83 2 3 46 
Sel. pln. wht. 80.15 ..... 90. 56.42 58.§ a -80com..... 
Bel. pis. red. S08 ..... 89.05 52.83 57.04 i $103@106 $110@115 $112@115 No. 8 com----. 1 ea 28 r+ ¥ 
No. 1 com... 55.388 ..... 64.66 39.10 38.34 ‘No.1 com... 62@ 64 64@ 67 72@ 74 
ees 2 COMass ewete  saaes Be dence canes No. 2 com... 382@ 34 84 36 42@ 44 PLAIN Rep Oak— 
MAPLE FLOORING Plain sap: 5 bo 1 daceaqa Y  eeanes $113@118 papers 
WAM <cdacad $ 51@ 52 $ 55@ 56 $ 58@ 59 0. com. and 
J § 5 Ch aeenccee 57 60 63 65 72 
Current prices on maple flooring, f. 0. b. Cadillac, oo : pa os 3g = oe be ong = No. 2 com..... 36@ 88 41@ 48 s 45 
Mich., basis: - shee ‘ig P = 
ran rr Corron woop— OPLAR 
nigel yoo ei lace a ee $ 46@ 48 $ 49@ 51 ...@... | FAS .........$105@110 $120@125 $130@135 
3/8 x1% & 2”.....$ 65.00 $45.00 _...... No. 1 com..... 35 37 37 BO oc eQince Saps and sel.. 75 77 78 83 88@ 93 
13/16x1 %” rere ee 90.00 78.00 $25.00 No. 2 com..... 3 84 84 36 eae a No. 1 com..... 54 56 65 66 68 70 
eh ae wialaiare 90.00 80.00 36.00 No. 2 com. A 84 86 35 37 35@ 37 
32" ad oc Maen 95.00 85.00 40.00 QUARTERED WHITE OAK— No. 2 com. B 23 25 28 28@ 29 
‘ NT ais. dietoreav. x 85.00 Fh 4 boys * ieee sed $125@130 $135@145 $145@150 60 tae 
Llane .00 90. 5. Lb com. an = 
T/16x2% ‘eee ee 199,00 35:00 50.00 ‘gel naeeeeas 65@ 70 T5@ 80 90@ 95 Log run ...... $38 $42.50 $50 
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“SOFT TEXTURE” SOUTHERN HARDWOODS 


Cincinnati, Ohio, Nov. 6.—The following are average prices, Cincinnati base, quoted on Virginia, 
West Virginia, Kentucky and Tennessee hardwoods today: 





VALLEY HARDWOODS 


Cincinnati, Ohio, Nov. 6.—The following are 
today’s average prices on southern Mississipp} 
Valley hardwoods f.o.b. Cincinnati: 











GumM— 
4/5 S/MMRIS SS iain: “. a Qtrd. red FAS.$120@125 $130@140 $140@150 
QUARTERED WHITE OakK— FAS $120@125 $125@180 $125@130 Qtrd. No.l com. 72 17 82@ 87 87 89 
i -$140@ 150 $150@160 $160@170 | No. 1 coth:--." 70@ 75 ° 75@ 80  75@ 80 Plain red FAS. 105@110 120@180 126@180 
Selects ....... 1056@110 110@115 115@120 No. 8 com..... 18 20 20@ 21 20 com 60@ 65 T@ 80 85@ 90 
No. 1 com..... 70@ 75 80@ 85 85@ 90 Sd. wormy and Sap boxboards, 
No. 2 com..... 483@ 48 58@ 58 658@ 68 0. 2com... 80@ 32 382@ 35 385@ 38 ? 17”... 55@ 60 @ @ 
Sound wormy.. 40@ 45 650@ 55 60@ 65 oF ‘2. & and Sap FAS, 6” & ooo @eee 1ee@eo. 
0. com. 5 
QuarTerep Rep Oak— and better... 85@ 38 42@ 44 42@ 44|  gaW Ser y vont’ ig a ue a 9? 
FAs -.. onesie Moog 6 a: < St MaPLe— Sap No.2 com. 25@ 27 26@ 28 26@ 28 
Yo. 1 com..... coeERocne cceOBeoce Corronwoop— 
No. 2com..... 40@ 45 ...@... ..-@-.- FAS «+s sseeee $ soe 86 § conte ¢ eee FAS, 6” & wdr-$ 50@ 55 $ 55@ 60 ...Q... 
No. 1 com..... 55 65@ 7 TO@ 80 No. 1 com 42 44@ 46 
PLaIn WHITE AND Rep Oak— No. 2 com..... 82 35 35@ 40 40@ 45 No. 2 com..... 33 36 35@ 38 ...@... 
ae ..-.$120@125 $125@180 $180@135 | Birca— Boxboards, 
Selects 2.5511." 85@ 90  90@ 95  90@ 95 — oo" gee Coes: Te 
ee BEE a a | Re8sccae BO OG OEE | uetitiie Ge e e 
° Mececece Sea 
eae Som 23 «35% 28 abae 82 | Oe 2 com... SSG 40 45 42@ 45 | RAS ......0ee $125@130 $130@135 $135@140 
Sound wormy.. 47 50 57 60 60@ 65 BrEECH— — Satara ee bo = = a 7 4 
0. com ° 
PorLaR— ag ele 0g 4 rt ee 13g 50 oe 6 Oe | No. 2 com..... i 47@ 52 (52@ 57 
BAS ....-...-$115@120 $120@125 $122@180 | No.2 com..... 25@ 30 80@ 8 30@ 85 oo a $130, _— 
aps and ‘se ao nes ome | No. 4 cots... 9 85 an ie sages: 
No. icom..... 60@ 65 65@ 70 67@ 72 FAS .........$ 85@ 90 $ 95@105 $100@110 No. 2 com..... 38 = 7 Pees 0 ee 
No. 2 com. A.. 87@ 40 40@ 45 40@ 45 No.1 com..... 50@ 55 60@ 65 65@ 70 | PLAIN WHITE AND silo 
No. 2 com. B.. 26@ 28 27@ 80 27 No. 2 com..... 82@ 35 40@ 42 45 —_apematlignat sida its y $115 120 0 $120@125 
nee eee Hickorr— oa... Sq 68 68 10 68@ 70 
” 0. COM... 
No.1, 18 to 23 155@165 175@185 180@190 TAS... roore - $110 120 $110@120 No. 2 com.... sog 45 45 48 45 48 
Boxboards, NO. £ COM. cca «cles. 80 7%70@ 80 No, 3 com..... 20@ 22 23@ 25 25@ 28 
18 to 17”... 115@120 ...@... ...@... No. 2 com....- ves $5@ 40 85 Pooh = 2 %@ 
As. 
Basswoop— ri |  cktnaes 2 
err -$240 250 $250 260 $260@270 ioe & selects. "30 135 133 30 M000 95 3 
FAS «ss... $8 80 8b $ 85@ 95 $ 95@100 Selects ....... 155 180@185 No. 1 com..... 58 58@ 61 68 
No. 1 com..... 45 59 60 58 55 6u No. 1 com..... 110 iis 130 135 125 1380 No. 2 com. A 33@ 36 ©35@ 38 38 ) 40 
aera 4h No. 2 com..... 50@ 55 55@ 60 60@ 65 No. 2 com. B.. 22@ 25 25@ 28 28@ 30 
The followin i ch di The following are the prevailing redwood 
Pe ifees —— current f. o. b. Chicago | YELLOW aietauee craneis os — f.o.b. Chicago (72-cent freight allow- 
FAS ...........$ 90@ 95 105 me 
—— A pbpedeineng 13g a0 95 *1$8@100 Bevel Stee, e-tom, S.. <a 
Facto No. 1 shop....,. 47@ 50 60g 66 «68@ 7% cat ae wa eae ea 
Factory Random Widths— OP  -cdagetereudl $34.25 $44.25 $30.25 $40.25 $88.25 
Tank FAS Aor meet 4 Shop Box Peck No. 1 com..... 82 40 42 O° sscveensvee 86.25 46.25 84.25 44.25 88.25 
4/4 -+-$118.50 $1 $106. 50 § 76. 60 $46. 60 $29. 60 $26. 6.50 No. 2 com..... 25 woe’ 80 F ssaseasceen 35.25 45.25 88.25 48.25 87.25 
oa- a 0.1 0. ° Oe 
of Re ee oe aes eet Oe lane e............... ge Me | adam nee ree, 
; ; x Rr aisisinveleeaiuleaina aca wor . 
10/4 141.25 128.25 103. 25 75.25 — 38. so ” - nr ePeelted oe 
12/4 141.25 128.26 103.25 75.26 ..... se Special patterns, add $4. 
16/4 146.25 133.25 108.25 80.25 ..... .wecce St. Louls, Mo., Nov. 6.—The following are cur- Bungalow Siding, S1S2E 
Boards ‘e aaeie a dala rent quotations on cypress f.o. b. St. Louis: ———, “ar _—__. 
q oO. oO. Lee ’ Ve ’ eo! ’ 
OE OE ii oe $51.50 $36.50 $31.50 | GULF COAST RED CYPRESS— $48.25 $13.25 34025 
Finish, $2s, Random Lengths New Grades 50.2 45.2 48.25 
Clr. heart Cc D Factory 55.25 50.25 58.25 
ix 4 to 12”.$108.00 $ 98:00 $90.00 $80.00 $62.00 Factory 57.25 52.25 55.26 
lx 2 to 11”, Tank Selects Shop Box 71.75 66.75 69.76 
spec. wdths 108.00 98.00 90.00 80.00 62.00 | 4/4 ........e.0e- $121.75 3.75 3.75 $26.75 Tet 40.15 1816 
| ror? 115.00 106.00 98.00 88.00 69.00 | 5/4 ......eeeeeee 126.75 83.75 5.75 =. 29.75 F h b 1 i : . 
For 5/4, add $5 to above prices; for 6/4, add | 6/4 ....... inti ime | 00ats | (Oks OS | ee Sees ee 0ee 
$8: for 8/4, add $16: for 5/4 and 6/4 “D” grade, | 8/4 ......... "11113775 94150 «66.50 30.50 < ne oa 
add $3; for 8/4, add $6. 10/4 vires, eee ae tS a tS ee EN ER: LST eee GOR Lie, 
RED CYPRESS, OLD G 1 a socccee evecce 42.75 104.75 14.18 woven 
‘ae | peeetepeneqne 7.15 109.75 79.75 2... a ee ee ee 
tot Meck Mog | Peck tandom 4/6".........00.0500000. er $42, 50 $52.50 $52.50 $45.50 $75.00 $73.00 $77.00 $81.50 
FAS Selects shop common common Finish, $1S or “y 1-Inch Finish—Rough, S2S or S4S 
3/4... *1is-00 9500 7000 “ex00 Sr00 Clear Ficatt oA c Fay G1 8 -BO> Gaim B'-1 
ey . : r 1x4—10” , ~7' 8'-20° 3'-4%%' 5’-7' 8'-20° 
6/4... 115.00 95.00 70.00 52.00 37.00 ~ nll snr et 00 ‘, Of: 00 . e8 00 ' $e 00 ss. o0 | Be ee ee Eee Be PEO) 
8/4... 120.00 100.00 77.00 54.00 37.00 | 1x14” 21.252: 126-00 116.00 108.00 108,00 a eS. = Se Ee 
10/4... 130-00, 120.00 5.00 64:00 87.00 | Axe” 2202022: 136.00 126.00 118.00 115.00 ree ee : 4.60 60.50 22.50 4450 84.80 81. 30 
ies ee Se Common Grades, Rough gr to'6.. 47.50 57.50 -..., 42.50 52.50 
1x6,8&10" 12” ” oO. 1 No. | No. 3 * eoerees le . ie . . . 
SE er. $52.00 $e8-00 1 sean ee aT $48.75 $33.75 $28. 25 ra Riwioincaere A 80.50 93.50 65.50 75.50 88.50 
No. 2 common....... 36.50 40.00 peels 1X12. .eeeeeseeeeeeeeeenes 55.7 38.75 ST cc — a. ae 
DE ciuvitisteiesesks nance $29.50 Flooring, Ceiling, Shiplap, Drop siding ; 
YELLOW CYPRESS— ’ A ’ B c C&B en =e & lengths, add $2; no eree fer eiimi- 
Factory one nr yet Ae 8”..$105.50 $88.50 $79.50 $84. £0 s6L 50 ‘ Por, a grain ie: 4”, 5” and 6”, add $10; 
0. 0. o. . z and 12”, ad : 
FAS. Selects shop common common DME, cee 49.00 44.50 39.50 ..... 28.00 ‘For 22’ and 24’, add $6 to 8’-20’; 26’-32’, add 
4/4 ....$ 95.00 $77. 00 $47.00 $35.00 $29.00 Bungalow bev- $14. _ 
5/4 .... 105.00 4.00 62.00 36.00 30.00 eled ee Wide Clear Finish, Rough or S2S, Random, 8’-20° 
6/4 .... 105.00 4 00 62.00 37.00 30.00 from 1%x8 2 1%4-1%" 2” 3” 
8/4 .... 110.00 90.00 70.00 39.00 34.00 & 10” stock 71.75 62.75 ..... ee eee. $112.50 $119.50 $117.50 $122.00 
Boards No, 1 ——- Pickets TO” asecveceses 117.50 124.50 122.5: 127.00 
1x6” 8” 1x10” 1x12” 1” rand. x14” x14” 1x3” 18” isieesanee 122.50 129.50 127.50 132.00 
No. 1 common. .$39.00 $39.00 $40.00 $48.00 ..... a eee en 25.15 38.25 euse | Se °°: ee me ie 
No. 3 common. . 32.00 32.00 33.00 36.00 sibs Be vielo acs nates 9.5 43.75 52.00 | 24” 2 ilIIIIIl 13750 ©=—-144:50 = «142.50 = 147.00 
ee ce tteee sense eee : Panel ate 8” and Wider =. ec oeecccvcce Heats Hae eg +4 ee 
Cincinnatl, Ohio, Nov. 6.—The following are 34225 $53.00 $¢8.00 544.76 BO" LLL 152180 1808015780 162.00 
average prices today f. o. b. Cincinnati: Lath aii i For 84S, add §2. 
RED CYPRESS— oe EE ener $8.95 souctned — a ae 
Rules of March 18, 1922 YELLOW cyPnEte— yy Thin Finish, 2S, 8’ to 16’ 
ac or l $64, 
y Pastors ETE ceceeee$90 $95 «$95 $100 $115 Hy” 56,” Wy" 5%” 
Selects Sho Select ........ mee = = 90 '? eee $63.50 $76.25 $61.75 $74.00 
en ee $74.00 $44.60 | No. 1 shop.......... ee ee Rak oon 6 eae oRSO TOO 
. “ No. 1 common...... 34 36 36 38 é Dr eisaceinecinieoiee 66.00 79.25 65.50 78.50 
Finish—S1S or S$2S No. 2 common...... 25 27 27 28 es 6” pale iaeaer 66.00 79.25 64.25 77.00 
Lxttorer Ste Board "ieee Se Be Se tee 
incld, S28.. i 5 1x6” 1x8” 1x10” 1x12” | 12" 2ee till ll. 68.75 82.25 68.00 81.50 
$106.50 $96.50 $90.50 $78.60 $00.50 No. 1 common....... $40.00 $40.00 $41.00 $49.09 | 47-12" «2... 66.25 = 79.25 = 65.00 77.75 
Common Grades, Rough 
rhage ’ - _— No. 2 common....... 28.00 31.00 32.00 B an Rite pey F ee to 7’, and what “A” develops, 
= . . . shipped a 
12.) a eS $43.00 $31.00 S20.00 | 1” POREONIG 6sceccceccccss Dien ee Lanegan wuse $20.00 For 14” and whee. add.$5 for every 2” above 12”. 
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SOUTHERN PINE 


Jacksonville, Fla., Nov. 6.—Following is a recapitulation of f.o.b. mill prices obtained in this territory during the two weeks ended Nov. 4: 















































Week ended— Nov. 4 Oct. 28 | Week ended— Nov. 4 Oct. 28 | Week ended— Nov. 4 Oct. 28 | Week ended— Nov. 4 Oct. 28 
: Ceiling Roofers Boards 
initia ix4 B&better 50.00 No. 2 
XS  BG@DCTTCP ..00 cover ° 7 NO. common— 
1x4 B&better ....$48.56 $48.00 No. 1 com.......-. £4.56 mnt ee 1x 5 D4S eee 24.00 
No. 1 com.... 42.84 42.20 No. We COUN aes eeu 21.20 » @ COM. ..- weeee : <3 ee ***** ae aane 
No. 2 com.... 19.43 20.03 No. 3 com........- 11.00 eh > Seeepeee 23.50 24.40 
No. 8 com......... 12.71 CNN Gia e's cae acai 6.00 Boards $5: 5 SO os Saas 22.80 
1x3 Babtr. ht. face Wx3YH — --+- 89.67 ..... B&better— eT eee 27.00 
cee eeens 00 ..... No. 1 com.... 34.57 34.00 1x 4 D4S 50.00 1x10 Shiplap ...... 27.50 ..... 
Babtr. sap rift 80.00 ..... No. 2 com.... 15.56 15.85 a. Ue is: gS RES 28.00 
No. 2 com. rift ..... 35.00 eo... See See 1x 6 Rough ...... CREO acca, Ix 6 & up 828.... 22.50 ..... 
No. 1 and com. WsxX3Y% Rahetter ..++ 30.52 30.00 Se ianinaes wueds 50.00 
= dried No. 1 com.... 24.40 24.17 Se ee 55.00 | No. 3 common & cull— . 
ie sapere ee es bry No, 2 com.... 11.17 13.00 1x 4 & up Rough.. 43.00 ..... ke ee 13.00 
sap MN aos o0ses . 1x 6 & up D4S i 50.00 aie Bee Ge ivakaasan ads 18.00 
iso Babettor 122 GOR | sing oye 4 up Rowah: 4800022. | Gente grader 
No. 2 com.... 19.66 21.25 z ee 6/4x 4 & up Rough.. 45.00 ..... 1x 4 to 12 Mill run, 
WS Onc s ceeue «=6EE No. 1 com..... ... 40.14 38.00 | 8/4x 4 & up Rough.. 50.00 ..... kiln dried, 
1x6 No. 2 com 23.10 22.56 1 ae a rr 25.42 23.35 e culls out... ..... 25.15 
No. 3 com......... 14.40 No. 3 COM....-.+. ++ ++ 10.00 | No. 1 common— 1x10 Mill run........-. 42.00 
; 1x6” Bevel— F |  aeeee 
INO & COMMS 6.0 & 0:60: 10.00 12.50 75 4 2)’ | ee rl eee Shingles 
Standard 4-Foot Lath . 1x10 D48 ......... 43.00 43.00 
, ge ty edge— ~ a 1x12 D48 “Bonen ’* “ae 66 43.00 1g X% 3 Pine--- 5.00... 
No. 1 kiln dried...... 5.75 4.75 GHGE see canes i , x up Rough.. 38.00. ..... 4x18 No. 2. pine... 2.05 2.00 
No. i air dried...... yl eee NG) D CGMiicccecs 21.61 23.00 lx 6 & up D4S8 « eee sw ewes 4x18 Best heart cy- 
NO. Eo QYeOM. 6s cece | err Now 3 COM... «2606+ ICR 12.00 5/4x 6 S1S . vecwe GU wadex DIO 6456 Wee “aeas 
The following f.o.b. prices are taken from sales during week ended Nov. 4 in sections named: 
Bir- Hat- Kan Bir- Hat- Kan- Bir- Hat- Kan- 
Alea- ming- ties- 8as Alex- ming- ties- sas Alew- ming- ties- 8as 
andria, ham, burg, City, andria, ham, burg, City, andria, ham, burg, City, 
La. Ala. Miss. Mo. La. Ala. Miss. Mo. La. Ala. Miss. Mo. 
Flooring Fencing, S18 Dimension, 8181E 
. ‘ De ae oe | ge . encetn diane Sano 
1x3” EG B&better...... CO AR os CR SO Ba. ee Meret! tee gee B18 25.60 V2. Bio 
TF ibentdesseee eecce 59.75 ecoee 65:00 1x6”, OEE a a 36.21 5aoai ne 87.65 “d sees 27. ee yom 27.82 
Oe anaes 5, i ne Sa Ora Es 5 
a. aot ; E . a ° 81.75 88.50 . la No. 2 oe. oe 18 15 16 00 16 78 2x10” 7 tg 
FG B&better...... a oe ee 1x6” 111222111 24000 I 26:29 23°30 opis 
| e goer 4h) 46.00 50.58 ..... | WO 9 Call enetne— — ns ww. cess MAS _ 10° to20° 
sale ae ee a ae 2 ee 18.50 19.50 19.00 19.08 2x12", 10 
Babciter coees seeee 67.50 72.50 au Boards, 81S or S28 16" 
Vee s eS ee See STOR: REPS : No. 1, 1x8”, 14 and 16° 85.02 ..... «ce. 384.80 é 5 
Beg verserss GRE nexes paces. exers Gite TNR. aise canes cccce, MED fee ig gy Tee 
FG B&better ..... 49.90 49.01 49.88 50.49 1x10”, 14 and 16° 85.26 see seers 86.71 a bwtpasteradan 
41.73 ther lengths. ..... .:sce «sees 86,72 2x8” 
, Ae Sande Aaa *** 45°00 4277... 1x12”, 14 and 16’ GEST cccic caucus, GOED oe en 
Wo. 2 ........ "39:59 20.45 25.58 Other lengths. cccnse sacce, CEQQ 41Ee | abana 
NO. 3 ....0000 voo+ 1908 3045 36. No. 2 (all 10 to 20’ )-— ax12 agen 
1x6” No 2 CM peat ae 7 23.50 paiceca Dee Be” eaceweewe< etnies eee FR nce x O La seeeee 
. «oe ** : : ae GENE cacacvcaswadnaes $GGW i iiscas, ahs. 2 Longleat 
SW NAREEE EES NO ENS : s SAEs? TRE ok sco apaudteads 24.77 23.71 ..... 23.382 | No 1 Sq.E&S S48, 20’ 
FON ac cueuades ve 26.06 23.00 ... 27.07 ” a’ dae ° 
No. 3 {all lengths) — oP  .csedaben sll , 27.19 27.29 
. Sg aeeeiees —— eee pled scene it << 2 a 
eee . ins” ccee 20.50 cece 19.63 MAE ek Pe i 86.94 84.90 
ccaue, (cmgela 19.25 20. 50 cence, Ieee + St aia ied el Sided ws . 40:91 
42.00 43.10 SOUP Soc oet ako a tee 20.50 cc SORES REAR a SAE eS eeesecens pa a a . 
Pe No. 4, all widths and 2 . Shortleaf Timbers 
18.60 17.09 WI 650 s0ssacians 8.50 9.04 “™ S48, 20’ & under: _— 
woe ' Roofers Wen 2975: 
42.00 No. 1, 1x6” uenaseckeaden 40.50 “ose sents Plast "Lath 
No , yl Oe eS eres D2 Gee : aster 
Oe ae een: . WE as ak, Saamer 6 SAGO 6 dca ace ENG Ee 8t ee 6.11 5.75 6.10 
Partition Shiplap Wad, “SS, 4 ieacas 5.00 4.75 5.08 
i aaa veees 51.00 cee No. 1, 1x8”, 14 & 16’.. 84.81 36.42 Byrkit Lath 
x etter ......... tet eeee — " — lgts. ..... a A Lh AOC CCRT COTO 7.00 16.66 
Be di IxI?’, 144 & 16°. 5. BG) ccceuduasawde 17.00 17.97 
‘ssi: Wiliediiasn ee en: Other gts 35.84 | 12’ and longer......... 17:00 17.62 
No. ee : ; : 7 : ; : ; 28.00 i ee atti pM ag idl 23.74 22.73 24.00 24.24 Car Material 
%x6" B&better .. 2.2... nity 46.00 eee Aner tes 3558 9400. 500 | ‘All_1x4 and 6”): 
oe cases 37.00 | x gp OY _ sillie pile ace, B&better, 9 and 18’.. cee GO0E 
=o : as ¢ No. 3 = lengths)— 10 and’ 20’ 33.00 
ea esas 20.00 20.00 20.24 aoa , 56-75 
Drop Siding 1x10” name eee 21.25 iw ateu's ae ee ae 
1x4 or 6” B&better..... 47.55 48. 4 rt << Grooved Roofing — & sauittyies Be aa rat 
NGG Tk cwemes 40.94 39.25 2 ; No. 1, 1x10”, 14 & 16’.. 85.50 No. 1, 9 and 18’..... ° 
No 2 ss... 29.00 24.00 ) 26.59 29.32 Other iste. 37.50 Be cocneeteneeescee dita’ samba aaa 87.75 
ayy ae is ; : Dimension, S1S1E No. 2, Random ...... .. idan. cee 
Non 2, 2564", 30" sc csus 30.98 32.00 31.81 Car Sills 
51.18 jae 31.18 31.00 30.58 s4s, Sq.E&s: 
: 1 CR 31.05 29.35 30.86 eee 27.50 Bere 
ites 18&20’ 84.71 31.38 33.40 t p to 9”, 34 to 36’. cedcae asaya Ge 
10’ to20’ 34.47 cake aes Up to 10”, 34 to 36’.. GERD icae. . Zeke 
SO IEP ccc: a loses Se Up to 12”, 38 to 40’. 40.00 ..... 
12° eee eae 27.67 26.00 27.58 Up to 14”, 34 to 36’.. 48.00 
1% and 2x4 to 12”.... wares . 5.42 25.5 Stringers: 
B&botter Surfaced— 18&20" 30.71 27.27 29.67 | sq.E., up to 30 to 32’. 54.50 
1x6 to 12” 57 50 10’ to20 29.83 25.24 eves 
1x4” ee tees 56:80 Do ae | een ape 80.50 29.85 - : aps 
1x6” "18 52.00 57.54 aR coeees 31.25 moe et ee alee eee 47.01 
” srk 0. eT OGLlUlUUttO~C RR eee 00 tseee . 7 ” pte Nathcteetic.- A tcgey . 
i ewe is St ae ihe 18&20° 34.50 28:85 30.97 | No. 1, 14”, 20° & under. 42.00 
12” 01 61.50 ! x10”, 10° 3,00 $000 82:50 | 7 8”, 9’, 90 pet. h 84.00 
on a . , 2x10”, gies Gers : A : a, 3 pe eart. 
Saxe RAO ies Cnn, tala = 1B) eee 82.00 28.30 30.18 
UU ee ee eee Oc —i‘(ité‘é«éCC a e .f0 a. 
tig rand) af to 13 fee Ig Masi HM cH 2 | CYPRESS SHINGLES & LATH 
. = ‘ *to20’ ‘ inde ucban 
eo a“ ... ah arte 34.50 33.00 33.00 Cincinnati, Ohio, Nov. 6.—The following are 
pores 58.40 48.52 - ak oa 0 aR aca, | average prices today f. 0. b. Cincinnati: 
I ee ee | Pe 60 cc dC t*t*«éi CC « le met « ° 
—- aia MOR 65.00 pe 18&20° 35.38 33.50 35.68 | Rules of March 18, 1922 
Or xéens i wanes €5.00 5635 | woo asad... seas ener Shingles 
oS ee | ere seoee 64.75 ees 28.10 ‘... 628.60 Beat Primes Economies 
Casing and Base cack a's 28.79 23.88 29.85 a: eee ererereeees . $5.38 = 18 
B&better— 18&20’ 29.82 25.00 381.42 Kéedemendsenwen tee 38 8.48 
a Ot eee 69.00 65.88 10’ to20’ pe ea PP ore Br. dideadesteutace Ge 493 3.83 
SONG 20 occas 68.75 69.138 SO AG iwc Sl eee CU pap tT 4.93 8.68 
peesen 26.18 23.00 ..... 24.45 , 
Jambs RS OU caect 25.71 Lath, %x1/2 . 
B&better— 18&20’ .. 31.10 25.79 No. 1, 4-foot No. 2, 4-foot No. 3, pfees 
1%, 1% & 2x4 & 6".. 72.00 10’to20’ . 29.96 yx $9.05 $8.55 $4.0 
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ARKANSAS SOFT PINE 


The following are current f.o. b. mill prices on Arkansas soft pine made during the week ended Nov. 3: 














Flooring Finish—Dressed Dimension—S&E or S4S Ceiling ane Partition 
Edge grain— 1x3 sizt Bébetter Cc ot No. 2 ce ae he Pat, 
4g EES ee eee a 2.75 -4" Or : Par 
B&better <6 ...022... $80.00 °70.75 | ixe, ee iis BBO | igh 7e° Cae oe ee $46.50 $45.00 $53.25 $58.00 
ager cabnrsers ae ee 0 ee Oe nn mse 70.50 64.00 | $30.00 $33.00 2x 4” $28.50 $81.50 | No 2 °°°°: 36.00 aa ee 30.20 
“ee beeguncdsakas Sean 65.50 60.00 1%, 1%, 2”x4 to 8”.... 73.00 +e 27.00 25 2x 6” 24.00 26.00 e cere 5 27.0 

Wet graia— 1%, 1%, 2”x5, 10, 12”. 76.25 ** | 30.90 at. 25 2x 8” 26.25 28.25 Moldings 
MPM OLIOP 6 6c koccocvecc 60.00 52.25 aa 7 = on” y ‘on 1% and under ...26 percent discount 
__ SS ea 46.00 Fencing ag oe No.3 31.00 poet heg mit 0.26 1% and over ....21 percent discount 
a are * 25,25 o. o. oO. _— 

0, 2 veined: © err $34.50 $17.75 $14.25 S26 wes Lath 
Casing and Base SS rn 36.00 24.25 19.00 No.1 No.2 No.3 -1 No.2 
B&better CO AT AE: 37.50 25.25 20.25 | 1x6” .....+.4.. $36.00 $25.00 $20.00 | %x1%—4’ ............-. re ‘60 $5.50 
ET §. on scene were ee a $71.50 a 37.50 25.25 20.50 Tae. sac eneeene 36.25 26.00 20.75 —— 
BEGOES Seek bintdecseeeussenves 75.50 i: | ge 47.00 26.50 22.50 TO kee uweaus 38.00 26.25 21.25 **None sold. 
Norfolk, Va., Nov. 6.—The following prices for North Carolina pine have been obtained f.o. b. Norfolk: 

Edge, rough— No. 2 & better No. 3 Box Cull & red heart No. 2 & better 
7, Sa tt eve $34.50 @36.00 $24.50 @ 25.50 $21.50 @ 22.50 Lath, . -$ 6.50@ . 50 Roofers, 2° -$28.50@29.50 D4S, 6”..$62.50@66.50 
Me. ssphenwns ees 2.00 @ 64. 39.00 @ 41.00 25.50 @ 26.50 ee, err No. - 400@ 4.50 .. 28.50@29.50 8”.. 64.00@69.00 
Be. ‘abeetbesawore re 00986. 00 42.00 @44.00 25.50 @ 26.50 aa. ee Factory, a”. .- 28.00 @31. 00 10” +. 29.50@30.50 10”. - 67.00@70.00 
SC ere. 66.50 @ 70.00 46.00 @ 48.00 vee 0D o 2002 oveee@.. Sines. 2" see 23.00 @ 27.00 12”.. 30.50@31.50 12”.. 72.50@78.00 

—_ 4/4— h idths— No. 2 & better No. 3 No. 4 

abedetcnell 62.00@64.00  39.00@41.00 27.50@28.50 —-25.50@ 26.50 Frege hn i ale pierce A 
on Sci baweeenk 64.00 @ 66.00 42.00 @ 44.00 28.50 @ 29.50 26.50 @ 27.50 ° 2% pom gn CREE RSE 56.50 66.00 45.50 51:50 3 se st ecco 
Bt” pcatterensat 69.00@73.50 — 46.00@ 48.00 80.00031-00 27-50@28.50 | i gy TH ANd BM eeeeeenees ie males saaeae 
Bark strips, Nos. 1 and 2.$88.50@40.00 Bark stri artition, “4 hla CPL PERC OTELRL EES S ¥ es , ° ag . 
Box ae aeret tre Nos. 1 Ee y main deen ee $45. 50 @48. 50 is ee ee 37.25 @38.50 27.50 @ 29.00 17.00 @18.00 
Cull red heart........+- 12.00@13.00 PRE MR kk ah vce-0.9 se soe ene 56.50 @ 66.00 45.50@51.50 25.50 @ 27.00 








Duluth, Minn., Nov, 7.—The market is firm on all classes of northern pine lumber. 


follows: 
ComMON Boarps, RoucH— 
8’ 10° 12° 
ie Ee eee $64.00 $66.00 $69.00 $69.00 
10” severe Wasee 69.00 75.00 77.00 
AD esecess SED 76.00 82.00 77.00 
MO. B,. 8’ .cseces SD 51.00 54.00 56.00 
aD” .sc0sss Gave 54.00 57.00 57.00 
RS’ ccceccs Baue 59.00 64.00 64.00 
No. 3, eventos BLD 33.00 35.00 35.00 
aD ccsccs SLO 33.50 35.50 35.50 
BE 550%. - 33.00 34.00 36.00 36.00 


For all white pine Nos. 1 and 2, add $1. 
For No. 4, 6 to 20’, 8”, add $30; 10”, $30. 


For Si or 2S, add 75 cents; S1S1H, add $1; for resawed, add $1. 
Drop siding, grooved roofing and O. G. shiplap, 8’ and up, add $1.50. 


Shiplap and D&M, 8’ and up, add $1. 
No. 1 Precs Storr, 8181b— 


6’ 8’ 10’ 18’ 15’ 
2x 4”....$35.00 $37.00 $89.00 $38.00 $38.00 
2x 6”.... 35.00 36.00 38.00 37.00 37.00 
2x 8”.... 35.00 37.00 39.00 40.00 40.00 
2x10”.... 36.00 37.00 40.00 40.00 40.00 
2x12”.... 37.00 38.00 41.00 41.00 41.00 
2x14”.... 42.00 43.00 45.00 45.00 45.00 


No. 2 piece stuff, $2 less than No. 1; pine, rough, deduct 75 cents; D&M 


or S4S, add $1.50 


NORTHERN PINE 


Inquiry is active. 


Quotations f.o.b. Duluth are unchanged, as 


FENCING, RouGH— 
14416’ gs° 20’ 6° a° 10,12414° 16° 18420° 
$69.00 $72.00 $72.00 6”, No. i. sibwce'e ore arene $63.00 $67.00 $69.00 $67.00 
72.00 72.00 77.00 oS re 49.00 51.50 54.00 54.00 
77.00 82.00 82.00 No. 4 eaisieers anaes SOL 33.00 35.00 36.00 35.00 
54.00 59.00 61.00 | rrr LL 58.00 62.00 68.00 68.00 
54.00 59.00 61.00 PION Bibéewrievsnsaeneeee 42.00 47.00 53.00 53.00 
eed roped oeee INO: Zovccccicseccee Baeee 29.00 31.50 32.50 31.50 
35.50 35.50 35.50 No. 4, 6-foot and longer, mixed lengths, 4”, $25.75; 6”, $27.75. 
36.00 36.00 36.00 5” fencing, same as 6”, 
All white pine, Nos. 1 and 2, add $1. 
S81 or 2S, add 75 cents; S1S1E, add $1; S48, add $1. 
Flooring, %- or %-inch ceiling, or beveled well tubing, add $2. 
Drop siding or partition, add $1.50. 
Well tubing, D&M and beveled, add $2. 
SIDING, 4 AND 6”, 4 TO 20’— 
a ee +d $5600 $56.00 E - $29 $00 $29.00 
0 r B&better ...........$56. RR Perce s 
+ He vty} wry © icccecesvccecceceee DAOO 51.00 Norway, C&better..: 46.00 46.00 
39.00 41.00 EMO! FD 001.5009 as eee neuse MEMOS 44.00 
yoy = ye} Siding may contain not to exceed 20 percent of 4- and 9-foot. 
45.00 48.00 48.00 Siding run to O. G., $2 a thousand extra; product ef the strip as it 
grades. 
Beaded ceiling, %-inch, $1.50 more than same grade of siding. 








DOUGLAS FIR 


{Special telegram to AMERICAN LUMBERMAN] 


Seattle, Wash., Nov. 8.—The following prices 
paid for yard items, f.o.b. mill, were reported 
today: 


Pre- 
High Low vailing 
Price Price Price 
Flooring 
1x4” No. 2 ~~ Wi Goubove $51.00 $49.00 $..... 
Se he ae eee oe 41.00 36.00 —s- . wo oe 
No. 2 and better s. g. 39.00 33.00 38.00 
Oy BM Bice dscccssn D. “hess <aceeu 
1x6” No. 2 te better s. g. 43.00 S500 839s seb 
oe. eae See Giese Keene 
Stepping 
No. 2 and better clear..... oe ae 
Finish 
ye Gt | ec en ee SC 
Casing Gn DABS... 60000». eae ‘eiuue - Seane 
Ceiling 
5gx4” No. 2 and better.... 38.50 e008 sa ses 
OE SE an TEO0.. Sacks« shee 
ixé” No. 2 and better...: 39:00 ....: swsee 
NOs S scusawrtieeunces BOO + .ccsam: <eiewee 
Drop Siding 
1x6” No. 2 and better..... 41.00 37.00 41.00 
Ps B. cians vtbonpecaeoee SOO. vss Aseus 
Boards and Shiplap, No. 1 
am. . and AU's «see ceteas 19.50 16.50 16.50 
ss ane cele een ee 19. ef 17.00 Sean 
Dimension, om, P a&E 
Ee, 1S PA 8 os ccoaness 950 17.50 18.50 
Plank and se Timbers 
ax 4”, 12 to 16", B4aS........ 22.50 19.50 19.50 
exi2”, 12 to 16’, BaS. 26.5 a ee eee 
Timbers, 32’ and aaa 
J |. Se ace eRe mt 24. | A | nn ore 
Vertical Grain ne Sai 
Ji) 3g Say eer es - a ee 
be ae Re SD icictcs! “eke 
IR SEEG; ech «ecb osmaueonien cS 3 cr 





[Special telegram to AMERICAN LUMBERMAN] 


Portland, Ore., Nov. 8.—Fir prices today f.o.b. 
mill are as follows: 


Vertical Grain Flooring 
28" DOs 2 CIOP os acon 0s cenne nis a encaro ate eat er ¥ 
0; 2 as sdkwsecoacessasekaueeanees 
No. 3 clear ...... Er ee 43°00 
1x3 and 1%x4” No. 2 clear and better... 53.50 


INO) SB GIGDE’ cn0.00054:6:00 06.000 GOIUU 


Slash Grain Flooring 


ixé” No. 2 cléar and DOtter.6.cccccccccesece SROO 
No. 8 clear ...... Musenweees sce venases eee 
1x6” No. 2 clear and ag natae eases 42.00 
No. 3 clear ...... TT Te 


Vertical Grain Stepping 
1% and 1% No. 2 clear and better......... 


Finish 
No. 2 clear and better.........e00. 


Celling 


5x4” No. 2 clear and better............... 38.00 
DIO; SB GIOO® 660080550000 petenseepenans ee 
1x4” No. 2 clear and better. Swisivcie ahve aes es ee 
BNO, BORE, 6n5.0606099000s 4000000000006 SOOO 


Drop Siding and Rustic 


1x6” No. 2 clear and better.......ccccccecee 41.00 
No. 3 clear... hs pbeuseens CSceiosinacines aRIOU 


Miscellaneous Items 


Fir dimension— 
14-foot or shorter..........+..+++...Rail B list 
16- to 20-foot, over list..... bee ocusinineaeneeee 
22-foot and longer, over list............ee.. 2.00 
Boards, OF Rall B Usb. oiiccecvcvccevccves cos SO 
Small timbers . peeies ee seeewes couse ME 
6x6” and larger ‘timbers, ‘oft Rail B list...... 3.00 


o¢ 


- 65.00 


coccccces 04.00 


WESTERN PINES 


[Special telegram to AMHRICAN LUMBERMAN] 
Portland, Ore., Nov. 8.—The following are 
f.o.b mill and f.o.b. Chicago shop prices: 


No.2 No.3 
com. com. 
cI oie Soe | | See $36.00 $19.00 
1%", SB One 20", 10 00:16" ciccceces 37.00 21.50 
1x12”, DO ROU 6.0.c6-6s seers eres eee. 36.00 22.50 
1x13” and wider, 10 to 16’. -. 38.50 24.00 
No.4 No.5 
com. com. 
ERA” SOG WIG OR oo oivisccdsseseewwes $16.00 $ 8.00 
SELECTS— ones gee 
ix 4”, 6” and 8”, - ” 20’. Ban 00 $79.00 $63. ‘00 
ASI” 6.066000860060000000066800 RUD GOD Tao 
ae ree sees 94.00 89.00 177.00 
1x13” and wider............. 99.00 $4.00 82.00 
5/4, 6/4x4” and oh. “40'to'20’ 97:00 92.00 80.00 
8/4 and Wider......cecceceeees 99.00 94.00 82.00 
SHop S828, F.0.B. Co1caco— 

No.1 No.2 No.3 
Her BG Bin wsoncesccesced «+ «$82.00 $67.00 $47.50 
BLS: ve sions b: ea cew esse besaiek :. 95.00 77.00 47.50 


On straight orders for ‘‘No. 3 shop aa better” 
without specification as to amount of each grade, 
deduct for No. 3,shop, $2.50; for Nos. 1 and 2, $2. 


WEST COAST SPRUCE 


[Special telegram to AMERICAN LUMBERMAN] 


Portland, Ore., Nov. 8—The following are 
prices prevailing here today: 
PRU ME OA ois avs kis oeais ic Are d ace e Gaiw biersie be osccecelaue 
gd OE 2 | a 








Bevel siding, Bx. 


ee a oe 
Factory stock, a. esa hatOCERORE CRE RS 


EE ois vn axonsenscenana ai 
Common rough dimension...............22. 25.00 





Fir lath, per thousand, Gry... scccsccsccrecce 450 


TOK IUTMADET,. BLOC so .a.cicdccccccccvvtecceseees GED 
SUPE bedncesnsccccincncuis Oe 
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FIR, WESTERN HEMLOCK 
AND CEDAR 


Centralia, Wash., Nov. 4.—The following 
prices were realized on fir, western hemlock and 
cedar for the week ended Nov. 4: 


DOUGLAS FIR— 
Vertical Grain Flooring 
No.2 No.3 


No.2 No.3 
C&Btr.C&Btr. C&Btr. CeBt 


DR oacrncs $58.00 _ 50 yew ag 
1x4”...... 54.00 8.00 1% - 58.00 50.00 
1x6”. ..... 55.00 7 50 itxer:. - 60.00 50.00 


Slash Grain Henan 


1x3”..2...$39.00 $36.00 Fa + 00 $40.00 
1x4”...... 39.00 36.00 > ae 8.00 40.00 


FAO ccccs - 42.00 40.00 i me ws * 60. 00 40.00 
Vertical Grain Sugetin 
£56, Te GRE THO 10 188 occ vivccccccces $66.00 $56.00 
356; Bom GHG FEE 16 24" ovis cccccéacs 68.00 58.00 
Finish, No. 2 Clear and Better, S2S or S4S 
7 C MOC CCC EE CC CCE TS $56.00 $50.00 
OF Navccmiadnn Gere eagacncuse 57.00 51.00 
1x 5, SRN NO vcnesewcccecawess 58.00 52.00 
EE So ec Ce URE W Se WHOA es 60.00 54.00 
im 11435, CA Os ee 61.00 55.00 
ed ree ieee ag yn 62.00 56.00 
au and S264, $ an@ 127% csincwcdcs< 67.00 61.00 
Celling, CREB and C&EV, and Partition 
OS Oe $36.00 oa. 00 SIO” 0000 $39.50 $34.50 
> 38. 33.00 ex¢° Oe 41.50 36.50 
An Saaes 36.50 31.50 x6”..... 36.00 31.00 
1. ae 39.00 36.00 EMO cscde 42.50 39.50 
Drop Siding, Rustic 
ee $37.00 $34.50 1x6”.... «Oe 00 $38.50 
>t aeeeeee 39.00 36.00 1x8”.. - 48.00 45.00 
Fir Battens 
oP ORE siccseccus® sae | 64EP Oo Ge.cccce $ .95 
eG Givccccetce Ce oe Oe Grcccen «se wee 
Lath 
Wik: Or CHOUGGO sc icckdcc teins eek ‘ $ 5.00 
Common Boards and Shiplap 
No.1 No.2 
com. com 
1x 2, PRS ONO FR oa ce cnks --$19.00 $16.00 
Made chsawecene chase waeee F 7.00 14.00 
1x 6” Tree TC Re Te ee 17.50 14.50 
SSS. BO ccccceees dt ecneed ->- 18.50 15.50 
1x12’ DIME viwneciedaleae madre 19.00 16.0 
1% x8 and EO. ERIS ciievecuces 21.00 18.00 
1x6” nea sion Dipl soe 19.50 16.50 
ee ONO BO. bedccds cewns P - 20.50 17.50 
Common Planks and Small Timbers 
BD, SED bccarcivecdéncee eeeeceee+ $20.50 $17.50 
ee OS e GEO” ccavaesdiwcnsdocwes 20.00 17.00 
a eS ree CERT Ca emenee - 20.50 17.50 
BEAU, SESe MEE Keddveseedcancecus - 21.50 18.50 
Common Dimension, $1$1E, 12’ 
— 1 ~~ 2 No.1 No. 2 


m. com, m. 
2x3, 2x4”. $19. 50 $16.5 50 © -2x14”.....$22.00 $19.00 
2x6, 2x8”.. 19.00 6.00 2x16”..... pee 20.00 


2x10"..... 20.00 it GF FeeP cess 00 22.00 
SEIS 6 cess 20.50 17.50 2x20”..... 27.00 24.00 
Common Dimension, 2x4”, $181E 
CO ssavvecs $18.50 $15.50 pS rere $21.50 $18.50 
Me esivess 19.50 16.50 : re 22.60 19.50 
TO seccnse 20.50 17.50 SS’ ccccvce See SRE 
Common Timbers, Rough, 32’ and Under 

rk 1 pool No.1 Sel. 


com. com. 
6x 6”. $92.0 00 $25. "00 18x18”....$26.00 $29.00 


10x10”.... 23.00 6.00 20x20”.... 27.50 30.50 
14x14". or 2 50 26. 50 22x22”.... 29.50 32.50 
16x16”. 26.00 29.00 24x24”.... 32.00 35.00 


Common Timbers, 12x12” 


34 to 40’..$25.00 $28.00 72to 80’.$53.00 $56.00 
42to50’.. 31.00 34.00 82to 90’. 63.00 66.00 
52 to 60’.. 37.00 40.00 92to 100’. 73.00 76.00 
62 to 70’.. 43.00 46.00 


Rallroad Ties, Rough 


WESTERN HEMLOCK— 


Boards, $1S or Shiplap 


=P o”. ag . “ ° 1%& 1% 
1x4” eeccce x4” 600. $20.00 $17.00 
1 | ee 165 13. 50 Ge a caiere 18.50 15.50 
1x8 & 10”. 17:50 14.50 x8 &10” 19.50 16.50 
1x12”..... 18.00 15.00 x12”.... 20.50 17.50 
: 1% x2 & 3” 21.50 18.50 
RED CEDAR— 


Common Boards and Shiplap 


~~. ere - * one oe acy wet $20.00 $17.00 

eeaee y 3) 20.50 17.5 

5 ee 20:00 17.00 , 
Flume Stock 

ERO ccivcwc $21.00 $24.00 1x10”..... 23.00 $26.00 

| 22.00 26.00 1x12”..... +3563 reo 





CALIFORNIA PINES 


San Francisco, Calif., Nov. 4.—The following 
are average f.o.b. mill prices on California 
pines: 


California White Pine Mixed Pines 
Nos. 1 & 2 clr. -$106. 90 Common— 


a See Pete Riacawaaae $ 52.20 
EP BOGE. ccccccs aL 40 Bets Sakvcicaue 24.05 
No. 3 clear..... 75.20 ee 22.60 
Inch shop....... 36.30 eae Bivcecceces 18.65 
No. 1 shop..... 71.70 a 11.60 
No: 2 SROD..<.- 48.90 %”, all = 17.50 
No. 3 shop..... 26.95 Form stock. 19.40 
7, 58.55 year 26.40 
No. 1 dimen. . 26.20 
Sugar Pine Siding— 
Nos. 1 & 2 clr. —_ 20 B&btr. bev. 44,20 
a eee , > Oe 40.00 
ee 140,00 ‘ bev A ee 32.75 
No. 3 clear..... 102.80 We haw... cee 05 
Inch shop....... .00 C&btr. short.. 28.35 
a: Sess ag Stained ...... 95 
° SNOP..--. 04.009 Misc. ......00- ’ 
No 3 shop ee 30 10 Misc. . + 56.20 
op, short. : 
NE nxnvunns 84.00 Panels 
White pine..... $ 92.50 
Douglas Fir 
CO cc cccewai $ 57. 5 Box 
Common ....... 18.85 Pine ........06. 21.05 
Ties & timbérs. 25.85 Fir 2020000 ' 19.1 
Mountain Pine White Fir 
idetaenememues $ 25.30 No. 2 cenbe: an a, a 
We capaddaced 
Battens No. 4 com...... 13.75 
PPP Pere $ 46.14 Mixed com...... 19.50 
DEM cadadeness 17.00 
Lath No. 1 dimen.... 25.55 
No. 1 pine...... $ 7.45 No. 2 dimen.... 12.50 
i pee. ae Australian 
White fir ...... Gib? <dadducaddiceh $ 74.15 


Chicago, Nov. 7.—The following cross tie prices 
prevail, f. 0. b. Chicago: 


Untreated 
White Southern 
Oak Sap Pine 


No. 5, 7x9”, 8’, 9-inch face.....$1.60 $1. s 
No. 3, 7x8”, 8", 8-inch face..... 1.50 


No. 6x8”, 8°, 8-inch face..... 1.35 5 
No. 2 6x7”, » t-inch face..... 1.25 75 
No. , 6x6”, 3” 6-inch face..... 1.10 65 


Red oak and heart cypress ties, 10 cents less 
than white oak; sap cypress 20 cents less than 
white oak. 


‘ aa, fir cross ties, all sizes, $42 per thousand 
eet. 
at oy Bridge 


ies Plank 
WOON OO oa cddc dceescaccdnees cee $46.00 
ere rer cece .00 42.00 
PUGS -EF sé ccccsctacesdeucas 45.00 45.00 


St. Louls, Mo., Nov. 6.—The following cross 
tie prices prevail, f.o.b. St. Louis: 

Untreated 

White Southern 

Oak Sap Pine 


No. 5, 7x9”, 8’, 9-inch face... .$1.47 $1.19 


No. 4, 7x8”, 8’, 8-inch face.... 1.35 1.04 
No. 3, 6x8”, 8’, 8-inch face.... 1.15 94 
No. 2, 6x7”, 8’, 7-inch face.... 1.05 84 
No. 1, 6x6”, 8’, 6-inch face.... .95 -70 


Red oak and heart cypress ties, 10 cents less 
than white oak; sap cypress, 20 cents less than 
white oak. 


Switch Bridge 


Ties Plank 
White oak ...... cntdaescedeumaka $43.00 $43.00 
ROO GONE dds cvaddanadanscccumacdée 40.00 40.00 


WEST COAST LOGS 


Seattle, Wash., Nov. 4.—Log quotations: 
Fir: No. 1, $25; No. 2, $18; No. 3, $13. 
CepAR: Ten percent base, $20@22. 
HEMLOCK: No. 2, $16; No. 3, $12. 
Spruce: No. 1, $25; No. 2, $18; No. 3, $13. 


[Special telegram to AMERICAN LUMBERMAN] 


Portiand, Ore., Nov. 8.—Log quotations: 
CEDAR: $23. 

YELLow Fir: $24, $17 and $12. 

Rep Fir: $15. 

Sprucw: $24, $18 and $12. 

HEMLOCK: $12, $9 and $8. 














SIMONDS 
Inserted Point 


SAWS 


If you cut hard, soft 
or frozen timber you 
will find it econom- 
ical to equip your 
machines with 
Simonds Inserted 
Tooth Saws. They 
stand up tothe work 
and hold their cut- 
ting edge longer. 
The Simonds Point 
eliminates binding 
in the cut because 
of the greater clear- 
ance that is pro- 
vided from the point 
backward and from 
the outer edge 
downward. 


Write for catalog 
and prices. 


Simonds 


Manufacturing Co. 
“The Saw Makers’’ 
Fitchburg, Mass. 


Chicago, Ill. Portland, Ore. 
Detroit, Mich. San Francisco, Cal. 
New York City Seattle, Wash. 


New Orleans, La. Montreal, Que. 
Lockport, N. Y. Vancouver, B. C. 
Memphis, Tenn. St. John, N. B. 
London England 
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Goldsboro N.C. Pine 


is manufactured to meet our long established standing of quality 
and is a big trade builder for retail yards. Every foot runs uniform 
to quality, millwork and grading year in and year out. Try a 
mixed car today. 


Johnson & Wimsatt, Washington, D.C. 


Perfectly Milled and Correctly Graded Stock. Telecode Ussd 

















Try Camp on 
Ruch Orders for 


.C. Pine 


Daily Capacity: Saw Mills, 600,000; Planing Mills, 400,000 
Mills: Franklin, Va.;  Arringdale, Va; Wallace, N. C. 








Camp Manufacturing Co., Franklin, Va. 


Eastern Sales Offices: 


ee W YORK: 1214 Flat Iron Buildin PHILADELPHIA: Real Estate Trust Bldg. 
GEO. W. JONES, Mar., Phone 982 Sewer D. WOOD, etl ” “ 


E. 
PITTSBURGH: Oliver Building, GEORGE L. CAMP. Manager 











RED CEDAR SHINGLES 


Seattle, Wash., Nov. 4.—Eastern prices, f.o.b. 
mill, are: 


First GRADES, STANDARD STOCK 


Per Square Per M 

4 Bunches 4 or 5 Bunches 
soxtra stare, 6/2. <0 00% $2.63@2.67  $3.30@3.35 
Petre. MATE, 6/2. 663606 2.79 @2.83 3.50@3.55 
BPECTR CIOGTE oc ccccccves 3.04@3.08 3. =~ 85 
POTIOCE, O/B .6:0scc00s00% 3.49 4.3 
Ee nr 3.27@3.30 4, a4. 55 
POTTOCUONS o5655-06.8006080 3.79@3.83 5.15@5.20 

First GRADES, RITE-GRADB INSPECTED STOCK 

TUStVG: GIAre, 6/2000 60600 $2.71 $3.40 
Rrra Btare, §/2..0.000% 2.87@2.91 3.60@3.65 
PUIKOPO) CLOATS. 056600000 3.20@3.24 ry o— 05 
POLITOCtS, Gloecccccscees 3.53 
MR RNSON 65456 4n 034 aco wi8016-% 3.34@3.38 460@4.65 
POTIOCUODD os.0.0 050 nebo 3.86 5.25 


SECOND GRADES, STANDARD STOCK 
Common stars, 6/2..... $ ee oo $ .70@ .80 


Common stars, 5/2..... .95@1.05 
Common clears ........ 1; ot ae 88 2.05@2.10 
BRITISH COLUMBIA STocK, SEATTLE MARKET 
p @%4 conedian) cue sre De Pe $3.40@3.60 
EG GO Bl OE ae 3.65@3. 69 4.55@4.60 
Eurekas (U. S. para e aes 3.56 4.90 
Perfections (U. S.)..... 3.94@3.97 5.35@5.40 
XX 6/2 16 ee sb. pcan BP eca%s 1.85@1.90 
XX 5/216 (U a Eble cers 1.87@1.95 2.35@2.45 
XX eurekas (U. ee 2.20 
XX perfections (U. S.). 1.66@1.70 2.30@2.35 


For Editorial Review of Current Market Con- 
ditions See Page 37 


NORTHERN PINE 


Minneapolis, Minn., Nov. 6.—Mills in this terri- 
tory report trade quiet, but they have reduced 
surplus stocks and now are going into the winter 
in good shape. Preparations are being made for 
heavier logging operations than last year, but 
so far crews are short. Factory trade is light, 
and retail yards are buying little. 


New York, Nov. 6.—The movement of eastern 
spruce continues unabated. Water shipments 
are especially heavy artd railroad arrivals also 
have picked up with great improvement in trans- 
portation conditions across the border. Em- 
bargoes here and there have proved a drawback. 
Mills in Canada and rorthern New England are 
working almost to capacity and all lumber reach- 
ing this market is moving in fine shape. 


Buffalo, N. Y., Nov. 6.—The demand for north- 
ern pine continues on a satisfactory basis, the 
only complaint of the yards being the lack of 
good lumber to sell. Low grades are also getting 
scarce, because of increased activity in the box 
trade. Yards find it difficult to get rail deliveries. 


Boston, Mass., Nov. 6.—Northern pine demand 
has been stimulated somewhat by the continued 
difficulty in obtaining reasonably prompt delivery 
of adequate supplies from the western pine mills. 
Recent advances are firmly maintained. Whole- 
salers are having trouble about filling require- 
ments for some grades and sizes, as stocks are 
depleted. The lower grades are $1 to $5 above 
early summer levels and $5 to $10 more is quoted 
now on fine common. North country pine, 1x6 
to 1x9, D2S, sells at $45 and up. 


EASTERN SPRUCE 


Boston, Mass., Nov. 6.—The market for eastern 
spruce retains its strength. Manufacturers have 
enough, frame orders booked to take care of 
their production for weeks to come. Commission 
men are now practically out of the dimension 
market as they can not find mills in a position 
to take on their business. Random lengths have 
advanced and even the Provincial manufacturers 
refuse concessions as their stocks are greatly 
reduced and they have enough business offered 
to tax their capacity for some time to come. 
Boards are still moving slowly, owing to the 
keen competition of southern roofers. Quota- 
tions: Dimension, rail shipments 8- to 20-foot 
lengths, 8-inch and under, $45; 9-inch, $46; 10- 
inch, $47; 12-inch, $49. Maine random, 2x3 to 
2x7, $40; 2x8, $43 to $44; 2x10, $44 to $46. Pro- 
vincial random, 2x3 to 2x7, $33 to $35; 2x8, $40 
to $42; 2x10, $41 to $43. Covering boards, DIS, 
5-inch and up wide, 8-foot and up long, $32 to 
$33; matched, clipped, 10- to 16-foot, $35 to $36. 


WHITE CEDAR 


Minneapolis, Minn., Nov. 6.—There is a fair 
amount of post trade but the railroad situation 
makes it difficult to fill orders. Buyers want 
quick deliveries now, but it is very hard to get 
cars for small shipping points. Prices hold 
steady. Pole business seems about ended for the 
present. 
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HARDWOODS 


Chicago, Nov. 8.—Strength continues to feature 
the hardwood market, with an insistent demand 
for practically everything on the lists and with 
a large volume of inquiry in circulation. Flooring, 
interior trim and sash and door manufacturers 
continue to absorb large quantities of oak, de- 
veloping literally a boom in the oak market; 
the furniture trade is taking about all the No. 1 
common and better gum offered and, it is re- 
ported, is also beginning to buy No. 2 common. 
Business with the automobile industry also re- 
mains good, and so does miscellaneous buying. 


Minneapolis, Minn., Nov. 6.—Factory buyers 
are about out of the market. Some of them have 
sufficient to cover their needs for months to 
come. Others are having light trade and are 
playing conservative tactics. The sash and door 
trade seems to be stocked up on hardwoods. 


Kansas City, Mo., Nov. 7.—Hardwood buyers 
are placing orders when and where they can 
and find it difficult to get acceptances. There is 
. big inquiry for oak and gum in finish and 
factory stock, and a good interest shown in 
birch and walnut. There is a fairly good demand 
for rough and heavy stock-and where shipment 
can be made in open cars it is not so much 
trouble to buy. There also is a demand for low 
grade items, but mills as a rule prefer to use 
their cars for more valuable shipments. Prices 
are very firm. 


St. Louis, Mo., Nov. 6.—The demand for south- 
ern hardwoods continues good, such items as sap 
gum, red gum and quartered oak being most 
wanted. All items of plain sap gum are up $1. 
The car situation is improving. 

New Orleans, La., Nov. 6.—A better call is 
generally reported for hardwoods, notably from 
the furniture and automobile trades. Sap gum 
quotations are stiffening again and prices on 
upper grade stocks in good request and scant 
supply are firm. Shipments seem to have picked 
up a little, tho there is much complaint of car 
shortage. 





New York, Nov. 6.—Poplar is in fine demand. 
There is an excellent call for ash from high 
grade automobile concerns. The price trend of 
all hardwoods is upward and there has been a 
slight increase in nearly all items within the last 
week. Inquiries for hardwood flooring of all 
kinds have just about swamped the market. 


Buffalo, N. Y., Nov. 6.—The hardwood trade is 
fairly active and at some yards has been un- 
usually good during the last month. A good 
deal of direct shipment is being done by certain 
yards and they have managed to get a good 
supply of cars. Prices are firm. 


Cincinnati, Ohio, Nov. 7.—The trade reports 
an active market in hardwoods with recent 
advances well maintained. The demand from 
factory consumers is quite large. The car situa- 
tion has improved, with mills able to obtain cars 
more readily. Shipments are coming thru from 
the South in better time. 


Columbus, Ohio, Nov. 6.—Strength is still the 
chief feature of the hardwood trade. Factory 
buying is brisk. Retail stocks are only fair 
and buying to sort up broken lines is the rule. 
Furniture, automobile, box and musical instru- 
ment concerns are good buyers, and railroads 
show a disposition to come into the market more 
and more. Recent advances have been well 
maintained, FAS quartered oak being quoted 
at $155, and No. 1 common at $85 at the Ohio 
River. Plain oak, chestnut, poplar and bass- 
wood are firm. 


Boston, Mass., Nov. 6.—Demand from different 
classes of consumers and covering a wide range 
of hardwoods has shown material improvement 
of late. Lumber is coming forward better from the 
producing centers. Prices look firm on the follow- 
ing basis for FAS, inch: Ash, white, $100 to $110; 
basswood, $90 to $109; beech, $80 to $90; birch, red, 
$145 to $155; sap, $115 to $130; maple, $95 to $100; 
oak, white, plain, $130 to $135; quartered, $155 
to $160; poplar, $130 to $140. Local stocks of 
hardwood flooring are light and broken, and 
shipments are coming forward very slowly. 
Prices are firm. Quotations, 13/16x2%4 clear, 
beech, $89 to $90; birch, $98 to $99; maple, $103.50 
to $104.50; oak, white, plain, $112 to $114. 


Baltimore, Md., Nov. 8.—Reports about the 
state of the hardwood trade are almost uniformly 
favorable. The mills are generally increasing 
their output to meet the larger requirements, 
and quotations are either very firm or making 
advances. Influenced by the activity in the 








Eiacu month, when we have prepared our advertisement 
for the American LumBerman, we have hoped that “next 
month” we could announce the return of normal condi- 
tions at our Scotia Mills which would place us once more in 
position to accept new business with reasonable expectations of 
making shipments as required by our customers. Each month 
we have been disappointed to a greater or less extent, and 
today is no exception. 


While we have made material progress from the manufac- 
turing standpoint, and while our stocks are now better bal- 
anced than for many months, we are facing a severe car short- 
age, which has reduced our October rail shipments to the 
Middle West and East to less than 40 percent of what our man- 
ufacturing schedule for that month called for. Despite our 
utmost efforts to secure more cars, no immediate relief is in 
sight, and we shall have to continue to ask the forbearance of 
our trade until the car situation improves. 


With the labor shortage and disturbed transportation con- 
ditions of the last six months still vividly in mind, we cannot 
urge our customers too strongly to anticipate their require- 
ments for next Winter and Spring, and to place their requisi- 
tions before us well in advance. We may not be able, in every 
instance, to give a satisfactory answer, but we shall try our 
best to place the facts before each and every one, and not to 
promise anything that we cannot reasonably expect to per- 
form. When shipment is wanted in the late Winter or early 
Spring, it will help if we can have permission to load at an 
earlier date providing the labor and car situation permits. Get 
in touch with our representative in your district, or write to our 
Chicago or New York offices, as may be most convenient. 


CHICAGO NEW YORK CITY SAN FRANCISCO LOS ANGELES 
2067 McCormick Bldg. 841 No. 40 Rector St.. Bldg. 311 California St. Central Bldg.. 6th & Main Sts. 
THE PAOIFIC LUMBER CO. of Illinois THE PACIFIC LUMBER CO. 
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The Largest Manufacturers and Distributors of California Redwood 

















Fir Lumber Production and Sales Chart 


Jan. Feb. Mar Apr. oy ee Aug. Sept Oct. Nov. Dec. Jen. Feb Mar: A) na dum bly Aug Sept. Oct. Nov. Dec. Jen. Fab nrge 








Explanation: Solid black above base line indicates 
excess sales over production per month. Black below 
line indicates sale less than production. 


(Based reports West Coast Lumberman’s Assc. Chart = a. and 
published monthly in ‘‘American Lumbermen’’ by 


WORTH LUMBER COMPANY 
“Buy Fir of Worth” Harry I. Worth, President White Bldg., SEATTLE, WASH. 


Your Fir orders will be handled as tho you were on the Coast giving them your personal attention. 
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BOARDMAN, N. C. 
Gentlemen: 

Yours of the 18th received. .. . We have two 
large Mercury tractors which we use exclusively for 
hauling lumber from sawmill to yard, from yard to 
planing mill and from planing mill to cars. ... As 
near as we can figure it, these TWO TRACTORS DO THE 
WORK OF TWENTY-TWO MEN, and do it with better dispatch. 

After using these tractors, and having had the 
success we have had, we feel that we could not operate 
unless we had them or something equivalent for the 
work in order to carry same on economically, and we 
feel that it is to the interest of all large lumber 
manufacturers to investigate the tractor system for 
transferring their lumber at the plant. 

Our planing mill is 100,000 feet capacity per 
day, and these two tractors keep the unloading dock 
clear and planing mill supplied with stock, both from 
unloading dock and yard, and we waste no time by 
machines waiting for material. 

Yours truly, 
(signed) BUTTERS LUMBER COMPANY. 


J. Sam Wright, V. P. & G. M. 


The MERCURY 


Mercury Manufacturing Company 


CHICAGO, U. S.A. 








It'll Give You Mae (oe 


More Time 


to Push Sales 


By saving you hours of figuring 
drudgery—reducing prices to board feet 
and board feet into dollars and cents— 
the Meilicke Lumber Calculator will 
give you much more time to spend in 
constructive selling—in directing your 
business along the more profitable lines. 


Selling is where you make your 


’ Lumber Calculat 












or 


domestic trade foreign buyers are more willing 
to take up stocks. 


HEMLOCK 


Chicago, Nov. 8.—The hemlock market con- 
tinues very firm, tho the local trade remains 
almost entirely confined to crating lumber. 
Distributers, however, look forward to a con- 
siderable demand for yard items a little later 
on. They point out that retailers’ stocks in prac- 
tically every case are badly depleted and that 
when the rush for spring requirements opens up 
the small supply at the southern and west Coast 
mills will force a lot of business into hemlock 
channels, 


New York, Nov. 6.—Canadian and western 
hemlock stocks in New York city and vicinity 
are unusually heavy for the time of year, but 
the lumber is moving well. Recent cargoes from 
the West have been heavy and in late October 
the shipments, especially by rail, were much 
larger than in the early part of the month. 
Prices hold firm and dealers are in every way 
satisfied with the market. 


Buffalo, N. Y., Nov. 6.—Demand for hemlock 
is on a fair scale, tho showing the effects of 
slowing up with the approach of winter. Some 
lumber has been coming by water, and more 
will be needed before the close of the season. 


Boston, Mass., Nov. 6.—The market for eastern 
hemlock is steady to firm. Demand is quiet but 
offerings are light and there is no over produc- 
tion. Plank and dimension are rather scarce. 
Clipped boards, 10- to 16-foot, sell at $34 to $35. 
Some random boards may be found at $32. 


REDWOOD 


San Francisco, Callf., Nov. 4.—The redwood 
market is firm, with a normal California demand. 
The serious car shortage, which has curtailed 
shipments recently, has had a tendency to check 
eastern inquiries. Sales are in excess of ship- 
ments, and production holds up well. Dry stocks 
are light, unsold dry clears being very scarce at 
the mills. 


Kansas City, Mo., Nov. 7.—Redwood cut stock 
is scarce and prices are very stiff, most mills 
being oversold in that line. There is a good 
demand for wide siding and moldings. Other 
items are slow. 


New York, Nov. 6.—Industrials are beginning 
to pick up considerably, a number of large orders 
being reported during the last week. Moldings 
and frames have enjoyed a good call in the Long 
Island districts, but the demand for building 
lumber has eased off. 


Boston, Mass., Nov. 6.—The redwood market 
is very firm. Wholesalers are having consider- 
able trouble in locating mills able to give quick 
delivery of dry lumber in fully assorted grades 
and sizes, and local retail stocks are much de- 
pleted. Dry clears are especially scarce and 
firm. Actual orders are restricted by the lack 
of cars and stock at producing centers, but in- 
quiries are fairly numerous, 


FIR, SPRUCE, CEDAR 


Seattle, Wash., Nov. 4.—There is not a weak 
spot anywhere in the fir market. California 
trade, intercoastal requirements, local consump- 
tion, and business with the Orient, are all of 
such volume that mills find themselves with 
loaded order files. A general belief that the car 
shortage, while at present the most acute ever 
known, will gradually fade away during the first 
quarter of the new year, is influencing millmen 
generally to keep running. 
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money—that’s where you ought to put 
your mental energy— instead 
of bending over a desk, figur- 
ing the same problems over 
and over again. 

The Meilicke Lumber Calculator 





San Francisco, Calif., Nov. 4.—The extreme 
car shortage is the outstanding feature in the 
lumber situation and shipments from the north 
are greatly curtailed. There is a steady demand 
IT for fir in this market and prices are being well 

maintained on rail business. Mills in the north 


placeé. the answers to your figuring 
problems at your finger tips, saving you hours of 
time, conserving your mental energy for selling 
and positively avoiding errors. 





Let us tell you about our 


The Meilicke Calculator Co. 10 day free trial offer by 
Makers of Reliable E ficiency Devices. 


932 Wrightwood Ave., 


which you can determine 
the merits of the Meilicke 
without investing a cent. 
Write for details 


CHICAGO, ILL. 


obligation. 


FREE 


In Your Own Office 


without 














have orders ahead for thirty days or more. 
California yards are doing a fair business and 
stocks are light asarule. There is a good south- 
ern California demand with heavy shipments 
being received at San Pedro where the wharves 
are congested because there are not enough cars 
to haul lumber to the yards. Vertical grain 
flooring is quoted at $12, $10 and $8 over Rail 
B List but some mills hold for more on No. 1, 2 
and 3 respectively. 


Chicago, Nov. 8.—While retail demand con- 
tinues to lag, the call from industrial sources 
remains quite heavy, and the market preserves 
its great strength. However, it is reported that 
much railroad business that ordinarily would go 
to the fir producers is being placed with southern 
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pine mills. This, however, apparently does not 
worry fir producers, who say that with present 
transportation facilities they could not ship much 
of the lumber even if they booked the orders. 


Kansas City, Mo., Nov. 7.—Fir buyers now are 
mostly interested in yard stock. Cars are the 
dominating factor in the market and the prefer- 
ence of buyers is for stock in transit or already 
loaded at the mill. At the same time some mill 
orders are being placed by retailers, who want 
to build up stocks for the spring trade. Prices 
are about steady on nearly all items. 


New York, Nov. 6.—Fir timbers are moving 
better than for months, due to increased railroad 
demand and the inability to obtain pine. All 
grades of fir are going well in the district. Retaii 
stocks are unusually well maintained. Prices 


are firm and very little unbargained for lumber 


is reaching the market. 


Boston, Mass., Nov. 6.—The fall demand for 
Pacific coast lumber has been exceptionally heavy 
and the local market still holds firm notwith- 
standing the substantial volume of recent de- 
liveries. Douglas fir movements have been aided 
in maintaining their quotations by the great 
strength of eastern spruce and the comparative 
scarcity and firmer tendency of cargo space. 


WESTERN PINES 


Chicago, Nov. 8.—No important change has 
occurred in the market for western pines. The 
acute scarcity of shop remains the feature of the 
situation. Very little of this class of lumber is 
offered, either from the California or the Inland 
Empire producing sections and prices are holding 
very firm. 


San Francisco, Calif., Nov. 4.—There has been 
but little falling off in the heavy demand for 
California white and sugar pine, with eastern 
building quieting down. The severe car shortage 
which now curtails shipments, also has a tend- 
ency to diminish buying. Mills are sold ahead 
with assortments badly broken. Buyers are offer- 
ing good prices for white and sugar pine shop, 
and, with a normal demand, there will be a great 
scarcity of shop and uppers before spring. Some 
mills are being offered $75 for No. 1 white pine 
shop, and $55 for No. 2 at mill and have but 
little to offer. 


Kansas City, Mo., Nov. 7.—Factory grades of 
western pines are not only hard to buy, but it is 
difficult to get shipment, and prices are very firm. 
There is some demand for finish, but yard stock 
is not active. 


Boston, Mass., Nov. 6.—Trade in the western 
pines has been affected unfavorably for some 
time by the continued difficulty about transporta- 
tion, and buyers have been forced to substitute 
other woods. Inquiries for Idaho white pine, 
particularly the common grades, are fairly nu- 
merous but actual orders are restricted by inabil- 
ity to get lumber forward. Quotations on Idaho 
white pine are firm, as follows: 

1x4 1x6 1x8 
No. 1 com.$76.50@77.00 $77.50@78.00 $76.50@77.00 
No. 2 com. 70.50@71.00 71.50@72.00 69.00@69.50 
1x10 1x12 
No. 1 com.$79.50@80.00 $83.00@83.50 
No. 2 com. 69.00@69.50 71.50@72.00 


Buffalo, N. Y., Nov. 6.—Car shortage is still 
causing poor shipments from the Pacific coast 
and wholesalers are much behind in filling orders. 
It is stated that prospects for relief in the near 
future are very poor, so that the local yards find 
it impossible to promise quick shipment. 


NORTH CAROLINA PINE 


New York, Nov. 6.—The car situation has not 
improved to any extent. North Carolina pine 
mills are booked far ahead with orders and some 
decline to take on any new busines. Flooring 
continues in heavy call, with a number of dealers 
unable to fill orders. Prices are very firm. 


Buffalo, N. Y., Nov. 6.—Trade in North Carolina 
pine is fair. Many retailers and other buyers 
have been getting in lumber ordered several 
weeks ago. The number of transit cars has been 
much curtailed by embargoes and car shortage. 
Prices show little or no change. 

Boston, Mass., Nov. 6.—Many retail yards are 
still in the market for North Carolina pine, as 
the disturbance of rail transportation has pre- 
vented them from building up their stocks. 
Prices are firm. Desirable kiln dried rough edge, 
4/4 under 12-inch, has sold up to $70 and some 
mills are asking $71 @ $72. There are chances 
to buy air dried for much less. Shortleaf floor- 
ing and partition are scarce and dear, quotations 
being: 1x4: A rift, not quoted; B rift, $88; C rift, 
$73; B&better flat, $63. Partition, B&better, $65. 








under a wise schedule of interest 
and redemption payments, pro- 
tected by a deed of trust. In 
this way you avoid the worries 
of hand-to-mouth borrowing and 


forced sales of your product. 


Our 50 years' experience in 
financing timber properties, at 
your service. 


YakecFemteas company 


Saccessors to Lyon, Gary & Company 


Portland, Oregon 
Yeon Building 













Chicago 
208 South La Salle Street 











Baitimore, Md., Nov. 6.—The demand for North 
Carolina pine keeps up. Special efforts are still 
being made to increase the receipts here, but 
so far withdrawals have kept pace with arrivals. 
The trend in prices is still upward. Both build- 
ers and box makers are out for lumber, and there 
is no really weak spot in the list. 


SOUTHERN PINE 


Chicago, Nov. 8.—The southern pine market 
remains active and strong, with no improvement 
in the transportation situation. A great amount 
of railroad business is being offered and booked, 
and industrial business as a whole is in very 
good volume. Not much buying is being done at 
this time by the retail yards, but their stocks are 
in such condition and their prospects for spring 
business so bright that it is generally expected 
that they will begin coming into the market 
for spring needs very soon, probably before 
Christmas. 





Kansas City, Mo., Nov. 7.—Southern pine trade 
has diminished further in volume and mills are 
beginning to accumulate stocks. Some mills, 
still behind on shipments, have big stocks, but it 





is said that dry lumber is none too plentiful. 
The car situation has not changed for the better 
and buyers are being warned by sales managers 
that shipment on orders can not be expected 


within ninety days. Country yards still are 
selling more than they are buying. Prices here 
are easier on some items. 


St. Louis, Mo., Nov. 6.—Reports are of im- 
provement in the car situation. The demand for 
southern pine is good, and the market generally 
is firm, except that dimension is about 50 cents 
lower than a week ago. 


New Orleans, La., Nov. 6.—Southern pine mill 
reports indicated a slight increase of bookings 
for the week, with production only a shade be- 
low the preceding week’s figures, and a slight 
decrease in shipments. The car situation is 
“spotty,’”’ some mills reporting slightly better 
supply, whereas the majority see no improve- 
ment. Mills have comfortably filled order files 
and, with stock already sold accumulating on 
the yards for lack of cars, some manufacturers 
are loath to book additional business for indefi- 
nite delivery. Prices are firm practically thru- 
out the list. 
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Investigate This Cheap 
Method of Logging 


Every mile you can save building logging 
roads to log your upland timber will be money 
added to your profits this winter. You not 
only save the cost of building roads, but your 
crew will do more work and you can handle 
larger loads by using the 


Barienger Brake 


It makes logging on steep grades as safe and easy as on the level 
and in addition makes easy of access a lot of timber you cannot 
afford to cut by present methods. 

The Barienger Brake will hold a 30,000 Ib. load on a 45% grade 
with one man handling the brake. Can you do the same thing with 
your present methods? If not, then don’t delay longer—mail the 
coupon below and get complete information, catalog, etc. 


RYTHER & PRINGLE 
COMPANY 















Ryther & Pringle Co. Sur THis i," 
Carthage, N. Y. Co 


U, 

Gentlemen:—Please place my name on your No 

mailing list and send me by return mail free literature on Ur OU 
the Barienger Brake, list of users, etc. It is understood that this 

does not obligate me in any way. 








Name Address 
(Name of Company) 





Wood Supt. for————— 
Mills located at———————_ 


192... 





sisters — Date — — 
































Solid 
Rubber Tire 
Wheels 


Automatic 


Hitch 


Complete with safety 
back-bumper 


$ 250.00 Rear 40”x7”’ 
Front 24x 3% 
Contec Complete 
Attachment $275.00 


$7.50 


All Prices Radiator 
F. O. B. Protector 
St. Louis 


$12.50 


Patent applied for All Prices F. O. B. St. Louis 






Cheaper Hauling of Lumber 


Fordson Tractors equipped with our With our special automatic hiich, the 
special attachments cut lumber hauling tractor driver can couple to or uncouple 
costs to bed rock. Whether around the from loads without moving from his seat— 
sawmill, in the yard or on city streets, they thus saving time and speeding up hauling. 
do the work quickly, satisfactorily and Buy the Fordson from your local Fordson 
economically. They deliver a truly re- dealer—all we supply are our special 
markable service for the price. attachments listed above. 


Let us tell you fully about our proposition. 


Industrial Tractor Equipment Co. 


Inventors and Manufacturers of Safety Devices for Fordson Tractors 


4915 Daggett Ave., ST. LOUIS, MO. 











New York, Nov. 6.—Water shipments of south- 
ern pine continue heavy as the railroad situation 
still shows no improvement. Prices are firm 
with an upward tendency on timbers. Flooring 
prices are slowly but steadily advancing. 


Buffalo, N. Y., Nov. 6.—The southern pine 
market holds steady, with greater firmness re- 
ported in the lower grades. Not much buying 
is going on and a disposition prevails among the 
yards to hold off in expectation of lower prices. 


Boston, Mass., Nov. 6.—Inquiries received this 
week indicate many retail yards are short of 
flooring and partition. Shipments of southern 
pine have been coming along better from some 
points, but rail deliveries from other southern 
mill centers are very slow and uncertain. Roofer 
quotations are a little softer. No. 2 common 
southern pine, 1x6, air dried, has sold down to 
$31.50. Longleaf dimension is in fair demand 
at fairly steady prices. Quotations: Flooring, 
1x4 A rift, hard to find at any price; B rift, $90; 
C rift, $76; B&better flat, $66. Partition, 
B&better, $66. 


Cincinnati, Ohio, Nov. 7.—The southern pine 
market has been fairly active, tho buying is not 
as vigorous as it was. Prices have softened 
to some extent owing to the arrival of many 
cars that have been delayed and tied up during 
the summer and early fall rail congestion. 
Future buying is very light. 


CYPRESS 


New Orleans, La., Nov. 6.—A slight improve- 
ment is noted in the demand for cypress, due to 
a better call for railroad material. Demand for 
industrial stocks is steady and the same is prac- 
tically true of other lines. Car shortage shows 
no improvement and is still severe. Prices are 
very firm all round but without change for the 
week. 


Chicago, Nov. 8.—There has been no change in 
the cypress market; it remains very strong 
in face of a demand that exceeds the ability 
of the mills to ship. The call for factory stocks 
predominates, very little business being trans- 
acted with the retail yards at this time. No 
consequential price changes have been reported. 


St. Louis, Mo., Nov. 6.—There is no change in 
prices of either red or yellow cypress. There is 
a very good demand for Gulf coast stock from 
dealers, railroads and industrial concerns. Ship- 
ments are coming thru now in good time. An 
inquiry is afloat for a considerable quantity of 
No. 1 common boards in yellow cypress. 


Kansas City, Mo., Nov. 7.—Cypress business is 
reported to be somewhat slower on orders from 
retailers, but a little better on factory stock. 
Prices here show no change. 


New York, Nov. 6.—Cypress has suffered seri- 
ously from railroad difficulties. Mills, however, 
are working full blast and moving lumber as fast 
as possible, with not the slightest indication of 
falling prices. Water shipments are picking up 
by leaps and bounds. 


Buffalo, N. Y., Nov. 6.—Cypress continues in 
fairly good demand, altho most of the purchases 
are for immediate needs. Building is on an 
active scale, so the outlook is regarded as good. 
Prices are steady. 


Boston, Mass., Nov. 6.—Cypress is in excellent 
demand and the tone of the market is very firm. 
Like other southern lumber, cypress is hard to 
bring forward by rail. Quotation: FAS, 4/4, $103 
to $108; 5/4 and 6/4, $108 to $113; 8/4, $114 to 
$121; selects, 4/4, $85 to $91; 5/4 and 6/4, $90 
to $96; 8/4, $102 to $107; shop, 4/4 $55 to $60; 
5/4 and 6/4, $65 to $70; 8/4, $73 to $78. Roofers 
retain their popularity with builders and offer- 
ings are taken promptly. 


Baltimore, Md., Nov. 6.—Marked strength is 
reported in the cypress trade, with buyers calling 
for stocks and the dealers finding it difficult to 
take care of wants because the railroads are 
still in poor shape and also for the reason that 
the mills have hardly been able to keep up with 
the demand. 


Cincinnati, Ohio, Nov. 7.—The buying of cy- 
press is reported to be normal for this season 
of the year. Prices are steady. 
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SHINGLES AND LATH 


Seattle, Wash., Nov. 4.—Production at the red 
cedar mills has dropped to 40 or 45 percent of 
normal, as to output, but not as to number of 
mills in operation. Since the situation is entirely 
governed by cars, and very few cars are to be 
had, many mills are running three or four days 
a week. Due to inability to obtain stocks on 
wheels, the market is steady to strong. The 
strongest item continues to be stars for delivery 
in southwestern territory. Logs are rather more 
plentiful. While loggers hold for the $22 base, 
ye claim to be buying in odd lots all they want 
at $20. 


Minneapolis, Minn., Nov. 6.—There is a very 
meager supply of shingles available for this 
market. Prices are firm, depending somewhat 
on delivery. There is only a light trade. 


Kansas City, Mo., Nov. 7.—The shingle market 
shows greater stability: Prices are unchanged 
at $3.35 for stars and $3.85 for clears. Cars are 
very hard to get at the mills and the few that 
come thru are readily sold. Small cars are 
especially wanted. Siding prices also are being 
held firm by the scarcity of cars while demand 
is falling off. Lath prices are unchanged and 
firm. Only a few southern pine mills are offer- 
ing them. 


New Orleans; La., Nov. 6—Demand for 
cypress shingles continues active, with accept- 
ances commonly limited to mixed cars and some 
mills oversold. Prices are firm but unchanged. 
Cypress lath demand outruns production, with 
prices unchanged. 


New York, Nov. 6.—Spruce lath are very firm 
and hard to get. Shingle prices at mills are firm 
and stocks in the metropolitan district are none 
too large. Stocks of red cedar shingles are 
smaller now than for some months. 


Buffalo, N. Y., Nov. 6.—Prices on shingles are 
a little stronger, with extra clears now quoted 
at $5.64 and stars at $5.08. The demand is rather 
quiet, retailers look for a decline in building 
operations within a short time. 


Boston, Mass., Nov. 6.—There is a fair volume 
of business in shingles. Some producers of 
white cedar shingles quote 25 to 50 cents more 
than a month ago. Quotations: White cedar 
extras, $6 to $6.25; clears, $4.75 to $5.50. Red 
cedars are hardly so firm, but $6.40 is about 
bottom for the best British Columbia XXXXX. 
Spruce lath have weakened. Quotations: 1%4- 
inch, $8.75 to $9; 15-inch, $10 to $10.50. Furring 
is firmer. Demand is only fair but production is 
light and 1x2 is quoted at $33 to $34. Spruce 
clapboards are quiet, offerings light and quota- 
tions steady at $115 to $120 for extras and $110 
to $115 for clears. 


Columbus, Ohio, Nov. 6.—The slight advances 
in the shingle market have been maintained, and 
demand for all varieties is fairly steady. Re- 
ceipts are larger. Red cedar prices are firm with 
extra clears quoted around $5.75 and extra stars 
at $5.35 to $5.40. Other varieties sell fairly 
well. Demand for lath is steady and prices are 
generally firm. 


MAHOGANY 


Boston, Mass., Nov. 6.—There has been a 
marked stiffening of mahogany quotations this 
month. FAS inch is up $10 and thick stock in 
the best grades is now $20 above October values. 
Common grades have been advanced an average 
of $5. It is now almost impossible to place any 
contracts for thick FAS for delivery in less than 
four months. Wholesale quotations on air dried 
plain mahogany: 

4/4 5/4 6/4 8/4 10/4 12/4 


No. 2 com. .... 110 110 115 115 120 120 
FAS'........---$200 $205 $210 $220 $230 $240 
No. 1 com. .... 160 165 165 170 180 185 


Kiln dried lumber is at $10 above the air dried 
and fancy figured stock is offered at $10 to $20 
premium above the plain. 


BOXBOARDS 


Boston, Mass., Nov. 6.—Boxboards and shook 
sell better than at any time this year. Quota- 
tions look firm and some sellers show a tendency 
to advance prices. Good square edge pine box- 
boards, inch, are quoted at $40, with some ordi- 
nary stock selling down to $35. For round edge, 
inch, the present range is $28 to $31. Mixed 
lots of inch are offered at $25 and thereabout, 
with some low grade lumber available for less. 


























The Time Test 


Six thousand years, it would seem, is sufficient 
to test the success of any idea. A group of Yale 
students has recently proved that the same prin- 
ciple that the 


Lumbermen’s Underwriting 
Alliance 


is founded upon, was known and advertised six thousand 
years ago. In poking around in the ruins of ancient Meso- 
potamia, according to a recent issue of Collier’s, they 
found an old factory notice on cuneiform bricks, which 
runs in part as follows: 


“May Shamish preserve your life. As you have 
heard, my master has told me to distribute to 
the men equal SHARES of the PROFITS which 
areon hand. On account of you, my lord has told 
me to divide up. Come up and establish your 
case.” 

This announcement was posted six thousand years ago, 
clearly demonstrating that profit sharing, as a business 
principle, has stood the test of time and proved itself 
fundamentally sound. 


Our institution is founded on the profit 
sharing principle. Let us tell you about it. 


U. S. EPPERSON UNDERWRITING COMPANY 


ATTORNEY IN FACT 


R. A. Long Building, KANSAS CITY, MO. 
701 Wilcox Building, PORTLAND, ORE. 


RESOURCES AVAILABLE FOR PAYMENT OF LOSSES:— 


Cash, ao ie ad ho ee. Seeks $1,103,658.85 
High Grade Bonds, . . . . . . $1,184,535.23 




















Remember the Name 


When you are in the market for hardwood flooring and want 
an “honest to goodness ” quick seller, just specify on your order 


_ samccenagy eden “Quality” OAK FLOORING 


“CEDARCHEST ” 
Closet Lining 


Red Cedar in 34x2, 2% 


and 3% inch widthe. You'll say it is the finest Oak Flooring you ever handled because 


it is the product of a “flooring specialist.” Order in carlots, L. C. L. 
or mixed with “Cedarchest ’’Closet Lining. 


DeSoto Hardwood Flooring Company 


MANUFACTURERS AND WHOLESALERS 
Sledge Ave. and Southern Ry. MEMPHIS, TENN. 
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News Letters Continued 
'  (Oontinued from page 77) 


LOS ANGELES, CALIF. 


Nov. 4.—Satisfactory conditions locally have 
ruled during the week; prices show little if any 
change, holding strongly at last week’s figures. 
Operators have bought without speculative intent 
and current receipts keep stocks abreast with all 
needs. 

October’s waterborne movement was above nor- 
mal, cargoes arriving being reported at 130, of 
which 94 were fir and 36 redwood. Estimated at 
the capacities of the boats, the receipts were 107,- 
550,000 feet of fir and 23,410,000 feet of redwood, 
a total of 130,960,000 feet. Some of this was dis- 
charged at other ports and the figures approximate 
all of southern California’s receipts for the month. 

Retail business approaches all that can be 
handled and yards maintain the pace that has 
ruled thruout the year. This is emphasized by 
the building permits issued in October, which re- 
port a valuation of $11,580,427. 

W. Hull has resigned as manager of the Hay- 
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ward Lumber & Investment Co.’s yard at Fillmore 
and is now with the Woods-Beekman Lumber Co., 
Beverly Hills. He has been succeeded at Fillmore 
by H. Wing. H. Waterman, G. Waterman and 
J. P. Daniel have incorporated the Monrovia Lum- 
ber & Milling Co. with a capital stock of $25,000. 
Incorporation is announced also of the Bawbell 
Lumber & Material Co. by W. and M. R. Bawbell 
and E. L. Vehlow. H. Peem has started a yard in 
the southern part of Watts. C. W. Pinkerton, of 
the Whittier Lumber Co., Whittier, is being con- 
gratulated on his election to the presidency of the 
California Lumbermen’s Association at San Fran- 
cisco Oct. 28. 

On the application of the Southern Pacific Co. 
the California Railroad Commission has assigned 
Nov. 15 as the date for rehearing of the Imperial 
Valley rate case. 


VICTORIA, B. C.. 


Nov. 4.—With ocean business falling off and rail 
trade severely handicapped by the car shortage, 
and an embargo against rolling stock going from 
Canada to the United States, British Columbia’s 
lumber plants are preparing for a long deferred 
and much needed shut down for repairs and over- 


OVENS 


Be ie. a x Y ee ™, 
m iiig, e, ~*~ 
‘ OE ba 
i, tint oo 
: ee hi, ae 
a f ; os 





ye 


>, Lily 
* we 


og fofes 
ba ee: 


be 


- § B o4 
a 9p nnecteeae omrecrermny 


seer tas omer we 














ie ny 2 
4 


with 


LACLEDE-CHRISTY 
FLAT ARCHES 


For Burning Wood Refuse 


The actual arch shown above has increased capacity over 
35%, and at the same time raised the efficiency. It will pay 
you to consider our arch. In Stock—Any Shape—Any Size 


Guaranteed to Satisfy 


L 
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hauling. Unless the market shows an unexpected 
revival, most mills will be closed about the middle 
of December and will remain closed until mid- 
January or early in February. As a result of the 
car embargo, Vancouver Island mills have been 
unable to ship much lumber or shingles by rail to 
the United States lately, and their inability to 
ship has led to a general softening of cedar log 
prices. Logs have accumulated and are being 
bought in small lots by the mills as required. 
Prices now average about $17 to $18, as compared 
with $21 and $22 a few weeks ago. Japan, after 
several months of hesitancy, is now meeting Brit- 
ish Columbia prices and is buying lumber in in- 
creasing quantity, especially “baby” squares and 
hemlock. 


The Shawnigan Lake Lumber Co. has been ship- 
ping cedar and small squares to Japan, but Man- 
ager W. H. Munsie does not look for important 
development of the Japanese trade until next 
spring, due to the over buying of a year ago. The 
company has pushed its logging tracks two and a 
half miles into the timber west of Shawnigan Lake 
and is working two shifts at the mill. 


The Victoria Lumber & Manufacturing Co.’s 
sawmill at Chemainus, Vancouver Island, will soon 
be one of the biggest producers on the Coast if 
plans being considered by Manager E. J. Palmer 
are carried out. If the market warrants such an 
extension, the mill’s capacity will be raised 1,000,- 
000 feet daily next year. 


The free shingle clause in the United States 
tariff law is believed to be one of the most im- 
portant reasons for the revival of interest in shin- 
gle mill enterprises. Port Alberni and other up- 
island centers will soon have new shingle mills, 
according to H. EB. Beasley, general superintendent 
of the Esquimault & Nanaimo railway, who says 
the traffic in lumber and logs over its lines is 
exceptionally heavy. Messrs. Brooks, Scanlon & 
O’Brien, Vancouver logging operators and timber 
owners, are said to be negotiating with the 
Provincial Government for the establishment of 
a shingle mill on the former Songhee Indian re- 
serve, in Victoria. The Standard Shingle Co. has 
been established at Victoria and is doing business 
on the site of the old Red Fir Lumber Co.’s mill. 


The Victoria Chamber of Commerce has passed 
a resolution urging the Canadian Government to 
remove the Canadian duty on American lumber im- 
ports. Such action, it is claimed, would eliminate 
all possibility of President Harding’s enforcing the 
retaliatory tariff clause against Canadian exports 
of lumber to the United States. 


Hon. J. A. Robb, Canada’s minister of trade 
and commerce, has gone to Australia to urge a 
preferential tariff on Canadian goods, including 
lumber. It is maintained that if British Columbia 
has the advantage of a tariff preference in the 
Australian market equal to that of Great Britain 
she will be able to develop a business of 500,000,- 
000 feet of lumber annually and completely close 
out the competition of Washington, Oregon and 
California, which are now getting most of the 
trade. 


Lumber Commissioner William Turnbull is now 
in London, acting as secretary to Agent General 
F. C. Wads, and carrying on a publicity campaign 
to extend the use of British Columbia lumber in 
the British Isles, 


Dr. Dwight Brooks and M. J. Scanlon, of Minne- 
apolis, directors of the Powell River Pulp & Paper 
Co., have been inspecting the company’s plant at 
Powell River with a view to deciding whether two 
new units should be added. The cost of the addi- 
tional equipment is estimated at $4,000,000. 


MINNEAPOLIS, MINN. 


Nov. 8.—Records of building permits issued in 
Minneapolis for the first ten months of the year 
have exceeded those of any previous year. The 
total this year for ten months is $25,078,725. 

L. C. Bricker, sales manager of the newly or- 
ganized Miner Bros. Lumber Co., Seattle, was here 
the other day on his return from a selling trip. 
He reported that Charles E. Vest will have charge 
of the company’s sales at Chicago, covering terri- 
tory east of there. 

T. R. Dunn, of Winnipeg, wholesale lumberman, 
was down the other day and reported improved 
business conditions, owing to the big harvest and 
the fine quality of the wheat crop, which is being 
moved rapidly and is bringing in much needed 
cash. 

L. D. Schmoldt, superintendent of retail yards 
for the Thompson Yards (Inc.), who is back from 
a short trip in South Dakota and Montana, reports 
that yard trade is light but conditions are some- 
what encouraging for the future months. 

John M. Richards, Spokane wholesaler who buys 
for the Junge & Gray Lumber Co., has been here 
conferring with heads of that company, and re- 
ports that car shortage conditions are backing up 
lumber supplies at mills and crippling trade se- 
verely. 
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